
Slide 1 Copyright © 2023 Kinaxis. All Rights Reserved.  

Kinaxis Q4 2022 Results 
Conference Call

March 2, 2023

John Sicard| President and CEO

Blaine Fitzgerald | CFO

Rick Wadsworth | VP, Investor Relations



Slide 2 Copyright © 2023 Kinaxis. All Rights Reserved.  

Forward-looking Statements and Other Disclosures

Forward-Looking Information

This document contains forward-looking statements within the meaning of applicable Canadian securities legislation.  In 
some cases, these forward-looking statements can be identified by words or phrases such as “may”, “will”, “expect”, 
“anticipate”, “aim”, “estimate”, “intend”, “plan”, “seek”, “believe”, “potential”, “continue”, “is/are likely to” or the 
negative of these terms, or other similar expressions intended to identify forward-looking statements. We have based 
these forward-looking statements on our current expectations and projections about future events and financial trends 
that we believe may affect our financial condition, results of operations, business strategy and financial needs. 

These forward-looking statements include, among other things, statements relating to: our expectations regarding our 
revenue, expenses and operations; our plans for and timing of expansion of our solutions and services; our future growth 
plans; the acceptance by our customers and the marketplace of new technologies and solutions; our ability to attract new 
customers and develop and maintain existing customers; our expectations with respect to advancement in our 
technologies; our competitive position and our expectations regarding competition; and anticipated trends and challenges 
in our business and the markets in which we operate. 

Forward-looking statements are based on certain assumptions and analysis made by us in light of our experience and 
perception of historical trends, current conditions and expected future developments and other factors we believe are 
appropriate, and are subject to risks and uncertainties. Although we believe that the assumptions underlying these 
statements are reasonable, they may prove to be incorrect. There can be no assurance that such statements will prove to 
be accurate, as actual results and future events could differ materially from those anticipated in such statements. Given 
these risks, uncertainties and assumptions, you should not place undue reliance on these forward-looking statements. 
These statements are provided to assist external stakeholders in understanding Kinaxis’ expectations as of the date of this 
document and may not be appropriate for other purposes.

Whether actual results, performance or achievements will conform to our expectations and predictions is subject to a 
number of known and unknown risks, uncertainties, assumptions and other factors, including those identified starting on 
page 3 of our Management’s Discussion and Analysis for the year ended December 31, 2022, and in our other public 
disclosure documents, which are available under our profile on SEDAR (www.sedar.com). Although the forward-looking 
statements contained in this document are based upon what our management believes are reasonable assumptions, 
these risks, uncertainties, assumptions and other factors could cause our actual results, performance, achievements and 
experience to differ materially from our expectations, future results, performances or achievements expressed or implied 
by the forward-looking statements. The forward-looking statements made in this document relate only to events or 
information as of the date of this document is made and are expressly qualified in their entirety by this cautionary 
statement. Except as required by law, we do not assume any obligation to update or revise any forward-looking 
statements, whether as a result of new information, future event or otherwise, after the date on which the statements 
are made or to reflect the occurrence of unanticipated events. 

Non-IFRS and other Industry Measures
Adjusted EBITDA
The information presented in this document includes non-IFRS financial measures and industry metrics, namely, 
Adjusted EBITDA, Adjusted EBITDA Margin, Annual Recurring Revenue (“ARR”), and Remaining Performance 
Obligation (“RPO”). Kinaxis Inc. (the “Company” or “we”) provides non-IFRS measures and industry metrics as a 
complement to IFRS measures in order to: (i) aid in understanding our results of operations from management’s 
perspective; (ii) provide investors with a supplemental measure of our operating performance; and (iii) highlight 
trends in our core business that may not otherwise be apparent when relying solely on IFRS measures. We believe 
non-IFRS measures and industry metrics are important supplemental measures of the health of our business.

Adjusted EBITDA is not a recognized, defined or standardized measure under IFRS. Our definition of Adjusted 
EBITDA will likely differ from that used by other companies (including our peers) and therefore comparability may 
be limited. Non-IFRS measures should not be considered a substitute for or in isolation from measures prepared in 
accordance with IFRS. Investors are encouraged to review our financial statements and disclosures in their entirety 
and are cautioned not to put undue reliance on non-IFRS measures and view them in conjunction with the most 
comparable IFRS financial measures. 

Adjusted EBITDA Margin is the percentage of Adjusted EBITDA to the total revenue for the applicable period. 

For a reconciliation of Adjusted EBITDA to the most comparable IFRS financial measure please see the section titled, 
‘Reconciliation of Non-IFRS Measures’ in Kinaxis Inc.’s (the “Company”) Management’s Discussion and Analysis 
filed on SEDAR (sedar.com) for the fourth quarter ended December 31, 2022.

Constant Currency Metrics
We present SaaS revenue, total revenue, adjusted EBITDA, ARR and their related growth rates under constant 
currency, a non-IFRS measure, to provide a framework for assessing estimates of how our business would have 
performed excluding the effect of foreign currency rate fluctuations. For SaaS revenue, total revenue and adjusted 
EBITDA under constant currency, results for entities reporting in currencies other than U.S. Dollars (“USD”) are 
converted into USD at the average exchange rates in effect during the comparison period (i.e., for Q4 2022, the 
average exchange rates in effect for Q4 2021), rather than the actual average exchange rates in effect during the 
current period. For constant currency ARR, we convert all non-US-dollar-denominated recurring subscription 
amounts at the exchange rates in effect at the end of the comparison period, rather than the exchange rates in 
effect at the end of the current period.

The outlook for constant currency SaaS revenue growth rate is derived by applying the average exchange rates in 
effect during the comparison period rather than the exchange rates for the guidance period (i.e., for FY 2022 
constant currency guidance, the average exchange rates in effect for FY 2021). We believe the presentation of the 
above metrics and applicable related growth rates adjusted for constant currency facilitates the corresponding 
year-over-year comparisons.
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Forward-looking statements and other disclosures

ARR is used widely among SaaS businesses as a means of evaluating a company’s underlying operating performance. 
Securities analysts, investors and other interested parties also frequently use ARR in the evaluation of issuers with SaaS 
businesses. ARR is not a recognized measure under IFRS and does not have a standardized meaning prescribed by IFRS. 
Accordingly, non-IFRS measures and industry metrics should not be considered in isolation nor as a substitute for analysis 
of our financial information reported under IFRS. ARR is the total annualized value of recurring subscription amounts 
(ultimately recognized as SaaS, Subscription Term Licenses and Maintenance & Support revenue) of all subscription 
contracts at a point in time. Annualized subscription amounts are determined solely by reference to the underlying 
contracts, normalizing for the varying revenue recognition treatments under IFRS for cloud-based versus on-premise 
subscription amounts. It excludes one-time fees, such as for non-recurring professional services, and assumes that 
customers will renew the contractual commitments on a periodic basis as those commitments come up for renewal, 
unless such renewal is known to be unlikely. We believe that this measure provides a more current indication of our 
performance in the growth of our subscription business than other metrics.

RPO represents the minimum contracted revenue expected to be recognized in the future related to performance 
obligations that are unsatisfied or partially unsatisfied at period end. Our business model continues to focus on delivering 
long-term value to our customers. As a result, we typically enter into three to five-year agreements with our customers. 
RPO is not necessarily indicative of future revenue growth and is influenced by several factors, including seasonality, the 
timing of renewals, average contract terms, foreign currency exchange rates and fluctuations in new business growth. 
RPO is also impacted by acquisitions.

All amounts are in United States dollars, unless otherwise indicated.

Third-Party Information
This document also contains or references certain market, industry and peer group data and forecasts which are 
based upon information from independent industry publications, market research, analyst reports and surveys and 
other publicly available sources. Although the Company believes these publications and reports to be reliable, we 
have not independently verified any of the data or other statistical information contained therein, nor has the 
Company ascertained or validated the underlying economic or other assumptions relied thereon by these sources 
and cannot, and does not, provide any representation or assurance as to the accuracy or completeness of the 
information or data, or the appropriateness of the information or data for any particular analytical purpose, and 
accordingly, disclaims any liability in relation to such information and data. The Company has no intention and 
undertakes no obligation to update or revise any such information or data, whether as a result of new information, 
future events or otherwise, except as required by law.

Trademarks and Trade Names
This document includes certain trademarks, trade names and service marks, such as “Kinaxis”, “RapidResponse”, 
“Kinaxis RapidResponse” and “Know sooner. Act faster. Remove waste.”, which are protected under applicable 
intellectual property laws and are the property of the Company. Solely for convenience, the Company’s 
trademarks, trade names and service marks referred to in this document may appear without the ® or TM symbol, 
but such references are not intended to indicate, in any way, that we will not assert our rights to these trademarks 
to the fullest extent under applicable law. All other trademarks used in this document are the property of their 
respective owners.

MSCI: In 2022, Kinaxis received a rating of AAA in the MSCI ESG Ratings assessment. The use by Kinaxis of any MSCI 
ESG Research LLC or its affiliates (“MSCI”) data, and the use of MSCI logos, trademarks, service marks or index 
names herein, do not constitute a sponsorship, endorsement, recommendation, or promotion of Kinaxis by 
MSCI. MSCI services and data are the property of MSCI or its information providers, and are provided ‘as-is’ and 
without warranty. MSCI names and logos are trademarks or service marks of MSCI. 
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Q4 2022 Results  - a Strong End to a Record Year

$58.8
SaaS revenue, 26% growth

$98.5
Total revenue, 44% growth

21%
Adjusted EBITDA1 margin

1 Adjusted EBITDA and constant currency results are non-IFRS measures. See “Non-IFRS and other Industry Measures” in Slide 2 and 3, “Forward-looking Statements and Other Disclosures”

$61.8
SaaS revenue, 32% growth

$103.5
Total revenue, 51% growth

22%
Adjusted EBITDA1 margin
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FY 2022 Results Beat Initial Guidance2
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1 Adjusted EBITDA and constant currency results are non-IFRS measures. See “Non-IFRS and other Industry Measures” in Slide 2 and 3, “Forward-looking Statements and Other Disclosures”
2 Based on mid-point of initial guidance range
3 Rule of 50 and Rule of 40 calculated as the sum of SaaS revenue growth and adjusted EBITDA margin results

28% growth 54% growth 23% margin

Rule of 503 performance in constant currency
Rule of 403 performance in reported results

1

1
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~25% organic growth in new customer wins, ~ 40% growth in customers overall

~60% - 40% in new customers between “enterprise” and early “mid-market” opportunity

ARR growth in constant currency accelerates to 26% in FY ‘22 from 21% in 2021

SaaS RPO at year end represents 86% of 2023 SaaS guidance, at mid-point

Ongoing strength in pipeline

Key Annual Metrics Point to Ongoing Momentum

*

*See Trademarks and Trade Names on Slide 2 and 3, “Forward-
looking Statements and Other Disclosures”
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Multiple Early-stage Strategic Growth Opportunities

Retail market
opportunity 

Mid-market
opportunity

Smaller 
companies 
via VARs

Supply chain execution 19,000 
Targets in current verticals, 
geographies, tiers served

~250 -300
Current customers

Organic R&D, 
SolEx partners,
potential M&A
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Financial Results Highlights, Q4 ‘22

$USD thousands Q4 2022 Q4 2021 Change

Total revenue
(constant currency1)

98,483
103,528

68,506 44%
51%

SaaS
(constant currency1)

58,839
61,777

46,855 26%
32%

Subscription term licenses
Professional services

Maintenance and support

9,131
26,156

4,357

1,442
17,036

3,173

533%
54%
37%

Gross profit
Margin

61,266
62%

43,887
64%

40%

Profit
Per diluted share

8,562
0.30

(2,919)
(0.11)

nm

Adjusted EBITDA1

Margin
(constant currency1)
Margin

21,116
21%

22,913
22%

11,277
17%

87%

103%

Cash flow from operating activities (2,327) 3,238 (172%)

1 Adjusted EBITDA and constant 
currency results are  non-IFRS 
measures. See “Non-IFRS and 
other Industry Measures” in Slide 2 
and 3, “Forward-looking 
Statements and Other Disclosures”

Constant currency result 
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FY ’22 Results Well Ahead of Initial Guidance

$USD thousands, except where 
otherwise indicated FY 2022

Initial 
guidance FY 2021 Change

Total revenue
(constant currency1)

366,889
384,926

$335-345 MM 250,726 46%
54%

SaaS
(Constant currency1)

213,306
223,299

23-25% growth 174,463 22%
28%

Subscription term licenses 38,810 30-32 MM 6,118 534%

Adjusted EBITDA1

Margin
(constant currency1)
Margin

79,446
22%

88,528
23%

15-18%
39,851

16%
99%

122%

Exceeded initial guidance

1 Adjusted EBITDA and constant 
currency results are  non-IFRS 
measures. See “Non-IFRS and 
other Industry Measures” in Slide 2 
and 3, “Forward-looking 
Statements and Other Disclosures”
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Annual Recurring Revenue (ARR) 1
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CC1: 279

17%

15%

19%

21%

YoY growth

YoY growth, constant currency1

24%

26%

$53 million

$36 million

47% more ARR added in 2022

1 ARR and constant currency 
results are non-IFRS industry 
measures.. See “Non-IFRS and 
other Industry Measures” in Slide 2 
and 3, “Forward-looking 
Statements and Other Disclosures”



Slide 11 Copyright © 2023 Kinaxis. All Rights Reserved.  

Remaining Performance Obligation (RPO)1
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SaaS RPO Total RPO

↑24% v Q4 2021

↑30% v Q4 2021

$230.1 million of SaaS RPO 
converts to revenue in 
2023
 Represents 86% of 2023 

SaaS revenue guidance 
(mid-point)

1 RPO is a non-IFRS industry measure.. See “Non-IFRS and other Industry Measures” in Slide 2 and 3, “Forward-looking Statements and Other Disclosures”
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FY ‘23 Guidance

$USD FY 2023 Guidance

Total revenue $420-430 million

Annual SaaS revenue growth 25-27%

Subscription term license 
revenue $12-14 million

Adjusted EBITDA1 margin 13-15%

1 Adjusted EBITDA is a non-IFRS measure. See “Non-IFRS and other Industry Measures” in Slide 2
and 3, “Forward-looking Statements and Other Disclosures”

1 Adjusted EBITDA is a non-IFRS measure. See “Non-IFRS and other Industry 
Measures” in Slide 2 and 3, “Forward-looking Statements and Other 
Disclosures”
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STL revenue cycle has major impact on margin guidance

US$ Millions

FY 2023 guidance1 Margin1

Total revenue $426.0

Add back expected STL decline 26.4

Normalized Revenue 452.4

Gross profit 259.9 61.0%

Add back expected STL decline 26.4

Normalized Gross Profit 286.3 63.3%

Adj EBITDA2 59.6 14.0%

Add back expected STL decline 26.4

Normalized Adj EBITDA2 86.0 19.0%

Normal STL renewal cycle explains most of Gross Margin and Adj EBITDA margin decline in 2023

1. At guidance midpoint
2. Adjusted EBITDA is a non-IFRS 

measure. See “Non-IFRS and 
other Industry Measures” in 
Slide 2 and 3, “Forward-looking 
Statements and Other 
Disclosures”

FY 2022 Actual Margin

$366.9

235.8 64.3%

235.8 64.3%

79.4 21.7%

79.4 21.7%

US$ Millions

Other factors 
influencing 2023 
margin guidance

• PS revenue mix

• Public cloud transition

• Full-year impact of 
2022 strategic 
investments, new 
investments in 2023. 
notably in S&M

~6
5%

~7
0%
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Mid-term targets

30%+
SAAS REVENUE GROWTH

25%+
ADJ EBITDA MARGIN

HOW WILL WE GET THERE? 

Strong demand 
environment, multiple 

early-stage growth 
initiatives 

Public-cloud transition Greater proportion of 
partner-led customer 

deployments

Tapered investment 
in R&D and G&A, 
as a % of revenue

Higher proportion of 
higher-margin upsell 

activity
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