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Certain statements contained in this presentation contain forward-looking statements within the meaning of the Securities Act of 1933, as amended, the Securities 
Exchange Act of 1934, as amended, and the Private Securities Litigation Reform Act of 1995. Such statements relate to, among other things, income, earnings, cash flows, 
changes in operations, operating improvements, businesses in which we operate and the United States and global economies. Statements in the presentation that are not 
historical are hereby identified as “forward-looking statements” and may be indicated by words or phrases such as “anticipates”, “supports”, “plans”, “projects”, “expects”, 
“believes”, “should”, “would”, “could”, “hope”, “forecast”, “management is of the opinion”, use of the future tense and similar words or phrases.  These forward-looking 
statements are based largely on management’s expectations, which are subject to a number of known and unknown risks, uncertainties and other factors discussed and 
described in our most recent Annual Report on Form 10-K, including those risks described in Part I, Item 1A thereof, and in other reports subsequently filed by us with the 
Securities and Exchange Commission, which may cause actual results, financial or otherwise, to be materially different from those anticipated, expressed or implied by the 
forward-looking statements.  All forward-looking statements included in this document are based on information available to us on the date hereof, and we assume no 
obligation to update any such forward-looking statements to reflect future events or circumstances, except as required by law.

NON-GAAP MEASURES

In an effort to provide investors with additional information regarding the Company’s results, the Company refers to various GAAP (U.S. generally accepted accounting 
principles) and non-GAAP financial measures which management believes provide useful information to investors.  These non-GAAP measures have no standardized 
meaning prescribed by U.S. GAAP and therefore are unlikely to be comparable to the calculation of similar measures for other companies.  Management of the Company 
does not intend these items to be considered in isolation or as a substitute for the related GAAP measures.  Nonetheless, this non-GAAP information can be useful in 
understanding the Company’s operating results and the performance of its core business.  Management of the Company uses both GAAP and non-GAAP financial measures 
to establish internal budgets and targets and to evaluate the Company’s financial performance against such budgets and targets. A reconciliation of these non-GAAP 
measures to the most directly comparable GAAP measure is included in the appendix. 

When we provide guidance for adjusted EBITDA we do not provide a reconciliation of the U.S. GAAP measures as we are unable to predict with a reasonable degree of 
certainty the actual impact of the non GAAP adjustment items.  By their very nature, non GAAP adjusted items are difficult to anticipate with precision because they are 
generally associated with unexpected and unplanned events that impact our Company and its financial results.  Therefore, we are able to provide a reconciliation of these 
measures without unreasonable efforts.
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First Quarter Highlights 
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First Quarter 

$396.3M
Net sales 

$30.3M
Adjusted EBITDA1

7.6%
Adjusted EBITDA 
Margin1

Net sales up 20.3%

Trailing twelve month Adjusted EBITDA margin of 9.2%

Positive free cash flow of $32.6M driven by continued focus on 
consistency, profitability and working capital management

Infrastructure Solutions — Demand outlook for asphalt and concrete 
plants remains positive. Challenging markets for forestry and mobile 
paving equipment, encouraged by recent backlog increases. Segment 
backlog increased $36.2M, including CWMF.

Materials Solutions —  Inorganic growth and return of organic demand 
for legacy equipment.  Federal infrastructure funding, healthy state and 
local budgets and construction of data centers are expected to 
drive multi-year demand.  Segment backlog increased $110.4 million.

1 See appendix for the reconciliation of GAAP to Non-GAAP measures.

$1,477.3M
Net sales 

$136.0M
Adjusted EBITDA1 

9.2%
Adjusted EBITDA 
Margin1

TTM2

Highlights

Parts and Service sales 36.9% of net sales, up 19.7% versus prior 
year quarter

MAINTAIN FULL YEAR 2026 ADJUSTED EBITDA GUIDANCE RANGE $170 MILLION TO $190 MILLION

2  TTM is trailing twelve months as of 3/31/2026
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• Adjusted EBITDA %

• Consistent Execution

• Growth / Scale

• Mix

• Quality and performance

5.6%

8.2% 8.7%
10.0%

2022 2023 2024 2025

Focus on returns for all stakeholders
      CONSISTENCY 

• Customer Interaction

• Execution

• Deliver superior products

• Operational Excellence

• Communications

• Net Sales – Millions

• Create Scale

• Aftermarket Parts and Service

• Inorganic (TerraSource, CWMF)

• Innovative new products

• Leverage technology and digital 
connectivity

       PROFITABILITY          GROWTH 

CREATING VALUE FOR OUR EMPLOYEES, CUSTOMERS, PARTNERS AND SHAREHOLDERS

$1,274.5 

$1,338.2 

$1,305.1 

$1,410.4 

2022 2023 2024 2025
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M&A Integration

Company
Acquisition Date 

TerraSource 
7/1/2025

CWMF 
1/1/2026

• HR / Payroll / Benefits      COMPLETE   COMPLETE
• Email integration       COMPLETE   COMPLETE
• Finance / Treasury / Tax      COMPLETE   COMPLETE
• Sales territory alignment      COMPLETE   COMPLETE
• Site Reviews        COMPLETE   COMPLETE
• Branding        COMPLETE   In Process
• Synergies        In Process    In Process
• Review of product design and best practices  In Process    In Process

CONTINUED FOCUS ON CULTURE, STRATEGIC ALIGNMENT AND FINANCIAL DISCIPLINE
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The 2026 Surface Transportation Bill (recreate timeline, omit May Fly-In and related comments)

Source: JANUARY-FEBRUARY 2026, transportationbuilder.org

Federal Funding Provides Domestic Stability

The 2026 Surface Transportation Bill 

BI-PARTISAN SUPPORT / FEDERAL FUNDING PROVIDES DOMESTIC STABILITY

SPRING 

MAY FLY-IN  

SEPT. 30 

MID-NOVEMBER

Anticipated release of surface 
transportation legislation, as 
announced by respective House and 
Senate authorizing committee Chairs 
Graves and Capito.

ARTBA’s May 11-13 Federal 
Issues Program serves as 
opportunity to build 
momentum for passage of 
new legislation.

Expiration of current surface 
transportation law.

“Lame duck” session begins, which offers 
Congress one more chance to complete 
legislative activity before conclusion of the 
119th Congress.

Transportation 
Secretary Sean Duffy

“It is one of the unique 
spaces in government 
where we work together 
because safety … is not 
a red or blue issue. It’s 
an American issue.”

House T&I 
Committee Chair 
Sam Graves (R-Mo.)

“We need to get back to 
building and that starts with 
legislation focused 
specifically on improving 
our roads, bridges, and 
other surface transportation 
infrastructure.”

House T&I Committee 
Ranking Member 
Rick Larsen (D-Wash.)

“The T&I Committee must 
keep the investments of the 
last Congress going to 
create good-paying jobs and 
deliver safer, cleaner, 
greener, and more 
accessible transportation to 
the communities across 
America.”

Senate EPW Committee 
Ranking Member
Sheldon Whitehouse 
(D-R.I.)

“Our directive is clear: work 
together to build on the early 
successes of the IIJA and 
further improve our 
transportation infrastructure. 

Senate EPW 
Committee Chair
Shelley Moore 
Capito (R-W.Va.)

“It will take collaboration from 
my Senate colleagues, the 
Trump administration, and our 
stakeholders to complete the 
bill before the IIJA expires in 
September of 2026.”



Implied orders are calculated by taking current period backlog minus prior period backlog plus current period sales

1Q 26 Implied Orders (Organic)1

$312 $308 
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INFRASTRUCTURE SOLUTIONS MATERIALS SOLUTIONSCONSOLIDATED 

-14.6% Q/Q

Book to Bill Ratio
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Book to Bill Ratio

Orders prior to Q3 25 exclude the impacts of the Terra Source acquisition

Book to Bill Ratio is Implied Orders for the period divided by Sales

1Organic results exclude the impacts of the CWMF acquisition
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Historical Backlog

$276 
$256 $260 

$294 $313 

1Q25 2Q25 3Q25 4Q25 1Q26

$403 
$381 

$450 

$514 
$549 

1Q25 2Q25 3Q25 4Q25 1Q26

Backlog ($M) Backlog ($M) Backlog ($M)

INFRASTRUCTURE SOLUTIONS MATERIALS SOLUTIONSCONSOLIDATED 

$126 $125 

$190 
$220 $236 

1Q25 2Q25 3Q25 4Q25 1Q26

Backlog prior to Q3 25 exclude the impacts of the Terra Source acquisition and backlog prior to Q1 26 exclude impacts from the CWMF acquisition

CWMF backlog $17M; Organic $296MCWMF backlog $17M; Organic $532M
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First Quarter Financial Results
Brian Harris
Chief Financial Officer
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10.7%

7.6%

9.7% 9.2%

1Q 2025 1Q 2026 TTM 2025 TTM 2026

NET SALES ADJ. EBITDA1 ADJ. EBITDA MARGIN1 ADJ. EPS1  

($M, except per share and percentage data)

$329.4 
$396.3 

$1,325.3 
$1,477.3 

1Q 2025 1Q 2026 TTM 2025 TTM 2026

+20.3%

$35.2 
$30.3 

$128.3 
$136.0 

1Q 2025 1Q 2026 TTM 2025 TTM 2026

(-13.9%)

1 See appendix for the reconciliation of GAAP to Non-GAAP measures.

+11.5% +6.0%

$0.91

$0.54

$3.13
$2.97

1Q 2025 1Q 2026 TTM 2025 TTM 2026

(-40.7%)

(-5.1%)

(-310 bps)

1Q26 Financial Results 

(-50 bps)

TTM is trailing twelve months as of 3/31 for each respective year 11



18.2%

14.7%
16.0%

14.7%

1Q 2025 1Q 2026 TTM 2025 TTM 2026

NET SALES SEGMENT OPERATING ADJ. EBITDA SEGMENT OPERATING ADJ. EBITDA MARGIN

$236.0 $237.0

$871.2 $858.4

1Q 2025 1Q 2026 TTM 2025 TTM 2026

$42.9
$34.8

$139.0
$126.4

1Q 2025 1Q 2026 TTM 2025 TTM 2026

+0.4% (-18.9%)

1Q26 Financial Performance ($M, except percentage data)

(-350 bps)

(-9.1%)

(-130 bps)

(-1.5%)

Infrastructure Solutions 

TTM is trailing twelve months as of 3/31 for each respective year 12



5.6% 5.6%

8.2%

9.6%

1Q 2025 1Q 2026 TTM 2025 TTM 2026

NET SALES SEGMENT OPERATING ADJ. EBITDA SEGMENT OPERATING ADJ. EBITDA MARGIN

$93.4

$159.3

$454.1

$618.9

1Q 2025 1Q 2026 TTM 2025 TTM 2026

$5.2 
$8.9 

$37.1 

$59.2 

1Q 2025 1Q 2026 TTM 2025 TTM 2026

+70.6%
+71.2%

0 bps

+36.3%
+59.6%

+140 bps

Materials Solutions 
1Q26 Financial Performance ($M, except percentage data)

TTM is trailing twelve months as of 3/31 for each respective year 13



Maintain Strong, Flexible Balance Sheet with Ample Liquidity 

($M) 3/31/26

Cash and Cash Equivalents $73.4

Available Credit $194.1

Total Available Liquidity $267.5

NET DEBT/ADJUSTED EBITDA WITHIN TARGET RANGE OF 1.5X TO 2.5X

COMMENTARY

• Operating activities were a $40.7M source of cash for Q1 2026

• $250M revolving credit facility with ~ $70M draw for CWMF

• In compliance with all covenants

• Net Debt/TTM Adjusted EBITDA ~ 2.3x

LIQUIDITYTOTAL LIQUIDITY ($M)

$239 $248 

$312 $315 

$268 

1Q25 2Q25 3Q25 4Q25 1Q26

TTM is trailing twelve months as of 3/31/26 14



Trusted source — High-quality solutions and strong global brand 
recognition 

Favorable Customer Sentiment — Customer optimism expressed at 
March 2026 ConExpo trade show. Record attendance of ~ 140,000 supports 
positive customer sentiment.   

Growth Drivers — 
• New Products: Excitement and momentum in our innovation pipeline

• Recurring Parts and Service Revenue: Growing parts and service business  
represented 36.9% for the quarter ended 3/31/26

• Stable Funding: Encouraged by increased federal and state highway funding

• International: Expansion opportunities in current and future markets

• Inorganic Growth: Demonstrated process, discipline and focus on strategic 
acquisitions

Investment 
Highlights

Operational Excellence — Manufacturing investments and 
procurement efforts driving efficiencies 

15



16



QUESTIONS
AND ANSWERS

Steve Anderson
SVP of Administration & Investor Relations
Phone: 423-553-5934
Email: sanderson@astecindustries.com 
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Appendix
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GAAP vs Non-GAAP Adjusted EPS Reconciliations
(in millions, except per share amounts; unaudited)
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EBITDA and Adjusted EBITDA Reconciliations
(in millions, except percentage data; unaudited)
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Free Cash Flow Reconciliations
(in millions, except percentage data; unaudited)
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