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TE Connectivity is a $13 billion world leader in
connectivity. We design and manufacture products
at the heart of electronic connections for the world’s
leading industries including Automotive, Energy,
Industrial Equipment, Communications, Consumer
Devices, Healthcare, and Aerospace and Defense.
Our long-standing commitment to innovation and
engineering excellence helps our customers solve
the need for more energy efficiency, always-on
communications and ever-increasing productivity.

With nearly 90,000 employees in over 50 countries, TE

Connectivity makes connections the world relies on to

work flawlessly every day.




SOLVING FOR A MORE

For the second consecutive year, TE was recognized as
a Top 100 Global Innovator by Thomson Reuters. This
prestigious distinction recognizes an organization’s

commitment to innovation.

2012 THOMSON REUTERS

TOP100

GLOBAL INNOVATORS

20,000

patents granted or
pending

24%

of sales from new
products introduced
over the last 3 years

$688

million invested in
R&D and engineering
in fiscal year 2012



A MESSAGE TO OUR STAKEHOLDERS

Tom Lynch - Chief Executive Officer

Our vision is to be the world leader in providing
the connections that enable a more connected
world. This vision represents a tremendous
opportunity for our company. The markets we
serve are approximately $100 billion in size
and are expected to grow between five and six
percent annually. The world’s need for more
and greener energy and information anywhere,
anytime are long-term positive trends that
require more electronics and more connections.

Five years ago, we set out to transform our
company to capitalize on this opportunity and
consistently deliver strong performance. We
made significant changes to harness our capa-
bilities and deliver an extraordinary experience
for our customers, outstanding value for our
investors, and a great place to work for our
employees. We have not wavered from our
strategy even as we encountered unprecedented
economic volatility and uncertainty.

STRENGTHENING TE IN 2012

2012 was another year of good progress. We
strengthened the company and positioned TE
for sustainable strong performance over the
long haul.

We acquired Deutsch and divested two non-
connectivity related businesses. With these
decisions, over ninety percent of our business
is focused on connectivity, up from seventy
percent in 2007. This focus allows us to leverage
our scale as a competitive advantage.

The acquisition of Deutsch established TE as
the leader in harsh environment connectivity.
With Deutsch’s complementary markets and
product range, we are providing connections
for the most challenging applications on the

planet. The integration is going well and we
expect the financial returns to exceed our
original expectations.

Investment in innovation continues to be a top
priority. In 2012, we invested approximately
$700 million, or five percent of sales, in engi-
neering, research and development, up from
$560 million in 2010. For the second consecu-
tive year, our patent filings were up ten percent
and Thomson Reuters recognized us as a “Top
100 Global Innovator.” Our investments led to
a robust product pipeline and breakthroughs
including aluminum connectivity products for
the automotive industry and technologies that
deliver 25 gigabit per second speeds in the
data center.

Our lean program, the TE Operating Advantage,
is now deployed in every location in the company.
Over the past five years, we have reduced our
manufacturing footprint by fifteen percent while
increasing our production capacity. In 2012, both
on-time delivery and quality improved by ten
percent, with several of TE’s businesses leading
the industry in these areas.

TE’s corporate responsibility program gained
momentum and was recognized by leading
external organizations. In 2012, we were listed
on the Dow Jones Sustainability Index North
America.

Over the last five years, we have made significant
investments in employee training and leader-
ship development. These investments and our
long-term approach to succession planning have
created a deep leadership bench throughout
the organization.



IN A WORLD WHERE
EVERYTHING IS CONNECTED,

EVERY CONNECTION COUNTS.

Beginning fiscal 2013, we organized the company
into four major business segments with fifteen
industry-focused business units. This structure
allows us to serve customers better, leverage
our capabilities more effectively and further
optimize our efficiency. It also enabled several
of our senior business leaders to move into
expanded roles, which has been great for the
organization’s vitality.

2012 FINANCIAL PERFORMANCE

Our Automotive and Aerospace and Defense
businesses delivered another year of strong
performance. This performance was more than
offset by the softness we experienced in the
telecommunications and industrial markets,
resulting in slightly lower sales and earnings for
the year. We held adjusted operating margins
at thirteen percent, despite the sales decline,
due primarily to productivity improvements
realized from our lean program.

For the fifth consecutive year, free cash flow
approximated ten percent of revenue, exceeding
$1.4 billion in 2012. We returned $526 million
to shareholders through dividends and share
repurchases and increased our dividend by
seventeen percent.

Our significant and consistent cash flow genera-
tion was an important factor that led to the
recent upgrade of our credit rating to BBB+ by
Standard and Poor’s.

LOOKING FORWARD

TE is a focused connectivity company today.
We are strongly positioned to capitalize on the
long-term fundamental trends driving the need
for greater connectivity in the markets we serve.

I am bullish about the prospects for all of our
businesses. Each has a robust product pipeline
and the global presence our customers need.
The following are our key objectives:

* Transportation Solutions - Our goals are to
continue growing faster than the market and
extend our leadership position. The industry
is expected to grow to 100 million vehicles
per year, and electronic content in vehicles is
projected to increase. This growth is great for
our business. Our 2,000 engineers, located
close to every major manufacturer in the world,
are delivering more innovative products than
ever before to enable our customers to provide
safer, more fuel-efficient and more connected
vehicles.

* Industrial Solutions - The four markets we
serve in this segment — Industrial Equipment;
Energy; Aerospace, Defense and Marine; and
Medical — require products that must stand up
to and perform in the most demanding settings.
TE is a leader in these attractive markets with
a product portfolio to solve connectivity needs
even in the most challenging environments. With
a greater need for energy efficiency, communica-
tions and advanced technology, these markets
are fueling the need for more electronics and
innovation. We expect to capitalize on these



strong growth trends by leveraging TE’s existing
leadership position and the products and capa-
bilities of Deutsch.

* Broadband Networks - The insatiable need
for information anytime and anywhere is driving
the demand for ultra high-speed broadband
networks. In some places already, a gigabit of
bandwidth is available to the home. The only
way to deliver these speeds is with a fiber-rich
broadband network. TE is the market leader
connecting every part of this network. In the
past two years, the networks market has been
soft. During this time, we have reduced costs
and accelerated our new product development
efforts. We are poised for significant sales and
profit acceleration as the market returns to
growth.

e Consumer Devices - This is a $15 billion
connectivity market today, and growing rapidly
as forecasted sales of devices double by 2016.
With ever-expanding capabilities, smart phones
and tablets are becoming indispensable to users.
The need to be always-on and connected requires
more connectivity and innovation than ever
before including smaller, faster and more reliable
connectors, antennas and cables. Creating
innovative products has been a key focus of
TE and our new designs are being increasingly

adopted by the leading device brands. 2012 was
a turnaround year and 2013 is a year of building
momentum in this business. | fully expect that
TE will deliver strong performance in this market
over the longer term.

* Shareholder Returns - We expect to continue
to generate significant free cash flow, and to
return approximately two-thirds of our free
cash flow to shareholders. We have proposed
an additional dividend increase of nineteen
percent effective June 2013. This increase will
bring our annual dividend to $1 per share.

TE is a strong company and we have improved
every important aspect of our business over the
last five years. We are committed to performing
well and returning significant capital to our
shareholders in a tough economy, and are poised
to deliver strong sales, earnings and cash flow
growth as the global economy recovers.

| have never felt better about our company’s
focus and capability. Thank you to our customers,
shareholders and employees for your continued
support.
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FISCAL YEAR 2012 PERFORMANCE

$13.3

billion

iNn sales

*See Non-GAAP Measures

$2.86

djusted EPS*

$3.5 billion

Sales from Emerging Markets

Free Cash Flow*

$526 ...

Returned to Shareholders
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5 billion
u of sales

TRANSPORTATION

100 MILLION VEHICLES IN S YEARS

Automotive production is expected to reach 100 million cars in five years,
up from 80 million today. Vehicles are becoming safer, smarter and more
fuel-efficient. These dynamics are driving the demand for more electronics,
and more TE products than ever before.

TE’s connectivity and sensor products enable critical electronic functions
from power management systems and smart engine controls that increase
fuel efficiency, to active and passive systems that improve safety, and
navigation systems for smarter vehicles.

TE’s content opportunity is expected to reach $200+ per vehicle in five years,
an increase of four to six percent annually.

Figures shown are fiscal year 2012 sales.



WHERE FAILURE IS NOT AN OPTION

From aircraft enduring stress at 35,000 feet to devices used by surgeons to
save lives, TE’s innovation, design and quality make connectivity possible in
environments where failure is not an option.

Our Industrial products connect and distribute power and data safely and
reliably nearly everywhere in the world — in factories, power plants, oil
rigs, trains, planes, hospitals and more. Our opportunity is significant and
expanding due to growing infrastructure investments in emerging markets,
a drive to increase efficiency through automation and weight reduction, and
the need to delivVer energy efficiently and reliably to the world.

With the acquisition of Deutsch in 2012, we expanded our product range
for harsh environment applications. Today, TE offers customers the most

complete range of ruggedized solutions to solve
almost any connectivity challenge.

3 o billion
- of sales

INDUSTRIAL

Figures shown are fiscal year 2012 sales.



1.8 BILLION DEVICES BY 2016

In 2012, smart phone sales topped 700 million units, tablet sales grew
over eighty percent and newly-introduced mini tablet sales surged. By
2016, worldwide sales of these devices is expected to reach 1.8 billion
units, doubling 2012 levels.

Today’s powerful, faster and thinner devices are driving the need for
more advanced technology. TE engineers are delivering on this need
with innovative ultra-compact antennas, connectors and cables that
enable connectivity in today’s hottest-selling devices.

1 billion
- of sales

_..CONSUMER




_ to superfast broadband services.

billion
- of sales

GIGABIT SPEED TO THE HOME

The next frontier in broadband, ultrafast Internet speeds that deliver

up to a gigabit per second, has arrived. = "'_:‘?ﬂﬁ
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Robust fiber networks are the only method of delivering information at T

such high speeds. TE’s acquisition of ADC and significant investments = e
in fiber optic technologies have positioned us to deliver the leading | ”’“’PE‘:“;
range of fiber connectivity products in the market. e ' _ -:‘

As the world leader in fiber connectivity, TE’s advanced fiber
connectivity technologies are behind the world’s largest fiber network
deployments including Australia’s National Broadband Network
delivered by NBN Co. Representing over $500 million in sales to
TE over the life of the program, when finished, at least ninety-three
percent of Australia’s homes, schools and workplaces will have access

i il
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MAKING A DIFFERENCE

This year, TE Connectivity was listed on the
Dow Jones Sustainability Index North America.
Compared to our industry peers, the Index
ranked TE at the top for governance and placed
TE in the 95th percentile for labor practice
indicators and human rights.

Dow Jones
(. Sustainability Indexes

Member 2012/13

fiscal year 2012
global giving

Books for China: TE's Nourishing
Green Shoots Project Supports a
Primary School Near Zibo, China




GLOBAL COMMUNITY
OUTREACH

Reflecting TE’s commitment to the communities in
which we operate, thousands of TE employees from
all over the world volunteer their time and donate to
local communities and organizations in need.

TE Connectivity’s Automotive team members spent
an unforgettable day with over 30 children from
Father Ray Children’s Village, a home for homeless
children. The team raked, removed debris, and
cleared up fallen trees to create a safe and clean
yard for children to enjoy. At the end of the day, the
children were presented with backpacks filled with
hats, toothbrushes, toothpaste, soaps and jumping
ropes - leaving a lasting impression on the children
as well as a feeling of joy and satisfaction across the
TE volunteer team.

TOP 100

fiscal year 2012
global charity
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OUR CORE VALUES

INTEGRITY

We must demand of ourselves and of each other the
highest standards of individual and corporate integrity.
We safeguard company assets. We comply with all laws
and company policies. We are dedicated to diversity, fair
treatment, mutual respect and trust.

ACCOUNTABILITY

We honor the commitments we make and take personal
responsibility for all actions and results. We create an
operating discipline of continuous improvement that is an
integral part of our culture.

TEAMWORK

We foster an environment that encourages innovation,
creativity, excellence and results through teamwork. We
practice leadership that teaches, inspires and promotes full
participation and career development. We encourage open
and effective communication and interaction.

INNOVATION

We recognize that innovation is the foundation of our
business. We challenge ourselves to develop new and
improved ideas for all that we do. We encourage, expect
and value creativity, openness to change, and fresh
approaches.




NON-GAAP MEASURES

“Adjusted Operating Margin,” “Adjusted Earnings Per Share”
and “Free Cash Flow” (FCF) and are non-GAAP* measures
and should not be considered replacements for GAAP results.
(*U.S. Generally Accepted Accounting Principles)

We present operating margin before special items including
charges or income related to legal settlements and reserves,
restructuring and other charges, acquisition related charges,
impairment charges, and other income or charges, if any
("Adjusted Operating Margin”). We present Adjusted Operating
Margin before special items to give investors a perspective
on the underlying business results. It also is a significant
component inour incentive compensation plans. This measure
should be considered in conjunction with operating margin
calculated using our GAAP results in order to understand the
amounts, character and impact of adjustments to operating
margin.

We present operating income before special items including
charges or income related to legal settlements and reserves,
restructuring and other charges, acquisition related charges,
impairment charges, and other income or charges, if any
("Adjusted Operating Income”). We utilize Adjusted Operating
Income to assess segment level core operating performance
and to provide insight to management in evaluating segment
operating plan execution and underlying market conditions. It
also is a significant component in our incentive compensation
plans. Adjusted Operating Income is a useful measure for
investors because it provides insight into our underlying
operating results, trends, and the comparability of these results
between periods. The difference between Adjusted Operating
Income and operating income (the most comparable GAAP
measure) consists of the impact of charges or income related
to legal settlements and reserves, restructuring and other
charges, acquisition related charges, impairment charges, and
other income or charges, if any, that may mask the underlying
operating results and/or business trends. The limitation of this
measure is that it excludes the financial impact of items that
would otherwise either increase or decrease our reported
operating income. This limitation is best addressed by using
Adjusted Operating Income in combination with operating
income (the most comparable GAAP measure) in order to
better understand the amounts, character and impact of any
increase or decrease on reported results.

We present diluted earnings per share from continuing
operations attributable to TE Connectivity Ltd. before special
items, including charges or income related to legal settlements
and reserves, restructuring and other charges, acquisition
related charges, impairment charges, tax sharing income
related to certain proposed adjustments to prior period tax
returns and other tax items, certain significant special tax items,
other income or charges, if any, and, if applicable, related tax
effects ("Adjusted Earnings Per Share”). We present Adjusted
Earnings Per Share because we believe that it is appropriate for
investors to consider results excluding these items in addition
to resultsinaccordance with GAAP. We believe such a measure
provides a picture of our results that is more comparable
among periods since it excludes the impact of special items,
which may recur, but tend to be irregular as to timing, thereby
making comparisons between periods more difficult. It also is
a significant component in our incentive compensation plans.
The limitation of this measure is that it excludes the financial
impact of items that would otherwise either increase or decrease

our reported results. This limitation is best addressed by using
Adjusted Earnings Per Share in combination with diluted
earnings per share from continuing operations attributable to
TE Connectivity Ltd. (the most comparable GAAP measure) in
order to better understand the amounts, character and impact
of any increase or decrease on reported results.

“Free Cash Flow” (FCF) is a useful measure of our performance
and ability to generate cash. It also is a significant component
in our incentive compensation plans. The difference between
net cash provided by continuing operating activities (the most
comparable GAAP measure) and FCF (the non-GAAP measure)
consists mainly of significant cash outflows and inflows that we
believe are useful to identify. We believe free cash flow provides
useful information to investors as it provides insight into the
primary cash flow metric used by management to monitor
and evaluate cash flows generated from our operations. The
difference reflects the impact from net capital expenditures,
voluntary pension contributions, and special items, if any.

Net capital expenditures are subtracted because they represent
long-term commitments. Voluntary pension contributions are
subtracted from the GAAP measure because this activity is
driven by economic financing decisions rather than operating
activity. Certain special items, including net payments
related to pre-separation tax matters, also are considered by
management in evaluating free cash flow. We believe investors
should consider these items in evaluating our free cash flow. We
forecast our cash flow results excluding any voluntary pension
contributions because we have not yet made a determination
about the amount and timing of any such future contributions. In
addition, our forecast excludes the cash impact of special items
because we cannot predict the amount and timing of such items.

FCF as presented herein may not be comparable to similarly-
titled measures reported by other companies. The primary
limitation of this measure is that it excludes items that have an
impact on our GAAP cash flow. Also, it subtracts certain cash
items that are ultimately within management’s and the Board of
Directors’ discretion to direct and may imply that there is less or
more cash available for our programs than the most comparable
GAAP measure indicates. This limitation is best addressed by
using FCF in combination with the GAAP cash flow results. It
should not be inferred that the entire free cash flow amount is
available for future discretionary expenditures, as our definition
of free cash flow does not consider certain non-discretionary
expenditures, such as debt payments. In addition, we may
have other discretionary expenditures, such as discretionary
dividends, share repurchases, and business acquisitions, that
are not considered in the calculation of free cash flow.

Because we do not predict the amount and timing of special
items that might occur in the future, and our forecasts are
developed at a level of detail different than that used to
prepare GAAP-based financial measures, we do not provide
reconciliations to GAAP of our forward-looking financial
measures.



RECONCILIATION OF NON-GAAP FINANCIAL MEASURES

TO GAAP FINANCIAL MEASURES

US$ IN MILLIONS, EXCEPT PER SHARE DATA

FISCAL YEAR 2012 ADJUSTMENTS
Acquisition Restructuring Adjusted
U.S. GAAP Related and Other Tax Items @ | (Non-GAAP) ®
Charges® Charges, Net
Operating Income $ 1,518 $ 116 $ 14 $ - $ 1,748
Operating Margin 11.4% 13.2%
Diluted Earnings per Share from Continuing
Operations Attributable to TE Connectivity Ltd. | $ 2.70 $ 0.21 $ 0.9 $ (0.25) $ 2.86

(1) Includes $75 million of non-cash amortization associated with fair value
adjustments primarily related to acquired inventories and customer order
backlog recorded in cost of sales, $27 million of acquisition and integration
costs, and $14 million of restructuring costs.

(2) Includes other income adjustment related to reimbursements by
Tyco International and Covidien in connection with pre-separation tax

matters. Also includes income tax expense adjustments related to income
tax benefits recognized in connection with a reduction in the valuation
allowance associated with certain tax loss carryforwards and income tax
expense associated with certain non-U.S tax rate changes.

(3) See description of non-GAAP measures contained in this report.

FREE CASH FLOW RECONCILIATION

IN US$ MILLIONS
FISCAL YEAR 2012

Net cash provided by continuing operating activities $ 1888
Capital expenditures (533)
Proceeds from sale of property, plant, and equipment 23
Payments related to pre-separation tax matters, net 19
Payments related to accrued interest on debt assumed in the acquisition of Deutsch 17
Payments to settle acquisition-related foreign currency derivative contracts 20
Free cash flow® $ 1434

(1) See description of non-GAAP measures contained in this report.

CAUTION CONCERNING FORWARD-LOOKING STATEMENTS

This report contains certain “forward-looking statements” within
the meaning of the U.S. Private Securities Litigation Reform Act
of 1995. These statements are based on management’s current
expectations and are subject to risks, uncertainty and changes
in circumstances, which may cause actual results, performance,
financial condition or achievements to differ materially from
anticipated results, performance, financial condition or
achievements. All statements contained herein that are not clearly
historical in nature are forward-looking and the words “anticipate,”
“believe,” “expect,” “estimate,” “plan,” and similar expressions are
generally intended to identify forward-looking statements. We
have no intention and are under no obligation to update or alter
(and expressly disclaim any such intention or obligation to do
so) our forward-looking statements whether as a result of new
information, future events or otherwise, except to the extent
required by law. The forward-looking statements in this report
include statements addressing our future financial condition and
operating results. Examples of factors that could cause actual
results to differ materially from those described in the forward-
looking statements include, among others, business, economic,

o o

competitive and regulatory risks, such as conditions affecting
demand for products, particularly the automotive industry and
the telecommunications, computer and consumer electronics
industries; competition and pricing pressure; fluctuations
in foreign currency exchange rates and commodity prices;
natural disasters and political, economic and military instability
in countries in which we operate; developments in the credit
markets; future goodwill impairment; compliance with current
and future environmental and other laws and regulations; the
possible effects on us of changes in tax laws, tax treaties and other
legislation; the risk that the operations of Deutsch Group SAS will
not be successfully integrated into ours; and the risk that revenue
opportunities, cost savings and other anticipated synergies from
the Deutsch acquisition may not be fully realized or may take
longer to realize than expected. More detailed information about
these and other factorsis set forth in TE Connectivity Ltd.'s Annual
Report on Form 10-K for the fiscal year ended September 28, 2012
as well as in our Current Reports on Form 8-K and other reports
filed by us with the U.S. Securities and Exchange Commission.

NEW BUSINESS SEGMENTS IN FISCAL YEAR 2013

The fiscal year 2012 business segment sales reported on prior pages of this report (Transportation Solutions $5.1 billion; Industrial
Solutions $3.0 billion; Consumer Solutions $1.9 billion; and Network Solutions $3.3 billion) reflect sales based on our new business
segment financial reporting structure implemented on the first day of fiscal year 2013 (September 29, 2012). For further financial
information reflecting the new segments, see TE Connectivity Ltd.’s Current Report on Form 8-K filed with the U.S. Securities and

Exchange Commission on December 17, 2012.
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SPECIAL NOTE ABOUT FORWARD-LOOKING STATEMENTS

We have made forward-looking statements in this Annual Report, including in the sections entitled
“Business,” “Management’s Discussion and Analysis of Financial Condition and Results of
Operations,” and “Quantitative and Qualitative Disclosures about Market Risk,” that are based on our
management’s beliefs and assumptions and on information currently available to our management.
Forward-looking statements include, among others, the information concerning our possible or assumed
future results of operations, business strategies, financing plans, acquisitions and divestitures,
competitive position, potential growth opportunities, potential operating performance improvements,
the effects of competition, and the effects of future legislation or regulations. Forward-looking
statements include all statements that are not historical facts and can be identified by the use of
forward-looking terminology such as the words “believe,” “expect, 7

plan,” “intend,” “anticipate,”
“estimate,” “predict,” “potential,” “continue,” “may,” “should,” or the negative of these terms or
similar expressions.

9« 9«

2« 9

Forward-looking statements involve risks, uncertainties, and assumptions. Actual results may differ
materially from those expressed in these forward-looking statements. You should not put undue
reliance on any forward-looking statements. We do not have any intention or obligation to update
forward-looking statements after we file this report except as required by law.

The risk factors identified in this Annual Report and those discussed in our Annual Report on
Form 10-K for the fiscal year ended September 28, 2012 filed with the United States Securities and
Exchange Commission (the “SEC”) could cause our results to differ materially from those expressed in
forward-looking statements. There may be other risks and uncertainties that we are unable to predict at
this time or that we currently do not expect to have a material adverse effect on our business.

ii



BUSINESS
Overview

TE Connectivity Ltd. (“TE Connectivity,” or the “Company,” which may be referred to as “we,”
“us,” or “our”) is a global company that designs and manufactures approximately 500,000 products that
connect and protect the flow of power and data inside millions of products used by consumers and
industries. We partner with customers in a broad array of industries from consumer electronics, energy,
and healthcare to automotive, aerospace, and communication networks.

In March 2011, our shareholders approved an amendment to our articles of association to change
our name from “Tyco Electronics Ltd.” to “TE Connectivity Ltd.” The name change was effective
March 10, 2011. Our ticker symbol “TEL” on the New York Stock Exchange remained unchanged.

Tyco Electronics Ltd. was incorporated in Bermuda in fiscal 2000 as a wholly-owned subsidiary of
then Bermuda-based Tyco International Ltd. (“Tyco International”). Effective June 29, 2007, Tyco
International distributed all of our shares to its common shareholders (referred to in this report as the
“separation”). We became an independent, publicly traded company owning the former electronics
businesses of Tyco International.

Our business was formed principally through a series of acquisitions, from fiscal 1999 through
fiscal 2002, of established electronics companies and divisions, including the acquisition of AMP
Incorporated and Raychem Corporation in fiscal 1999, and the Electromechanical Components Division
of Siemens and OEM Division of Thomas & Betts in fiscal 2000. These companies each had more than
50 years of history in engineering and innovation excellence. We operated as a segment of Tyco
International prior to our separation.

Effective June 25, 2009, we discontinued our existence as a Bermuda company as provided in
Section 132G of the Companies Act of 1981 of Bermuda, as amended, and, in accordance with
article 161 of the Swiss Federal Code on International Private Law, continued our existence as a Swiss
corporation under articles 620 et seq. of the Swiss Code of Obligations. The rights of holders of our
shares are governed by Swiss law, our Swiss articles of association, and our Swiss organizational
regulations.

We acquired Deutsch Group SAS (“Deutsch”) and ADC Telecommunications, Inc. (“ADC”) in
fiscal 2012 and 2011, respectively. See Note 5 to the Consolidated Financial Statements for additional
information relating to these acquisitions.

We operate through three reporting segments: Transportation Solutions, Communications and
Industrial Solutions, and Network Solutions. Our reporting segments manufacture and distribute our
products and solutions to a number of end markets. The table below provides a summary of our



reporting segments, the fiscal 2012 net sales

industry end markets that we serve:

contribution of each segment, and the key products and

Transportation Communications and Network
Segment Solutions Industrial Solutions Solutions
% of Fiscal 2012 Net Sales 45% 30% 25%

Key Products . . ... ...

Key Markets

¢ Connector systems ¢ Connector systems * Connector systems
* Relays * Relays * Heat shrink and cold
e Wire and cable » Circuit protection devices applied tubing
» Circuit protection devices ¢ Antennas  Fiber optics
¢ Sensors ¢ Heat shrink tubing * Wire and cable
* Heat shrink tubing and * Racks and panels
molded parts * Wireless
¢ Application tooling * Undersea
telecommunication systems
........ * Automotive  Industrial * Telecom Networks
¢ Aecrospace, Defense, and e Consumer Devices * Energy
Marine e Data Communications * Enterprise Networks
* Appliance * Subsea Communications

See Notes 1 and 23 to the Consolidated Financial Statements for additional segment and
geographic financial information relating to our business.

Our Competitive Strengths

We believe that we have the following competitive strengths:

* Portfolio of market-leading connectivity businesses. We are leaders in many of the markets we
serve, and the opportunity for growth in those markets is significant. We believe our three
segments serve a combined market of approximately $90 billion that is expected to grow at an
estimated annual growth rate of 6% over the next five years.

* Global leader in passive components. With net sales of $13.3 billion in fiscal 2012, we are
significantly larger than many of our competitors. In the fragmented connector industry, which
we estimated to be approximately $50 billion in fiscal 2012, our net sales were approximately
$7.9 billion. We have established a global leadership position in the connector industry with
leading market positions in the following markets:

* Automotive—#1

e Industrial—#1

e Telecom/data communications—#1

e Computers and peripherals—#4

Our scale provides us the opportunity to accelerate our sales growth by making larger
investments in existing and new technologies and businesses in our core markets and to expand
our presence in emerging markets. Our leadership position also provides us the opportunity to
lower our purchasing costs by developing lower cost sources of supply and to maintain a flexible
manufacturing footprint worldwide that is close to our customers’ locations.

Strong customer relationships. As an industry leader, we have established close working
relationships with many of our customers. These relationships allow us to better anticipate and
respond to customer needs when designing new products and new technical solutions. By
working with our customers in developing new products and technologies, we believe we are able
to identify and act on trends and leverage knowledge about next-generation technology across
our products.



* Process and product technology leadership. We employ approximately 7,400 engineers dedicated to
product research, development, and engineering. Our investment of $688 million in product and
process engineering and development together with our capital spending of $533 million in fiscal
2012 enable us to consistently provide innovative, high-quality products with efficient
manufacturing methods.

* Diverse product mix and customer base. We manufacture and sell a broad portfolio of products to
customers in various industries. Our customers include many of the leaders in their respective
industries, and our relationships with them typically date back many years. We believe that this
diversified customer base provides us an opportunity to leverage our skills and experience across
markets and reduces our exposure to particular end markets, thereby reducing the variability of
our financial performance. Additionally, we believe that the diversity of our customer base
reduces the level of cyclicality in our results and distinguishes us from our competitors.

* Global presence. We have an established manufacturing presence in over 20 countries and our
sales are global. Our global coverage positions us near our customers’ locations and allows us to
assist them in consolidating their supply base and lowering their production costs. We believe
our balanced sales distribution lowers our exposure to any particular geography and improves
our financial profile.

* Strong management team and employee base. We believe our management team has the
experience necessary to effectively execute our strategy and advance our product and technology
leadership. Our Chief Executive Officer and segment leaders average more than 20 years of
industry experience. They are supported by an experienced and talented management team that
is dedicated to maintaining and expanding our position as a global leader in the industry.

We have approximately 88,000 employees who are based throughout the world. We continue to
emphasize employee development and training, and we embrace diversity. Our strong employee
base, along with their commitment to uncompromising values, provides the foundation of our
company’s success.

Our Strategy

We want to be a premier partner to our customers; we want our employees to thrive, be highly
engaged, and view our company as a great place to work; and we want to generate superior returns for
our shareholders. These three basic tenets are the focus of our strategy and drive all that we do. Our
strategy is built on core values of integrity, accountability, teamwork, and innovation. We expect our
employees to do the right thing, take responsibility, work together, and innovate.

Our goal is to be the world leader in providing custom-engineered electronic components and
solutions for an increasingly connected world. We believe that in achieving this, we will increase net
sales and profitability across our segments in the markets that we serve. We intend to continue our
growth by focusing on the following priorities:

* Deliver extraordinary customer service. We are broadening the concept of service to embrace
every aspect of how we reach and serve our customers. We are increasing our focus on our
strategic accounts through direct sales, better leveraging the distribution channel, and
revolutionizing our web presence and eBusiness programs. These initiatives, along with our
company-wide improvement program designed to improve productivity, reduce costs, and
ultimately deliver greater satisfaction to our customers and greater value to shareholders, will
enable us to broaden our customer reach and increase customer satisfaction while enabling us to
serve customers better and more cost effectively.

e Strengthen our innovation leadership. Technology leadership is critical to our business. We seek to
continue to strengthen our process and product technology leadership and to increase the



percentage of our annual net sales from new products. In fiscal 2012, we derived approximately
24% of our net sales from new products launched within the previous three years. We intend to
continue to focus our research, development, and engineering investment on next generation
technologies and highly engineered products and platforms, and leverage innovation across our
segments.

* Extend our leadership in emerging markets. We seek to improve our market leadership position in
emerging geographic regions, including China, Eastern Europe, Brazil, and India, which we
expect will experience higher growth rates than those of more developed regions in the world. In
fiscal 2012, we generated $2.0 billion of net sales in China, $1.0 billion of net sales in Eastern
Europe, $0.3 billion of net sales in Brazil, and $0.2 billion of net sales in India. We believe that
expansion in these regions will enable us to grow faster than the overall global market.

* Lead in smart connectivity. Smart connectivity complements and expands on innovation
leadership. It adds more functionality and intelligence wherever connectivity occurs. Our focus
on smart connectivity enables us to provide more value to our customers by offering products
that do more and solve more.

* Supplement organic growth with strategic partnerships and acquisitions. We will evaluate and
selectively pursue strategic partnerships and acquisitions that strengthen our market position,
enhance our existing product offerings, enable us to enter attractive markets, expand our
technological capabilities, and provide synergy opportunities.

Our Products

Our net sales by reporting segment as a percentage of our total net sales was as follows:

Fiscal
200200 2000
Transportation Solutions . . .. ....... . ... . . ... ... 45% 4% 41%
Communications and Industrial Solutions . ................. 30 34 38
Network Solutions . . . ... .. e 2 2 ﬂ

TOtAl e e et 100% 100% 100%

Transportation Solutions

The Transportation Solutions segment is a leader in electronic components, including connectors,
relays, wire and cable, circuit protection devices, sensors, and heat shrink tubing and molded parts, as
well as application tooling and custom-engineered solutions for the automotive and aerospace, defense,
and marine markets. The following are the primary product families sold by the segment:

* Connector Systems and Components. We offer an extensive range of electrical and electronic
interconnection products. These connectors include a wide variety of pin and socket, terminal,
USB, coaxial, input/output, fiber optic, power, and circular connectors, as well as sophisticated
interconnection products used in complex aerospace, defense, and marine equipment and custom
connectivity solutions for harsh environment applications.

* Relays. Our relay products can be used in a wide range of applications in the automotive
industry, including electric sunroofs, anti-lock braking systems, and fuel injection coils. Also, our
relay products can be used in a variety of high-performance applications for the aerospace and
defense industries.

* Wire and Cable. We provide highly engineered cable and wire products to the aerospace,
defense, and marine markets. We offer a broad range of cable, including NASA-specification



cable and other cables suitable for use in rugged applications within the aerospace, defense, and
marine (oil and gas exploration) industries.

Circuit Protection Devices. We offer a diverse range of circuit protection devices, which limit the
flow of current during fault conditions and automatically reset after the fault is cleared and

power to the circuit is restored. We also offer surface-mount chip fuses, gas discharge tubes for
overvoltage protection, electrostatic discharge protection devices, and hybrid protection devices.

Sensors. We offer a customized engineered portfolio of non-contact position and speed sensor
technologies mainly for the automotive industry that include high measurement standards, robust
housing technologies, and temperature stable designs for a variety of powertrain, safety, and
chassis applications.

Heat Shrink Tubing and Molded Parts. We offer hundreds of reliable, cost-effective products to
seal, connect, insulate, protect, hold, and bundle high-performance electrical harnesses. We also
provide customized harnessing design, prototype, and build services.

Application Tooling. We offer a broad portfolio of hand tools, semi-automatic bench machines,
and fully-automatic machine systems for processing terminal products.

In addition to the above product families, which represent over 90% of the Transportation
Solutions segment’s net sales, we also offer clocksprings, identification products, fiber optics, and
antennas.

Communications and Industrial Solutions

The Communications and Industrial Solutions segment is one of the world’s largest suppliers of
electronic components, including connectors, relays, circuit protection devices, antennas, and heat
shrink tubing. Our products are used primarily in the industrial machinery, consumer devices, data
communications, and household appliance markets. The following are the primary product families sold
by the segment:

Connector Systems and Components. We offer connector products including a wide variety of pin
and socket, terminal, USB, coaxial, input/output, fiber optic, and power connectors, as well as
sophisticated interconnection products used in complex telecommunications, computer, and
medical equipment.

Relays. Our relay products can be used in a wide range of applications in the
telecommunications, industrial, and appliance markets, including signal and power relay
technologies for the telecommunications industry.

Circuit Protection Devices. We offer a diverse range of circuit protection devices, which limit the
flow of current during fault conditions and automatically reset after the fault is cleared and

power to the circuit is restored. We also offer surface-mount chip fuses, gas discharge tubes for
overvoltage protection, electrostatic discharge protection devices, and hybrid protection devices.

Antennas. We offer application specific and standard antenna products in a variety of structures
to enable our customers to complete the transmission of wireless voice and data over a full
range of protocols.

Heat Shrink Tubing. We offer hundreds of reliable, cost-effective products to seal, connect,
insulate, protect, hold, and bundle high-performance electrical harnesses. We also provide
customized harnessing design, prototype, and build services.

In addition to the above product families, which represent over 90% of the total Communications
and Industrial Solutions segment’s net sales, the segment also sells identification products, wire and
cable, memory card products, switches, and battery assemblies.



Network Solutions

The Network Solutions segment is one of the world’s largest suppliers of infrastructure
components and systems for the telecommunications and energy markets. Our products include
connectors, heat shrink and cold applied tubing, fiber optics, wire and cable, racks and panels, and
wireless products. We are also a leader in developing, manufacturing, installing, and maintaining some
of the world’s most advanced subsea fiber optic communications systems. The following are the primary
product families sold by the segment:

Connector Systems and Components. We offer an extensive range of low, medium, and
high-voltage connectors and splices, cable assemblies, sealing systems, terminals, fittings, lugs and
clamps, transmission line fittings, splice closures, grounding hardware, and wall and floor outlets
for voice and data connection to local area networks.

Heat Shrink and Cold Applied Tubing. We offer tubing for heat shrinkable and cold applied
closures, wrap-around sleeves, and molded parts designed to better protect both high- and
low-voltage circuits against harsh aerial, buried, and above-ground environments.

Fiber Optics. We provide fiber optic connectors, splices, fiber optic splice closures, fiber
management systems, high density cable assemblies, couplers and splitters, and complete cabling
systems. These products find use in both local-area and wide-area networks and “Last-Mile”
Fiber-to-the-Home installations.

Wire and Cable. We provide wire and cable for indoor and outdoor use in office, factory floor,
school, and residential voice, data, and video networks, including copper and fiber optic
distribution cables, shielded and unshielded twisted-pair cables, armored cable, and patch cords.

Racks and Panels. We provide racks and panels that are used to integrate, organize, and manage
fiber and copper cables and splices, thereby simplifying installation, maintenance, and upgrades
for both exchange/head end and customer premise environments.

Wireless. We offer solutions for radio frequency distribution and distributed antenna systems.
These products provide wireless coverage and capacity and operate as an extension of the
wireless network, expanding the reach of both in-building and outdoor signals.

Undersea Telecommunication Systems. We design, build, maintain, and test undersea fiber optic
networks for the telecommunication and oil and gas markets.

In addition to the above product families, which represent over 90% of the total Network
Solutions segment’s net sales, the segment also sells printed circuit board devices, relays, network
interface devices, and application tooling.



Markets

We sell our products to manufacturers and distributors in a number of major markets. The
approximate percentage of our total net sales by market in fiscal 2012 was as follows:

Markets Percentage

AULOMOLIVE . . o ottt e e et e e e 39%
TelecommunicationS . . . . . ..o vttt e
Telecom Networks . . ..o oo e
Energy . ...
Industrial . ... ... .. . . e
Aerospace, Defense, and Marine . .............. ... ... .......
Enterprise Networks . . ... ... ...
COMPULET . . . ot e e
Appliance . . . ..
Medical . . ... ... . e
Other . . e
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Automotive. The automotive and industrial transportation industry uses our products in motor
management systems for combustion and electric vehicles, body electronic applications, safety systems,
chassis systems, security systems, driver information, passenger entertainment, and comfort and
convenience applications. Electronic components regulate critical vehicle functions, from fuel intake to
braking, as well as information, entertainment, and climate control systems.

Telecommunications. Our products are used in telecommunications products, such as data
networking equipment, switches, routers, wire line infrastructure equipment, wireless infrastructure
equipment, wireless base stations, mobile phones, and undersea fiber optic telecommunication systems.

Telecom Networks. Our products are used by communication service providers to facilitate the
high-speed delivery of services from central offices to customer premises. This industry services the
needs of emerging countries that are building out their communications infrastructure as well as
countries upgrading networks to support high-speed internet connectivity and delivery of high-definition
television.

Energy. The energy industry uses our products in power generation equipment and power
transmission equipment. The industry has been investing heavily to improve, upgrade, and restore
existing equipment and systems. In addition, this industry addresses the needs of emerging countries
that are building out and upgrading their energy infrastructure.

Industrial.  Our products are used in factory automation and process control systems, photovoltaic
systems, industrial motors and generators, general industrial machinery and equipment, and commercial
and building equipment.

Aerospace, Defense, and Marine. Our products are used in military and commercial aircraft,
missile systems, military ground systems, satellites, space programs, radar systems, and offshore oil and
gas applications.

Enterprise Networks. We provide structured cabling systems and cable management products for
commercial buildings and office campuses, products that enable high-bandwidth voice and data
communications throughout facilities ranging from data centers to office buildings to hotel and resort
complexes.



Computer. Our products are used in computer products, such as servers and storage equipment,
workstations, notebook computers, tablet computers, desktop computers, and business and retail
equipment.

Appliance. Our products are used in many household appliances, including refrigerators, washers,
dryers, dishwashers, and microwaves.

Medical. Our products are used in a wide variety of medical devices, ranging from diagnostic and
monitoring equipment, surgical devices, ultrasound systems, and energy-based catheters.

Other.  Our products are used in numerous products, including instrumentation and measurement
equipment, consumer electronics, and railway equipment.

Customers

Our customers include automobile, telecommunication, computer, industrial, aerospace, and
consumer products manufacturers that operate both globally and locally. Our customers also include
contract manufacturers and third-party distributors. We serve over 200,000 customer locations in over
150 countries, and we maintain a strong local presence in each of the geographic regions in which we
operate.

Our net sales by geographic region as a percentage of our total net sales were as follows:

Fiscal
200201 200
Europe/Middle East/Africa . . ........ ... ... . ... 34% 36% 35%
Asia-Pacific . . ... .. . e 34 33 34
Americas) .., 32 31 31

TOtAl e e et 100% 100% 100%

(1) The Americas includes our Subsea Communications business.

We collaborate closely with our customers so that their product needs are met. There is no single
customer that accounted for a significant amount of our net sales in fiscal 2012, 2011, or 2010. Our
approach to our customers is driven by our dedication to further developing our product families and
ensuring that we are globally positioned to best provide our customers with sales and engineering
support. We believe that as electronic component technologies continue to proliferate, our broad
product portfolio and engineering capability give us a potential competitive advantage when addressing
the needs of our global customers.

Raw Materials

We use a wide variety of raw materials in the manufacture of our products. The principal raw
materials that we use include plastic resins for molding, precious metals such as gold and silver for
plating, and other metals such as copper, aluminum, brass, and steel for manufacturing cable, contacts,
and other parts that are used for cable and component bodies and inserts. Many of these raw materials
are produced in a limited number of countries around the world or are only available from a limited
number of suppliers. The prices of these materials are driven by global supply and demand dynamics.



Research and Development

We are engaged in both internal and external research and development in an effort to introduce
new products, to enhance the effectiveness, ease of use, safety, and reliability of our existing products,
and to expand the applications for which the uses of our products are appropriate. We continually
evaluate developing technologies in areas where we may have technological or marketing expertise for
possible investment or acquisition.

Our research and development expense for fiscal 2012, 2011, and 2010 was as follows:
Fiscal

2012 2011 2010
(in millions)

Transportation Solutions . . . ... ......... ... ... $233  $217 $187
Communications and Industrial Solutions . ............... 207 221 182
Network Solutions . . . ...... .. 155 155 92
Total . ... e $595 $593 $461

Our research, development, and engineering efforts are supported by approximately 7,400
engineers. These engineers work closely with our customers to develop application specific, highly
engineered products and systems to satisfy the customers’ needs. Our new products, including product
extensions, introduced during the previous three years comprised approximately 24% of our net sales
for fiscal 2012.

Sales, Marketing, and Distribution

We sell our products into more than 150 countries, and we sell primarily through direct selling
efforts. We also sell some of our products indirectly via third-party distributors. In fiscal 2012, our
direct sales represented 77% of net sales, with the remainder of net sales provided by sales to third-
party distributors and independent manufacturer representatives.

We maintain distribution centers around the world. Products are generally delivered to these
distribution centers by our manufacturing facilities and then subsequently delivered to the customer. In
some instances, product is delivered directly from our manufacturing facility to the customer. We
contract with a wide range of transport providers to deliver our products via road, rail, sea, and air.

Seasonality and Backlog

Customer orders typically fluctuate from quarter to quarter based upon business conditions and
cancellation of unfilled orders prior to shipment of goods. We experience a slight seasonal pattern to
our business. The third fiscal quarter is typically the strongest quarter of our fiscal year, whereas the
first and fourth fiscal quarters are negatively affected by winter holidays and European holidays,
respectively. The second fiscal quarter may also be affected by adverse winter weather conditions in
certain of our end markets.



Backlog by reportable segment at fiscal year end 2012 and 2011 was as follows:

Fiscal
2012 2011
(in millions)
Transportation Solutions. . .. ........ ... ... ... $1,267 $1,041
Communications and Industrial Solutions . .................. 683 1,080
Network Solutions . . . ...t 683 757
Total . .. e $2,633  $2,878

We expect that the majority of our backlog at September 28, 2012 will be filled during fiscal 2013.

Competition

The industries in which we operate are highly competitive, and we compete with thousands of
companies that range from large multinational corporations to local manufacturers. Competition is
generally on the basis of breadth of product offering, product innovation, price, quality, delivery, and
service. Our markets have generally been growing but with downward pressure on prices.

* Transportation Solutions. This segment competes against numerous companies, including Delphi
Automotive, Molex, Amphenol, FCI, Yazaki, Sumitomo, Carlisle Interconnect Technologies,
Esterline, Glenair, and HellermannTyton.

* Communications and Industrial Solutions. This segment competes against numerous companies,
including Molex, JST Connectors, Japan Aviation Electronics, Amphenol, FCI, 3M, and Foxconn
Technology Group.

* Network Solutions. This segment’s major competitors include Corning, CommScope, 3M, Huawei
Technologies, Cooper Industries, and Hubbell. Also, the Subsea Communications business
primarily competes against Alcatel-Lucent.

Intellectual Property

Patents and other proprietary rights are important to our business. We also rely upon trade secrets,
manufacturing know-how, continuing technological innovations, and licensing opportunities to maintain
and improve our competitive position. We review third-party proprietary rights, including patents and
patent applications, as available, in an effort to develop an effective intellectual property strategy, avoid
infringement of third-party proprietary rights, identify licensing opportunities, and monitor the
intellectual property claims of others.

We own a large portfolio of patents that principally relate to electrical, optical, and electronic
products. We also own a portfolio of trademarks and are a licensee of various patents and trademarks.
Patents for individual products extend for varying periods according to the date of patent filing or grant
and the legal term of patents in the various countries where patent protection is obtained. Trademark
rights may potentially extend for longer periods of time and are dependent upon national laws and use
of the trademarks.

While we consider our patents and trademarks to be valued assets, we do not believe that our
competitive position or our operations are dependent upon or would be materially impacted by any
single patent or group of related patents.

Employees

As of September 28, 2012, we employed approximately 88,000 people worldwide, of whom 26,000
were in the Americas region, 27,000 were in the Europe/Middle East/Africa region, and 35,000 were in
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the Asia-Pacific region. Of our total employees, approximately 51,000 were employed in manufacturing.
Approximately 60% of our employees were based in lower-cost countries, primarily China. We believe
that our relations with our employees are satisfactory.

Government Regulation and Supervision

The import and export of products are subject to regulation by the United States and other
countries. A small portion of our products, including defense-related products, may require
governmental import and export licenses, whose issuance may be influenced by geopolitical and other
events. We have a trade compliance organization and other systems in place to apply for licenses and
otherwise comply with such regulations. Any failure to maintain compliance with domestic and foreign
trade regulation could limit our ability to import and export raw materials and finished goods into or
from the relevant jurisdiction.

Environmental

Our operations are subject to numerous health, safety, and environmental laws and regulations,
including those regulating the discharge of materials into the environment or otherwise relating to the
protection of the environment. We are committed to complying with these laws and to the protection of
our employees and the environment. We maintain a global environmental, health, and safety program
that includes appropriate policies and standards, staff dedicated to environmental, health, and safety
issues, periodic compliance auditing, training, and other measures. We have a program for compliance
with the European Union (“EU”) Restriction of Hazardous Substances and Waste Electrical and
Electronics Equipment Directives, the China Restriction of Hazardous Substances law, and similar laws.

Compliance with these laws has in the past and may in the future increase our costs of doing
business in a variety of ways. For example, our costs may increase indirectly through increased energy
and product costs as producers of energy, cement, iron, steel, pulp, paper, petroleum, and other major
emitters of greenhouse gases are subjected to increased or new regulation or legislation that results in
greater regulation of greenhouse gas emissions. We also have projects underway at a number of current
and former manufacturing facilities to investigate and remediate environmental contamination resulting
from past operations. Based upon our experience, current information, and applicable laws, we believe
that it is probable that we will incur remedial costs in the range of approximately $13 million to $23
million. As of September 28, 2012, we believe that the best estimate within this range is approximately
$14 million. We do not anticipate any material capital expenditures during fiscal 2013 for environmental
control facilities or other costs of compliance with laws or regulations relating to greenhouse gas
emissions.

Available Information

All periodic and current reports, registration filings, and other filings that we are required to file
with the SEC, including Annual Reports on Form 10-K, Quarterly Reports on Form 10-Q, Current
Reports on Form 8-K, and amendments to those reports filed or furnished pursuant to Section 13(a) or
15(d) of the Securities Exchange Act of 1934 (“Exchange Act”) are available free of charge through
our internet website at www.te.com. Such documents are available as soon as reasonably practicable
after electronic filing or furnishing of the material with the SEC.

The public may also read and copy any document that we file, including this Annual Report, at the
SEC’s Public Reference Room at 100 F Street, N.E., Washington, DC 20549. Investors may obtain
information on the operation of the Public Reference Room by calling the SEC at 1-800-SEC-0330. In
addition, the SEC maintains an internet site at www.sec.gov that contains reports, proxy and information
statements, and other information regarding issuers that file electronically with the SEC, from which
investors can electronically access our SEC filings.
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MARKET FOR REGISTRANT’S COMMON EQUITY, RELATED STOCKHOLDER MATTERS
AND ISSUER PURCHASES OF EQUITY SECURITIES

Market Information

Our common shares are listed and traded on the New York Stock Exchange (“NYSE”) under the
symbol “TEL.” The following table sets forth the high and low closing sales prices of our common
shares as reported by the NYSE for the quarterly periods during the fiscal years ended September 28,
2012 and September 30, 2011.

Market Price Range

Fiscal
2012 2011
High Low High Low
First QUArter. . . o v oo e e e e e e e e e e $36.69 $27.25 $35.63 $28.97
Second Quarter. . . ........ i 37.30 31.48 38.51 32.33
Third Quarter . . ... e 36.97 30.51 37.90 33.58
Fourth Quarter . .. ....... ... . 37.11 30.64 38.23 27.86

The number of registered holders of our common shares at November 9, 2012 was 29,763.

Dividends and Cash Distributions to Shareholders

The following table sets forth the dividends and cash distributions to shareholders paid on our
common shares during the quarterly periods presented below!".

Fiscal
2012 2011
First Quarter. . .. ... v vttt $0.18 (CHF 0.17)  $0.16 (CHF 0.18)®
Second QUATTET . . . v oot vt et e e $0.18 (CHF 0.17)  $0.16 (CHF 0.18)®
Third QUATLET . « + + + + o oo oo §0.21 (CHF 0.20)? $0.18 (CHF 0.17)
Fourth QUAarter .. .........ouint it $0.21 (CHF 0.20)® $0.18 (CHF 0.17)

(1) Payments were declared in Swiss Francs (“CHF”) and paid in U.S. Dollars based on a U.S. Dollar/Swiss Franc exchange
rate shortly before shareholder approval.

(2) Paid in the form of a reduction of registered share capital.

Future dividends on our common shares or reductions of registered share capital for distribution to
shareholders, if any, must be approved by our shareholders. In exercising their discretion to recommend
to the shareholders that such dividends or distributions be approved, our board of directors will
consider our results of operations, cash requirements and surplus, financial condition, statutory
requirements of applicable law, contractual restrictions, and other factors that they may deem relevant.
We may from time to time enter into financing agreements that contain financial covenants and
restrictions, some of which may limit our ability to pay dividends or to distribute capital reductions.

Performance Graph

Set forth below is a graph comparing the cumulative total shareholder return on our common
shares against the cumulative return on the S&P 500 Index and the Dow Jones Electrical Components
and Equipment Index, assuming investment of $100 on September 28, 2007, including the reinvestment
of dividends and distributions, and the investment of $100 in the Indexes on September 28, 2007. The
graph shows the cumulative total return as of the fiscal years ended September 26, 2008, September 25,
2009, September 24, 2010, September 30, 2011, and September 28, 2012. The comparisons in the graph
below are based upon historical data and are not indicative of, nor intended to forecast, future
performance of the common shares.
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COMPARISON OF CUMULATIVE TOTAL RETURN
AMONG TE CONNECTIVITY LTD., S&P 500 INDEX, AND
DOW JONES ELECTRICAL COMPONENTS AND EQUIPMENT INDEX
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Fiscal
2007* 2008 2009 2010 2011 2012
TE Connectivity Ltd. ................... $100.00 $78.25 $66.79 $87.65 $85.99 $106.38
S&P 500 Index. .. ....... ... ... L. 100.00  81.14 7174  80.51  80.93  105.37
Dow Jones Electrical Components and
Equipment Index . ................... 100.00  78.10 7577  88.09  84.28  111.66

* $100 invested on September 28, 2007 in TE Connectivity’s common shares, including reinvestment of dividends, and $100
invested on September 28, 2007 in Indexes. Indexes calculated on month-end basis.
Issuer Purchases of Equity Securities

The following table presents information about our purchases of our common shares during the
quarter ended September 28, 2012:

Maximum

Total Number of Approximate

Shares Purchased Dollar Value
as Part of of Shares that May
Total Number  Average Price  Publicly Announced Yet Be Purchased

of Shares Paid Per Plans or Under the Plans

Period Purchased® Share® Programs® or Programs®
June 30—July 27,2012 . ........... 5,755 $31.70 — $1,500,631,148
July 28—August 31,2012 . ......... 4,274,420 34.63 4,272,800 1,352,643,483
September 1—28, 2012 . . .......... 1,272,279 35.81 1,272,050 1,307,097,437

Total ................ L 5,552,454 $34.90 5,544,850

(1) This column includes the following transactions which occurred during the quarter ended September 28, 2012:

(i) the acquisition of 7,604 common shares from individuals in order to satisty tax withholding requirements in connection
with the vesting of restricted share awards issued under equity compensation plans; and

(ii) the purchase of 5,544,850 common shares, summarized on a trade-date basis, in conjunction with the share repurchase
program announced in September 2007, which transactions occurred in open market purchases.

(2)  Our share repurchase program authorizes us to purchase a portion of our outstanding common shares from time to time
through open market or private transactions, depending on business and market conditions. The share repurchase program
does not have an expiration date.
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SELECTED FINANCIAL DATA

The following table presents selected consolidated financial and other operating data. The data
presented below should be read in conjunction with our Consolidated Financial Statements and
accompanying notes and “Management’s Discussion and Analysis of Financial Condition and Results of
Operations” included elsewhere in this Annual Report. Our consolidated financial information may not

be indicative of our future performance.

Statement of Operations Data
Netsales ......... .. ... . i
Gross margin . . .. ....ov it
Acquisition and integration costs . .. ............
Restructuring and other charges, net . ...........
Pre-separation litigation charges (income), net . . . . .
Impairment of goodwill . . . ......... ... ... ...
Operating income (loss) .. ...................
Amounts attributable to TE Connectivity Ltd.:
Income (loss) from continuing operations . . . . . ..
Income (loss) from discontinued operations, net of
INCOME taXes . . ..o oottt
Net income (1oss) ... ...,

Per Share Data
Basic earnings (loss) per share attributable to TE
Connectivity Ltd.:
Income (loss) from continuing operations . . . . . ..
Net income (1oss) ... ...,
Diluted earnings (loss) per share attributable to TE
Connectivity Ltd.:
Income (loss) from continuing operations . . . . . ..
Net income (1oss) ... ...,
Dividends and cash distributions paid per common
share . ... . . L

Balance Sheet Data

Total current assets . . . ......... ...
Total assets ... ..... ...
Total current liabilities . .....................
Long-termdebt ......... ... ... ... ......
Totalequity ........ ... ... ...
Working capital® . ............. ... ... ......

Other Operating Data
Capital expenditures . . .. .......... ... ......

As of or for Fiscal

20120 2011® 2010 2009 2008®
(in millions, except per share data)

$13,282  $13,778 $11,681 $ 9,926 $13,927
4,046 4,271 3,643 2,436 4,032
27 19 8 — —

128 136 137 372 218

— — (7) 144 22

— — — 3,547 103
1,518 1,687 1,452 (3,523) 1,577
1,163 1,223 1,012 (3,146) 1,370
(51) 22 91 (119) 317

$ 1,112 $ 1,245 § 1,103 $(3,265) $ 1,687
$ 273 $ 279 $ 223 § (6.85) $ 2.84
2.61 2.84 243 (711) 349

$ 270 $ 276 $ 221 $ (6.85) $ 2.82
2.59 2.81 241 (7.11) 347

$ 078 $ 068 $ 0.64 $ 064 $ 056
$ 6503 $ 6981 § 7,047 $ 5838 § 7,888
19,306 17,723 16,992 16,018 21,406
4,004 3,410 3,468 2,618 3,390
2,696 2,667 2,306 2,316 3,161
7,977 7,484 7,056 7,006 11,072
2,499 3,571 3,579 3,220 4,498
$ 533 $ 574§ 380 $ 319 $ 0603

(1) Fiscal 2012 results include $75 million of charges associated with the amortization of acquisition-related fair value
adjustments primarily related to acquired inventories and customer order backlog associated with Deutsch and $107 million
of income tax benefits recognized in connection with a reduction in the valuation allowance associated with tax loss
carryforwards in certain non-U.S. locations. (See Notes 5 and 17 to the Consolidated Financial Statements.)

(2) Fiscal 2011 results include $39 million of charges associated with the amortization of acquisition-related fair value
adjustments primarily related to acquired inventories and customer order backlog associated with ADC and $35 million of
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income tax benefits associated with the completion of fieldwork and the settlement of certain U.S. tax matters as well as
the related impact of $14 million of other expense pursuant to the Tax Sharing Agreement with Tyco International and
Covidien. (See Notes 5, 13, and 18 to the Consolidated Financial Statements.)

(3) Fiscal 2010 results include $178 million of other income pursuant to the Tax Sharing Agreement with Tyco International
and Covidien, $307 million of income tax charges primarily associated with certain proposed adjustments to prior year
income tax returns and related accrued interest, $101 million of income tax benefits related to the completion of certain
non-U.S. audits of prior year income tax returns, and $72 million of income tax benefits recognized in connection with a
reduction in the valuation allowance associated with tax loss carry forwards in certain non-U.S. locations. (See Notes 17 and
18 to the Consolidated Financial Statements.)

(4)  Fiscal 2009 results include a $22 million gain on retirement of debt, $68 million of other expense pursuant to the Tax
Sharing Agreement with Tyco International and Covidien, and $49 million of income tax benefits attributable to
adjustments to prior year income tax returns.

(5) Fiscal 2008 results include $486 million of other income pursuant to the Tax Sharing Agreement with Tyco International
and Covidien and $33 million of income tax benefits related to the analysis and reconciliation of tax accounts.

(6) Working capital is defined as current assets minus current liabilities.

MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND
RESULTS OF OPERATIONS

The following discussion and analysis of our financial condition and results of operations should be
read in conjunction with our Consolidated Financial Statements and the accompanying notes included
elsewhere in this Annual Report. The following discussion may contain forward-looking statements that
reflect our plans, estimates, and beliefs. Our actual results could differ materially from those discussed
in these forward-looking statements. Factors that could cause or contribute to these differences include
those factors discussed below and elsewhere in this Annual Report, particularly in “Forward-Looking
Information,” and in “Part I. Item 1A. Risk Factors” as set forth in our Annual Report on Form 10-K
for the fiscal year ended September 28, 2012 as filed with the SEC.

Our Consolidated Financial Statements have been prepared in United States Dollars, in
accordance with accounting principles generally accepted in the United States of America (“GAAP”).

Organic net sales growth and free cash flow are non-GAAP financial measures which are discussed
in Management’s Discussion and Analysis of Financial Condition and Results of Operations. We believe
these non-GAAP financial measures, together with GAAP financial measures, provide useful
information to investors because they reflect the financial measures that management uses in evaluating
the underlying results of our operations. See “Non-GAAP Financial Measures” for more information
about these non-GAAP financial measures, including our reasons for including the measures and
material limitations with respect to the usefulness of the measures.

Overview

We are a global company that designs and manufactures approximately 500,000 products that
connect and protect the flow of power and data inside millions of products used by consumers and
industries. We partner with customers in a broad array of industries from consumer electronics, energy,
and healthcare to automotive, aerospace, and communication networks.

We operate through three reporting segments: Transportation Solutions, Communications and
Industrial Solutions, and Network Solutions. See Notes 1 and 23 to the Consolidated Financial
Statements for additional information regarding our segments.

We service our customers primarily through our direct sales force that serves customers in over 150
countries. The sales force is supported by approximately 7,400 engineers as well as globally deployed
manufacturing sites. Through our sales force and engineering resources, we are able to collaborate with
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our customers throughout the world to provide highly engineered products and solutions to meet their
needs.

Our strategic objective is to increase our net sales and profitability across our segments in the
markets we serve. This strategy is dependent upon the following strategic priorities:

e Deliver extraordinary customer service;

 Strengthen our innovation leadership;

* Extend our leadership in emerging markets;

e Lead in smart connectivity; and

* Supplement organic growth with strategic partnerships and acquisitions.

Our business and operating results have been and will continue to be affected by worldwide
economic conditions. Our sales are dependent on certain industry end markets that are impacted by
consumer as well as industrial and infrastructure spending, and our operating results can be affected by
changes in demand in those markets. Overall, our net sales decreased 3.6% in fiscal 2012 as compared
to fiscal 2011. On an organic basis, net sales decreased 2.7% in fiscal 2012 from fiscal 2011 levels. On
an organic basis, we experienced declines in our sales into industrial and infrastructure based markets,
primarily as a result of weakness in the industrial and data communications end markets in our
Communications and Industrial Solutions segment, and telecom networks and subsea communications
end markets in our Network Solutions segment. On an organic basis, we experienced modest growth in
our sales into consumer based markets, as growth in the automotive end market in our Transportation
Solutions segment was partially offset by declines within the consumer devices and appliance end
markets in our Communications and Industrial Solutions segment.

The acquisition of Deutsch in April 2012 benefited the automotive and aerospace, defense, and
marine end markets in the Transportation Solutions segment and contributed net sales of $327 million
in fiscal 2012. Fiscal 2011 included an additional week which contributed $267 million in net sales and
$0.08 per share to diluted earnings per share. ADC, which was acquired in December 2010, contributed
net sales of $843 million, of which $24 million related to the additional week, during fiscal 2011. Also,
the acquisition of ADC resulted in incremental net sales of $154 million in the first quarter of fiscal
2012 over the same period of fiscal 2011.

The March 2011 earthquake, subsequent tsunami, and aftershocks in Japan caused disruptions in
our customers’ operations and the supply chains that support their operations. We estimate that our
fiscal 2011 net sales and diluted earnings per share were negatively impacted by $99 million and $0.07
per share, respectively, as a result of these disruptions. Our facilities in Japan were not materially
damaged, and we did not experience further negative impacts in fiscal 2012.

Outlook

Net sales in the first quarter of fiscal 2013 are expected to be between $3.15 billion and
$3.25 billion. We expect global automotive production in the first quarter of fiscal 2013 to be
comparable to first quarter fiscal 2012 levels. Our sales into the automotive and aerospace, defense,
and marine end markets will benefit from incremental Deutsch sales which are expected to be
approximately $150 million in the first quarter of fiscal 2013. During the first quarter of fiscal 2013, we
expect continued weakness in the industrial, energy, and appliance end markets. Also, we expect results
in the first quarter of fiscal 2013 to be negatively impacted by lower spending for broadband networks
equipment and lower levels of project activity in the subsea communications end market. In the first
fiscal quarter of 2013, we expect diluted earnings per share to be in the range of $0.43 to $0.47 per
share.
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For fiscal 2013, we expect net sales to be between $13.4 billion and $14.0 billion, reflecting
expected sales increases in the automotive and aerospace, defense, and marine end markets, offset by
continued weakness in the industrial, appliance, and energy end markets. Our sales into the automotive
and aerospace, defense, and marine end markets will benefit from incremental Deutsch sales during the
first half of fiscal 2013. We expect global automotive production and broadband network spending in
fiscal 2013 to remain flat at fiscal 2012 levels. We expect diluted earnings per share to be in the range
of $2.61 to $2.91 per share.

The above outlook is based on foreign exchange rates and commodity prices that are consistent
with current levels.

We are monitoring the current macroeconomic environment and its potential effects on our
customers and the end markets we serve. Additionally, we continue to closely manage our costs in line
with economic conditions. We are also managing our capital resources and monitoring capital
availability to ensure that we have sufficient resources to fund future capital needs. (See further
discussion in “Liquidity and Capital Resources.”)

Acquisitions

On April 3, 2012, we acquired 100% of the outstanding shares of Deutsch. The total value paid for
the transaction amounted to €1.55 billion (approximately $2.05 billion using an exchange rate of $1.33
per €1.00), net of cash acquired. The total value paid included $659 million related to the repayment of
Deutsch’s financial debt and accrued interest.

Deutsch is a global leader in high-performance connectors for harsh environments, and
significantly expands our product portfolio and enables us to better serve customers in the industrial
and commercial transportation, aerospace, defense, and marine, and rail markets. The combined
organization offers a broad product range, global presence, and shared commitment to innovation, and
creates an even greater opportunity to serve the growing market for harsh environment connectivity
applications. We expect to realize cost savings and other synergies related to operational efficiencies
including the consolidation of manufacturing, marketing, and general and administrative functions. The
acquired Deutsch businesses have been reported primarily in our Transportation Solutions segment
from the date of acquisition.

During fiscal 2012, Deutsch contributed net sales of $327 million and an operating loss of
$54 million to our Consolidated Statement of Operations. The operating loss included charges of
$75 million associated with the amortization of acquisition-related fair value adjustments primarily
related to acquired inventories and customer order backlog, acquisition costs of $21 million,
restructuring charges of $14 million, and integration costs of $6 million.

In July 2010, we entered into an Agreement and Plan of Merger (the “Merger Agreement”) to
acquire 100% of the outstanding stock of ADC, a provider of broadband communications network
connectivity products and related solutions. Pursuant to the Merger Agreement, we commenced a
tender offer through a subsidiary to purchase all of the issued and outstanding shares of ADC common
stock at a purchase price of $12.75 per share in cash followed by a merger of the subsidiary with and
into ADC, with ADC surviving as an indirect wholly-owned subsidiary. On December 8, 2010, we
acquired 86.8% of the outstanding common shares of ADC. On December 9, 2010, we exercised our
option under the Merger Agreement to purchase additional shares from ADC that, when combined
with the shares purchased in the tender offer, were sufficient to give us ownership of more than 90%
of the outstanding ADC common shares. On December 9, 2010, upon effecting a short-form merger
under Minnesota law, we owned 100% of the outstanding shares of ADC for a total purchase price of
approximately $1,263 million in cash (excluding cash acquired of $546 million) and $22 million
representing the fair value of ADC share-based awards exchanged for TE Connectivity share options
and stock appreciation rights.
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The acquisition was made to accelerate our growth potential in the global broadband connectivity
market. The combined organization offers a complete product portfolio across every major geographic
market. It also added ADC’s Distributed Antenna System products, which expanded our wireless
connectivity portfolio to provide greater mobile coverage and capacity solutions to carrier and
enterprise customers as demand for mobile data continues to expand. We realized cost savings and
other synergies through operational efficiencies including the consolidation of manufacturing,
marketing, and general and administrative functions. The acquired ADC businesses have been included
in the Network Solutions segment from the date of acquisition.

During fiscal 2011, ADC contributed net sales of $843 million and an operating loss of $53 million
to our Consolidated Statement of Operations. The operating loss included restructuring charges of
$80 million, charges of $39 million associated with the amortization of acquisition-related fair value
adjustments primarily related to acquired inventories and customer order backlog, integration costs of
$10 million, and acquisition costs of $9 million.

See Note 5 to the Consolidated Financial Statements for additional information regarding
acquisitions.

Restructuring

We continue to streamline our operations and simplify our global manufacturing footprint by
migrating facilities from higher-cost to lower-cost countries, consolidating within countries, and
transferring product lines to lower-cost countries. These initiatives are designed to help us maintain our
competitiveness in the industry, improve our operating leverage, and position us for profitability growth
in the years ahead. In connection with these initiatives, we incurred restructuring charges of
approximately $127 million during fiscal 2012, including $14 million associated with the acquisition of
Deutsch. In fiscal 2012, cash spending related to restructuring was $137 million, including $7 million
associated with the acquisition of Deutsch.

In response to a weaker than expected economic environment, we are expanding our restructuring
efforts and expect to incur restructuring charges of approximately $200 million during fiscal 2013.
Annualized cost savings related to these actions are expected to be approximately $75 million and are
expected to be realized by the end of fiscal 2015. Cost savings will be reflected primarily in cost of sales
and selling, general, and administrative expenses.

In fiscal 2013, we expect total spending, which will be funded with cash from operations, to be
approximately $150 million related to restructuring actions.

Discontinued Operations

During fiscal 2012, we sold our Touch Solutions business for net cash proceeds of $380 million,
subject to working capital adjustments, of which we received $370 million during fiscal 2012. We
recognized a pre-tax gain of $5 million on the transaction. The agreement includes contingent earn-out
provisions through 2015 based on business performance. Also, during fiscal 2012, we sold our TE
Professional Services business for net cash proceeds of $28 million, of which we received $24 million
during fiscal 2012, and recognized a pre-tax gain of $2 million on the transaction.

See Note 4 to our Consolidated Financial Statements for additional information regarding
discontinued operations.
Divestitures

During fiscal 2010, we sold our mechatronics business for net cash proceeds of $3 million. This
business designed and manufactured customer-specific components, primarily for the automotive
industry, and generated sales of approximately $100 million in fiscal 2010. In connection with the sale,
we recorded a pre-tax loss on sale of $41 million in the Transportation Solutions segment in fiscal 2010.
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During fiscal 2010, we completed the divestiture of the Dulmison connectors and fittings product
line, which was part of our energy business in the Network Solutions segment, for net cash proceeds of
$12 million. In connection with the divestiture, we recorded a pre-tax impairment charge related to
long-lived assets and a pre-tax loss on sale, both totaling $13 million in fiscal 2010.

The loss on divestitures and impairment charges are presented in restructuring and other charges,
net on the Consolidated Statements of Operations. We have presented the loss on divestitures, related
long-lived asset impairments, and operations of the mechatronics business and Dulmison connectors
and fittings product line in continuing operations due to immateriality. See Note 3 to the Consolidated
Financial Statements for additional information regarding the divestitures.

Company Name Change

In March 2011, our shareholders approved an amendment to our articles of association to change
our name from “Tyco Electronics Ltd.” to “TE Connectivity Ltd.” The name change was effective
March 10, 2011. Our ticker symbol “TEL” on the New York Stock Exchange remained unchanged.

The Separation

Tyco Electronics Ltd. was incorporated in fiscal 2000 as a wholly-owned subsidiary of Tyco
International. Effective June 29, 2007, we became the parent company of the former electronics
businesses of Tyco International. On June 29, 2007, Tyco International distributed all of our shares, as
well as its shares of its former healthcare businesses, to its common shareholders.

Results of Operations
Consolidated Operations

Key business factors that influenced our results of operations for the periods discussed in this
report include:

* Raw material prices. We purchased approximately 173 million pounds of copper, 141,000 troy
ounces of gold, and 2.9 million troy ounces of silver in fiscal 2012. Prices have increased in
recent years and continue to fluctuate. Although copper prices have declined from prior year
levels, they remain high relative to historic levels. The following table sets forth the average
prices incurred related to copper, gold, and silver during fiscal 2012, 2011, and 2010:

Fiscal
Measure 2012 2011 2010
COPPET .« v v vt e e Lb. $390 §$399 § 315
Gold....... ... ... . . il Troy oz. $1,599 §1,382 §1,114
SIVEr .o Troy oz. $34.30 $30.27 $17.91
In fiscal 2013, we expect to purchase copper, gold, and silver in quantities similar to fiscal 2012

levels.

* Foreign exchange. Approximately 54% of our net sales are invoiced in currencies other than the
U.S. Dollar. Our results of operations are influenced by changes in foreign currency exchange
rates. Increases or decreases in the value of the U.S. Dollar, compared to other currencies, will
directly affect our reported results as we translate those currencies into U.S. Dollars at the end
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of each fiscal period. The percentage of net sales in fiscal 2012 by major currencies invoiced was

as follows:
Currencies Percentage
US. Dollar . ... e 46%
Euro . ... e 28
Japanese Yen . . ... ... 8
Chinese Renminbi . . ... .. ... ... .. . . 6
Korean Won . .. ... .. . . . . e 3
Brazilian Real . ... ... ... ... . .. . . . e 2
British Pound Sterling . ............ ... .. . .. . 2
All Others . ... . 5
Total . .. e 100%

The following table sets forth certain items from our Consolidated Statements of Operations and
the percentage of net sales that such items represent for the periods shown.

Fiscal
2012 2011 2010
($ in millions)

Netsales ........... ... $13,282  100.0% $13,778 100.0% $11,681 100.0%
Costofsales.......... ..., 9,236 69.5 9,507  69.0 8,038  68.8

Gross margin ....................... 4,046 30.5 4,271 31.0 3,643 31.2
Selling, general, and administrative expenses. . . 1,685 12.7 1,728 12.5 1,490 12.8
Research, development, and engineering

EXPENSES « v v v vt e e e e 688 5.2 701 5.1 563 4.8
Acquisition and integration costs . .......... 27 0.2 19 0.1 8 0.1
Restructuring and other charges, net ........ 128 1.0 136 1.0 137 1.2
Pre-separation litigation income . . .......... — — — — (7) (0.1)

Operating income . ................... 1,518 11.4 1,687 122 1,452 124
Interestincome . . . ....... . ... . ..., 23 0.2 22 0.2 20 0.2
Interest expense .. .............o oo, (176)  (1.3) (161) (1.2) (155) (1.3)
Other income, net. . .................... 50 0.4 27 0.2 177 1.5

Income from continuing operations before

income taxes ...................... 1,415 10.7 1,575 11.4 1,494 12.8

Income tax expense . . .. ................. (249) (1.9) (347) (29) (476) (4.1

Income from continuing operations . ...... 1,166 8.8 1,228 8.9 1,018 8.7
Income (loss) from discontinued operations, net

of income taxes . . .............. . ..., (51) (0.4) 22 0.2 91 0.8

Netincome . ........................ 1,115 8.4 1,250 9.1 1,109 9.5
Less: net income attributable to noncontrolling

INterests . ...t (3) — (5) — (6) (0.1)

Net income attributable to TE

Connectivity Ltd . . . ................. $ 1,112 84% $ 1,245 9.0% $ 1,103 9.4%

Net Sales. Net sales decreased $496 million, or 3.6%, to $13,282 million in fiscal 2012 from
$13,778 million in fiscal 2011. On an organic basis, net sales decreased $372 million, or 2.7%, in fiscal
2012 as compared to fiscal 2011 primarily as a result of decreased net sales in the Communications and
Industrial Solutions segment and, to a lesser degree, the Network Solutions segment. Foreign currency
exchange rates negatively impacted net sales by $338 million, or 2.4%), in fiscal 2012. Fiscal 2011
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included an additional week which contributed $267 million in net sales. Deutsch, which was acquired

on April 3, 2012, contributed net sales of $327 million during fiscal 2012. Also, the acquisition of ADC
on December 8, 2010 resulted in incremental net sales of $154 million in the first quarter of fiscal 2012
over the same period of fiscal 2011.

Net sales increased $2,097 million, or 18.0%, to $13,778 million in fiscal 2011 from $11,681 million
in fiscal 2010. On an organic basis, net sales increased $736 million, or 6.3%, in fiscal 2011 as
compared to fiscal 2010 due primarily to growth in the Transportation Solutions segment. Price erosion
adversely affected organic sales by $192 million in fiscal 2011. Foreign currency exchange rates
positively impacted net sales by $391 million, or 3.3%, in fiscal 2011. Fiscal 2011 included an additional
week which contributed $267 million in net sales. ADC contributed net sales of $843 million, of which

$24 million related to the additional week, during fiscal 2011. The divestitures of the mechatronics

business and the Dulmison connectors and fittings product line in fiscal 2010 negatively impacted sales

by $116 million in fiscal 2011 as compared to fiscal 2010. See further discussion of organic net sales

below under Results of Operations by Segment.

The following table sets forth the percentage of our total net sales by geographic region:

Fiscal
012 2011 2010
Europe/Middle East/Africa (EMEA) .. .................... 34% 36% 35%
Asia-Pacific . . ... ... e 34 33 34
Americas) .. 32 31 3
Total . . .. e 100% 100% 100%

(1) The Americas includes our Subsea Communications business.

The following table provides an analysis of the change in our net sales compared to the prior fiscal
year by geographic region:

EMEA . . .

Asia-Pacific

Americas . .

(1) Represents the change in net sales resulting from volume and price changes, before consideration of acquisitions,
divestitures, the impact of changes in foreign currency exchange rates, and the impact of the 53 week in fiscal 2011.

(2) Represents the change in net sales resulting from changes in foreign currency exchange rates.

(3) Represents the impact of an additional week in fiscal 2011, including $24 million related to ADC.

The following table sets forth the percentage of our total net sales by segment:

Fiscal
200200 2000
Transportation Solutions . . .. ........ ... 45% 41% 4%
Communications and Industrial Solutions . ................. 30 34 38
Network Solutions . . . ... .. e 2 2 ﬂ

TOtAl e e et 100% 100% 100%

Fiscal
2012 2011
Change in Net Sales versus Prior Fiscal Year Change in Net Sales versus Prior Fiscal Year
Impact of Impact of Acquisition
Organic  Translation® 53 Week®  Acquisitions Total Organic  Translation® 53" Week® (Divestitures) Total
($ in millions)
...... $(214) (43)%  $(327) $ (96) $181 $(456) (9.2)% $570 14.2% $145 $ 96 $ 43 $ 854 20.8%
..... (15) (0.3) 33 (89) 52 (19) (0.4) 105 3.0 215 89 124 134
...... (143) (3.3) (44) (82) 248 (21) (0.5) 61 1.7 31 82 536 19.7
..... $(372) (2.7)%  $(338) $(267) $481 $(496) (3.6)% $736  6.3% $391 $267 $703 $2,097 18.0%
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The following table provides an analysis of the change in our net sales compared to the prior fiscal
year by segment:

Fiscal

2012 2011
Change in Net Sales versus Prior Fiscal Year Change in Net Sales versus Prior Fiscal Year
Impact of Impact of Acquisition
Organic”  Translation® 53" Week®  Acquisitions Total Organic®  Translation® 53" Week®  (Divestitures) Total

($ in millions)
Transportation

Solutions . . . . . . $360 6.4% $(197) $(112) $327 $378  6.7% $621 13.0% $179 $112 $(82) $ 830 17.3%
Communications and

Industrial Solutions . (545) (11.7) (40) (83) — (668) (14.3) 39 1.0 127 83 (22) 227 51
Network Solutions . . (187) (5.4) (101) (72) 154 (206) (5.9) 76 33 85 72 807 1,040 424
Total . ........ $(372) (2.7)%  $(338) $(267) $481 $(496)  (3.6)% $736  6.3% $391 $267 $703 $2,097 18.0%

(1) Represents the change in net sales resulting from volume and price changes, before consideration of acquisitions,
divestitures, the impact of changes in foreign currency exchange rates, and the impact of the 53 week in fiscal 2011.

(2) Represents the change in net sales resulting from changes in foreign currency exchange rates.

(3) Represents the impact of an additional week in fiscal 2011. Included in Network Solutions is $24 million related to ADC.

Gross Margin. 1In fiscal 2012, gross margin was $4,046 million, reflecting a $225 million decrease
from gross margin of $4,271 million in fiscal 2011. Gross margin as a percentage of net sales decreased
to 30.5% in fiscal 2012 from 31.0% in fiscal 2011. In fiscal 2012, gross margin included charges of
$75 million associated with the amortization of acquisition-related fair value adjustments primarily
related to acquired inventories and customer order backlog associated with Deutsch, whereas, in fiscal
2011, gross margin included similar charges of $39 million associated with ADC. Excluding these items,
gross margin decreased in fiscal 2012 as compared to fiscal 2011. The decrease resulted from lower
sales levels and, to a lesser degree, increased material costs and unfavorable product mix, partially
offset by improved manufacturing productivity.

In fiscal 2011, gross margin was $4,271 million, reflecting a $628 million increase from gross
margin of $3,643 million in fiscal 2010. Gross margin as a percentage of net sales decreased to 31.0%
in fiscal 2011 as compared to 31.2% in fiscal 2010. In fiscal 2011, gross margin included charges of
$39 million related to the acquisition of ADC. Excluding this item, gross margin increased in fiscal
2011 as compared to fiscal 2010. The increase was due to higher sales levels and, to a lesser degree,
improved manufacturing productivity and cost reduction benefits from restructuring actions, partially
offset by increased material costs, price erosion, and unfavorable product mix.

Selling, General, and Administrative Expenses. Selling, general, and administrative expenses
decreased $43 million to $1,685 million in fiscal 2012 from $1,728 million in fiscal 2011. The decrease
resulted primarily from cost control measures and benefits attributable to restructuring actions, partially
offset by the additional selling, general, and administrative expenses of Deutsch. Selling, general, and
administrative expenses as a percentage of net sales increased to 12.7% in fiscal 2012 from 12.5% in
fiscal 2011 primarily as a result of the decrease in sales.

Selling, general, and administrative expenses increased $238 million in fiscal 2011 to $1,728 million
from $1,490 million in fiscal 2010. The increase was related primarily to the additional selling, general,
and administrative expenses of ADC and increased selling expenses to support higher sales levels.
Selling, general, and administrative expenses as a percentage of net sales were 12.5% and 12.8% in
fiscal 2011 and 2010, respectively.

Acquisition and Integration Costs. In connection with the acquisition of Deutsch, we incurred
acquisition and integration costs of $27 million during fiscal 2012. In connection with the acquisition of
ADC, we incurred acquisition and integration costs of $19 million and $8 million during fiscal 2011 and
2010, respectively.
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Restructuring and Other Charges, Net. Net restructuring and other charges were $128 million,
$136 million, and $137 million in fiscal 2012, 2011, and 2010, respectively.

During fiscal 2012, we initiated several restructuring programs resulting in headcount reductions
across all segments. Also, we initiated restructuring programs associated with the acquisition of
Deutsch.

Fiscal 2011 actions were primarily associated with the acquisition of ADC and related headcount
reductions in the Network Solutions segment. Additionally, we increased reductions-in-force as a result
of economic conditions, primarily in the Communications and Industrial Solutions segment.

Fiscal 2010 actions primarily related to headcount reductions in the Transportation Solutions
segment. Fiscal 2010 charges included a pre-tax loss on sale of $41 million in the Transportation
Solutions segment related to the sale of our mechatronics business, as well as a long-lived asset
impairment charge and a loss on sale totaling $13 million related to the divestiture of the Dulmison
connectors and fittings product line, which was part of the energy business in the Network Solutions
segment.

See Note 3 to the Consolidated Financial Statements for additional information regarding net
restructuring and other charges.

Pre-separation Litigation Income. During fiscal 2010, Tyco International settled a class action
lawsuit captioned Stumpf v. Tyco International Ltd., et al. Pursuant to the sharing formula in the
Separation and Distribution Agreement, we recorded income of $7 million during fiscal 2010 relating to
the release of excess reserves. There are no remaining securities lawsuits outstanding.

Operating Income. Operating income was $1,518 million and $1,687 million in fiscal 2012 and
2011, respectively. Results for fiscal 2012 included $116 million of charges related to the acquisition of
Deutsch, including $75 million of charges associated with the amortization of acquisition-related fair
value adjustments primarily related to acquired inventories and customer order backlog, $27 million of
acquisition and integration costs, and $14 million of net restructuring and other charges. The results for
fiscal 2012 also included $114 million of additional restructuring and other charges. Results for fiscal
2011 included $138 million of charges related to the acquisition of ADC, including $80 million of
restructuring and other charges, $39 million of charges associated with the amortization of acquisition-
related fair value adjustments primarily related to acquired inventories and customer order backlog,
and $19 million of acquisition and integration costs. The results for fiscal 2011 also included
$56 million of additional restructuring and other charges and an additional week which contributed
$52 million of operating income. Excluding these items, operating income decreased in fiscal 2012 as
compared to fiscal 2011. The decrease resulted from the unfavorable impacts of lower sales levels and,
to a lesser degree, increased material costs and unfavorable product mix, partially offset by improved
manufacturing productivity.

Operating income was $1,687 million in fiscal 2011 compared to $1,452 million in fiscal 2010.
Fiscal 2011 included an additional week which contributed $52 million of operating income. As
discussed above, results for fiscal 2011 included $138 million of charges related to the acquisition of
ADC. The results for fiscal 2011 also included $56 million of additional restructuring and other
charges. Fiscal 2010 results included restructuring and other charges, acquisition and integration costs,
and pre-separation litigation income of $134 million, $8 million, and $7 million, respectively. Excluding
these items, operating income increased in fiscal 2011 as compared to fiscal 2010. The increase resulted
from higher sales levels and related gross margin and, to a lesser degree, a reduction in employee
incentive compensation-related expense, cost reduction benefits from restructuring actions, and
improved manufacturing productivity, partially offset by increased material costs, price erosion, and
unfavorable product mix.
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Non-Operating Items
Interest Expense, Net

Net interest expense was $153 million, $139 million, and $135 million in fiscal 2012, 2011, and
2010, respectively. The increase of $14 million in fiscal 2012 from fiscal 2011 was due to higher average
debt levels.

Other Income, Net

In fiscal 2012, 2011, and 2010, we recorded net other income of $50 million, $27 million, and
$177 million, respectively, primarily consisting of income pursuant to the Tax Sharing Agreement with
Tyco International and Covidien. See Note 12 to the Consolidated Financial Statements for further
information regarding the Tax Sharing Agreement.

The income in fiscal 2011 is net of other expense of $14 million recorded in connection with the
completion of fieldwork and the settlement of certain U.S. tax matters. See additional information in
Note 13 to the Consolidated Financial Statements.

The income in fiscal 2010 reflects a net increase to the receivable from Tyco International and
Covidien primarily related to certain proposed adjustments to prior period income tax returns and
related accrued interest, partially offset by a decrease related to the completion of certain non-U.S.
audits of prior year income tax returns.

Income Taxes

Our operations are conducted through our various subsidiaries in a number of countries
throughout the world. We have provided for income taxes based upon the tax laws and rates in the
countries in which our operations are conducted and income and loss from operations is subject to
taxation.

Our effective income tax rate was 17.6% for fiscal 2012 and reflects income tax benefits recognized
in connection with profitability in certain entities operating in lower tax rate jurisdictions. In addition,
the provision for fiscal 2012 reflects an income tax benefit of $107 million recognized in connection
with a reduction in the valuation allowance associated with tax loss carryforwards in certain non-U.S.
locations partially offset by accruals of interest related to uncertain tax positions.

Our effective income tax rate was 22.0% for fiscal 2011 and reflects income tax benefits recognized
in connection with profitability in certain entities operating in lower tax rate jurisdictions partially offset
by accruals of interest related to uncertain tax positions. In addition, the effective income tax rate for
fiscal 2011 reflects income tax benefits of $35 million associated with the completion of fieldwork and
the settlement of certain U.S. tax matters.

Our effective income tax rate was 31.9% for fiscal 2010 and reflects charges of $307 million
primarily associated with certain proposed adjustments to prior year income tax returns and related
accrued interest partially offset by income tax benefits of $101 million recognized in connection with
the completion of certain non-U.S. audits of prior year income tax returns. In addition, the effective
income tax rate for fiscal 2010 reflects an income tax benefit of $72 million recognized in connection
with a reduction in the valuation allowance associated with tax loss carryforwards in certain non-U.S.
locations.

The valuation allowance for deferred tax assets of $1,719 million and $1,921 million at fiscal year
end 2012 and 2011, respectively, relates principally to the uncertainty of the utilization of certain
deferred tax assets, primarily tax loss, capital loss, and credit carryforwards in various jurisdictions. We
believe that we will generate sufficient future taxable income to realize the income tax benefits related
to the remaining net deferred tax assets on our Consolidated Balance Sheet. The valuation allowance
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was calculated in accordance with the provisions of ASC 740 which require that a valuation allowance
be established or maintained when it is more likely than not that all or a portion of deferred tax assets
will not be realized.

The calculation of our tax liabilities includes estimates for uncertainties in the application of
complex tax regulations across multiple global jurisdictions where we conduct our operations. Under
the uncertain tax position provisions of Accounting Standards Codification (“ASC”) 740, Income Taxes,
we recognize liabilities for tax and related interest for issues in the U.S. and other tax jurisdictions
based on our estimate of whether, and the extent to which, additional taxes and related interest will be
due. These tax liabilities and related interest are reflected net of the impact of related tax loss
carryforwards as such tax loss carryforwards will be applied against these tax liabilities and will reduce
the amount of cash tax payments due upon the eventual settlement with the tax authorities. These
estimates may change due to changing facts and circumstances; however, due to the complexity of these
uncertainties, the ultimate resolution may result in a settlement that differs from our current estimate
of the tax liabilities and related interest. Further, management has reviewed with tax counsel the issues
raised by certain taxing authorities and the adequacy of these recorded amounts. If our current
estimate of tax and interest liabilities is less than the ultimate settlement, an additional charge to
income tax expense may result. If our current estimate of tax and interest liabilities is more than the
ultimate settlement, income tax benefits may be recognized.

We have provided income taxes for earnings that are currently distributed as well as the taxes
associated with several subsidiaries’ earnings that are expected to be distributed in fiscal 2013. No
additional provision has been made for U.S. or non-U.S. income taxes on the undistributed earnings of
subsidiaries or for unrecognized deferred tax liabilities for temporary differences related to basis
differences in investments in subsidiaries, as such earnings are expected to be permanently reinvested,
the investments are essentially permanent in duration, or we have concluded that no additional tax
liability will arise as a result of the distribution of such earnings. As of September 28, 2012, certain
subsidiaries had approximately $18 billion of undistributed earnings that we intend to permanently
reinvest. A liability could arise if our intention to permanently reinvest such earnings were to change
and amounts are distributed by such subsidiaries or if such subsidiaries are ultimately disposed. It is not
practicable to estimate the additional income taxes related to permanently reinvested earnings or the
basis differences related to investments in subsidiaries.

Income (Loss) from Discontinued Operations, Net of Income Taxes

During fiscal 2012, we sold our Touch Solutions business for net cash proceeds of $380 million,
subject to working capital adjustments, of which we received $370 million during fiscal 2012. We
recognized a pre-tax gain of $5 million on the transaction. The agreement includes contingent earn-out
provisions through 2015 based on business performance. In connection with the divestiture, we incurred
an income tax charge of $65 million, which is included in income (loss) from discontinued operations,
net of income taxes on the Consolidated Statement of Operations, primarily as a result of being unable
to realize a tax benefit from the write-off of goodwill at the time of the sale. We expect to make tax
payments of approximately $10 million associated with this divestiture.

During fiscal 2012, we sold our TE Professional Services business for net cash proceeds of
$28 million, of which we received $24 million during fiscal 2012, and recognized a pre-tax gain of
$2 million on the transaction. Additionally, during fiscal 2012, we recorded a pre-tax impairment charge
of $28 million, which is included in income (loss) from discontinued operations, net of income taxes on
the Consolidated Statement of Operations, to write the carrying value of this business down to its
estimated fair value less costs to sell.

On December 27, 2011, the New York Court of Claims entered judgment in our favor in the
amount of $25 million, payment of which was received in fiscal 2012, in connection with our former
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Wireless Systems business’s State of New York contract. This judgment resolved all outstanding issues
between the parties in this matter. This partial recovery of a previously recognized loss, net of legal
fees, is reflected in income (loss) from discontinued operations, net of income taxes on the
Consolidated Statement of Operations for fiscal 2012.

In fiscal 2010, we recorded income from discontinued operations of $44 million primarily in
connection with the favorable resolution of certain litigation contingencies related to the Printed Circuit
Group business which was sold in fiscal 2007.

The Touch Solutions, TE Professional Services, Wireless Systems, and Printed Circuit Group
businesses met the held for sale and discontinued operations criteria and have been included as such in
all periods presented on our Consolidated Financial Statements. Prior to reclassification to discontinued
operations, the Touch Solutions and TE Professional Services businesses were included in the
Communications and Industrial Solutions and Network Solutions segments, respectively. The Wireless
Systems business was a component of the former Wireless Systems segment, and the Printed Circuit
Group business was a component of the former Other segment.

See Note 4 to our Consolidated Financial Statements for additional information regarding
discontinued operations.
Results of Operations by Segment

Transportation Solutions

Fiscal
2012 2011 2010
($ in millions)
Net sales ..o et $6,007 $5,629 $4,799
Operating iNCoOME . . .« oot vttt et e e e e $ 847 § 848 §$ 515
Operating margin . ........................... 141% 151% 10.7%

The following table sets forth Transportation Solutions’ percentage of total net sales by primary
industry end market(V:

Fiscal
2012 2011 2010
AUtomotive . .. ... . 86% 88% 87%
Aerospace, Defense, and Marine . . . ................ 14 12 13
Total ... ... 100%  100%  100%

(1) Industry end market information about net sales is presented consistently with our internal management reporting
and may be periodically revised as management deems necessary.
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The following table provides an analysis of the change in Transportation Solutions’ net sales
compared to the prior fiscal year by primary industry end market:

Fiscal
2012 2011
Change in Net Sales versus Prior Fiscal Year Change in Net Sales versus Prior Fiscal Year
Impact of Impact of
Organic®  Translation® 53" Week®  Acquisition Total Organic®  Translation® 53" Week® (Divestiture) Total
($ in millions)
Automotive . . . . . $320 6.5% $(181) $(102) $174 $211  4.3% $562 13.5% $169 $102 $(82) $751 18.0%
Aerospace, Defense,
and Marine . . . 40 5.6 (16) (10) 153 167 23.8 59 95 10 10 — 79 127

Total . ....... $360 6.4% $(197) $(112) $327 $378  6.7% $621 13.0% $179 $112 $(82) $830 17.3%

(1) Represents the change in net sales resulting from volume and price changes, before consideration of acquisitions,
divestitures, the impact of changes in foreign currency exchange rates, and the impact of the 53 week in fiscal 2011.

(2) Represents the change in net sales resulting from changes in foreign currency exchange rates.

(3) Represents the impact of an additional week in fiscal 2011.

Fiscal 2012 Compared to Fiscal 2011

Transportation Solutions’ net sales increased $378 million, or 6.7%, to $6,007 million in fiscal 2012
from $5,629 million in fiscal 2011. Organic net sales increased by $360 million, or 6.4%, in fiscal 2012
as compared to fiscal 2011. The weakening of certain foreign currencies negatively affected net sales by
$197 million, or 3.5%, in fiscal 2012 as compared to fiscal 2011. Fiscal 2011 included an additional
week which contributed approximately $112 million in net sales. Deutsch contributed net sales of
$327 million during fiscal 2012.

In the automotive end market, our organic net sales increased 6.5% in fiscal 2012 as compared to
fiscal 2011. The increase was due primarily to growth of 15.1% in the Asia-Pacific region and 11.1% in
the Americas region, partially offset by declines of 1.2% in the EMEA region. Growth in the
Asia-Pacific region resulted from higher automotive production and continued recovery following the
earthquake in Japan. We estimate that the earthquake in Japan negatively impacted our sales in the
automotive end market by $38 million in fiscal 2011. In the Americas region, growth resulted from
increased production in North America, partially offset by weakness in South America. In the EMEA
region, production levels decreased as a result of financial uncertainty in Europe. In the aerospace,
defense, and marine end market, our organic net sales increased 5.6% in fiscal 2012 as compared to
fiscal 2011. The increase was attributable to increased production in the commercial aviation market,
and growth in the marine market resulting from share gains and increased oil and gas exploration
driven by increased crude oil prices.

Transportation Solutions’ operating income of $847 million in fiscal 2012 was flat compared to
fiscal 2011. Segment results for fiscal 2012 included $116 million of charges related to the acquisition of
Deutsch, including $75 million of charges associated with the amortization of acquisition-related fair
value adjustments primarily related to acquired inventories and customer order backlog, $27 million of
acquisition and integration costs, and $14 million of restructuring and other charges. Segment results
also included $16 million of net charges and $14 million of net credits to restructuring and other
charges (credits) in fiscal 2012 and 2011, respectively. Excluding these items, operating income
increased in fiscal 2012 as compared to fiscal 2011. The increase resulted primarily from the favorable
impacts of higher volume and pricing actions, partially offset by unfavorable product mix.
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Fiscal 2011 Compared to Fiscal 2010

Transportation Solutions’ net sales increased $830 million, or 17.3%, to $5,629 million in fiscal
2011 from $4,799 million in fiscal 2010 due primarily to an increase of $751 million in the automotive
end market. Organic net sales increased by $621 million, or 13.0%, in fiscal 2011 as compared to fiscal
2010. The strengthening of certain foreign currencies positively affected net sales by $179 million, or
3.7%, in fiscal 2011 as compared to fiscal 2010. Fiscal 2011 included an additional week which
contributed approximately $112 million in net sales. The divestiture of the mechatronics business in
fiscal 2010 negatively impacted sales by $82 million in fiscal 2011 as compared to fiscal 2010.

In the automotive end market, our organic net sales growth was 13.5% in fiscal 2011 as compared
to fiscal 2010. The increase was attributable to growth of 17.9% in the EMEA region, 14.4% in the
Americas region, and 7.7% in the Asia-Pacific region. Growth in the EMEA and Americas regions
resulted from higher automotive production and increased content per vehicle. Growth in the
Asia-Pacific region was negatively impacted by the earthquake in Japan. We estimate that the
earthquake in Japan negatively impacted our sales in the automotive end market by $38 million in
fiscal 2011. In the aerospace, defense, and marine end market, our organic net sales increased 9.5% in
fiscal 2011 as compared to fiscal 2010, primarily as a result of increased demand from commercial
aircraft builders as they continue to increase production and growth in the marine market as a result of
increased oil and gas exploration driven by increasing crude oil prices.

Transportation Solutions’ operating income increased $333 million to $848 million in fiscal 2011
from $515 million in fiscal 2010. Segment results included $14 million of net credits and $94 million of
net charges to restructuring and other charges (credits) in fiscal 2011 and 2010, respectively. Excluding
these items, operating income increased in fiscal 2011 as compared to fiscal 2010. The increase was due
to favorable impacts of higher volume and improved manufacturing productivity, partially offset by
increases in material costs and price erosion.

Communications and Industrial Solutions

Fiscal
2012 2011 2010
($ in millions)
Net sales ..o et $3,990 $4,658 $4,431
Operating iNCoOME . . .« oot vttt et e e e e $ 337 $ 515 $ 618
Operating margin . ........................... 84% 11.1% 13.9%

The following table sets forth Communications and Industrial Solutions’ percentage of total net
sales by primary industry end market("):

Fiscal
2012 2011 2010
Industrial . . . ... ... ... . 32% 33% 32%
Consumer Devices . .. ... 28 27 29
Data Communications . .............ouuuuinennn.. 22 23 22
Appliance . ...... ... 18 17 17
Total ... .. e 100% 100%  100%

(1) Industry end market information about net sales is presented consistently with our internal management reporting
and may be periodically revised as management deems necessary.
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The following table provides an analysis of the change in Communications and Industrial Solutions’
net sales compared to the prior fiscal year by primary industry end market:

Fiscal
2012 2011
Change in Net Sales versus Prior Fiscal Year Change in Net Sales versus Prior Fiscal Year
Impact of Impact of
Organic™® Translation® 534 Week® Total Organic”  Translation® 53" Week® (Divestiture) Total
($ in millions)
Industrial . . ... ..... $(232) (14.9)% $(16) $(30) $(278) (17.9Y%$ 96 6.9% $ 43 $30 $ (2 $167 11.9%
Consumer Devices . . ... (79) (6.5) (1) (23) (103) (8.4)  (109) (7.9) 36 23 (20) (70) (5.3)
Data Communications . . . (169) (15.9) (7) (16) (192) (18.0) 25 26 28 16 — 69 72
Appliance . . .. ... ... (65) (8.1) (16) (14) (95) (11.8) 27 3.6 20 14 — 61 8.1
Total . .. .......... $(545) (11.7)% $(40) $(83) $(668) (14.3)%$ 39 1.0% $127 $83 $(22) $227  51%

(1) Represents the change in net sales resulting from volume and price changes, before consideration of acquisitions,
divestitures, the impact of changes in foreign currency exchange rates, and the impact of the 53 week in fiscal 2011.

(2) Represents the change in net sales resulting from changes in foreign currency exchange rates.

(3) Represents the impact of an additional week in fiscal 2011.

Fiscal 2012 Compared to Fiscal 2011

In fiscal 2012, Communications and Industrial Solutions’ net sales decreased $668 million, or
14.3%, to $3,990 million from $4,658 million in fiscal 2011. Organic net sales decreased $545 million, or
11.7%, during fiscal 2012 as compared to fiscal 2011. We estimate that the earthquake in Japan
negatively impacted our sales in the Communications and Industrial Solutions segment by $61 million
in fiscal 2011. The weakening of certain foreign currencies negatively affected net sales by $40 million,
or 0.9%, in fiscal 2012 as compared to fiscal 2011. Fiscal 2011 included an additional week which
contributed approximately $83 million in net sales.

In the industrial end market, our organic net sales decreased 14.9% in fiscal 2012 as compared to
fiscal 2011 due to market weakness across all regions. In the consumer devices end market, our organic
net sales decreased 6.5% in fiscal 2012 as compared to fiscal 2011 as a result of weaker demand in the
personal computer and consumer electronics markets, partially offset by strong demand in the tablet
computer market and increased demand in the mobile phone market. In the data communications end
market, our organic net sales decreased 15.9% in fiscal 2012 from fiscal 2011 as a result of market
softness, primarily in the Asia-Pacific region, and inventory reductions in the supply chain. In the
appliance end market, our organic net sales decreased 8.1% in fiscal 2012 as compared to fiscal 2011
due primarily to weakness in the Asia-Pacific and EMEA regions, resulting from lower demand and
inventory reductions in the supply chain, partially offset by growth in demand in the Americas region.

Communications and Industrial Solutions” operating income decreased $178 million to $337 million
in fiscal 2012 from $515 million in fiscal 2011. Segment results included restructuring and other charges
of $58 million and $65 million in fiscal 2012 and 2011, respectively. Excluding these items, operating
income decreased in fiscal 2012 as compared to fiscal 2011. The decrease resulted from the unfavorable
impacts of lower volume and increased materials costs, partially offset by improved manufacturing
productivity.

Fiscal 2011 Compared to Fiscal 2010

Communications and Industrial Solutions’ net sales increased $227 million, or 5.1%, to
$4,658 million in fiscal 2011 as compared to $4,431 million in fiscal 2010. Organic net sales increased
$39 million, or 1.0%, during fiscal 2011 as compared to fiscal 2010. We estimate that the earthquake in
Japan negatively impacted our organic sales in the Communications and Industrial Solutions segment
by $61 million in fiscal 2011. The strengthening of certain foreign currencies positively affected net
sales by $127 million, or 2.7%, in fiscal 2011 as compared to fiscal 2010. Fiscal 2011 included an
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additional week which contributed approximately $83 million in net sales. The divestiture of the
mechatronics business in fiscal 2010 negatively impacted sales by $22 million in fiscal 2011 as compared
to fiscal 2010.

In the industrial end market, our organic net sales increased 6.9% in fiscal 2011 as compared to
fiscal 2010 due primarily to strong growth in the industrial machinery market, particularly in the EMEA
region, as well as growth in the commercial and building and factory automation markets. In the
consumer devices end market, our organic net sales decreased 7.9% in fiscal 2011 from fiscal 2010
levels due to weaker demand in the mobile phone and consumer electronics markets driven by our
platform position, the negative impact of the earthquake in Japan, and soft demand in the personal
computer market, partially offset by growth in the tablet computer market. In the data communications
end market, our organic net sales increased 2.6% in fiscal 2011 as compared to fiscal 2010 due to
strength in sales in the server, data storage, and wireless markets, particularly in the EMEA region. In
the appliance end market, our organic net sales growth of 3.6% in fiscal 2011 as compared to fiscal
2010 was due to continued consumer demand in the EMEA region, partially offset by decreases in the
Americas region.

In fiscal 2011, Communications and Industrial Solutions’ operating income decreased $103 million
to $515 million from $618 million in fiscal 2010. Segment results included net restructuring and other
charges of $65 million and $20 million during fiscal 2011 and 2010, respectively. Excluding these items,
operating income decreased in fiscal 2011 as compared to fiscal 2010. The decrease was attributable to
price erosion and increased material costs, partially offset by volume increases and cost reduction
benefits associated with restructuring actions.

Network Solutions

Fiscal
2012 2011 2010
($ in millions)
Net sales ..o et $3,285 $3,491 $2,451
Operating iNCoOME . . .« oot vttt et e e e e $ 334 § 324 § 312
Operating margin . ........................... 102%  93% 12.7%

The following table sets forth Network Solutions’ percentage of total net sales by primary industry
end market®:

Fiscal
2012 2011 2010
Telecom Networks .. ... .. i .. 39% 39% 21%
Energy. .... ... 25 25 31
Enterprise Networks . . .. ... ... ... ... ... 21 20 19
Subsea Communications . . .. ... ......uuueinnnne... 15 16 29
Total ... .. e 100%  100%  100%

(1) Industry end market information about net sales is presented consistently with our internal management reporting
and may be periodically revised as management deems necessary.
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The following table provides an analysis of the change in Network Solutions’ net sales compared to
the prior fiscal year by primary industry end market:

Fiscal

2012 2011
Change in Net Sales versus Prior Fiscal Year Change in Net Sales versus Prior Fiscal Year
Impact of Impact of  Acquisition
Organic" Translation® 53 Week® Acquisition Total Organic" Translation® 53" Week® (Divestiture) Total
($ in millions)
Telecom Networks . . $(110) (8.2)% $ (37) $(32) $117 $ (62) (4.6)% $ 109 22.6% $33 $32 $667 $ 841 163.9%
Energy . ....... 14 15 37) (14) — 37) (42) 81 114 34 14 (12) 117 155
Enterprise Networks . - - (29) (16) 37 ®) (12) 41 97 18 16 152 227 493
Subsea
Communications . . (91) (15.8) 2 (10) — (99) (17.1) (155) (21.4) — 10 — (145) (20.0)

Total . ........ $(187) (5.4)% $(101) $(72) $154 $(206) (5.99% $ 76  33% $85 $72 $807 $1,040 42.4%

(1) Represents the change in net sales resulting from volume and price changes, before consideration of acquisitions,
divestitures, the impact of changes in foreign currency exchange rates, and the impact of the 53 week in fiscal 2011.

(2) Represents the change in net sales resulting from changes in foreign currency exchange rates.

(3) Represents the impact of an additional week in fiscal 2011, including $24 million related to ADC.

Fiscal 2012 Compared to Fiscal 2011

Network Solutions’ net sales decreased $206 million, or 5.9%, to $3,285 million in fiscal 2012 from
$3,491 million in fiscal 2011. Organic net sales decreased $187 million, or 5.4%, in fiscal 2012 from
fiscal 2011. The weakening of certain foreign currencies negatively affected net sales by $101 million, or
2.8%, in fiscal 2012 as compared to fiscal 2011. Fiscal 2011 included an additional week which
contributed approximately $72 million in net sales. The acquisition of ADC on December 8, 2010
resulted in incremental net sales of $154 million in the first quarter of fiscal 2012 over the same period
of fiscal 2011, as ADC contributed net sales of $198 million in the first quarter of fiscal 2012 as
compared to $44 million in the first quarter of fiscal 2011.

In the telecom networks end market, our organic net sales decreased 8.2% in fiscal 2012 as
compared to fiscal 2011 due primarily to decreased capital investments by major carriers in the
telecommunications industry, particularly in the Americas and EMEA regions. In the energy end
market, our organic net sales increased 1.5% in fiscal 2012 as compared to fiscal 2011 as a result of
growth in the Americas and Asia-Pacific regions. In the enterprise networks end market, our organic
net sales were flat in fiscal 2012 as compared to fiscal 2011 levels as declines resulting from softness in
the office networks were offset by increases resulting from continued data center investments. The
subsea communications end market’s organic net sales decreased 15.8% in fiscal 2012 as compared to
fiscal 2011 as a result of lower levels of project activity.

In fiscal 2012, Network Solutions’ operating income increased $10 million to $334 million from
$324 million in fiscal 2011. Segment results for fiscal 2012 included $40 million of restructuring and
other charges. Segment results for fiscal 2011 included $138 million of charges related to the
acquisition of ADC, including $80 million of restructuring and other charges, $39 million of charges
associated with the amortization of acquisition-related fair value adjustments primarily related to
acquired inventories and customer order backlog, and $19 million of acquisition and integration costs.
Segment results for fiscal 2011 also included additional restructuring and other charges of $5 million.
Excluding these items, operating income decreased in fiscal 2012 as compared to fiscal 2011. The
decrease was attributable to the unfavorable impact of lower volume, unfavorable product mix, and
price erosion, partially offset by improved manufacturing productivity.
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Fiscal 2011 Compared to Fiscal 2010

In fiscal 2011, Network Solutions’ net sales increased $1,040 million, or 42.4%, to $3,491 million
from $2,451 million in fiscal 2010. Organic net sales increased $76 million, or 3.3%, in fiscal 2011 from
fiscal 2010. The strengthening of certain foreign currencies positively impacted net sales by $85 million,
or 3.3%, in fiscal 2011 as compared to fiscal 2010. Fiscal 2011 included an additional week which
contributed approximately $72 million in net sales. The acquisition of ADC increased sales by
$843 million, of which $24 million is related to the additional week, during fiscal 2011. The divestiture
of the Dulmison connectors and fittings product line in fiscal 2010 negatively impacted sales by
$12 million in fiscal 2011 as compared to fiscal 2010.

In the telecom networks end market, our organic net sales increase of 22.6% in fiscal 2011 as
compared to fiscal 2010 was largely due to increased fiber network investment by telecommunications
companies, particularly in the EMEA and South America regions. In the energy end market, our
organic net sales increased 11.4% in fiscal 2011 as compared to fiscal 2010 due primarily to a
continuing strong recovery across all regions. In the enterprise networks end market, our organic net
sales increased 9.7% in fiscal 2011 from fiscal 2010 levels as a result of increased data center
investment in the EMEA region, particularly in India, and the Asia-Pacific region. The subsea
communications end market’s organic net sales decreased 21.4% in fiscal 2011 as compared to fiscal
2010 as a result of lower levels of project activity.

Network Solutions’ operating income increased $12 million to $324 million in fiscal 2011 from
$312 million in fiscal 2010. As discussed above, during fiscal 2011, segment results included
$138 million of charges related to the acquisition of ADC. Segment results also included additional net
restructuring and other charges of $5 million in fiscal 2011. In fiscal 2010, segment results included
$20 million of net restructuring and other charges and $8 million of acquisition and integration costs.
Excluding these items, operating income increased in fiscal 2011 as compared to fiscal 2010. The
increase resulted from higher volume, partially offset by unfavorable product mix, price erosion, and
increased material costs.

New Segment Structure Effective for Fiscal 2013

Effective for the first quarter of fiscal 2013, we reorganized our management and segments to
better align the organization around our strategy. We expect the realignment to enable us to better
meet our customers’ needs and optimize our efficiency. Our businesses in the former Communications
and Industrial Solutions segment have been moved into other segments. Also, the Aerospace, Defense,
and Marine and Energy businesses, formerly included in the Transportation Solutions and Network
Solutions segments, respectively, have been moved to the newly created Industrial Solutions segment.
The following represents the new segment structure:

* Transportation Solutions—This segment consists of our Automotive business.

* Industrial Solutions—This segment contains our Industrial, Aerospace, Defense, and Marine,
and Energy businesses.

* Consumer Solutions—Our Consumer Devices and Appliances businesses are included in this
segment.

* Network Solutions—Telecom Networks, Enterprise Networks, Data Communications, and Subsea
Communications businesses are presented in this segment.

In this Annual Report, results for fiscal 2012 and prior periods are reported on the basis under
which we managed our business in fiscal 2012 and do not reflect the fiscal 2013 segment reorganization.
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Liquidity and Capital Resources

Our ability to fund our future capital needs will be affected by our ability to continue to generate
cash from operations and may be affected by our ability to access the capital markets, money markets,
or other sources of funding, as well as the capacity and terms of our financing arrangements. We
believe that cash generated from operations and, to the extent necessary, these other sources of
potential funding will be sufficient to meet our anticipated capital needs for the foreseeable future.
Payment of our 6.00% senior notes due in October 2012 was made subsequent to fiscal year end 2012.
We may use excess cash to reduce our outstanding debt, including through the possible repurchase of
our debt in accordance with applicable law, to purchase a portion of our common shares pursuant to
our authorized share repurchase program, to pay distributions or dividends on our common shares, or
to acquire strategic businesses or product lines. The cost or availability of future funding may be
impacted by financial market conditions. We will continue to monitor financial markets, to respond as
necessary to changing conditions.

As of September 28, 2012, our cash and cash equivalents were held principally in subsidiaries
which are located throughout the world. Under current laws, substantially all of these amounts can be
repatriated to Tyco Electronics Group S.A. (“TEGSA”), our Luxembourg subsidiary, which is the
obligor of substantially all of our debt, and to TE Connectivity Ltd., our Swiss parent company;
however, the repatriation of these amounts could subject us to additional tax costs. We provide for tax
liabilities in our financial statements with respect to amounts that we expect to repatriate; however, no
tax liabilities are recorded for amounts that we consider to be permanently reinvested outside
Switzerland (approximately $18 billion as of September 28, 2012). Our current plans do not
demonstrate a need to repatriate earnings that are designated as permanently reinvested in order to
fund our operations, including investing and financing activities.

Cash Flows from Operating Activities

Net cash provided by continuing operating activities was $1,888 million in fiscal 2012 as compared
to $1,722 million in fiscal 2011. The increase of $166 million in fiscal 2012 over fiscal 2011 resulted
primarily from improved working capital, partially offset by lower income levels.

Net cash provided by continuing operating activities was $1,722 million in fiscal 2011 as compared
to $1,603 million in fiscal 2010. The increase of $119 million in fiscal 2011 over fiscal 2010 primarily
resulted from higher income levels, partially offset by a reduction of accrued and other current
liabilities related to employee compensation-related payments, higher income taxes paid, and payments
for pre-separation tax matters.

Pension and postretirement benefit contributions in fiscal 2012, 2011, and 2010 were $98 million,
$90 million, and $180 million, respectively. Fiscal 2010 included $69 million of voluntary pension
contributions; there were no voluntary contributions in fiscal 2012 or 2011. We expect pension and
postretirement benefit contributions to be $103 million in fiscal 2013, before consideration of voluntary
contributions.

The amount of income taxes paid, net of refunds, during fiscal 2012, 2011, and 2010 was
$290 million, $299 million, and $156 million, respectively.

In fiscal 2012, cash payments included $70 million for tax deficiencies related to U.S. tax matters
for the years 1997 through 2000. Also during fiscal 2012, we received net reimbursements of
$51 million from Tyco International and Covidien pursuant to their indemnifications for pre-separation
U.S. tax matters. We expect to make additional net cash payments of approximately $26 million over
the next twelve months related to these matters. These amounts include payments in which we are the
primary obligor to the taxing authorities and for which we expect a portion to be reimbursed by Tyco
International and Covidien under the Tax Sharing Agreement as well as indemnification payments to
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Tyco International and Covidien under the Tax Sharing Agreement for tax matters where they are the
primary obligor to the taxing authorities. See Note 13 to the Consolidated Financial Statements for
additional information related to pre-separation tax matters.

In fiscal 2011, cash payments related to pre-separation tax matters were $129 million, net of
indemnification payments under the Tax Sharing Agreement.

In addition to net cash provided by operating activities, we use free cash flow as a useful measure
of our performance and ability to generate cash. Free cash flow was $1,434 million in fiscal 2012 as
compared to $1,342 million in fiscal 2011 and $1,333 million in fiscal 2010. The increase in free cash
flow in fiscal 2012 as compared to fiscal 2011 was primarily driven by improved working capital, as
adjusted for net payments for pre-separation tax matters of $19 million and certain Deutsch
acquisition-related payments totaling $37 million, partially offset by lower income levels. The increase
in free cash flow in fiscal 2011 from fiscal 2010 was primarily driven by higher income levels partially
offset by lower working capital levels, as adjusted for net payments for pre-separation tax matters of
$129 million, and increases in capital expenditures.

The following table sets forth a reconciliation of net cash provided by continuing operating
activities, the most comparable GAAP financial measure, to free cash flow, a non-GAAP financial
measure:

Fiscal
2012 2011 2010
(in millions)

Net cash provided by continuing operating activities . ................. $1,888 $1,722  $1,603
Capital expenditures . ... ... ... ...ttt (533) (574) (380)
Proceeds from sale of property, plant, and equipment ............... 23 65 16
Payments related to pre-separation tax matters, net .. ............... 19 129 —
Payments related to accrued interest on debt assumed in the acquisition of

Deutsch . .. ... 17 — —
Payments to settle acquisition-related foreign currency derivative contracts 20 — —
Pre-separation litigation payments. . .. ......... ... — — 25
Voluntary pension contributions . ............... ... . ... — — 69
Free cash flow . . . . oot $1,434 $1,342 $1,333

Cash Flows from Investing Activities

We continue to fund capital expenditures to support new programs and to invest in machinery and
our manufacturing facilities to further enhance productivity and manufacturing capabilities. Capital
spending decreased $41 million in fiscal 2012 to $533 million as compared to $574 million in fiscal
2011. Capital spending was $380 million in fiscal 2010. We expect fiscal 2013 capital spending levels to
be approximately 4-5% of net sales.

During fiscal 2012, we acquired Deutsch. The total value paid for the transaction amounted to
€1.55 billion (approximately $2.05 billion using an exchange rate of $1.33 per €1.00), net of cash
acquired of $152 million. The total value paid included $659 million of debt assumed, including accrued
interest, and paid off in its entirety shortly after the completion of the acquisition.

During fiscal 2011, we acquired ADC for a total purchase price of approximately $1,263 million in
cash (excluding cash acquired of $546 million) and $22 million of other non-cash consideration.
Short-term investments acquired in connection with the acquisition of ADC were sold for proceeds of
$155 million in fiscal 2011. Certain other assets acquired in connection with the acquisition of ADC
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were sold for net proceeds of $111 million, of which approximately $106 million was received in fiscal
2011. We also acquired another business for $14 million in cash in fiscal 2011.

During fiscal 2010, we acquired two businesses for $38 million in cash. Also during fiscal 2010, we
paid cash of $55 million to acquire a business that was sold in fiscal 2012 as part of the divestiture of
the Touch Solutions business.

Cash Flows from Financing Activities and Capitalization

Total debt at fiscal year end 2012 and 2011 was $3,711 million and $2,667 million, respectively. See
Note 11 to the Consolidated Financial Statements for additional information regarding debt.

In February 2012, TEGSA, our wholly-owned subsidiary, issued $250 million aggregate principal
amount of 1.60% senior notes due February 3, 2015 and $500 million aggregate principal amount of
3.50% senior notes due February 3, 2022. The notes were offered and sold pursuant to an effective
registration statement on Form S-3 filed on January 21, 2011. Interest on the notes is payable
semi-annually on February 3 and August 3 of each year, beginning August 3, 2012. The notes are
TEGSA's unsecured senior obligations and rank equally in right of payment with all existing and any
future senior indebtedness of TEGSA and senior to any subordinated indebtedness that TEGSA may
incur. The notes are fully and unconditionally guaranteed as to payment on an unsecured senior basis
by TE Connectivity Ltd. Net proceeds from the issuance of the notes due 2015 and 2022, were
approximately $250 million and $498 million, respectively. In connection with the issuance of the senior
notes in February 2012, the commitments of the lenders under a $700 million 364-day credit agreement,
dated as of December 20, 2011, automatically terminated.

On June 24, 2011, TEGSA entered into a five-year unsecured senior revolving credit facility
(“Credit Facility”), with total commitments of $1,500 million. TEGSA had no borrowings under the
Credit Facility at September 28, 2012 and September 30, 2011.

Borrowings under the Credit Facility bear interest at a rate per annum equal to, at the option of
TEGSA, (1) the London interbank offered rate (“LIBOR”) plus an applicable margin based upon the
senior, unsecured, long-term debt rating of TEGSA, or (2) an alternate base rate equal to the highest
of (i) Deutsche Bank AG New York branch’s base rate, (ii) the federal funds effective rate plus %2 of
1%, and (iii) one-month LIBOR plus 1%, plus, in each case, an applicable margin based upon the
senior, unsecured, long-term debt rating of TEGSA. TEGSA is required to pay an annual facility fee
ranging from 12.5 to 30.0 basis points based upon the amount of the lenders’ commitments under the
Credit Facility and the applicable credit ratings of TEGSA.

The Credit Facility contains a financial ratio covenant providing that if, as of the last day of each
fiscal quarter, our ratio of Consolidated Total Debt (as defined in the Credit Facility) to Consolidated
EBITDA (as defined in the Credit Facility) for the then most recently concluded period of four
consecutive fiscal quarters exceeds 3.5 to 1.0, an Event of Default (as defined in the Credit Facility) is
triggered. The Credit Facility and our other debt agreements contain other customary covenants. None
of our covenants are presently considered restrictive to our operations. As of September 28, 2012, we
were in compliance with all of our debt covenants and believe that we will continue to be in
compliance with our existing covenants for the foreseeable future.

In December 2010, TEGSA issued $250 million principal amount of 4.875% senior notes due
January 15, 2021. The notes were offered and sold pursuant to an effective registration statement on
Form S-3 filed on July 1, 2008, as amended on June 26, 2009. Interest on the notes accrues from the
issuance date at a rate of 4.875% per year and is payable semi-annually on January 15 and July 15 of
each year, beginning July 15, 2011. The notes are TEGSA’s unsecured senior obligations and rank
equally in right of payment with all existing and any future senior indebtedness of TEGSA and senior
to any subordinated indebtedness that TEGSA may incur. The notes are fully and unconditionally
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guaranteed as to payment on an unsecured senior basis by TE Connectivity Ltd. Net proceeds from the
issuance were approximately $249 million.

In December 2010, in connection with the acquisition of ADC, we assumed $653 million of
convertible subordinated notes due 2013, 2015, and 2017. Under the terms of the indentures governing
these convertible subordinated notes, following the acquisition of ADC, the right to convert the notes
into shares of ADC common stock changed to the right to convert the notes into cash. See Note 5 for
more information on the ADC acquisition. In fiscal 2011, our ADC subsidiary commenced offers to
purchase the convertible subordinated notes at par plus accrued interest, pursuant to the terms of the
indentures for the notes. During fiscal 2011, $198 million principal amount of the convertible
subordinated notes due 2013, $136 million principal amount of the convertible subordinated notes due
2015, and $225 million principal amount of the convertible subordinated notes due 2017 were
purchased for an aggregate purchase price of $560 million. All of the purchased convertible
subordinated notes have been cancelled. Our debt balance at fiscal year end 2012 included the
remaining $90 million of 3.50% convertible subordinated notes due 2015 and $1 million of floating rate
convertible subordinated notes due 2013.

Periodically, TEGSA issues commercial paper to U.S. institutional accredited investors and
qualified institutional buyers in accordance with available exemptions from the registration
requirements of the Securities Act of 1933 as part of our ongoing effort to maintain financial flexibility
and to potentially decrease the cost of borrowings. Borrowings under the commercial paper program
are backed by the Credit Facility. As of fiscal year end 2012, TEGSA had $300 million of commercial
paper outstanding at a weighted-average interest rate of 0.40%. TEGSA had no commercial paper
outstanding at fiscal year end 2011.

TEGSA's payment obligations under its senior notes, commercial paper, and Credit Facility are
fully and unconditionally guaranteed by TE Connectivity Ltd. Neither TE Connectivity Ltd. nor any of
its subsidiaries provides a guarantee as to payment obligations under the 3.50% convertible
subordinated notes due 2015 and other notes issued by ADC prior to its acquisition in December 2010.

Payments of common share dividends and cash distributions to sharcholders were $332 million,
$296 million, and $289 million in fiscal 2012, 2011, and 2010, respectively. In October 2009, our
shareholders approved a cash distribution to shareholders in the form of a capital reduction to the par
value of our common shares of CHF 0.34 (equivalent to $0.32) per share, payable in two equal
installments in the first and second quarters of fiscal 2010. We paid the first and second installments of
the distribution at a rate of $0.16 per share during each of the quarters ended December 25, 2009 and
March 26, 2010. These capital reductions reduced the par value of our common shares from CHF 2.43
(equivalent to $2.24) to CHF 2.09 (equivalent to $1.92).

In March 2010, our shareholders approved a cash distribution to shareholders in the form of a
capital reduction to the par value of our common shares of CHF (.72 (equivalent to $0.64) per share,
payable in four equal quarterly installments beginning in the third quarter of fiscal 2010 through the
second quarter of fiscal 2011. We paid the installments of the distribution at a rate of $0.16 per share
during each of the quarters ended June 25, 2010, September 24, 2010, December 24, 2010, and
March 25, 2011. These capital reductions reduced the par value of our common shares from CHF 2.09
(equivalent to $1.92) to CHF 1.37 (equivalent to $1.28).

In March 2011, our shareholders approved a dividend payment to shareholders of CHF 0.68
(equivalent to $0.72) per share out of contributed surplus, payable in four equal quarterly installments
beginning in the third quarter of fiscal 2011 through the second quarter of fiscal 2012. We paid the
installments of the dividend at a rate of $0.18 per share during each of the quarters ended June 24,
2011, September 30, 2011, December 30, 2011, and March 30, 2012.
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In March 2012, our shareholders approved a cash distribution to shareholders in the form of a
capital reduction to the par value of our common shares of CHF 0.80 (equivalent to $0.84) per share,
payable in four equal quarterly installments beginning in the third quarter of fiscal 2012 through the
second quarter of fiscal 2013. We paid the first and second installments of the distribution at a rate of
$0.21 per share during each of the quarters ended June 29, 2012 and September 28, 2012. These capital
reductions reduced the par value of our common shares from CHF 1.37 (equivalent to $1.28) to
CHF 0.97 (equivalent to $0.86).

Contributed surplus established for Swiss tax and statutory purposes (“Swiss Contributed Surplus”),
subject to certain conditions, is a freely distributable reserve.

Under Swiss law, subject to certain conditions, distributions to shareholders made in the form of a
reduction of registered share capital or from reserves from capital contributions (equivalent to Swiss
Contributed Surplus) are exempt from Swiss withholding tax. During fiscal 2012, we received a
favorable outcome from the Swiss tax authorities related to the classification of Swiss Contributed
Surplus that confirms our presentation of Swiss Contributed Surplus as a free reserve on our statutory
Swiss balance sheet. As of September 28, 2012 and September 30, 2011, Swiss Contributed Surplus was
$8,940 million (equivalent to CHF 9,745 million).

During fiscal 2011, our board of directors authorized a $2,250 million increase in the share
repurchase authorization. We repurchased approximately 6 million of our common shares for
$194 million, approximately 25 million of our common shares for $867 million, and approximately
18 million of our common shares for $488 million during fiscal 2012, 2011, and 2010, respectively. At
September 28, 2012, we had $1,307 million of availability remaining under our share repurchase
authorization.

Commitments and Contingencies

The following table provides a summary of our contractual obligations and commitments for debt,
minimum lease payment obligations under non-cancelable leases, and other obligations at fiscal year
end 2012:

Payments Due by Fiscal Year
Total 2013 2014 2015 2016 2017 Thereafter
(in millions)

Long-term debt, including current maturities . . . ... .. $3,711 $1,015 $377 $340 $§ — $ — $1,979
Interest on long-term debt®M. . ... ... ... ... ... ... 1,464 160 128 115 110 110 841
Operating leases . . ..., 448 123 97 75 46 34 73
Purchase obligations® ... ..................... 127 124 3 — — — —
Total contractual cash obligations®®® . . $5,750 $1,422 $605 $530 $156 $144 $2.893

(1) Interest payments exclude the impact of our interest rate swaps.
(2) Purchase obligations consist of commitments for purchases of goods and services.

(3) The table above does not reflect unrecognized tax benefits of $1,795 million and related accrued interest and penalties of
$1,335 million, the timing of which is uncertain. See Note 17 to the Consolidated Financial Statements for additional
information regarding unrecognized tax benefits, interest, and penalties.

(4) The table above does not reflect pension and postretirement benefit obligations to certain employees and former
employees. We are obligated to make contributions to our pension plans and postretirement benefit plans; however, we are
unable to determine the amount of plan contributions due to the inherent uncertainties of obligations of this type, including
timing, interest rate charges, investment performance, and amounts of benefit payments. We expect to contribute
$103 million to pension and postretirement benefit plans in fiscal 2013, before consideration of voluntary contributions.
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These plans and our estimates of future contributions and benefit payments are more fully described in Note 16 to the
Consolidated Financial Statements.

(5) Other long-term liabilities of $517 million, of which $227 million related to our ASC 460 guarantee liabilities, are excluded
from the table above as we are unable to estimate the timing of payment for these items. See Note 12 to the Consolidated
Financial Statements for more information regarding ASC 460.

Income Tax Matters

In connection with the separation, we entered into a Tax Sharing Agreement that generally governs
our, Covidien’s, and Tyco International’s respective rights, responsibilities, and obligations after the
distribution with respect to taxes, including ordinary course of business taxes and taxes, if any, incurred
as a result of any failure of the distribution of all of our shares or the shares of Covidien to qualify as
a tax-free distribution for U.S. federal income tax purposes within the meaning of Section 355 of the
Internal Revenue Code (the “Code”) or certain internal transactions undertaken in anticipation of the
spin-offs to qualify for tax-favored treatment under the Code.

Pursuant to the Tax Sharing Agreement, upon separation, we entered into certain guarantee
commitments and indemnifications with Tyco International and Covidien. Under the Tax Sharing
Agreement, we, Tyco International, and Covidien share 31%, 27%, and 42%, respectively, of certain
contingent liabilities relating to unresolved pre-separation tax matters of Tyco International. The effect
of the Tax Sharing Agreement is to indemnify us for 69% of certain liabilities settled in cash by us with
respect to unresolved pre-separation tax matters. Pursuant to that indemnification, we have made
similar indemnifications to Tyco International and Covidien with respect to 31% of certain liabilities
settled in cash by the companies relating to unresolved pre-separation tax matters. If any of the
companies responsible for all or a portion of such liabilities were to default in its payment of costs or
expenses related to any such liability, we would be responsible for a portion of the defaulting party or
parties’ obligation. We are responsible for all of our own taxes that are not shared pursuant to the Tax
Sharing Agreement’s sharing formula. In addition, Tyco International and Covidien are responsible for
their tax liabilities that are not subject to the Tax Sharing Agreement’s sharing formula.

Prior to separation, certain of our subsidiaries filed combined income tax returns with Tyco
International. Those and other of our subsidiaries’ income tax returns are periodically examined by
various tax authorities. In connection with these examinations, tax authorities, including the Internal
Revenue Service (“IRS”), have raised issues and proposed tax adjustments. Tyco International, as the
U.S. income tax audit controlling party under the Tax Sharing Agreement, is reviewing and contesting
certain of the proposed tax adjustments. Amounts related to these tax adjustments and other tax
contingencies and related interest that management has assessed under the uncertain tax position
provisions of ASC 740, which relate specifically to our entities have been recorded on the Consolidated
Financial Statements. In addition, we may be required to fund portions of Covidien and Tyco
International’s tax obligations. Estimates about these guarantees have also been recognized on the
Consolidated Financial Statements. See Note 12 to the Consolidated Financial Statements for
additional information.

During fiscal 2007, the IRS concluded its field examination of certain of Tyco International’s U.S.
federal income tax returns for the years 1997 through 2000 and issued Revenue Agent Reports which
reflect the IRS’ determination of proposed tax adjustments for the 1997 through 2000 period.
Additionally, the IRS proposed civil fraud penalties against Tyco International arising from alleged
actions of former executives in connection with certain intercompany transfers of stock in 1998 and
1999. The penalties were asserted against a prior subsidiary of Tyco International that was distributed
to us in connection with the separation. Tyco International appealed certain of the proposed
adjustments for the years 1997 through 2000, and Tyco International has now resolved all but one of
the matters associated with the proposed tax adjustments, including reaching an agreement with the
IRS on the penalty adjustment. In October 2012, the IRS issued special agreement Forms 870-AD
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concluding its audit of all tax matters for the period 1997 through 2000, excluding one issue that
remains in dispute as described below.

The disputed issue involves the tax treatment of certain intercompany debt transactions. The IRS
has asserted that certain intercompany loans originating during the period 1997 through 2000 did not
constitute debt for U.S. federal income tax purposes and has disallowed related interest deductions
recognized on Tyco International’s U.S. income tax returns during the period. Tyco International
contends that the intercompany financing qualified as debt for U.S. tax purposes and that the interest
deductions reflected on the income tax returns are appropriate. The IRS and Tyco International remain
unable to resolve this matter through the IRS appeals process. We understand that Tyco International
expects to receive statutory notices of deficiency from the IRS early in our fiscal 2013. Upon receipt of
these statutory notices, we expect that Tyco International will commence litigation of this matter with
the IRS in U.S. federal court. Based upon relevant facts surrounding the intercompany debt
transactions, relevant tax regulations, and applicable case law, we believe that we are adequately
reserved for this matter. However, the ultimate outcome is uncertain and if the IRS were to prevail on
its assertions, our share of the assessed tax, deficiency interest, and applicable withholding taxes and
penalties could have a material adverse impact on our results of operations and financial position.

In fiscal 2012, we made payments of $70 million for tax deficiencies related to undisputed tax
adjustments for the years 1997 through 2000. Concurrent with remitting these payments, we were
reimbursed $51 million from Tyco International and Covidien pursuant to their indemnifications for
pre-separation tax matters. Over the next twelve months, we expect to pay approximately $26 million,
inclusive of related indemnification payments, in connection with these pre-separation tax matters.

During fiscal 2011, the IRS completed its field examination of certain Tyco International income
tax returns for the years 2001 through 2004, issued Revenue Agent Reports which reflect the IRS’
determination of proposed tax adjustments for the 2001 through 2004 period, and issued certain notices
of deficiency. As a result of the completion of fieldwork and the settlement of certain tax matters in
fiscal 2011, we recognized income tax benefits of $35 million and other expense of $14 million pursuant
to the Tax Sharing Agreement. Also, in fiscal 2011, we made net cash payments of $154 million related
to pre-separation deficiencies. Tyco International’s income tax returns for the years 2001 through 2004
remain subject to adjustment by the IRS upon ultimate resolution of the disputed issue involving
certain intercompany loans originated during the period 1997 through 2000.

The IRS commenced its audit of certain Tyco International income tax returns for the years 2005
through 2007 in fiscal 2011.

During fiscal 2012, the IRS commenced its audit of our income tax returns for the years 2008
through 2010.

At September 28, 2012 and September 30, 2011, we have reflected $71 million and $232 million,
respectively, of income tax liabilities related to the audits of Tyco International’s and our income tax
returns in accrued and other current liabilities as certain of these matters could be resolved within the
next twelve months.

We continue to believe that the amounts recorded on our Consolidated Financial Statements
relating to the matters discussed above are appropriate. However, the ultimate resolution is uncertain
and could result in a material impact to our results of operations, financial position, or cash flows.

Legal Matters

In the ordinary course of business, we are subject to various legal proceedings and claims,
including patent infringement claims, product liability matters, employment disputes, disputes on
agreements, other commercial disputes, environmental matters, antitrust claims, and tax matters,
including non-income tax matters such as value added tax, sales and use tax, real estate tax, and
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transfer tax. Management believes that these legal proceedings and claims likely will be resolved over
an extended period of time. Although it is not feasible to predict the outcome of these proceedings,
based upon our experience, current information, and applicable law, we do not expect that the outcome
of these proceedings, either individually or in the aggregate, will have a material effect on our results
of operations, financial position, or cash flows. See “Part I. Item 3. Legal Proceedings” of our Annual
Report on Form 10-K for the fiscal year ended September 28, 2012 filed with the SEC and Note 13 to
the Consolidated Financial Statements for further information regarding legal proceedings.

At September 28, 2012, we had a contingent purchase price commitment of $80 million related to
our fiscal 2001 acquisition of Com-Net. This represents the maximum amount payable to the former
shareholders of Com-Net only after the construction and installation of a communications system for
the State of Florida was completed and approved by the State of Florida in accordance with guidelines
set forth in the contract. Under the terms of the purchase and sale agreement, we do not believe we
have any obligation to the sellers. However, the sellers have contested our position and initiated a
lawsuit in June 2006 in the Court of Common Pleas in Allegheny County, Pennsylvania, which is in the
discovery phase. A liability for this contingency has not been recorded on the Consolidated Financial
Statements as we do not believe that any payment is probable or reasonably estimable at this time.

Off-Balance Sheet Arrangements

Certain of our segments have guaranteed the performance of third parties and provided financial
guarantees for uncompleted work and financial commitments. The terms of these guarantees vary with
end dates ranging from fiscal 2013 through the completion of such transactions. The guarantees would
be triggered in the event of nonperformance, and the potential exposure for nonperformance under the
guarantees would not have a material effect on our results of operations, financial position, or cash
flows.

In disposing of assets or businesses, we often provide representations, warranties, and/or
indemnities to cover various risks including unknown damage to assets, environmental risks involved in
the sale of real estate, liability for investigation and remediation of environmental contamination at
waste disposal sites and manufacturing facilities, and unidentified tax liabilities and legal fees related to
periods prior to disposition. We have no reason to believe that these uncertainties would have a
material adverse effect on our results of operations, financial position, or cash flows.

At September 28, 2012, we had outstanding letters of credit and letters of guarantee in the amount
of $344 million.

We have recorded liabilities for known indemnifications included as part of environmental
liabilities. See Note 13 to the Consolidated Financial Statements for a discussion of these liabilities.

In the normal course of business, we are liable for contract completion and product performance.
In the opinion of management, such obligations will not significantly affect our results of operations,
financial position, or cash flows.

Pursuant to the Tax Sharing Agreement, upon separation, we entered into certain guarantee
commitments and indemnifications with Tyco International and Covidien. Under the Tax Sharing
Agreement, we, Tyco International, and Covidien share 31%, 27%, and 42%, respectively, of certain
contingent liabilities relating to unresolved pre-separation tax matters of Tyco International. The effect
of the Tax Sharing Agreement is to indemnify us for 69% of certain liabilities settled in cash by us with
respect to unresolved pre-separation tax matters. Pursuant to that indemnification, we have made
similar indemnifications to Tyco International and Covidien with respect to 31% of certain liabilities
settled in cash by the companies relating to unresolved pre-separation tax matters. If any of the
companies responsible for all or a portion of such liabilities were to default in its payment of costs or
expenses related to any such liability, we would be responsible for a portion of the defaulting party or
parties’ obligation. These arrangements have been valued upon our separation from Tyco International
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in accordance with ASC 460 and, accordingly, liabilitiecs amounting to $241 million were recorded on
the Consolidated Balance Sheet at September 28, 2012. See Notes 12 and 13 to the Consolidated
Financial Statements for additional information.

Critical Accounting Policies and Estimates

The preparation of the Consolidated Financial Statements in conformity with GAAP requires
management to make estimates and assumptions that affect the reported amounts of assets and
liabilities, the disclosure of contingent assets and liabilities, and the reported amounts of revenue and
expenses. Our significant accounting policies are summarized in Note 2 to the Consolidated Financial
Statements. The following accounting policies are considered to be the most critical as they require
significant judgments and assumptions that involve inherent risks and uncertainties. Management’s
estimates are based on the relevant information available at the end of each period.

Revenue Recognition

Our revenue recognition policies are in accordance with ASC 605, Revenue Recognition. Our
revenues are generated principally from the sale of our products. Revenue from the sale of products is
recognized at the time title and the risks and rewards of ownership pass to the customer. This generally
occurs when the products reach the free-on-board shipping point, the sales price is fixed and
determinable, and collection is reasonably assured. For those items where title has not yet transferred,
we have deferred the recognition of revenue. A reserve for estimated returns is established at the time
of sale based on historical return experience and is recorded as a reduction of sales. Other allowances
include customer quantity and price discrepancies. A reserve for other allowances is generally
established at the time of sale based on historical experience and is recorded as a reduction of sales.

Contract revenues for construction related projects are recorded primarily on the
percentage-of-completion method. Profits recognized on contracts in process are based upon estimated
contract revenue and related cost to complete. Percentage-of-completion is measured based on the
ratio of actual costs incurred to total estimated costs. Revisions in cost estimates as contracts progress
have the effect of increasing or decreasing profits in the current period. Provisions for anticipated
losses are made in the period in which they first become determinable. In addition, provisions for
credit losses related to construction related projects are recorded as reductions of revenue in the period
in which they first become determinable. Contract revenues for construction related projects are
generated primarily in the Network Solutions segment.

Goodwill and Other Intangible Assets

Acquired intangible assets include both indeterminable-lived residual goodwill and determinable-
lived identifiable intangible assets. Intangible assets with a determinable life include primarily
intellectual property consisting of patents, trademarks, customer and distributor relationships, and
unpatented technology with estimates of recoverability ranging from 1 to 50 years, amortized generally
on a straight-line basis. An evaluation of the remaining useful life of determinable-lived intangible
assets is performed on a periodic basis and when events and circumstances warrant an evaluation. We
assess determinable-lived intangible assets for impairment consistent with our policy for assessing other
long-lived assets for impairment. Goodwill is assessed for impairment separately from determinable-
lived intangible assets by comparing the carrying value of each reporting unit to its fair value on the
first day of the fourth fiscal quarter of each year or whenever we believe a triggering event requiring a
more frequent assessment has occurred. In assessing the existence of a triggering event, management
relies on a number of reporting-unit-specific factors including operating results, business plans,
economic projections, anticipated future cash flows, transactions, and market place data. There are
inherent uncertainties related to these factors and management’s judgment in applying these factors to
the goodwill impairment analysis.
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A reporting unit is generally an operating segment or one level below an operating segment that
constitutes a business for which discrete financial information is available and regularly reviewed by
segment management. At September 28, 2012, we had eight reporting units, consisting of two units in
the Transportation Solutions segment, three units in the Communications and Industrial Solutions
segment, and three units in the Network Solutions segment, of which one reporting unit has no
goodwill. We review our reporting unit structure each year as part of our annual goodwill impairment
test, or more frequently based on changes in our structure.

When testing for goodwill impairment, we follow the guidance prescribed in ASC 350,
Intangibles—Goodwill and Other. First, we perform a step I goodwill impairment test to identify a
potential impairment. In doing so, we compare the fair value of a reporting unit with its carrying
amount. If the carrying amount of a reporting unit exceeds its fair value, goodwill may be impaired and
a step II goodwill impairment test is performed to measure the amount of any impairment loss. In the
step II goodwill impairment test, we compare the implied fair value of reporting unit goodwill with the
carrying amount of that goodwill. If the carrying amount of reporting unit goodwill exceeds the implied
fair value of that goodwill, an impairment loss is recognized in an amount equal to the excess. The
implied fair value of goodwill is determined in a manner consistent with how goodwill is recognized in
a business combination. We allocate the fair value of a reporting unit to all of the assets and liabilities
of that unit, including intangible assets, as if the reporting unit had been acquired in a business
combination. Any excess of the value of a reporting unit over the amounts assigned to its assets and
liabilities is the implied fair value of goodwill.

Fair value estimates used in the step I goodwill impairment tests have been calculated using an
income approach based on the present value of future cash flows of each reporting unit. The income
approach has been generally supported by additional market transaction and guideline analyses. These
approaches incorporate a number of assumptions including future growth rates, discount rates, income
tax rates, and market activity in assessing fair value and are reporting unit specific. Changes in
economic and operating conditions impacting these assumptions could result in goodwill impairments in
future periods.

We completed our annual goodwill impairment test in the fourth quarter of fiscal 2012 and
determined that no impairment existed.

Income Taxes

In determining income for financial statement purposes, we must make certain estimates and
judgments. These estimates and judgments affect the calculation of certain tax liabilities and the
determination of the recoverability of certain deferred tax assets, which arise from temporary
differences between the income tax return and financial statement recognition of revenue and expense.

In evaluating our ability to recover our deferred tax assets, we consider all available positive and
negative evidence including our past operating results, the existence of cumulative losses in the most
recent years, and our forecast of future taxable income. In estimating future taxable income, we
develop assumptions including the amount of future state, federal, and non-U.S. pre-tax operating
income, the reversal of temporary differences, and the implementation of feasible and prudent tax
planning strategies. These assumptions require significant judgment about the forecasts of future
taxable income and are consistent with the plans and estimates we are using to manage the underlying
businesses.

We currently have recorded significant valuation allowances that we intend to maintain until it is
more likely than not the deferred tax assets will be realized. Our income tax expense recorded in the
future will be reduced to the extent of decreases in our valuation allowances. The realization of our
remaining deferred tax assets is primarily dependent on future taxable income in the appropriate
jurisdiction. Any reduction in future taxable income including any future restructuring activities may
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require that we record an additional valuation allowance against our deferred tax assets. An increase in
the valuation allowance would result in additional income tax expense in such period and could have a
significant impact on our future earnings. Any changes in a valuation allowance that was established in
connection with an acquisition will be reflected in the income tax provision.

Changes in tax laws and rates also could affect recorded deferred tax assets and liabilities in the
future. Management is not aware of any such changes that would have a material effect on our results
of operations, financial position, or cash flows.

In addition, the calculation of our tax liabilities includes estimates for uncertainties in the
application of complex tax regulations across multiple global jurisdictions where we conduct our
operations. Under the uncertain tax position provisions of ASC 740, Income Taxes, we recognize
liabilities for tax and related interest for issues in the U.S. and other tax jurisdictions based on our
estimate of whether, and the extent to which, additional taxes and related interest will be due. These
tax liabilities and related interest are reflected net of the impact of related tax loss carryforwards, as
such tax loss carryforwards will be applied against these tax liabilities and will reduce the amount of
cash tax payments due upon the eventual settlement with the tax authorities. These estimates may
change due to changing facts and circumstances; however, due to the complexity of these uncertainties,
the ultimate resolution may result in a settlement that differs from our current estimate of the tax
liabilities and related interest. Further, management has reviewed with tax counsel the issues raised by
certain taxing authorities and the adequacy of these recorded amounts. If our current estimate of tax
and interest liabilities is less than the ultimate settlement, an additional charge to income tax expense
may result. If our current estimate of tax and interest liabilities is more than the ultimate settlement,
income tax benefits may be recognized. These tax liabilities and related interest are recorded in income
taxes and accrued and other current liabilities on the Consolidated Balance Sheet.

Pension and Postretirement Benefits

Our pension expense and obligations are developed from actuarial assumptions. The funded status
of our defined benefit pension and postretirement benefit plans is recognized on the Consolidated
Balance Sheets. The funded status is measured as the difference between the fair value of plan assets
and the benefit obligation at the measurement date. For defined benefit pension plans, the benefit
obligation is the projected benefit obligation, which represents the actuarial present value of benefits
expected to be paid upon retirement factoring in estimated future compensation levels. For the
postretirement benefit plans, the benefit obligation is the accumulated postretirement benefit
obligation, which represents the actuarial present value of postretirement benefits attributed to
employee services already rendered. The fair value of plan assets represents the current market value
of cumulative company and participant contributions made to irrevocable trust funds, held for the sole
benefit of participants, which are invested by the trustee of the funds. The benefits under pension and
postretirement plans are based on various factors, such as years of service and compensation.

Net periodic pension benefit cost is based on the utilization of the projected unit credit method of
calculation and is charged to earnings on a systematic basis over the expected average remaining
service lives of current participants.

Two critical assumptions in determining pension expense and obligations are the discount rate and
expected long-term return on plan assets. We evaluate these assumptions at least annually. Other
assumptions reflect demographic factors such as retirement, mortality, and employee turnover. These
assumptions are evaluated periodically and updated to reflect our actual experience. Actual results may
differ from actuarial assumptions. The discount rate represents the market rate for high-quality fixed
income investments and is used to calculate the present value of the expected future cash flows for
benefit obligations to be paid under our pension plans. A decrease in the discount rate increases the
present value of pension benefit obligations. At fiscal year end 2012, a 25 basis point decrease in the
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discount rate would have increased the present value of our pension obligations by $135 million; a 25
basis point increase would have decreased the present value of our pension obligations by $121 million.
We consider the current and expected asset allocations of our pension plans, as well as historical and
expected long-term rates of return on those types of plan assets, in determining the expected long-term
rate of return on plan assets. A 50 basis point decrease or increase in the expected long-term return on
plan assets would have increased or decreased, respectively, our fiscal 2012 pension expense by

$9 million.

During fiscal 2012, our investment committee made the decision to change the target asset
allocation of the U.S. plans’ master trust from 30% equity and 70% fixed income to 10% equity and
90% fixed income in an effort to better protect the funded status of the U.S. plans’ master trust. Asset
reallocation will continue over a multi-year period based on the funded status of the U.S. plans’ master
trust and market conditions. We expect to reach our target allocation when the funded status of the
U.S. plans’ master trust, as determined by the Pension Protection Act of 2006 (the “Pension Act”), will
be over 100%. Based on the Pension Act definition of funded status, our target asset allocation is 35%
equity and 65% fixed income at September 28, 2012.

Acquisitions

We account for acquired businesses using the acquisition method of accounting. This method
requires, among other things, that most assets acquired and liabilities assumed be recognized at fair
value as of the acquisition date. We allocate the purchase price of acquired businesses to the tangible
and intangible assets acquired and liabilities assumed based on the estimated fair values, or as required
by ASC 805. The excess of the purchase price over the identifiable assets acquired and liabilities
assumed is recorded as goodwill. We may engage independent third-party appraisal firms to assist us in
determining the fair values of assets acquired and liabilities assumed. Such valuations require
management to make significant estimates and assumptions, especially with respect to intangible assets.

Critical estimates in valuing certain intangible assets include but are not limited to: future expected
cash flows from customer and distributor relationships, acquired developed technologies, and patents;
expected costs to develop in-process research and development into commercially viable products and
estimated cash flows from projects when completed; brand awareness and market position, as well as
assumptions about the period of time the brand will continue to be used in our product portfolio;
customer and distributor attrition rates; royalty rates; and discount rates. Management’s estimates of
fair value are based upon assumptions believed to be reasonable, but which are inherently uncertain
and unpredictable and, as a result, actual results may differ from estimates.

Contingent Liabilities

We record a loss contingency when the available information indicates it is probable that we have
incurred a liability and the amount of the loss is reasonably estimable. When a range of possible losses
with equal likelihood exists, we record the low end of the range. The likelihood of a loss with respect
to a particular contingency is often difficult to predict, and determining a meaningful estimate of the
loss or a range of loss may not be practicable based on information available. In addition, it is not
uncommon for such matters to be resolved over many years, during which time relevant developments
and new information must continuously be evaluated to determine whether a loss is probable and a
reasonable estimate of that loss can be made. When a loss is probable but a reasonable estimate cannot
be made, or when a loss is at least reasonably possible, disclosure is provided.
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Accounting Pronouncements
Recently Adopted Accounting Pronouncements

In December 2011 and June 2011, the Financial Accounting Standards Board (“FASB”) issued
updates to guidance in ASC 220, Comprehensive Income, that change the presentation and disclosure
requirements of comprehensive income in interim and annual financial statements. These updates to
ASC 220 are effective for us in the first quarter of fiscal 2013; however, we early adopted these updates
during the fourth quarter of fiscal 2012. We now present Consolidated Statements of Comprehensive
Income separately in our Consolidated Financial Statements.

In May 2011, the FASB issued an update to guidance in ASC 820, Fair Value Measurement, that
clarifies the application of fair value and enhances disclosure regarding valuation of financial
instruments and level 3 fair value measurement inputs. We adopted these updates to ASC 820 in the
second quarter of fiscal 2012. Adoption did not have a material impact on our Consolidated Financial
Statements.

Non-GAAP Financial Measures
Organic Net Sales Growth

Organic net sales growth is a non-GAAP financial measure. The difference between reported net
sales growth (the most comparable GAAP measure) and organic net sales growth (the non-GAAP
measure) consists of the impact from foreign currency exchange rates, acquisitions, divestitures, and an
additional week in the fourth quarter of the fiscal year for fiscal years which are 53 weeks in length.
Organic net sales growth is a useful measure of the underlying results and trends in our business. It
excludes items that are not completely under management’s control, such as the impact of changes in
foreign currency exchange rates, and items that do not reflect the underlying growth of the company,
such as acquisition and divestiture activity and the impact of an additional week in the fourth quarter
of the fiscal year for fiscal years which are 53 weeks in length. The impact of the 53" week was
estimated using an average weekly sales figure for the last month of the fiscal year.

We believe organic net sales growth provides useful information to investors because it reflects the
underlying growth from the ongoing activities of our business. Furthermore, it provides investors with a
view of our operations from management’s perspective. We use organic net sales growth to monitor
and evaluate performance, as it is an important measure of the underlying results of our operations.
Management uses organic net sales growth together with GAAP measures such as net sales growth and
operating income in its decision making processes related to the operations of our reporting segments
and our overall company. We believe that investors benefit from having access to the same financial
measures that management uses in evaluating operations. The discussion and analysis of organic net
sales growth in Results of Operations above utilizes organic net sales growth as management does
internally. Because organic net sales growth calculations may vary among other companies, organic net
sales growth amounts presented above may not be comparable with similarly titled measures of other
companies. Organic net sales growth is a non-GAAP financial measure that is not meant to be
considered in isolation or as a substitute for GAAP measures. The primary limitation of this measure is
that it excludes items that have an impact on our net sales. This limitation is best addressed by
evaluating organic net sales growth in combination with our GAAP net sales. The tables presented in
“Results of Operations” above provide reconciliations of organic net sales growth to net sales growth
calculated under GAAP.

Free Cash Flow

Free cash flow is a non-GAAP financial measure. The difference between net cash provided by
continuing operating activities (the most comparable GAAP measure) and free cash flow (the
non-GAAP measure) consists mainly of significant cash outflows and inflows that we believe are useful

45



to identify. Free cash flow is a useful measure of our performance and ability to generate cash. It also
is a significant component in our incentive compensation plans. We believe free cash flow provides
useful information to investors as it provides insight into the primary cash flow metric used by
management to monitor and evaluate cash flows generated from our operations.

Free cash flow excludes net capital expenditures, voluntary pension contributions, and the cash
impact of special items. Net capital expenditures are subtracted because they represent long-term
commitments. Voluntary pension contributions are subtracted from the GAAP measure because this
activity is driven by economic financing decisions rather than operating activity. Certain special items,
including net payments related to pre-separation tax matters and pre-separation litigation payments, are
also considered by management in evaluating free cash flow. We believe investors should also consider
these items in evaluating our free cash flow.

Free cash flow as presented herein may not be comparable to similarly-titled measures reported by
other companies. The primary limitation of this measure is that it excludes items that have an impact
on our GAAP cash flow. Also, it subtracts certain cash items that are ultimately within management’s
and the board of directors’ discretion to direct and may imply that there is less or more cash available
for our programs than the most comparable GAAP measure indicates. This limitation is best addressed
by using free cash flow in combination with the GAAP cash flow results. It should not be inferred that
the entire free cash flow amount is available for future discretionary expenditures, as our definition of
free cash flow does not consider certain non-discretionary expenditures, such as debt payments. In
addition, we may have other discretionary expenditures, such as discretionary dividends, share
repurchases, and business acquisitions, that are not considered in the calculation of free cash flow.

The tables presented in “Liquidity and Capital Resources” above provide reconciliations of free
cash flow to cash flows from continuing operating activities calculated under GAAP.

Forward-Looking Information

Certain statements in this report are “forward-looking statements” within the meaning of the U.S.
Private Securities Litigation Reform Act of 1995. These statements are based on our management’s
beliefs and assumptions and on information currently available to our management. Forward-looking
statements include, among others, the information concerning our possible or assumed future results of
operations, business strategies, financing plans, competitive position, potential growth opportunities,
potential operating performance improvements, acquisitions, the effects of competition, and the effects
of future legislation or regulations. Forward-looking statements include all statements that are not
historical facts and can be identified by the use of forward-looking terminology such as the words
“believe,” “expect,” “plan,” “intend,” “anticipate,” “estimate,” “predict,” “potential,” “continue,”
“may,” “should,” or the negative of these terms or similar expressions.

9 ¢ 9

Forward-looking statements involve risks, uncertainties, and assumptions. Actual results may differ
materially from those expressed in these forward-looking statements. You should not put undue
reliance on any forward-looking statements. We do not have any intention or obligation to update
forward-looking statements after we file this report except as required by law.

The following and other risks, which are described in greater detail in “Part I. Item 1A. Risk
Factors” of our Annual Report on Form 10-K for the fiscal year ended September 28, 2012 filed with
the SEC, as well as other risks described in this Annual Report, could also cause our results to differ
materially from those expressed in forward-looking statements:

* Conditions in the global or regional economies and global capital markets, and cyclical industry
conditions;

* Conditions affecting demand for products in the industries we serve, particularly the automotive
industry and the telecommunications, computer, and consumer electronics industries;
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* Competition and pricing pressure;

e Market acceptance of new product introductions and product innovations and product life cycles;
* Raw material availability, quality, and cost;

* Fluctuations in foreign currency exchange rates;

* Financial condition and consolidation of customers and vendors;

e Reliance on third-party suppliers;

* Our ability to attract and retain highly qualified personnel;

* Risks associated with our acquisition of Deutsch;

* Risks associated with future acquisitions and divestitures;

* Global risks of business interruptions such as natural disasters and political, economic, and
military instability;

* Risks related to compliance with current and future environmental and other laws and
regulations;

* QOur ability to protect our intellectual property rights;

* Risks of litigation;

e Our ability to operate within the limitations imposed by our debt instruments;
* Risks relating to our separation on June 29, 2007 from Tyco International Ltd.;

* The possible effects on us of various U.S. and non-U.S. legislative proposals and other initiatives
that, if adopted, could materially increase our worldwide corporate effective tax rate and
negatively impact our U.S. government contracts business;

* Various risks associated with being a Swiss corporation;
e The impact of fluctuations in the market price of our shares; and
* The impact of certain provisions of our articles of association on unsolicited takeover proposals.

There may be other risks and uncertainties that we are unable to predict at this time or that we
currently do not expect to have a material adverse effect on our business.

QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUT MARKET RISK

In the normal course of business, our financial position is routinely subject to a variety of risks,
including market risks associated with interest rate and currency movements on outstanding debt and
non-U.S. Dollar denominated assets and liabilities and commodity price movements. We utilize
established risk management policies and procedures in executing derivative financial instrument
transactions to manage a portion of these risks.

We do not execute transactions or hold derivative financial instruments for trading or speculative
purposes. Substantially all counterparties to derivative financial instruments are limited to major
financial institutions with at least an A/A2 credit rating. There is no significant concentration of
exposures with any one counterparty.

Foreign Currency Exposures

As part of managing the exposure to changes in foreign currency exchange rates, we utilize foreign
currency forward and swap contracts, a portion of which are designated as cash flow hedges. The
objective of these contracts is to minimize impacts to cash flows and profitability due to changes in
foreign currency exchange rates on intercompany transactions, accounts receivable, accounts payable,
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and other cash transactions. A 10% appreciation or depreciation of the underlying currency in our
foreign currency forward or swap contracts from the September 28, 2012 market rates would have
changed the unrealized value of our forward and swap contracts by $35 million. A 10% appreciation or
depreciation of the underlying currency in our foreign currency forward or swap contracts from the
September 30, 2011 market rates would have changed the unrealized value of our forward and swap
contracts by $20 million. Such gains or losses on these contracts would be generally offset by the gains
or losses on the revaluation or settlement of the underlying transactions.

Interest Rate and Investment Exposures

We issue debt, from time to time, to fund our operations and capital needs. Such borrowings can
result in interest rate exposure. To manage the interest rate exposure, we use interest rate swaps to
convert a portion of fixed-rate debt into variable-rate debt. We use forward starting interest rate swaps
and swaptions to manage interest rate exposure in periods prior to the anticipated issuance of
fixed-rate debt. We also utilize investment swap contracts to manage earnings exposure on certain
non-qualified deferred compensation liabilities.

During fiscal 2011, we entered into interest rate swaps designated as fair value hedges on
$150 million principal amount of the 4.875% senior notes due 2021. The maturity dates of the interest
rate swaps coincide with the maturity date of the notes. Under these contracts, we receive fixed
amounts of interest applicable to the underlying notes and pay a floating amount based upon the three
month U.S. Dollar LIBOR.

During fiscal 2010, we entered into an interest rate swap designated as a fair value hedge on
$50 million principal amount of the 6.00% senior notes due 2012. The maturity date of the interest rate
swaps coincides with the maturity date of the underlying debt. Under this contract, we receive fixed
rates of interest applicable to the underlying debt and pay floating rates of interest based on the one
month U.S. Dollar LIBOR.

Based on our floating rate debt balances of approximately $200 million at September 28, 2012 and
September 30, 2011, an increase in the levels of the U.S. Dollar interest rates by 0.5%, with all other
variables held constant, would have resulted in an increase of annual interest expense of approximately
$1 million.

Commodity Exposures

Our worldwide operations and product lines may expose us to risks from fluctuations in commodity
prices. To limit the effects of fluctuations in the future market price paid and related volatility in cash
flows, we utilize cash flow hedge-designated commodity swap contracts. We continually evaluate the
commodity market with respect to our forecasted usage requirements over the next eighteen months
and periodically enter into commodity swap contracts in order to hedge a portion of usage
requirements over that period. At September 28, 2012, our commodity hedges, which related to
expected purchases of gold, silver, and copper, were in a net gain position of $17 million and had a
notional value of $246 million. At September 30, 2011, our commodity hedges, which related to
expected purchases of gold and silver, were in a net loss position of $1 million and had a notional value
of $211 million. A 10% appreciation or depreciation of the price of a troy ounce of gold, a troy ounce
of silver, and a pound of copper, from the September 28, 2012 prices would have changed the
unrealized value of our forward contracts by $26 million. A 10% appreciation or depreciation of the
price of a troy ounce of gold and a troy ounce of silver from the September 30, 2011 prices would have
changed the unrealized value of our forward contracts by $21 million.

See Note 14 to the Consolidated Financial Statements for additional information on financial
instruments.

48



CHANGES IN AND DISAGREEMENTS WITH ACCOUNTANTS ON ACCOUNTING AND
FINANCIAL DISCLOSURE

None.

CONTROLS AND PROCEDURES
Evaluation of Disclosure Controls and Procedures

Our management, with the participation of our chief executive officer and chief financial officer,
evaluated the effectiveness of our disclosure controls and procedures (as defined in Rule 13a-15(e)
under the Exchange Act) as of September 28, 2012. Based on that evaluation, our chief executive
officer and chief financial officer concluded that our disclosure controls and procedures were effective
as of September 28, 2012.

Changes in Internal Control Over Financial Reporting

During the quarter ended September 28, 2012, there were no changes in our internal control over
financial reporting that have materially affected, or are reasonably likely to materially affect, our
internal control over financial reporting.

Deutsch Acquisition

We acquired Deutsch on April 3, 2012. For additional information regarding the acquisition, refer
to Note 5 to the Consolidated Financial Statements and “Management’s Discussion and Analysis of
Financial Condition and Results of Operations—Acquisitions” included in this Annual Report.

We have excluded the Deutsch operations from the scope of our annual assessment of the
effectiveness of internal control over financial reporting for the year ended September 28, 2012 in
accordance with SEC guidance regarding the reporting of internal control over financial reporting in
connection with a recent acquisition. Such guidance permits management to omit an assessment of an
acquired business’ internal control over financial reporting from management’s assessment of internal
control over financial reporting for a period not to exceed one year. We are in the process of
integrating the Deutsch operations within our internal control structure and expect that this effort will
be completed in fiscal 2013.

Management’s Report on Internal Control Over Financial Reporting

Our management is responsible for establishing and maintaining adequate internal control over
financial reporting (as defined in Rule 13a-15(f) under the Exchange Act). Management, with the
participation of our chief executive officer and chief financial officer, evaluated the effectiveness of our
internal control over financial reporting based on the framework in Internal Control—Integrated
Framework issued by the Committee of Sponsoring Organizations of the Treadway Commission. Based
on this evaluation, management has concluded our internal control over financial reporting was
effective as of September 28, 2012. As set forth above, management’s assessment of and conclusion on
the effectiveness of internal control over financial reporting did not include the internal controls of
Deutsch, acquired in April 2012, which are included in our consolidated financial statements as of and
for the year ended September 28, 2012 and represented approximately 11% of total assets and 2% of
total net sales, respectively, of our consolidated financial statements as of and for the year ended
September 28, 2012.

Because of its inherent limitations, internal control over financial reporting may not prevent or
detect misstatements. Also, projections of any evaluation of effectiveness to future periods are subject
to the risk that controls may become inadequate because of changes in conditions, or that the degree
of compliance with policies and procedures may deteriorate.

Deloitte & Touche LLP, an independent registered public accounting firm, has issued an attestation
report on our internal control over financial reporting as of September 28, 2012, which is included in
this Annual Report.
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM
To the Board of Directors and Shareholders of TE Connectivity Ltd.:

We have audited the accompanying consolidated balance sheets of TE Connectivity Ltd. and
subsidiaries (the “Company”) as of September 28, 2012 and September 30, 2011, and the related
consolidated statements of operations, comprehensive income, equity, and cash flows for each of the
three fiscal years in the period ended September 28, 2012. Our audits also included the financial
statement schedule listed in the Index. These consolidated financial statements and financial statement
schedule are the responsibility of the Company’s management. Our responsibility is to express an
opinion on the consolidated financial statements and financial statement schedule based on our audits.

We conducted our audits in accordance with the standards of the Public Company Accounting
Oversight Board (United States). Those standards require that we plan and perform the audit to obtain
reasonable assurance about whether the financial statements are free of material misstatement. An
audit includes examining, on a test basis, evidence supporting the amounts and disclosures in the
financial statements. An audit also includes assessing the accounting principles used and significant
estimates made by management, as well as evaluating the overall financial statement presentation. We
believe that our audits provide a reasonable basis for our opinion.

In our opinion, such consolidated financial statements present fairly, in all material respects, the
financial position of the Company as of September 28, 2012 and September 30, 2011, and the results of
its operations and its cash flows for each of the three fiscal years in the period ended September 28,
2012, in conformity with accounting principles generally accepted in the United States of America.
Also, in our opinion, such financial statement schedule, when considered in relation to the basic
consolidated financial statements taken as a whole, presents fairly, in all material respects, the
information set forth therein.

As discussed in Note 2 to the consolidated financial statements, the Company has retrospectively
changed its presentation and disclosure of comprehensive income due to the adoption of Accounting
Standards Codification 220, Comprehensive Income.

We have also audited, in accordance with the standards of the Public Company Accounting
Oversight Board (United States), the Company’s internal control over financial reporting as of
September 28, 2012, based on the criteria established in Internal Control—Integrated Framework issued
by the Committee of Sponsoring Organizations of the Treadway Commission and our report dated
November 13, 2012 expressed an unqualified opinion on the Company’s internal control over financial
reporting.

/s/ Deloitte & Touche LLP

Philadelphia, Pennsylvania
November 13, 2012
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM
To the Board of Directors and Shareholders of TE Connectivity Ltd.:

We have audited the internal control over financial reporting of TE Connectivity Ltd. and
subsidiaries (the “Company”) as of September 28, 2012, based on criteria established in Internal
Control—Integrated Framework issued by the Committee of Sponsoring Organizations of the Treadway
Commission. As described in Management’s Report on Internal Control Over Financial Reporting,
management excluded from its assessment the internal control over financial reporting at Deutsch
Group SAS (“Deutsch’), which was acquired on April 3, 2012 and whose financial statements
constitute 11% of total assets and 2% of total net sales of the consolidated financial statement amounts
as of and for the year ended September 28, 2012. Accordingly, our audit did not include the internal
control over financial reporting at Deutsch. The Company’s management is responsible for maintaining
effective internal control over financial reporting and for its assessment of the effectiveness of internal
control over financial reporting, included in the accompanying Management’s Report on Internal
Control Over Financial Reporting. Our responsibility is to express an opinion on the Company’s
internal control over financial reporting based on our audit.

We conducted our audit in accordance with the standards of the Public Company Accounting
Oversight Board (United States). Those standards require that we plan and perform the audit to obtain
reasonable assurance about whether effective internal control over financial reporting was maintained
in all material respects. Our audit included obtaining an understanding of internal control over
financial reporting, assessing the risk that a material weakness exists, testing and evaluating the design
and operating effectiveness of internal control based on the assessed risk, and performing such other
procedures as we considered necessary in the circumstances. We believe that our audit provides a
reasonable basis for our opinion.

A company’s internal control over financial reporting is a process designed by, or under the
supervision of, the company’s principal executive and principal financial officers, or persons performing
similar functions, and effected by the company’s board of directors, management, and other personnel
to provide reasonable assurance regarding the reliability of financial reporting and the preparation of
financial statements for external purposes in accordance with generally accepted accounting principles.
A company’s internal control over financial reporting includes those policies and procedures that
(1) pertain to the maintenance of records that, in reasonable detail, accurately and fairly reflect the
transactions and dispositions of the assets of the company; (2) provide reasonable assurance that
transactions are recorded as necessary to permit preparation of financial statements in accordance with
generally accepted accounting principles, and that receipts and expenditures of the company are being
made only in accordance with authorizations of management and directors of the company; and
(3) provide reasonable assurance regarding prevention or timely detection of unauthorized acquisition,
use, or disposition of the company’s assets that could have a material effect on the financial statements.

Because of the inherent limitations of internal control over financial reporting, including the
possibility of collusion or improper management override of controls, material misstatements due to
error or fraud may not be prevented or detected on a timely basis. Also, projections of any evaluation
of the effectiveness of the internal control over financial reporting to future periods are subject to the
risk that the controls may become inadequate because of changes in conditions, or that the degree of
compliance with the policies or procedures may deteriorate.

In our opinion, the Company maintained, in all material respects, effective internal control over
financial reporting as of September 28, 2012, based on the criteria established in Internal Control—
Integrated Framework issued by the Committee of Sponsoring Organizations of the Treadway
Commission.

53



We have also audited, in accordance with the standards of the Public Company Accounting
Oversight Board (United States), the consolidated financial statements and financial statement schedule
of the Company as of and for the fiscal year ended September 28, 2012, and our report dated
November 13, 2012 expressed an unqualified opinion on those consolidated financial statements and
financial statement schedule and included an explanatory paragraph on the retrospective change to the
presentation and disclosure of comprehensive income.

/s/ Deloitte & Touche LLP

Philadelphia, Pennsylvania
November 13, 2012
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TE CONNECTIVITY LTD.
CONSOLIDATED STATEMENTS OF OPERATIONS
Fiscal Years Ended September 28, 2012, September 30, 2011, and September 24, 2010

Fiscal
2012 2011 2010
(in millions, except per share data)

Net sales . ..o e $13,282  $13,778  $11,681
Costofsales . ....... .. e 9,236 9,507 8,038

Gross margin . . . ....... ... e 4,046 4,271 3,643
Selling, general, and administrative expenses . .. ................ 1,685 1,728 1,490
Research, development, and engineering expenses . .............. 688 701 563
Acquisition and integration CostS . . ... ... .. ... 27 19 8
Restructuring and other charges, net .. ....................... 128 136 137
Pre-separation litigation income . . ........... ... . ... ... — — (7)

Operating income . . . . ....... ... ... .. ... 1,518 1,687 1,452
Interest INCOME . . . . . vttt e e e e e e e e e e e 23 22 20
INErest EXPENSE « « v v v v v et e e e e (176) (161) (155)
Other INCOME, NEL . . . . . vttt e e e e e e e e e e 50 27 177

Income from continuing operations before income taxes . ... ... .. 1,415 1,575 1,494
Income tax EXPense . . .. .. .ov vttt e (249) (347) (476)

Income from continuing operations . ....................... 1,166 1,228 1,018
Income (loss) from discontinued operations, net of income taxes. . . . . (51) 22 91

Net income . . . . ... ... .. e e 1,115 1,250 1,109
Less: net income attributable to noncontrolling interests. . . ........ 3) 5) (6)

Net income attributable to TE Connectivity Ltd. .............. $ 1,112  $ 1,245 $ 1,103
Amounts attributable to TE Connectivity Ltd.:

Income from continuing operations . ....................... $ 1,163 $ 1223 $ 1,012

Income (loss) from discontinued operations . ................. (51) 22 91

NEt INCOME .« « v v v e e e e e e e e e e e e e e e e $ 1,112 $ 1,245 $ 1,103
Basic earnings (loss) per share attributable to TE Connectivity Ltd.:

Income from continuing OPerations . ... .................... $ 273 $ 279 § 223

Income (loss) from discontinued operations . ................. (0.12) 0.05 0.20

NEt ICOME . . ottt et e et e e e e e e e e $ 261 $ 284 §$§ 243
Diluted earnings (loss) per share attributable to TE

Connectivity Ltd.:

Income from continuing OPerations . .. ..................... $ 270 $ 276 §$ 221

Income (loss) from discontinued operations . ................. (0.11) 0.05 0.20

NEt INCOME .« o v v e e e e e e e e e e e e e e $ 259 $ 281 §$ 241
Dividends and cash distributions paid per common share of TE

Connectivity Ltd. . . ......... ... .. ... . ... $ 078 $ 068 $ 0.64
Weighted-average number of shares outstanding:

Basic . .. 426 438 453

Diluted . .. ... 430 443 457

See Notes to Consolidated Financial Statements.
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TE CONNECTIVITY LTD.
CONSOLIDATED STATEMENTS OF COMPREHENSIVE INCOME

Fiscal Years Ended September 28, 2012, September 30, 2011, and September 24, 2010

Fiscal
2012 2011 2010
(in millions)
Net INCOME . . . . . .o e $1,115 $1,250 $1,109
Other comprehensive income (loss):
Currency translation. . ... ... . . (131) 50 (84)
Adjustments to unrecognized pension and postretirement benefit costs,
net of income taxes .............. ... (88) 152 (130)
Gain (loss) on cash flow hedges, net of income taxes .. .............. 20 (20) 5
Other comprehensive income (loss) . . ... ........................ (199) 182 (209)
Comprehensive income . ................ ... .. .. .. ..., 916 1,432 900
Less: comprehensive income attributable to noncontrolling interests . . . . . . . 3) (5) (6)
Comprehensive income attributable to TE Connectivity Ltd. . ........... $ 913 $1,427 $ 894

See Notes to Consolidated Financial Statements.
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TE CONNECTIVITY LTD.
CONSOLIDATED BALANCE SHEETS
As of September 28, 2012 and September 30, 2011

Assets

Current Assets:
Cash and cash equivalents . ... ... ... .. .. . . .
Accounts receivable, net of allowance for doubtful accounts of $41 and $38, respectively . . .
InVentories . . . . . . .
Prepaid expenses and other current assets. . ... ... ... i e
Deferred inCOME taXes . . . . . ottt ittt e
Assets held forsale . . .. .. ... .

Total CUTENt @SSELS . . . o v vttt e e e e e
Property, plant, and equipment, net . ... .. .. ... ... ..
Goodwill . . . .
Intangible assets, NEt . . . . . . ..ot
Deferred iNCOME taAXES . . . o o v vttt e e e e e e
Receivable from Tyco International Ltd. and Covidienplec .. ....... ... ... .. .. .....
Other assets . . . ..ottt

Total ASSets . . . . . .o

Liabilities and Equity

Current Liabilities:
Current maturities of long-term debt . . ... ... ... ... . ... . L
Accounts payable . . ... e
Accrued and other current liabilities . ... ... ... ... ... . . . ... ...
Deferred revenue . . . . . . i e
Liabilities held for sale . . . ... ... .. . . e

Total current liabilities . . . ... ... ... ... . . .
Long-term debt . . . . ... e
Long-term pension and postretirement liabilities . . . .. .......... ... ... ... . ...
Deferred inCOME taXES . . . . . v v v i it e e e e e e e e e e e e e e e e
INCOME LAXES . . . . e e e e e e e e e e e e
Other Habilities . . . . . . e e e e e e e e e e e

Total Liabilities . . . . . . .. .. ... .. . . .

Commitments and contingencies (Note 13)
Equity:
TE Connectivity Ltd. Shareholders’ Equity:

Common shares, 439,092,124 shares authorized and issued, CHF 0.97 par value, at
September 28, 2012; 463,080,684 shares authorized and issued, CHF 1.37 par value, at
September 30, 2011 . . . . .o

Contributed surplus . . . . .. ..

Accumulated €arnings. . . . . ..

Treasury shares, at cost, 16,408,049 and 39,303,550 shares, respectively . . . ... ... .....

Accumulated other comprehensive income . . . ... ... ... ..

Total TE Connectivity Ltd. shareholders’ equity . . . . ......... ... .. .. .. ......
Noncontrolling Interests . . . . . . . ..ot e

Total Equity . . . . .. .. e
Total Liabilities and Equity . . . . . ... ... ... . . . . . e

See Notes to Consolidated Financial Statements.

Fiscal

2012

2011

(in millions, except
share data)

$ 1,589
2,343
1,808

474
289

6,503
3,213
4,308
1,352
2,460

$ 1,218
2,341
1,878

634
402

6,981
3,140
3,288

$17,723

57



Balance at September 25, 2009 . . . .
Net income
Other comprehensive loss
Share-based compensation expense . .
Distributions approved
Exercise of share options
Restricted share award vestings and
other activity
Repurchase of common shares
Dividends to noncontrolling interests .

Balance at September 24, 2010 . . . .

Net income
Other comprehensive income
Share-based compensation expense . .
Dividends approved
Exercise of share options
Restricted share award vestings and
other activity
Repurchase of common shares
Cancellation of treasury shares
Dividends to noncontrolling interests .

Balance at September 30, 2011

Net income
Other comprehensive loss
Share-based compensation expense . .
Distributions approved
Exercise of share options
Restricted share award vestings and
other activity
Repurchase of common shares
Cancellation of treasury shares
Dividends to noncontrolling interests .

Balance at September 28, 2012
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TE CONNECTIVITY LTD.

CONSOLIDATED STATEMENTS OF EQUITY
Fiscal Years Ended September 28, 2012, September 30, 2011, and September 24, 2010

Accumulated Connectivity
Accumulated Other Ltd. Non-
Common Shares  Treasury Shares Contributed  Earnings  Comprehensive Shareholders’ controlling Total
Shares Amount Shares Amount Surplus (Deficit) Income Equity Interests Equity
(in millions)

468 $1,049 ) $ (349) $8,105 $(2,264) $ 455 $6,996 $10 $7,006
— — — — — 1,103 — 1,103 6 1,109
— — — — — — (209) (209) — (209)
— — — — 63 — — 63 — 63
— (450) — 19 — — — (431) — (431)
— — 1 12 — — — 12 — 12
— — 1 85 (83) — — 2 — 2
— — (18) (488) — — — (488) — (488)

- _—- = - - - = = ® _ 6

468 $ 599 (25 $ (721) $8,085 $(1,161) $ 246 $7,048 $8 $7,056
— — — — 1,245 — 1,245 5 1,250
— — — — — — 182 182 — 182
— — — — 73 — — 73 — 73
— — — — (308) — — (308) — (308)
— — 4 80 — — — 80 — 80
— — 2 132 (111) — — 21 4 25
— — (25) (867) — — — (867) — (867)
(5) (6) 5 141 (135) — — — —

e - - - 0 _o0

463 $ 593 (39)  $(1,235) $7,604 $ 84 $ 428 $7,474 $10 $7,484
— — — — 1,112 — 1,112 3 1,115
— — — — — — (199) (199) — (199)
— — — — 70 — — 70 — 70
— (389) 33 — — — (356) — (356)
— — 2 60 — — — 60 — 60
— — 3 51 (47) — — 4 — 4
— — (6) (194) — — — (194) — (194)
(24) (11) 24 801 (790) — — — — —

- = = = = - - - 0 _o0
439 $ 193 (16) § (484) $6,837 $ 1,196 $ 229 $7,971 $6 $7,977

See Notes to Consolidated Financial Statements.



TE CONNECTIVITY LTD.

CONSOLIDATED STATEMENTS OF CASH FLOWS

Fiscal Years Ended September 28, 2012, September 30, 2011, and September 24, 2010

Cash Flows From Operating Activities:

Netincome . . . . ...
(Income) loss from discontinued operations, net of income taxes . . . . ... ... ... .. ... ... ..

Income from continuing Operations . . . . . . . . . . . . ...

Adjustments to reconcile income from continuing operations to net cash provided by operating activities:

Loss on divestitures . . . . . . . o e e e e
Depreciation and amortization . . . . . . . . ... e e
Deferred iNCOME tAXES . . . . . v v v vt i e e et e e e e e e e e e e e e e e
Provision for losses on accounts receivable and inventories . . . . .. .. .. .. L L L L oo
Tax sharing INCOME . . . . . . . . o e e
Share-based compensation €XPeNSe . . . . . ¢ v v it e e e e e
Other . . . o

Changes in assets and liabilities, net of the effects of acquisitions and divestitures:

Accounts receivable, net . . . . . L L L L e e e e
INVENtories . . . . . . . .
Inventoried costs on long-term contracts . . . . . . . . ...
Prepaid expenses and other current assets . . . . . . . ...
Accounts payable . . . ..o e
Accrued and other current liabilities . . . . . ... ... L L
INCOME taXES . . . . . o e e e e
Deferred revenue . . . . . . . . e e
Long-term pension and postretirement liabilities . . . . . .. .. ... . . L L L o
Other . . . . o e

Net cash provided by continuing operating activities . . . . . . ... ... ... ... . oL oL
Net cash provided by discontinued operating activities . . . . . .. ... ... ... ... .

Net cash provided by operating activities . . . . . ... ... . ... ...

Cash Flows From Investing Activities:

Capital expenditures . . . . . . . . ..
Proceeds from sale of property, plant, and equipment. . . . . . . ... ... Lo
Proceeds from sale of intangible assets . . . . . . . . . . .
Proceeds from sale of short-term investments . . .. ... ... ... ... ... ...
Acquisition of businesses, net of cash acquired . . . . . .. ... L L
Proceeds from divestiture of discontinued operations, net of cash retained by sold operations. . . . . ... .....
Other . . .

Net cash used in continuing investing activities . . . . . . ... ... ... .. L o L
Net cash used in discontinued investing activities . . . ... ... ... .. ... ... . . o oL

Net cash used in investing activities . . . . . . . . ... ... L L

Cash Flows From Financing Activities:

Net increase (decrease) in commercial Paper . . . . . . . . .. e e
Proceeds from long-term debt . . . . . ...
Repayment of long-term debt . . . . . . . ... ..
Proceeds from exercise of share options . . . . . . . . . .. L
Repurchase of common shares . . . . . .. ... L
Payment of common share dividends and cash distributions to shareholders . . . . ... ...............
Other . . . . . e

Net cash used in continuing financing activities . . .. ... ... .... ... .. .. ... . ... ...,
Net cash used in discontinued financing activities . . . . .. ... ... .. ... ... ... . .. ...

Net cash used in financing activities . . . . . . . . . . . ... L e

Effect of currency translation on cash . . . . ... ... .. L L
Net increase (decrease) in cash and cash equivalents . . . . . .. ... ... ... ... .. ... .. .....
Less: net increase in cash and cash equivalents related to discontinued operations. . . . . .. ... ........
Cash and cash equivalents at beginning of fiscal year . . . . . ... ... ... ... ... .

Cash and cash equivalents at end of fiscal year . . . . . . . . . ... ... ... .. e

Supplemental Cash Flow Information:

Interest paid . . . . . ..
Income taxes paid, net of refunds . . . . .. ...

See Notes to Consolidated Financial Statements.

Fiscal
2012 2011 2010
(in millions)
$ 1,115  $ 1,250  $1,109
51 (22) (91)
1,166 1,228 1,018
— —_ 43
609 564 514
(48) 103 29
58 18 “4)
(52) (27) (163)
68 71 61
64 3) 29
17 26 (320)
116 (239) (205)
7 31 36
103 190 (25)
(189) (38) 310
(92) (225) 73
7 (54) 290
Gy @) ()
43 75 (25)
42 29 (20)
1,888 1,722 1,603
59 57 76
1,947 1,779 1,679
(533) (574) (380)
23 65 1
_ 68 _
— 155 1
(1,384) (731) (38)
394 — —
9) 8) 20
(1,509) (1,025) (381)
18 (6l
(1,510) (1,043) (442)
300 (100) 100
748 249 —
(642) (565) (100)
60 80 12
(185) (865) (488)
(332) (296) (289)
44 23 1
7) (1,474) (764)
G8) @8 (1)
(65) (1,512) (779)
(1) 5 11
371 (771) 469
_ 1) _
1,218 1,990 1,521
$1,589  $ 1,218  $1,990
$ 181 $§ 162 $ 149
290 299 156
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TE CONNECTIVITY LTD.
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS

1. Basis of Presentation

The Consolidated Financial Statements reflect the consolidated operations of TE Connectivity Ltd.
and its subsidiaries and have been prepared in United States Dollars in accordance with accounting
principles generally accepted in the United States of America (“GAAP”).

Description of the Business

TE Connectivity Ltd. (“TE Connectivity” or the “Company,” which may be referred to as “we,”
us,” or “our”) is a global company that designs and manufactures approximately 500,000 products that
connect and protect the flow of power and data inside millions of products used by consumers and
industries. We partner with customers in a broad array of industries from consumer electronics, energy,
and healthcare to automotive, aerospace, and communication networks.

113

We consist of three reportable segments:

* Transportation Solutions. The Transportation Solutions segment is a leader in electronic
components, including connectors, relays, circuit protection devices, wire and cable, heat shrink
tubing and molded parts, and sensors, as well as application tooling and custom-engineered
solutions for the automotive and aerospace, defense, and marine markets.

* Communications and Industrial Solutions. The Communications and Industrial Solutions segment
is one of the world’s largest suppliers of electronic components, including connectors, relays,
circuit protection devices, antennas, and heat shrink tubing. Our products are used primarily in
the industrial machinery, data communications, household appliance, and consumer devices
markets.

* Network Solutions. The Network Solutions segment is one of the world’s largest suppliers of
infrastructure components and systems for the telecommunications and energy markets. Our
products include connectors, heat shrink and cold applied tubing, wire and cable, racks and
panels, fiber optics, and wireless products. We are also a leader in developing, manufacturing,
installing, and maintaining some of the world’s most advanced subsea fiber optic
communications systems.

Use of Estimates

The preparation of the Consolidated Financial Statements in conformity with GAAP requires
management to make estimates and assumptions that affect the reported amounts of assets and
liabilities, the disclosure of contingent assets and liabilities, and the reported amounts of revenues and
expenses. Significant estimates in these Consolidated Financial Statements include restructuring and
other charges, assets acquired and liabilities assumed in acquisitions, allowances for doubtful accounts
receivable, estimates of future cash flows and discount rates associated with asset impairments, useful
lives for depreciation and amortization, loss contingencies, net realizable value of inventories, estimated
contract revenue and related costs, legal contingencies, tax reserves and deferred tax asset valuation
allowances, and the determination of discount and other rate assumptions for pension and
postretirement employee benefit expenses. Actual results could differ materially from these estimates.

Fiscal Year

Unless otherwise indicated, references in the Consolidated Financial Statements to fiscal 2012,
fiscal 2011, and fiscal 2010 are to our fiscal years ended September 28, 2012, September 30, 2011, and
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TE CONNECTIVITY LTD.
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS (Continued)

1. Basis of Presentation (Continued)

September 24, 2010, respectively. Our fiscal year is a “52-53 week” year ending on the last Friday of
September, such that each quarterly period is 13 weeks in length. For fiscal years in which there are
53 weeks, the fourth quarter reporting period will include 14 weeks. Fiscal 2012 and 2010 were each
52 weeks in length. Fiscal 2011 was a 53 week year.

Reclassifications

We have reclassified certain items on our Consolidated Financial Statements to conform to the
current year presentation.

Company Name Change

In March 2011, our shareholders approved an amendment to our articles of association to change
our name from ““Tyco Electronics Ltd.” to “TE Connectivity Ltd.” The name change was effective
March 10, 2011. Our ticker symbol “TEL” on the New York Stock Exchange remained unchanged.

The Separation

Tyco Electronics Ltd. was incorporated in fiscal 2000 as a wholly-owned subsidiary of Tyco
International Ltd. (“Tyco International”). Effective June 29, 2007, we became the parent company of
the former electronics businesses of Tyco International. On June 29, 2007, Tyco International
distributed all of our shares, as well as its shares of its former healthcare businesses (“Covidien”), to its
common shareholders (the “separation”).

2. Summary of Significant Accounting Policies
Principles of Consolidation

We consolidate entities in which we own or control more than fifty percent of the voting shares or
otherwise have the ability to control through similar rights. All intercompany transactions have been
eliminated. The results of companies acquired or disposed of are included on the Consolidated
Financial Statements from the effective date of acquisition or up to the date of disposal.

Revenue Recognition

Our revenues are generated principally from the sale of our products. Revenue from the sale of
products is recognized at the time title and the risks and rewards of ownership pass to the customer.
This generally occurs when the products reach the free-on-board shipping point, the sales price is fixed
and determinable, and collection is reasonably assured. For those items where title has not yet
transferred, we have deferred the recognition of revenue.

Contract revenues for construction related projects are recorded primarily on the percentage-of-
completion method. Profits recognized on contracts in process are based upon estimated contract
revenue and related cost to complete. Percentage-of-completion is measured based on the ratio of
actual costs incurred to total estimated costs. Revisions in cost estimates as contracts progress have the
effect of increasing or decreasing profits in the current period. Provisions for anticipated losses are
made in the period in which they first become determinable. In addition, provisions for credit losses
related to construction related projects are recorded as reductions of revenue in the period in which
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TE CONNECTIVITY LTD.
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS (Continued)

2. Summary of Significant Accounting Policies (Continued)

they first become determinable. Contract revenues for construction related projects are generated
primarily in the Network Solutions segment.

We generally warrant that our products will conform to our or mutually agreed to specifications
and that our products will be free from material defects in materials and workmanship for a limited
time. We limit our warranty to the replacement or repair of defective parts or a refund or credit of the
price of the defective product. We accept returned goods only when the customer makes a verified
claim and we have authorized the return. Returns result primarily from defective products or shipping
discrepancies. A reserve for estimated returns is established at the time of sale based on historical
return experience and is recorded as a reduction of sales.

Additionally, certain of our long-term contracts in the Network Solutions segment have warranty
obligations. Estimated warranty costs for each contract are determined based on the contract terms and
technology-specific considerations. These costs are included in total estimated contract costs and are
accrued over the construction period of the respective contracts under percentage-of-completion
accounting.

We provide certain distributors with an inventory allowance for returns or scrap equal to a
percentage of qualified purchases. A reserve for estimated returns and scrap allowances is established
at the time of the sale, based on a fixed percentage of sales to distributors authorized and agreed to by
us, and is recorded as a reduction of sales.

Other allowances include customer quantity and price discrepancies. A reserve for other
allowances is generally established at the time of sale based on historical experience and is recorded as
a reduction of sales. We believe we can reasonably and reliably estimate the amounts of future
allowances.

Research and Development

Research and development expenditures are expensed when incurred and are included in research,
development, and engineering expenses in our Consolidated Statements of Operations. Research and
development expenses include salaries, direct costs incurred, and building and overhead expenses. The
amounts expensed in fiscal 2012, 2011, and 2010 were $595 million, $593 million, and $461 million,
respectively.

Cash and Cash Equivalents
All highly liquid investments with maturities of three months or less from the time of purchase are
considered to be cash equivalents.

Allowance for Doubtful Accounts

The allowance for doubtful accounts receivable reflects the best estimate of probable losses
inherent in our outstanding receivables based on fixed percentages applied to aging categories, specific
allowances for known troubled accounts, and other currently available information.
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TE CONNECTIVITY LTD.
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS (Continued)

2. Summary of Significant Accounting Policies (Continued)
Inventories

Inventories are recorded at the lower of cost or market value using the first-in, first-out cost
method, except for inventoried costs incurred in the performance of long-term contracts primarily by
the Network Solutions segment.

Property, Plant, and Equipment, Net and Long-Lived Assets

Property, plant, and equipment is recorded at cost less accumulated depreciation. Maintenance and
repair expenditures are charged to expense when incurred. Depreciation is calculated using the
straight-line method over the estimated useful lives of the related assets as follows:

Buildings and related improvements . . .. 5 to 40 years

Leasehold improvements .. .......... Lesser of remaining term of the lease or
economic useful life

Machinery and equipment ........... 1 to 15 years

We periodically evaluate, when events and circumstances warrant, the net realizable value of
long-lived assets, including property, plant, and equipment and amortizable intangible assets, relying on
a number of factors including operating results, business plans, economic projections, and anticipated
future cash flows. When indicators of potential impairment are present, the carrying values of the asset
group are evaluated in relation to the operating performance and estimated future undiscounted cash
flows of the underlying asset group. Impairment of the carrying value of an asset group is recognized
whenever anticipated future undiscounted cash flows from an asset group are estimated to be less than
its carrying value. The amount of impairment recognized is the difference between the carrying value of
the asset group and its fair value. Fair value estimates are based on assumptions concerning the amount
and timing of estimated future cash flows and discount rates, reflecting varying degrees of perceived
risk.

Goodwill and Other Intangible Assets

Acquired intangible assets include both indeterminable-lived residual goodwill and determinable-
lived identifiable intangible assets. Intangible assets with a determinable life include primarily
intellectual property consisting of patents, trademarks, customer and distributor relationships, and
unpatented technology with estimates of recoverability ranging from 1 to 50 years, amortized generally
on a straight-line basis. See Note 9 for additional information regarding intangible assets. An evaluation
of the remaining useful life of determinable-lived intangible assets is performed on a periodic basis and
when events and circumstances warrant an evaluation. We assess determinable-lived intangible assets
for impairment consistent with our policy for assessing other long-lived assets for impairment. Goodwill
is assessed for impairment separately from determinable-lived intangible assets by comparing the
carrying value of each reporting unit to its fair value on the first day of the fourth fiscal quarter of
each year or whenever we believe a triggering event requiring a more frequent assessment has
occurred. In assessing the existence of a triggering event, management relies on a number of
reporting-unit-specific factors including operating results, business plans, economic projections,
anticipated future cash flows, transactions, and market place data. There are inherent uncertainties
related to these factors and management’s judgment in applying these factors to the goodwill
impairment analysis.

63



TE CONNECTIVITY LTD.
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS (Continued)

2. Summary of Significant Accounting Policies (Continued)

At fiscal year end 2012, we had eight reporting units, seven of which contained goodwill. There are
two reporting units in the Transportation Solutions segment and three reporting units in both the
Communications and Industrial Solutions and Network Solutions segments. See Note 8 for information
regarding goodwill impairment testing. When changes occur in the composition of one or more
reporting units, goodwill is reassigned to the reporting units affected based on their relative fair values.

When testing for goodwill impairment, we perform a step I goodwill impairment test to identify a
potential impairment. In doing so, we compare the fair value of a reporting unit with its carrying
amount. If the carrying amount of a reporting unit exceeds its fair value, goodwill may be impaired and
a step II goodwill impairment test is performed to measure the amount of any impairment loss. In the
step II goodwill impairment test, we compare the implied fair value of reporting unit goodwill with the
carrying amount of that goodwill. If the carrying amount of reporting unit goodwill exceeds the implied
fair value of that goodwill, an impairment loss is recognized in an amount equal to the excess. The
implied fair value of goodwill is determined in a manner consistent with how goodwill is recognized in
a business combination. We allocate the fair value of a reporting unit to all of the assets and liabilities
of that unit, including intangible assets, as if the reporting unit had been acquired in a business
combination. Any excess of the value of a reporting unit over the amounts assigned to its assets and
liabilities is the implied fair value of goodwill.

Fair value estimates used in the step I goodwill impairment tests have been calculated using an
income approach based on the present value of future cash flows of each reporting unit. The income
approach has been generally supported by additional market transaction and guideline analyses. These
approaches incorporate a number of assumptions including future growth rates, discount rates, income
tax rates, and market activity in assessing fair value and are reporting unit specific. Changes in
economic and operating conditions impacting these assumptions could result in goodwill impairments in
future periods.

Income Taxes

Income taxes are computed in accordance with the provisions of Accounting Standards
Codification (“ASC”) 740, Income Taxes. Deferred tax liabilities and assets are recognized for the
expected future tax consequences of events that have been reflected on the Consolidated Financial
Statements. Deferred tax liabilities and assets are determined based on the differences between the
book and tax bases of particular assets and liabilities and operating loss carryforwards using tax rates in
effect for the years in which the differences are expected to reverse. A valuation allowance is provided
to offset deferred tax assets if, based upon the available evidence, it is more likely than not that some
or all of the deferred tax assets will not be realized.

Financial Instruments

Our financial instruments consist primarily of cash and cash equivalents, accounts receivable,
accounts payable, debt, and derivative financial instruments. The fair value of cash and cash
equivalents, accounts receivable, and accounts payable approximated book value as of September 28,
2012 and September 30, 2011. See Note 11 for disclosure of the fair value of debt, Note 14 for
disclosures related to derivative financial instruments, and Note 15 for additional information on fair
value measurements.
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TE CONNECTIVITY LTD.
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS (Continued)

2. Summary of Significant Accounting Policies (Continued)

We account for derivative financial instrument contracts on our Consolidated Balance Sheets at
fair value. For instruments not designated as hedges under ASC 815, Derivatives and Hedging, the
changes in the instruments’ fair value are recognized currently in earnings. For instruments designated
as cash flow hedges, the effective portion of changes in the fair value of a derivative is recorded in
other comprehensive income and reclassified into earnings in the same period or periods during which
the underlying hedged item affects earnings. Ineffective portions of a cash flow hedge, including
amounts excluded from the hedging relationship, are recognized currently in earnings. Changes in the
fair value of instruments designated as fair value hedges affect the carrying value of the asset or
liability hedged, with changes in both the derivative instrument and the hedged asset or liability being
recognized in earnings.

We determine the fair value of our financial instruments by using methods and assumptions that
are based on market conditions and risks existing at each balance sheet date. Standard market
conventions are used to determine the fair value of financial instruments, including derivatives.

The cash flows related to derivative financial instruments are reported in the operating activities
section of the Consolidated Statements of Cash Flows.

Our derivative financial instruments present certain market and counterparty risks; however,
concentration of counterparty risk is mitigated as we deal with financial institutions worldwide,
substantially all of which have long-term Standard & Poor’s, Moody’s, and/or Fitch credit ratings of
A/A2 or higher. In addition, only conventional derivative financial instruments are utilized. We are
exposed to potential losses if a counterparty fails to perform according to the terms of its agreement.
With respect to counterparty net asset positions recognized at September 28, 2012, we have assessed
the likelihood of counterparty default as remote. We currently provide guarantees from a wholly-owned
subsidiary to the counterparties to our commodity swap derivatives. The likelihood of performance on
those guarantees has been assessed as remote. For all other derivative financial instruments that we
enter into at this time, we are not required to provide, nor do we require counterparties to provide,
collateral or other security.

Pension and Postretirement Benefits

The funded status of our defined benefit pension and postretirement benefit plans is recognized on
the Consolidated Balance Sheets. The funded status is measured as the difference between the fair
value of plan assets and the benefit obligation at the measurement date. For defined benefit pension
plans, the benefit obligation is the projected benefit obligation, which represents the actuarial present
value of benefits expected to be paid upon retirement factoring in estimated future compensation
levels. For the postretirement benefit plans, the benefit obligation is the accumulated postretirement
benefit obligation, which represents the actuarial present value of postretirement benefits attributed to
employee services already rendered. The fair value of plan assets represents the current market value
of cumulative company and participant contributions made to irrevocable trust funds, held for the sole
benefit of participants, which are invested by the trustee of the funds. The benefits under pension and
postretirement plans are based on various factors, such as years of service and compensation.

Net periodic pension benefit cost is based on the utilization of the projected unit credit method of
calculation and is charged to earnings on a systematic basis over the expected average remaining
service lives of current participants.

65



TE CONNECTIVITY LTD.
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS (Continued)

2. Summary of Significant Accounting Policies (Continued)

The measurement of benefit obligations and net periodic benefit cost is based on estimates and
assumptions determined by our management. These valuations reflect the terms of the plans and use
participant-specific information such as compensation, age, and years of service, as well as certain
assumptions, including estimates of discount rates, expected return on plan assets, rate of compensation
increases, interest crediting rates, and mortality rates.

Share-Based Compensation

We determine the fair value of share awards on the date of grant. Share options are valued using
the Black-Scholes-Merton valuation model; restricted share awards are valued using the end-of-day
share price of TE Connectivity on the date of grant. That fair value is expensed ratably over the
expected service period, with an allowance made for estimated forfeitures based on historical employee
activity. See Note 22 for additional information related to share-based compensation.

Currency Translation

For our non-U.S. Dollar functional currency subsidiaries, assets and liabilities are translated into
U.S. Dollars using fiscal year end exchange rates. Sales and expenses are translated at the average
exchange rates in effect during the fiscal year. Foreign currency translation gains and losses are
included as a component of accumulated other comprehensive income within equity.

Gains and losses resulting from foreign currency transactions, which are included in earnings, were
$18 million of gains during fiscal 2012 and immaterial amounts in fiscal 2011 and 2010.

Acquisitions

We account for acquired businesses using the acquisition method of accounting. This method
requires, among other things, that most assets acquired and liabilities assumed be recognized at fair
value as of the acquisition date. We allocate the purchase price of acquired businesses to the tangible
and intangible assets acquired and liabilities assumed based on the estimated fair values, or as required
by ASC 805. The excess of the purchase price over the identifiable assets acquired and liabilities
assumed is recorded as goodwill. We may engage independent third-party appraisal firms to assist us in
determining the fair values of assets acquired and liabilities assumed. Such valuations require
management to make significant estimates and assumptions, especially with respect to intangible assets.
We include the results of operations of an acquired company in our Consolidated Statements of
Operations from the date of acquisition.

Contingent Liabilities

We record a loss contingency when the available information indicates it is probable that we have
incurred a liability and the amount of the loss is reasonably estimable. When a range of possible losses
with equal likelihood exists, we record the low end of the range. The likelihood of a loss with respect
to a particular contingency is often difficult to predict, and determining a meaningful estimate of the
loss or a range of loss may not be practicable based on information available. In addition, it is not
uncommon for such matters to be resolved over many years, during which time relevant developments
and new information must continuously be evaluated to determine whether a loss is probable and a
reasonable estimate of that loss can be made. When a loss is probable but a reasonable estimate cannot
be made, or when a loss is at least reasonably possible, disclosure is provided.
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2. Summary of Significant Accounting Policies (Continued)
Restructuring Charges

Restructuring activities involve employee-related termination costs, facility exit costs, and asset
impairments resulting from reductions-in-force, migration of facilities or product lines from higher-cost
to lower-cost countries, or consolidation of facilities within countries. We recognize termination costs
based on requirements established per severance policy, government law, or previous actions. Facility
exit costs generally reflect the cost to terminate a facility lease before the end of its term (measured at
fair value at the time we cease using the facility) or costs that will continue to be incurred under the
facility lease without future economic benefit to us. Restructuring activities often result in the disposal
or abandonment of assets that require an acceleration of depreciation or impairment reflecting the
excess of the assets’ carrying values over fair value.

The recognition of restructuring costs require that we make certain judgments and estimates
regarding the nature, timing, and amount of costs associated with the planned exit activity. To the
extent our actual results differ from our estimates and assumptions, we may be required to revise the
estimated liabilities, requiring the recognition of additional restructuring costs or the reduction of
liabilities already recognized. At the end of each reporting period, we evaluate the remaining accrued
balances to ensure these balances are properly stated and the utilization of the provisions are for their
intended purpose in accordance with developed exit plans. See Note 3 for additional information on
restructuring activities.

Recently Adopted Accounting Pronouncements

In December 2011 and June 2011, the Financial Accounting Standards Board (“FASB”) issued
updates to guidance in Accounting Standards Codification (“ASC”) 220, Comprehensive Income, that
change the presentation and disclosure requirements of comprehensive income in interim and annual
financial statements. These updates to ASC 220 are effective for us in the first quarter of fiscal 2013;
however, we early adopted these updates during the fourth quarter of fiscal 2012. We now present
Consolidated Statements of Comprehensive Income separately in our Consolidated Financial
Statements.

In May 2011, the FASB issued an update to guidance in ASC 820, Fair Value Measurement, that
clarifies the application of fair value and enhances disclosure regarding valuation of financial
instruments and level 3 fair value measurement inputs. We adopted these updates to ASC 820 in the
second quarter of fiscal 2012. Adoption did not have a material impact on our Consolidated Financial
Statements.

67



TE CONNECTIVITY LTD.
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS (Continued)

3. Restructuring and Other Charges, Net
Restructuring and other charges consisted of the following during fiscal 2012, 2011, and 2010:

Fiscal
2012 2011 2010
(in millions)
Restructuring and related charges, net. .. ................ $128 $136 $ 82
Loss on divestitures . ... ...... ... .. — — 43
Impairment of long-lived assets — — 12

$128 $136 $137

Restructuring and Related Charges, Net

Charges to operations by segment during fiscal 2012, 2011, and 2010 were as follows:

Fiscal
2012 2011 2010
(in millions)
Transportation Solutions . . .. ...t $30 $(14) $ 53
Communications and Industrial Solutions ................ 58 65 20
Network Solutions . .. ........ ... 40 85 6

128 136 79
—  — 3
Restructuring and related charges, net................... $128 $136 $ 82

Less: credits in cost of sales

Amounts recognized on the Consolidated Statements of Operations during fiscal 2012, 2011, and
2010 were as follows:

Fiscal
2012 2011 2010
(in millions)

Cashcharges . . ... .. $127 $127 $ 74
Non-cash charges . . ....... ... ... ... ... ... ........ 1 9 5

128 136 79
Less: credits in cost of sales .. ........ ... ... ... .... — — 3
Restructuring and related charges, net. .. ................ $128 $136 $ 82
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3. Restructuring and Other Charges, Net (Continued)
Restructuring and Related Cash Charges

Activity in our restructuring reserves during fiscal 2012, 2011, and 2010 is summarized as follows:

Balance at Balance at
Beginning Changes Currency End
of Fiscal in Translation of Fiscal
Year Charges  Utilization Estimate  and Other Year

(in millions)
Fiscal 2012 Activity:
Fiscal 2012 Actions

Employee severance . .. ........ $ — $128 $ (46) $ (3) $ — $ 79
Facilities exit costs . ... ........ — 2 (1) — — 1
Other .................. ... — 1 — — — 1
Total ....... ... ... .. ... — 131 (47) 3) — 81
Fiscal 2011 Actions
Employee severance . . ......... 104 6 (61) (14) 3) 32
Facilities exit costs . . .......... 4 3 5) — — 2
Other ..................... 1 — — (1) — —
Total ....... ... ... .. ... 109 9 (66) (15) 3) 34
Fiscal 2010 Actions
Employee severance . . ......... 12 3 (6) — (1) 8
Facilities exit costs . . .......... — — — — — —
Other ........ ... ... ..... 1 — (1) — — —
Total . ............... . ... 13 3 (7) — (1) 8
Pre-Fiscal 2010 Actions
Employee severance . . ......... 21 — %) (1) — 11
Facilities exit costs . . .......... 31 3 (7) (1) — 26
Other ........ ... ... ...... 1 1 (1) — — 1
Total ....... ... ... .. ... 53 4 (17) 2) — 38
Total fiscal 2012 activity . . .. ...... $175 $147 $(137) $(20) $ 4) $161
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3. Restructuring and Other Charges, Net (Continued)

Balance at Balance at
Beginning Changes Currency End
of Fiscal in Translation of Fiscal
Year Charges  Utilization  Estimate  and Other Year

(in millions)
Fiscal 2011 Activity:
Fiscal 2011 Actions

Employee severance . . ......... $ — $155 $ (58) $ (3) $ 10 $104
Facilities exit costs . . .......... — 1 3) — 6 4
Other ..................... — 2 (1) — — 1
Total ........ . ... . ... — 158 (62) 3) 16 109
Fiscal 2010 Actions
Employee severance . . ......... 42 — (17) (15) 2 12
Facilities exit costs . . .......... 1 — (1) — — —
Other ..................... 2 1 — 2) — 1
Total .................... 45 1 (18) 17) 2 13
Pre-Fiscal 2010 Actions
Employee severance . . ......... 55 1 (21) (15) 1 21
Facilities exit costs . ... ........ 40 3 (13) — 1 31
Other ..................... 5 3 3) 6] — 1
Total ......... ... .. ... 100 7 (37) (19) 2 53
Total fiscal 2011 activity . . .. ...... $145 $166 $(117) $(39) $ 20 $175
Fiscal 2010 Activity:
Fiscal 2010 Actions
Employee severance . . ......... $ — $ 53 $ 9 $ 1 $ (3) $ 42
Facilities exit costs . .. ......... — 8 (14) — 7 1
Other ....... ... ... ...... — 2 — — — 2
Total ........ . ... .. ... — 63 (23) 1 4 45
Pre-Fiscal 2010 Actions
Employee severance . . ......... 207 2 (131) (13) (10) 55
Facilities exit costs . . .......... 54 10 (21) (1) 2) 40
Other ..................... 9 13 (15) (1) (1) 5
Total .................... 270 25 (167) (15) (13) 100
Total fiscal 2010 activity . . . ....... $270 $ 88 $(190) $(14) $ 9 $145

(1) Reflects $16 million of ADC liabilities assumed.

(2) Reflects reclassification of $7 million lease obligation from other reserves to restructuring reserves.
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3. Restructuring and Other Charges, Net (Continued)
Fiscal 2012 Actions

During fiscal 2012, we initiated several restructuring programs resulting in headcount reductions
across all segments. Also, we initiated restructuring programs associated with the acquisition of Deutsch
Group SAS. In connection with these actions, we recorded net restructuring charges of $128 million
primarily related to employee severance and benefits. We expect to complete all restructuring activities
commenced in fiscal 2012 by the end of fiscal 2013 and to incur total charges of approximately
$132 million. Cash spending related to this plan was $47 million in fiscal 2012; we expect cash spending
to be approximately $75 million fiscal 2013.

The following table summarizes charges incurred for fiscal 2012 actions by segment:

Fiscal 2012

(in millions)

Transportation SOIUtions . .. ....... ...t $ 36
Communications and Industrial Solutions . . ..................... 58
Network Solutions . . . . ...t e 34

Total . .. $128

Fiscal 2011 Actions

We initiated restructuring programs during fiscal 2011 which were primarily associated with the
acquisition of ADC and related headcount reductions in the Network Solutions segment. Additionally,
we increased reductions-in-force as a result of economic conditions, primarily in the Communications
and Industrial Solutions segment. In connection with these actions, during fiscal 2012 and 2011, we
recorded net restructuring credits of $6 million and restructuring charges of $155 million, respectively,
primarily related to employee severance and benefits. We do not expect to incur any additional expense
related to restructuring activities commenced in fiscal 2011. Cash spending related to this plan was
$66 million in fiscal 2012; we expect cash spending to be approximately $28 million in fiscal 2013.

During fiscal 2011, in connection with the acquisition of ADC, we assumed $16 million of liabilities
related to employee severance and exited lease facilities which have been included in the Network
Solutions segment.

The following table summarizes charges (credits) incurred for fiscal 2011 actions by segment:

Fiscal
2012 2011
(in millions)
Transportation Solutions . . ........................ $(6) $ 8
Communications and Industrial Solutions . . ............ 2) 68
Network Solutions . ........... .. ... . ... ... 2 79
Total. . ot $(6) $155
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3. Restructuring and Other Charges, Net (Continued)
Fiscal 2010 Actions

We initiated restructuring programs during fiscal 2010 primarily related to headcount reductions in
the Transportation Solutions segment. In connection with these actions, during fiscal 2012, 2011, and
2010, we recorded net restructuring charges of $3 million, credits of $16 million, and charges of
$64 million, respectively, primarily related to employee severance and benefits. The credits in fiscal
2011 related primarily to decreases in planned employee headcount reductions associated with the
Transportation Solutions segment. We do not expect to incur any additional expense related to
restructuring activities commenced in fiscal 2010. Cash spending related to this plan was $7 million in
fiscal 2012, and we expect cash spending to be approximately $8 million in fiscal 2013.

The following table summarizes charges (credits) incurred for fiscal 2010 actions by segment:

Fiscal
2012 2011 2010
(in millions)

Transportation Solutions . . ............. ... ... . ... .. $2 $(15 $42

Communications and Industrial Solutions . . ................ 1 1 17
Network Solutions. . . ...... ... ... ... — — 5
TOtal . oo $ 3 $(16) $64

Pre-Fiscal 2010 Actions

We initiated restructuring programs during fiscal 2009 primarily related to headcount reductions
and manufacturing site closures across all segments in response to economic conditions and
implementation of our manufacturing simplification plan. Also, we initiated restructuring programs
during fiscal 2008 primarily relating to the migration of product lines to lower-cost countries and the
exit of certain manufacturing operations in the Transportation Solutions and Network Solutions
segments. In connection with these actions, during fiscal 2011 and 2010, we recorded net restructuring
credits of $13 million and charges of $9 million, respectively, primarily related to employee severance
and benefits. The credits in fiscal 2011 related primarily to decreases in planned employee headcount
reductions in the Communications and Industrial Solutions and Transportation Solutions segments. We
have completed all restructuring activities commenced in fiscal 2009 and 2008.

During fiscal 2002, we recorded restructuring charges primarily related to a significant downturn in
the telecommunications industry and certain other end markets. These actions have been completed. As
of fiscal year end 2012, the remaining restructuring reserves related to the fiscal 2002 actions were
$27 million and primarily related to exited lease facilities in the Subsea Communications business in the
Network Solutions segment. We expect that the remaining reserves will continue to be paid out over
the expected terms of the obligations which range from one to fifteen years. During fiscal 2012, 2011,
and 2010, we recorded restructuring charges of $2 million, $1 million, and $1 million, respectively, for
interest accretion on these reserves.

Cash spending related to pre-fiscal 2010 actions was $17 million in fiscal 2012; we expect cash
spending to be approximately $10 million in fiscal 2013.
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3. Restructuring and Other Charges, Net (Continued)
Total Restructuring Reserves

Restructuring reserves by segment were as follows:

Fiscal
2012 2011
(in millions)
Transportation SOIUtions . ... ....... ...ttt $39 $32
Communications and Industrial Solutions . . ... ................. 56 65
Network Solutions . . ... ...t 66 78
ReStIUCtUIINg TESEIVES « o o o v v vt e e e e et e e e e e $161 $175

Restructuring reserves were included on our Consolidated Balance Sheets as follows:

Fiscal
2012 2011
" (in millions)
Accrued and other current liabilities . ........................ $118  $129
Other liabilities . . ... .. ... e 43 46
ReStructuring reSeIves . . . v v v o vt et e e e $161  $175

Loss on Divestitures and Impairment of Long-Lived Assets

During fiscal 2010, we sold our mechatronics business for net cash proceeds of $3 million. This
business designed and manufactured customer-specific components, primarily for the automotive
industry, and generated sales of approximately $100 million in fiscal 2010. In connection with the sale,
we recorded a pre-tax loss on sale of $41 million in the Transportation Solutions segment in fiscal 2010.

During fiscal 2010, we completed the divestiture of the Dulmison connectors and fittings product
line, which was part of our energy business in the Network Solutions segment, for net cash proceeds of
$12 million. In connection with the divestiture, we recorded a pre-tax impairment charge related to
long-lived assets and a pre-tax loss on sale, both totaling $13 million in fiscal 2010.

The loss on divestitures and impairment charges are presented in restructuring and other charges,
net on the Consolidated Statements of Operations. We have presented the loss on divestitures, related
long-lived asset impairments, and operations of the mechatronics business and Dulmison connectors
and fittings product line in continuing operations due to immateriality.

4. Discontinued Operations

During fiscal 2012, we sold our Touch Solutions business for net cash proceeds of $380 million,
subject to working capital adjustments, of which we received $370 million during fiscal 2012. We
recognized a pre-tax gain of $5 million on the transaction. The agreement includes contingent earn-out
provisions through 2015 based on business performance. In connection with the divestiture, we incurred
an income tax charge of $65 million, which is included in income (loss) from discontinued operations,
net of income taxes on the Consolidated Statement of Operations, primarily as a result of being unable
to realize a tax benefit from the write-off of goodwill at the time of the sale. We expect to make tax
payments of approximately $10 million associated with this divestiture.
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4. Discontinued Operations (Continued)

During fiscal 2012, we sold our TE Professional Services business for net cash proceeds of
$28 million, of which we received $24 million during fiscal 2012, and recognized a pre-tax gain of
$2 million on the transaction. Additionally, during fiscal 2012, we recorded a pre-tax impairment charge
of $28 million, which is included in income (loss) from discontinued operations, net of income taxes on
the Consolidated Statement of Operations, to write the carrying value of this business down to its
estimated fair value less costs to sell.

On December 27, 2011, the New York Court of Claims entered judgment in our favor in the
amount of $25 million, payment of which was received in fiscal 2012, in connection with our former
Wireless Systems business’s State of New York contract. This judgment resolved all outstanding issues
between the parties in this matter. This partial recovery of a previously recognized loss, net of legal
fees, is reflected in income (loss) from discontinued operations, net of income taxes on the
Consolidated Statement of Operations for fiscal 2012.

In fiscal 2010, we recorded income from discontinued operations of $44 million primarily in
connection with the favorable resolution of certain litigation contingencies related to the Printed Circuit
Group business which was sold in fiscal 2007.

The following table presents net sales, pre-tax income, pre-tax gain (loss) on sale, and income tax
expense from discontinued operations for fiscal 2012, 2011, and 2010:

Fiscal
2012 2011 2010
(in millions)

Net sales from discontinued operations . .............. $355 $534  $389
Pre-tax income from discontinued operations . . . ........ $19 §$ 54 8108
Pre-tax gain (loss) on sale of discontinued operations . . . . . 7 @) —
Income tax eXpense . ... .........oiiiiiinnn. 77 @28 (17
Income (loss) from discontinued operations, net of income

BAXES & v vt e e e $(51) $22 §$91

The following table presents balance sheet information for assets and liabilities held for sale at
fiscal year end 2011; there were no balances classified as held for sale at fiscal year end 2012:

Fiscal 2011

(in millions)

Accounts receivable, net ... ... .. $ 84
INVentories . . ... ... v 61
Prepaid expenses and other current assets. . ..................... 14
Property, plant, and equipment, net . ............ ... ... ... .... 23
Goodwill . . .. 298
Intangible assets, Net . . ... ... . 24
Other aSSetS . . v vttt e e e e e e 4

Total aSSEtS . . o oot $508
Accounts payable ........... ... .. ... $ 29
Accrued and other current liabilities . . .. ....................... 40
Deferred revenue ... .. ... . .. ... 2
Other liabilities . . . .. ... ... e 9

Total liabilities . . . . .. .. .ttt $ 80
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4. Discontinued Operations (Continued)

The Touch Solutions, TE Professional Services, Wireless Systems, and Printed Circuit Group
businesses met the held for sale and discontinued operations criteria and have been included as such in
all periods presented on our Consolidated Financial Statements. Prior to reclassification to discontinued
operations, the Touch Solutions and TE Professional Services businesses were included in the
Communications and Industrial Solutions and Network Solutions segments, respectively. The Wireless
Systems business was a component of the former Wireless Systems segment, and the Printed Circuit
Group business was a component of the former Other segment.

5. Acquisitions
Fiscal 2012 Acquisition

On April 3, 2012, we acquired 100% of the outstanding shares of Deutsch Group SAS
(“Deutsch”). The total value paid for the transaction amounted to €1.55 billion (approximately
$2.05 billion using an exchange rate of $1.33 per €1.00), net of cash acquired. The total value paid
included $659 million related to the repayment of Deutsch’s financial debt and accrued interest.
Deutsch is a global leader in high-performance connectors for harsh environments, and significantly
expands our product portfolio and enables us to better serve customers in the industrial and
commercial transportation, aerospace, defense, and marine, and rail markets. The acquired Deutsch
businesses have been reported primarily in our Transportation Solutions segment from the date of
acquisition.

The Deutsch acquisition was accounted for under the provisions of ASC 805, Business
Combinations. We allocated the purchase price to tangible and identifiable intangible assets acquired
and liabilities assumed based on their fair values, or as required by ASC 805. During the fourth quarter
of fiscal 2012, we finalized the valuation of the identifiable assets acquired and liabilities assumed.
Adjustments to the estimated fair values of the assets acquired and liabilities assumed presented in the
third quarter of fiscal 2012 were not material.

The following table summarizes the allocation of the purchase price to the fair value of identifiable
assets acquired and liabilities assumed at the date of acquisition, in accordance with the acquisition
method of accounting:

(in millions)

Cash and cash equivalents . .......... ... ... ... ... ... ..... $ 152
Other current assets .. .......... .. ..., 330
Property, plant, and equipment ............ .. ... .. . o ... 131
Goodwill . . ... 1,042
Intangible assets . ... ... . ... 827
Other [ong-term assetS. . . . . v v vt ittt e e e e e 11

Total assets acquired . ........ ... ... .. 2,493
Current maturities of long-term debt .. ...... ... ... ... ... ... 642
Other current liabilities . . ......... ... ... .. ... ... . ... 143
Deferred income taxes . . . .. ...t 148
Other long-term liabilities .. .......... .. ... .. .. .. . ... .. 24

Total liabilities assumed . . ......... ... ... ... o L. 957

Net assets acquired .. ... ... ..ttt 1,536
Cash and cash equivalents acquired ........................... (152)

Net cash paid . ... ... .. $1,384
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5. Acquisitions (Continued)

Other current assets primarily consisted of inventories of $189 million and trade accounts
receivable of $121 million. Other current liabilities primarily consisted of accrued and other current
liabilities of $76 million and trade accounts payable of $56 million.

The fair values assigned to intangible assets were determined through the use of the income
approach, specifically the relief from royalty and the multi-period excess earnings methods. Both
valuation methods rely on management judgment, including expected future cash flows resulting from
existing customer relationships, customer attrition rates, contributory effects of other assets utilized in
the business, peer group cost of capital and royalty rates, and other factors. The valuation of tangible
assets was derived using a combination of the income, market, and cost approaches. Significant
judgments used in valuing tangible assets include estimated reproduction or replacement cost, useful
lives of assets, estimated selling prices, costs to complete, and reasonable profit. Useful lives for
intangible assets were determined based upon the remaining useful economic lives of the intangible
assets that are expected to contribute directly or indirectly to future cash flows.

Intangible assets acquired consisted of the following:

Weighted-Average

Amortization
Amount Period
(in millions) (in years)
Customer relationships .. .......... .. ... ....... $490 15
Developed technology . . . .......... ... ........ 165 12
Trade names and trademarks . . .................. 150 20
Customer order backlog . ...................... 22 <1
Total ... $827 15

The acquired intangible assets are being amortized on a straight-line basis over their expected
lives.

Goodwill of $1,042 million was recognized in the transaction, representing the excess of the
purchase price over the fair value of the net tangible and intangible assets acquired and liabilities
assumed. This goodwill is attributable primarily to cost savings and other synergies related to
operational efficiencies including the consolidation of manufacturing, marketing, and general and
administrative functions. Substantially all of the goodwill has been allocated to our Transportation
Solutions segment and is not deductible for tax purposes. However, prior to its merger with us, Deutsch
completed certain acquisitions that resulted in goodwill that is deductible primarily for U.S. tax
purposes of approximately $215 million, which we will deduct through 2025.

During fiscal 2012, Deutsch contributed net sales of $327 million and an operating loss of
$54 million to our Consolidated Statement of Operations. The operating loss included charges of
$75 million associated with the amortization of acquisition-related fair value adjustments primarily
related to acquired inventories and customer order backlog, acquisition costs of $21 million,
restructuring charges of $14 million, and integration costs of $6 million.
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5. Acquisitions (Continued)

Fiscal 2011 Acquisitions

In July 2010, we entered into an Agreement and Plan of Merger (the “Merger Agreement”) to
acquire 100% of the outstanding stock of ADC Telecommunications, Inc. (“ADC”), a provider of
broadband communications network connectivity products and related solutions. Pursuant to the
Merger Agreement, we commenced a tender offer through a subsidiary to purchase all of the issued
and outstanding shares of ADC common stock at a purchase price of $12.75 per share in cash followed
by a merger of the subsidiary with and into ADC, with ADC surviving as an indirect wholly-owned
subsidiary. On December 8, 2010, we acquired 86.8% of the outstanding common shares of ADC. On
December 9, 2010, we exercised our option under the Merger Agreement to purchase additional shares
from ADC that, when combined with the shares purchased in the tender offer, were sufficient to give
us ownership of more than 90% of the outstanding ADC common shares. On December 9, 2010, upon
effecting a short-form merger under Minnesota law, we owned 100% of the outstanding shares of ADC
for a total purchase price of approximately $1,263 million in cash (excluding cash acquired of
$546 million) and $22 million representing the fair value of ADC share-based awards exchanged for TE
Connectivity share options and stock appreciation rights.

Based on the terms and conditions of ADC’s share option and stock appreciation right (“SAR”)
awards (the “ADC Awards”), all ADC Awards became exercisable upon completion of the acquisition.
Each outstanding ADC Award was exchanged for approximately 0.4 TE Connectivity share options or
SARs and resulted in approximately 3 million TE Connectivity share options being issued with a
weighted-average exercise price of $38.88. Issued SARs and the associated liability were insignificant.
The fair value associated with the exchange of ADC Awards for TE Connectivity awards was
approximately $24 million based on Black-Scholes-Merton pricing valuation model, of which $22 million
was recorded as consideration given in the acquisition, and the remaining $2 million was recorded as
acquisition and integration costs on the Consolidated Statement of Operations during fiscal 2011.

The acquisition was made to accelerate our growth potential in the global broadband connectivity
market. We realized cost savings and other synergies through operational efficiencies. The acquired
ADC businesses have been included in the Network Solutions segment from the date of acquisition.

The ADC acquisition was accounted for under the provisions of ASC 805. We allocated the
purchase price to tangible and identifiable intangible assets acquired and liabilities assumed based on
their fair values, or as required by ASC 805. We completed the valuation of the identifiable assets
acquired and liabilities assumed as of March 25, 2011.
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5. Acquisitions (Continued)

The following table summarizes the allocation of the purchase price to the fair value of identifiable
assets acquired and liabilities assumed at the date of acquisition, in accordance with the acquisition
method of accounting:

(in millions)

Cash and cash equivalents . ........... ... ... ..., $ 546
Short-term investments . ............ ... .. .. i, 155
Other current assets . .. ... ...ttt 540
Property, plant, and equipment . .............. ... . . ..., 198
Goodwill. . . .o 366
Intangible assets . . ... ...t 308
Deferred income taxes . . . ..ottt 164
Other [ong-term assetS. . . . . oottt et e e e et e 18

Total assets acquired . ....... ... ... 2,295
Current maturities of long-term debt . .......... ... ... ... ... 653
Other current liabilities . .. ........ .. ... .. 260
Long-term pension liabilities . ........... ... ... ... ... .... 74
Other long-term liabilities . .......... ... ... ... ... ... ... 19

Total liabilities assumed . ... ... ... ... . . i 1,006

Net assets acquired . ... ... ..ottt 1,289
Amounts attributable to noncontrolling interests . ................. 4)
Conversion of ADC Awards to TE Connectivity share awards ........ (22)
Cash and cash equivalents acquired . ............ ... ... ....... (546)

Net cash paid . ... ... .. .. $ 717

Other current assets included trade accounts receivable of $171 million, inventories of
$166 million, and deferred income taxes of $16 million. Other current assets also included assets held
for sale of $109 million. Those assets were sold for net proceeds of $111 million, of which
approximately $106 million was received prior to September 30, 2011. Other current liabilities assumed
include accrued and other current liabilities of $165 million and trade accounts payable of $88 million.

The fair values assigned to intangible assets were determined through the use of the income
approach, specifically the relief from royalty, multi-period excess earnings, and avoided cost methods.
The valuation of tangible assets was derived using a combination of the income, market, and cost
approaches. Useful lives for intangible assets were determined based upon the remaining useful
economic lives of the intangible assets that were expected to contribute directly or indirectly to future
cash flows.
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5. Acquisitions (Continued)

Intangible assets acquired consisted of the following:

Weighted-Average
Amortization
Amount Period
(in millions) (in years)
Customer relationships . ........... .. ... ... .... $175 11
Developed technology and patents . . . ............. 118 12
Customer order backlog . ...................... 11 <1
Trade names and trademarks . . .................. 4 1
Total ... $308 11

The acquired intangible assets are being amortized on a straight-line basis over their expected
lives.

The $366 million of goodwill, of which $18 million related to the TE Professional Services business
that was sold in fiscal 2012, is attributable to the excess of the purchase price over the fair value of the
net tangible and intangible assets acquired and liabilities assumed. The goodwill recognized is
attributable primarily to cost savings and other synergies related to operational efficiencies including
the consolidation of manufacturing, marketing, and general and administrative functions. All of the
goodwill has been allocated to the Network Solutions segment and is not deductible for tax purposes.
However, prior to its merger with us, ADC completed certain acquisitions that resulted in goodwill
deductible for U.S. tax purposes of approximately $346 million which we will deduct through 2021.

During fiscal 2011, ADC contributed net sales of $843 million and an operating loss of $53 million
to our Consolidated Statement of Operations. The operating loss included restructuring charges of
$80 million, charges of $39 million associated with the amortization of acquisition-related fair value
adjustments primarily related to acquired inventories and customer order backlog, integration costs of
$10 million, and acquisition costs of $9 million.

Also, during fiscal 2011, we acquired a business for $14 million in cash. The acquisition was not
material to our Consolidated Financial Statements. The assets acquired, primarily definite-lived
intangible assets and property, plant, and equipment, are reported in the Transportation Solutions
segment.

Pro Forma Financial Information

The following unaudited pro forma financial information reflects our consolidated results of
operations had the Deutsch and ADC acquisitions occurred at the beginning of the preceding fiscal
years:

Pro Forma for Fiscal

2012 2011
(in millions)
Net sales ..o vt $13,625 $14,612
Net income attributable to TE Connectivity Ltd. ... .. 1,194 1,228
Diluted earnings per share attributable to TE
Connectivity Ltd. ... ......... ... .......... $ 278 $ 277
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The pro forma financial information is based on our final allocation of the purchase price of the
acquisitions. The significant pro forma adjustments, which are described below, are net of income tax
expense (benefit) at the statutory rate.

Pro forma results for fiscal 2012 were adjusted to exclude $30 million of charges related to the fair
value adjustment to acquisition-date inventories, $29 million of interest expense based on pro forma
changes in our capital structure, $20 million of income tax expense based on the estimated impact of
combining Deutsch into our global tax position, $14 million of charges related to acquired customer
order backlog, $13 million of acquisition costs, $4 million of charges related to other acquisition-related
adjustments, $2 million of share-based compensation expense incurred by Deutsch as a result of the
change in control of Deutsch, and $2 million of charges related to depreciation expense. In addition,
pro forma results for fiscal 2012 were adjusted to include $10 million of charges related to the
amortization of the fair value of acquired intangible assets.

Pro forma results for fiscal 2011 were adjusted to exclude $39 million of interest expense based on
pro forma changes in our capital structure, $20 million of income tax expense based on the estimated
impact of combining Deutsch into our global tax position, $15 million of share-based compensation
expense incurred by ADC as a result of the change in control of ADC, $13 million of acquisition costs,
and $5 million of charges related to depreciation expense. In addition, pro forma results for fiscal 2011
were adjusted to include $20 million of charges related to the amortization of the fair value of acquired
intangible assets, $15 million of charges related to the fair value adjustment to acquisition-date
inventories, $7 million of charges related to acquired customer order backlog, and $4 million of charges
related to other acquisition-related adjustments.

Pro forma results do not include any synergies. Accordingly, the unaudited pro forma financial
information is not necessarily indicative of either future results of operations or results that might have
been achieved had the Deutsch and ADC acquisitions occurred at the beginning of the preceding fiscal
years.

Fiscal 2010 Acquisitions

During fiscal 2010, we acquired two businesses for $38 million in cash. Also during fiscal 2010, we
paid cash of $55 million to acquire a business that was sold in fiscal 2012 as part of the divestiture of
the Touch Solutions business.

6. Inventories

At fiscal year end 2012 and 2011, inventories consisted of the following:

Fiscal
2012 2011
(in millions)
Raw materials . . ... ..ottt $ 282 § 301
Work in progress . . ... v v 573 541
Finished goods . ... ... . . ... 896 973
Inventoried costs on long-term contracts . . .................. 57 63
INVENTOTIES - - v v o e e e e e e e e e e e e e e $1,808 $1,878
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At fiscal year end 2012 and 2011, net property, plant, and equipment consisted of the following:

Fiscal
2012 2011
(in millions)
Land and improvements . . .. .. ...ttt e e $ 266 $ 269
Buildings and leasehold improvements . ............... ..., 1,470 1,404
Machinery and equipment . ... ... ... 7,103 6,890
CONSLIUCHION TN PIOCESS « .« o v v o v e e e e e e et e e e e e e e e e e e 462 470
Gross property, plant, and equipment . . . ... ... .. .. 9,301 9,033
Accumulated depreciation .. ... . L (6,088)  (5,893)
Property, plant, and equipment, net ... .... ... ... $ 3213 §$ 3,140

Depreciation expense was $502 million, $499 million, and $484 million in fiscal 2012, 2011, and
2010, respectively.

8. Goodwill

The changes in the carrying amount of goodwill by segment for fiscal 2012 and 2011 were as
follows:

Communications
Transportation and Industrial Network
Solutions Solutions Solutions Total
(in millions)

September 24, 20100 . .. .. .. $ 519 $1,573 $ 840  $2,932
AcquiSition . ........ ... — — 348 348
Currency translation . . ..................... 2 2 4 8

September 30, 20110 . .. ... 521 1,575 1,192 3,288
AcquiSition .. .... . 1,022 20 — 1,042
Currency translation . .. .................... 2) (10) (10) (22)

September 28, 2012 . .. ... $1,541 $1,585 $1,182  $4,308

(1) At fiscal year end 2012, 2011, and 2010, accumulated impairment losses for Transportation Solutions, Communications and
Industrial Solutions, and Network Solutions were $2,191 million, $1,459 million, and $1,025 million, respectively.

During fiscal 2012, we completed the acquisition of Deutsch and recognized $1,042 million of
goodwill, which primarily benefits the Transportation Solutions segment. During fiscal 2011, we
completed the acquisition of ADC and recognized goodwill of $366 million, of which $348 million
benefits the Network Solutions segment and $18 million related to the TE Professional Services
business that was sold in fiscal 2012. See Note 5 for additional information on the Deutsch and ADC
acquisitions.

We test goodwill for impairment annually during the fourth fiscal quarter, or more frequently if
events occur or circumstances exist that indicate that a reporting unit’s carrying value may exceed its
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fair value. We completed our annual goodwill impairment test in the fourth quarter of fiscal 2012 and

determined that no impairment existed.

9. Intangible Assets, Net

Intangible assets at fiscal year end 2012 and 2011 were as follows:

Fiscal
2012 2011
Gross Net Gross Net
Carrying Accumulated Carrying Carrying Accumulated Carrying
Amount  Amortization = Amount Amount  Amortization = Amount
(in millions)

Intellectual property . ............ $1,146 $(439) $ 707 § 831 $(389) $442
Customer relationships . .......... 655 (44) 611 165 (12) 153
Other ..o ooeeee e 76 (42) 34 53 (17) 36
Total ..ot $1,877  $(525)  $1352 $1,049  $(418)  $631

During fiscal 2012, the Deutsch acquisition increased the gross carrying amount of intangible assets
by $827 million. Intangible asset amortization expense was $107 million, $65 million, and $30 million

for fiscal 2012, 2011, and 2010, respectively.

The estimated aggregate amortization expense on intangible assets is expected to be as follows:

Fiscal 2013
Fiscal 2014
Fiscal 2015
Fiscal 2016
Fiscal 2017

(in millions)

Thereafter . . . . . . .. e

10. Accrued and Other Current Liabilities

At fiscal year end 2012 and 2011, accrued and other current liabilities consisted of the following:

Accrued payroll and employee benefits

Dividends and cash distributions to shareholders payable .

82

Income taxes payable

Restructuring reserves . . .. ...

Deferred income
Interest payable
Warranty liability

taxes. . ... o e

Tax Sharing Agreement guarantee liabilities pursuant to

ASC 460 . . ..

Fiscal
2012 2011
(in millions)

$ 440 $ 464
178 153
139 290
118 129

85 32

72 71

31 30

14 21

499 543
$1,576 $1,733
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11. Debt
Debt at fiscal year end 2012 and 2011 was as follows:

Fiscal
2012 2011
(in millions)

6.00% senior notes due 2012 . ... ... ... $ 714 § 716
5.95% senior notes due 2014 . .. ... ... .. ... 300 300
1.60% senior notes due 2015 . . ... ... .. ... .. ... ... 250 —
6.55% senior notes due 2017 .. .. .. . ... 732 736
4.875% senior notes due 2021 .. ...... ... .. ... 274 269
3.50% senior notes due 2022 . .. .. ... ... 498 —
7.125% senior notes due 2037 ... ... ... 475 475
3.50% convertible subordinated notes due 2015 .. ............. 90 90
Commercial paper, at a weighted-average interest rate of 0.40% at

September 28, 2012 . . . .. ... 300 —
Other . ..o 78 81
Total debt() . . . . . . 3,711 2,667
Less current maturities of long-term debt® . ... .............. 1,015 —
Long-term debt .. ... ... . $2,696  $2,667

(1) Senior notes are presented at face amount and, if applicable, are net of unamortized discount and the fair value of
interest rate swaps.

(2) The current maturities of long-term debt at fiscal year end 2012 was comprised of the 6.00% senior notes due
2012, commercial paper, and a portion of amounts shown as other.

In February 2012, Tyco Electronics Group S.A. (“TEGSA”), our wholly-owned subsidiary, issued
$250 million aggregate principal amount of 1.60% senior notes due February 3, 2015 and $500 million
aggregate principal amount of 3.50% senior notes due February 3, 2022. The notes were offered and
sold pursuant to an effective registration statement on Form S-3 filed on January 21, 2011. Interest on
the notes is payable semi-annually on February 3 and August 3 of each year, beginning August 3, 2012.
The notes are TEGSA’s unsecured senior obligations and rank equally in right of payment with all
existing and any future senior indebtedness of TEGSA and senior to any subordinated indebtedness
that TEGSA may incur. The notes are fully and unconditionally guaranteed as to payment on an
unsecured senior basis by TE Connectivity Ltd. Net proceeds from the issuance of the notes due 2015
and 2022, were approximately $250 million and $498 million, respectively. In connection with the
issuance of the senior notes in February 2012, the commitments of the lenders under a $700 million
364-day credit agreement, dated as of December 20, 2011, automatically terminated.

On June 24, 2011, TEGSA entered into a five-year unsecured senior revolving credit facility
(“Credit Facility”), with total commitments of $1,500 million. TEGSA had no borrowings under the
Credit Facility at September 28, 2012 and September 30, 2011.

Borrowings under the Credit Facility bear interest at a rate per annum equal to, at the option of
TEGSA, (1) the London interbank offered rate (“LIBOR”) plus an applicable margin based upon the
senior, unsecured, long-term debt rating of TEGSA, or (2) an alternate base rate equal to the highest
of (i) Deutsche Bank AG New York branch’s base rate, (ii) the federal funds effective rate plus %2 of
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1%, and (iii) one-month LIBOR plus 1%, plus, in each case, an applicable margin based upon the
senior, unsecured, long-term debt rating of TEGSA. TEGSA is required to pay an annual facility fee
ranging from 12.5 to 30.0 basis points based upon the amount of the lenders’ commitments under the
Credit Facility and the applicable credit ratings of TEGSA.

The Credit Facility contains a financial ratio covenant providing that if, as of the last day of each
fiscal quarter, our ratio of Consolidated Total Debt (as defined in the Credit Facility) to Consolidated
EBITDA (as defined in the Credit Facility) for the then most recently concluded period of four
consecutive fiscal quarters exceeds 3.5 to 1.0, an Event of Default (as defined in the Credit Facility) is
triggered. The Credit Facility and our other debt agreements contain other customary covenants.

In December 2010, TEGSA issued $250 million principal amount of 4.875% senior notes due
January 15, 2021. The notes were offered and sold pursuant to an effective registration statement on
Form S-3 filed on July 1, 2008, as amended on June 26, 2009. Interest on the notes accrues from the
issuance date at a rate of 4.875% per year and is payable semi-annually on January 15 and July 15 of
each year, beginning July 15, 2011. The notes are TEGSA’s unsecured senior obligations and rank
equally in right of payment with all existing and any future senior indebtedness of TEGSA and senior
to any subordinated indebtedness that TEGSA may incur. The notes are fully and unconditionally
guaranteed as to payment on an unsecured senior basis by TE Connectivity Ltd. Net proceeds from the
issuance were approximately $249 million.

In December 2010, in connection with the acquisition of ADC, we assumed $653 million of
convertible subordinated notes due 2013, 2015, and 2017. Under the terms of the indentures governing
these convertible subordinated notes, following the acquisition of ADC, the right to convert the notes
into shares of ADC common stock changed to the right to convert the notes into cash. See Note 5 for
more information on the ADC acquisition. In fiscal 2011, our ADC subsidiary commenced offers to
purchase the convertible subordinated notes at par plus accrued interest, pursuant to the terms of the
indentures for the notes. During fiscal 2011, $198 million principal amount of the convertible
subordinated notes due 2013, $136 million principal amount of the convertible subordinated notes due
2015, and $225 million principal amount of the convertible subordinated notes due 2017 were
purchased for an aggregate purchase price of $560 million. All of the purchased convertible
subordinated notes have been cancelled. Our debt balance at fiscal year end 2012 included the
remaining $90 million of 3.50% convertible subordinated notes due 2015 and $1 million of floating rate
convertible subordinated notes due 2013.

Periodically, TEGSA issues commercial paper to U.S. institutional accredited investors and
qualified institutional buyers in accordance with available exemptions from the registration
requirements of the Securities Act of 1933 as part of our ongoing effort to maintain financial flexibility
and to potentially decrease the cost of borrowings. Borrowings under the commercial paper program
are backed by the Credit Facility. As of fiscal year end 2012, TEGSA had $300 million of commercial
paper outstanding. TEGSA had no commercial paper outstanding at fiscal year end 2011.

TEGSA's payment obligations under its senior notes, commercial paper, and Credit Facility are
fully and unconditionally guaranteed by TE Connectivity Ltd. Neither TE Connectivity Ltd. nor any of
its subsidiaries provides a guarantee as to payment obligations under the 3.50% convertible
subordinated notes due 2015 and other notes issued by ADC prior to its acquisition in December 2010.
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We have used, and continue to use, derivative instruments to manage interest rate risk. See
Note 14 for information on options to enter into interest rate swaps (“swaptions”), forward starting
interest rate swaps, and interest rate swaps.

The fair value of our debt, based on indicative valuations, was approximately $4,034 million and
$2,968 million at fiscal year end 2012 and 2011, respectively.

The aggregate amounts of total debt maturing are as follows:

(in millions)

Fiscal 2013 . . .o $1,015
Fiscal 2014 . . . . e 377
Fiscal 2015 . . . . e 340

Fiscal 2016 . . . . . —
Fiscal 2017 . .. . —
Thereafter . .. ... ... 1,979

12. Guarantees
Tax Sharing Agreement

Upon separation, we entered into a Tax Sharing Agreement, under which we share responsibility
for certain of our, Tyco International’s, and Covidien’s income tax liabilities based on a sharing formula
for periods prior to and including June 29, 2007. We, Tyco International, and Covidien share 31%,
27%, and 42%, respectively, of U.S. income tax liabilities that arise from adjustments made by tax
authorities to our, Tyco International’s, and Covidien’s U.S. income tax returns. The effect of the Tax
Sharing Agreement is to indemnify us for 69% of certain liabilities settled in cash by us with respect to
unresolved pre-separation tax matters. Pursuant to that indemnification, we have made similar
indemnifications to Tyco International and Covidien with respect to 31% of certain liabilities settled in
cash by the companies relating to unresolved pre-separation tax matters. All costs and expenses
associated with the management of these shared tax liabilities are shared equally among the parties. We
are responsible for all of our own taxes that are not shared pursuant to the Tax Sharing Agreement’s
sharing formula. In addition, Tyco International and Covidien are responsible for their tax liabilities
that are not subject to the Tax Sharing Agreement’s sharing formula.

All of the tax liabilities that are associated with our businesses, including liabilities that arose prior
to our separation from Tyco International, became our tax liabilities. Although we have agreed to share
certain of these tax liabilities with Tyco International and Covidien pursuant to the Tax Sharing
Agreement, we remain primarily liable for all of these liabilities. If Tyco International and Covidien
default on their obligations to us under the Tax Sharing Agreement, we would be liable for the entire
amount of these liabilities.

If any party to the Tax Sharing Agreement were to default in its obligation to another party to pay
its share of the distribution taxes that arise as a result of no party’s fault, each non-defaulting party
would be required to pay, equally with any other non-defaulting party, the amounts in default. In
addition, if another party to the Tax Sharing Agreement that is responsible for all or a portion of an
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income tax liability were to default in its payment of such liability to a taxing authority, we could be
legally liable under applicable tax law for such liabilities and required to make additional tax payments.
Accordingly, under certain circumstances, we may be obligated to pay amounts in excess of our
agreed-upon share of our, Tyco International’s, and Covidien’s tax liabilities.

Indemnification

Our indemnification created under the Tax Sharing Agreement qualifies as a guarantee of a third
party entity’s debt under ASC 460, Guarantees. ASC 460 addresses the measurement and disclosure of
a guarantor’s obligation to pay a debt incurred by a third party. To value the initial guarantee
obligation, we considered a range of probability-weighted future cash flows that represented the
likelihood of payment of each class of liability by each of the three post-separation companies. The
expected cash flows incorporated interest and penalties that the companies believed would be incurred
on each class of liabilities and were discounted to the present value to reflect the value associated with
each at separation. The calculation of the guarantee liability also included a premium that reflected the
cost for an insurance carrier to stand in and assume the payment obligation at the separation date.

At inception of the guarantee, based on the probability-weighted future cash flows related to
unresolved tax matters, we, under the Tax Sharing Agreement, faced a maximum potential liability of
$3 billion, based on undiscounted estimates and interest and penalties used to determine the fair value
of the guarantee and an assumption of 100% default on the parts of Tyco International and Covidien, a
likelihood that management believes to be remote. In the event that we are required, due to
bankruptcy or other business interruption on the part of Tyco International or Covidien, to pay more
than the contractually determined 31%, we retain the right to seek payment from the effected entity.

At September 28, 2012, we had a liability representing the indemnifications made to Tyco
International and Covidien pursuant to the Tax Sharing Agreement of $241 million of which
$227 million was reflected in other liabilities and $14 million was reflected in accrued and other current
liabilities on the Consolidated Balance Sheet. At September 30, 2011, the liability was $249 million and
consisted of $228 million in other liabilities and $21 million in accrued and other current liabilities. The
amount reflected in accrued and other current liabilities is our estimated cash obligation under the Tax
Sharing Agreement to Tyco International and Covidien in connection with pre-separation tax matters
that could be resolved within the next twelve months.

We have assessed the probable future cash payments to Tyco International and Covidien for
pre-separation income tax matters pursuant to the terms of the Tax Sharing Agreement and determined
that $241 million remains sufficient to satisfy these expected obligations.

Other Matters

In disposing of assets or businesses, we often provide representations, warranties, and/or
indemnities to cover various risks including unknown damage to assets, environmental risks involved in
the sale of real estate, liability for investigation and remediation of environmental contamination at
waste disposal sites and manufacturing facilities, and unidentified tax liabilities and legal fees related to
periods prior to disposition. We have no reason to believe that these uncertainties would have a
material adverse effect on our results of operations, financial position, or cash flows.
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At September 28, 2012, we had outstanding letters of credit and letters of guarantee in the amount
of $344 million.

In the normal course of business, we are liable for contract completion and product performance.
In the opinion of management, such obligations will not significantly affect our results of operations,
financial position, or cash flows.

We generally record estimated product warranty costs when contract revenues are recognized
under the percentage-of-completion method for construction related contracts and at the time of sale
for products. The estimation is primarily based on historical experience and actual warranty claims.
Amounts accrued for warranty claims at fiscal year end 2012 and 2011 were $48 million and
$54 million, respectively. We do not consider these amounts to be material.

13. Commitments and Contingencies

General Matters

We have facility, land, vehicle, and equipment leases that expire at various dates through the year
2062. Rental expense under these leases was $160 million, $158 million, and $146 million for fiscal
2012, 2011, and 2010 respectively. At fiscal year end 2012, the minimum lease payment obligations
under non-cancelable lease obligations were as follows:

(in millions)

Fiscal 2013 . . .. $123
Fiscal 2014 . . . . . e 97
Fiscal 2015 . . . . . e 75
Fiscal 2016 . . . . .. e 46
Fiscal 2017 . . .. e 34
Thereafter . .. ... .. . e 73
TOtal. . .o $448

We also have purchase obligations related to commitments to purchase certain goods and services.
At fiscal year end 2012, we had commitments to purchase $124 million and $3 million in fiscal 2013
and 2014, respectively.

TE Connectivity Legal Proceedings

In the ordinary course of business, we are subject to various legal proceedings and claims,
including patent infringement claims, product liability matters, employment disputes, disputes on
agreements, other commercial disputes, environmental matters, antitrust claims, and tax matters,
including non-income tax matters such as value added tax, sales and use tax, real estate tax, and
transfer tax. Although it is not feasible to predict the outcome of these proceedings, based upon our
experience, current information, and applicable law, we do not expect that the outcome of these
proceedings, either individually or in the aggregate, will have a material effect on our results of
operations, financial position, or cash flows.

At September 28, 2012, we had a contingent purchase price commitment of $80 million related to
our fiscal 2001 acquisition of Com-Net. This represents the maximum amount payable to the former
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shareholders of Com-Net only after the construction and installation of a communications system for
the State of Florida was completed and approved by the State of Florida in accordance with guidelines
set forth in the contract. Under the terms of the purchase and sale agreement, we do not believe we
have any obligation to the sellers. However, the sellers have contested our position and initiated a
lawsuit in June 2006 in the Court of Common Pleas in Allegheny County, Pennsylvania, which is in the
discovery phase. A liability for this contingency has not been recorded on the Consolidated Financial
Statements as we do not believe that any payment is probable or reasonably estimable at this time.

Income Taxes

In connection with the separation, we entered into a Tax Sharing Agreement that generally governs
our, Covidien’s, and Tyco International’s respective rights, responsibilities, and obligations after the
distribution with respect to taxes, including ordinary course of business taxes and taxes, if any, incurred
as a result of any failure of the distribution of all of our shares or the shares of Covidien to qualify as
a tax-free distribution for U.S. federal income tax purposes within the meaning of Section 355 of the
Internal Revenue Code (the “Code”) or certain internal transactions undertaken in anticipation of the
spin-offs to qualify for tax-favored treatment under the Code.

Pursuant to the Tax Sharing Agreement, upon separation, we entered into certain guarantee
commitments and indemnifications with Tyco International and Covidien. Under the Tax Sharing
Agreement, we, Tyco International, and Covidien share 31%, 27%, and 42%, respectively, of certain
contingent liabilities relating to unresolved pre-separation tax matters of Tyco International. The effect
of the Tax Sharing Agreement is to indemnify us for 69% of certain liabilities settled in cash by us with
respect to unresolved pre-separation tax matters. Pursuant to that indemnification, we have made
similar indemnifications to Tyco International and Covidien with respect to 31% of certain liabilities
settled in cash by the companies relating to unresolved pre-separation tax matters. If any of the
companies responsible for all or a portion of such liabilities were to default in its payment of costs or
expenses related to any such liability, we would be responsible for a portion of the defaulting party or
parties’ obligation. We are responsible for all of our own taxes that are not shared pursuant to the Tax
Sharing Agreement’s sharing formula. In addition, Tyco International and Covidien are responsible for
their tax liabilities that are not subject to the Tax Sharing Agreement’s sharing formula.

Prior to separation, certain of our subsidiaries filed combined income tax returns with Tyco
International. Those and other of our subsidiaries’ income tax returns are periodically examined by
various tax authorities. In connection with these examinations, tax authorities, including the Internal
Revenue Service (“IRS”), have raised issues and proposed tax adjustments. Tyco International, as the
U.S. income tax audit controlling party under the Tax Sharing Agreement, is reviewing and contesting
certain of the proposed tax adjustments. Amounts related to these tax adjustments and other tax
contingencies and related interest that management has assessed under the uncertain tax position
provisions of ASC 740, Income Taxes, which relate specifically to our entities have been recorded on the
Consolidated Financial Statements. In addition, we may be required to fund portions of Covidien and
Tyco International’s tax obligations. Estimates about these guarantees have also been recognized on the
Consolidated Financial Statements. See Note 12 for additional information.

During fiscal 2007, the IRS concluded its field examination of certain of Tyco International’s U.S.
federal income tax returns for the years 1997 through 2000 and issued Revenue Agent Reports which
reflect the IRS’ determination of proposed tax adjustments for the 1997 through 2000 period.
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Additionally, the IRS proposed civil fraud penalties against Tyco International arising from alleged
actions of former executives in connection with certain intercompany transfers of stock in 1998 and
1999. The penalties were asserted against a prior subsidiary of Tyco International that was distributed
to us in connection with the separation. Tyco International appealed certain of the proposed
adjustments for the years 1997 through 2000, and Tyco International has now resolved all but one of
the matters associated with the proposed tax adjustments, including reaching an agreement with the
IRS on the penalty adjustment. In October 2012, the IRS issued special agreement Forms 870-AD
concluding its audit of all tax matters for the period 1997 through 2000, excluding one issue that
remains in dispute as described below.

The disputed issue involves the tax treatment of certain intercompany debt transactions. The IRS
has asserted that certain intercompany loans originating during the period 1997 through 2000 did not
constitute debt for U.S. federal income tax purposes and has disallowed related interest deductions
recognized on Tyco International’s U.S. income tax returns during the period. Tyco International
contends that the intercompany financing qualified as debt for U.S. tax purposes and that the interest
deductions reflected on the income tax returns are appropriate. The IRS and Tyco International remain
unable to resolve this matter through the IRS appeals process. We understand that Tyco International
expects to receive statutory notices of deficiency from the IRS early in our fiscal 2013. Upon receipt of
these statutory notices, we expect that Tyco International will commence litigation of this matter with
the IRS in U.S. federal court. Based upon relevant facts surrounding the intercompany debt
transactions, relevant tax regulations, and applicable case law, we believe that we are adequately
reserved for this matter. However, the ultimate outcome is uncertain and if the IRS were to prevail on
its assertions, our share of the assessed tax, deficiency interest, and applicable withholding taxes and
penalties could have a material adverse impact on our results of operations and financial position.

In fiscal 2012, we made payments of $70 million for tax deficiencies related to undisputed tax
adjustments for the years 1997 through 2000. Concurrent with remitting these payments, we were
reimbursed $51 million from Tyco International and Covidien pursuant to their indemnifications for
pre-separation tax matters. Over the next twelve months, we expect to pay approximately $26 million,
inclusive of related indemnification payments, in connection with these pre-separation tax matters.

During fiscal 2011, the IRS completed its field examination of certain Tyco International income
tax returns for the years 2001 through 2004, issued Revenue Agent Reports which reflect the IRS’
determination of proposed tax adjustments for the 2001 through 2004 period, and issued certain notices
of deficiency. As a result of the completion of fieldwork and the settlement of certain tax matters in
fiscal 2011, we recognized income tax benefits of $35 million and other expense of $14 million pursuant
to the Tax Sharing Agreement. Also, in fiscal 2011, we made net cash payments of $154 million related
to pre-separation deficiencies. Tyco International’s income tax returns for the years 2001 through 2004
remain subject to adjustment by the IRS upon ultimate resolution of the disputed issue involving
certain intercompany loans originated during the period 1997 through 2000.

The IRS commenced its audit of certain Tyco International income tax returns for the years 2005
through 2007 in fiscal 2011.

During fiscal 2012, the IRS commenced its audit of our income tax returns for the years 2008
through 2010.
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At September 28, 2012 and September 30, 2011, we have reflected $71 million and $232 million,
respectively, of income tax liabilities related to the audits of Tyco International’s and our income tax
returns in accrued and other current liabilities as certain of these matters could be resolved within the
next twelve months.

We continue to believe that the amounts recorded on our Consolidated Financial Statements
relating to the matters discussed above are appropriate. However, the ultimate resolution is uncertain
and could result in a material impact to our results of operations, financial position, or cash flows.

Environmental Matters

We are involved in various stages of investigation and cleanup related to environmental
remediation matters at a number of sites. The ultimate cost of site cleanup is difficult to predict given
the uncertainties regarding the extent of the required cleanup, the interpretation of applicable laws and
regulations, and alternative cleanup methods. As of fiscal year end 2012, we concluded that it was
probable that we would incur remedial costs in the range of $13 million to $23 million. As of fiscal year
end 2012, we concluded that the best estimate within this range is $14 million, of which $5 million is
included in accrued and other current liabilities and $9 million is included in other liabilities on the
Consolidated Balance Sheet. In view of our financial position and reserves for environmental matters of
$14 million, we believe that any potential payment of such estimated amounts will not have a material
adverse effect on our results of operations, financial position, or cash flows.

14. Financial Instruments

We use derivative and non-derivative financial instruments to manage certain exposures to foreign
currency, interest rate, investment, and commodity risks.

Foreign Exchange Risks

As part of managing the exposure to changes in foreign currency exchange rates, we utilize foreign
currency forward and swap contracts, a portion of which are designated as cash flow hedges. The
objective of these contracts is to minimize impacts to cash flows and profitability due to changes in
foreign currency exchange rates on intercompany transactions, accounts receivable, accounts payable,
and other cash transactions.

We expect that significantly all of the balance in accumulated other comprehensive income
associated with the cash flow hedge-designated instruments addressing foreign exchange risks will be
reclassified into the Consolidated Statements of Operations within the next twelve months.

Interest Rate and Investment Risk Management

We issue debt, from time to time, to fund our operations and capital needs. Such borrowings can
result in interest rate exposure. To manage the interest rate exposure, we use interest rate swaps to
convert a portion of fixed-rate debt into variable-rate debt. We use forward starting interest rate swaps
and swaptions to manage interest rate exposure in periods prior to the anticipated issuance of
fixed-rate debt. We also utilize investment swap contracts to manage earnings exposure on certain
non-qualified deferred compensation liabilities.
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During fiscal 2012, in conjunction with the issuance of the 1.60% senior notes due 2015 and 3.50%
senior notes due 2022 (see Note 11 for additional information regarding the debt issuances), we
terminated the forward starting interest rate swaps and swaptions designated as cash flow hedges on
notional amounts of $400 million, originally entered into in fiscal 2010, for a cash payment of
$24 million. The effective portion of the forward starting interest rate swaps, a loss of approximately
$24 million, was recorded in accumulated other comprehensive income and is being reclassified to
interest expense through January 2016. The ineffective portion of the forward starting interest rate
swaps and the remaining unamortized premium of the swaptions were insignificant and were recorded
in interest expense during fiscal 2012. Also during fiscal 2012 and in conjunction with the issuance of
the 3.50% senior notes due 2022, we entered into, and subsequently terminated, a cash flow hedge-
designated interest rate swap on a notional amount of $300 million for a cash payment of $2 million.
That cash payment was recorded in accumulated other comprehensive income and is being reclassified
to interest expense through January 2022.

During fiscal 2011, we entered into interest rate swaps designated as fair value hedges on
$150 million principal amount of the 4.875% senior notes due 2021. The maturity dates of the interest
rate swaps coincide with the maturity date of the notes. Under these contracts, we receive fixed
amounts of interest applicable to the underlying notes and pay a floating amount based upon the three
month U.S. Dollar LIBOR.

During fiscal 2010, we entered into an interest rate swap designated as a fair value hedge on
$50 million principal amount of the 6.00% senior notes due 2012. The maturity date of the interest rate
swaps coincides with the maturity date of the underlying debt. Under this contract, we receive fixed
rates of interest applicable to the underlying debt and pay floating rates of interest based on the one
month U.S. Dollar LIBOR.

We utilize swaps to manage exposure related to certain of our non-qualified deferred
compensation liabilities. The notional amount of the swaps was $30 million at September 28, 2012 and
September 30, 2011. The swaps act as economic hedges of changes in a portion of the liabilities. The
change in value of both the swap contracts and the non-qualified deferred compensation liabilities are
recorded in selling, general, and administrative expenses on the Consolidated Statements of Operations.

Commodity Hedges

As part of managing the exposure to certain commodity price fluctuations, we utilize commodity
swap contracts designated as cash flow hedges. The objective of these contracts is to minimize impacts
to cash flows and profitability due to changes in prices of commodities used in production.

At September 28, 2012 and September 30, 2011, our commodity hedges had notional values of
$246 million and $211 million, respectively. We expect that significantly all of the balance in
accumulated other comprehensive income associated with the commodities hedges will be reclassified
into the Consolidated Statements of Operations within the next twelve months.

Hedges of Net Investment

We hedge our net investment in certain foreign operations using intercompany non-derivative
financial instruments denominated in the same currencies. The aggregate notional value of these
hedges was $2,981 million and $1,542 million at September 28, 2012 and September 30, 2011,
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Ic

spectively. We reclassified foreign exchange gains of $21 million, losses of $70 million, and losses of

$25 million in fiscal 2012, 2011, and 2010, respectively. These amounts were recorded as currency
translation, a component of accumulated other comprehensive income, offsetting foreign exchange
gains or losses attributable to the translation of the net investment. See Note 21 for additional
information.

Derivative Instrument Summary

The fair value of our derivative instruments at fiscal year end 2012 and 2011 is summarized below:

Fiscal
2012 2011

Fair Value Fair Value Fair Value Fair Value
of Asset of Liabilit, of Asset of Liabilit;
Positions”  Positions®  Positions”’  Positions®

(in millions)

Derivatives designated as hedging instruments:

Foreign currency contracts® ... ................. $ 2 $1 $1 $1

Interest rate swaps and swaptions . ............... 26 — 21 21

Commodity swap contracts . .. .................. 18 1 13 14
Total derivatives designated as hedging instruments . . . . . 46 2 35 36
Derivatives not designated as hedging instruments:

Foreign currency contracts® ... ................. 2 2 6 10

Investment swaps . . . ... ... ... 1 — — 5
Total derivatives not designated as hedging instruments . . ) 2 6 15
Total derivatives . .. ........o.tuitenenn.. $49 $ 4 $41 $51

M

@

(©)
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All derivative instruments in asset positions that mature within one year of the balance sheet date are recorded in prepaid
expenses and other current assets on the Consolidated Balance Sheets, except where a right of offset against liability
positions exists, and totaled $19 million and $12 million at September 28, 2012 and September 30, 2011, respectively. All
derivative instruments in asset positions that mature more than one year from the balance sheet date are recorded in other
assets on the Consolidated Balance Sheets and totaled $30 million and $21 million at September 28, 2012 and

September 30, 2011, respectively.

All derivative instruments in liability positions that mature within one year of the balance sheet date are recorded in
accrued and other current liabilities on the Consolidated Balance Sheets, except where a right of offset against asset
positions exists, and totaled $4 million and $43 million at September 28, 2012 and September 30, 2011, respectively. All
derivative instruments in liability positions that mature more than one year from the balance sheet date are recorded in
other liabilities on the Consolidated Balance Sheets; there were no derivatives in other liabilities at September 28, 2012 and
September 30, 2011.

Contracts are presented gross without regard to any right of offset that exists.



TE CONNECTIVITY LTD.
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS (Continued)

14. Financial Instruments (Continued)

The effects of derivative instruments designated as fair value hedges on the Consolidated
Statements of Operations during fiscal 2012, 2011, and 2010 were as follows:

Gain Recognized

Fiscal
Derivatives Designated as Fair Value Hedges Location 2012 2011 2010
(in millions)
Interest rate swaps™ .. ... ... ... ... ... Interest expense 7 $6 $6

(1)  Certain interest rate swaps designated as fair value hedges were terminated in December 2008. Terminated interest rate
swaps resulted in all gains presented in this table. Interest rate swaps in place at September 28, 2012 had no gain or loss
recognized on the Consolidated Statements of Operations during fiscal 2012, 2011, or 2010.

The effects of derivative instruments designated as cash flow hedges on the Consolidated
Statements of Operations during fiscal 2012, 2011, and 2010 were as follows:

Gain (Loss)

Recognized Gain (Loss) Reclassified Gain (Loss) Recognized
in OCI from Accumulated in Income (Ineffective
(Effective OCI into Income Portion and Amount Excluded
Portion) (Effective Portion) From Effectiveness Testing)
Derivatives Designated as Cash Flow Hedges Amount Location Amount Location Amount

(in millions)

Fiscal year end 2012:

Foreign currency contracts . ........ $ —  Cost of sales $ (1) Cost of sales $—
Commodity swap contracts . ........ 28  Cost of sales 10 Cost of sales —
Interest rate swaps and swaptions(") . . . (5) Interest expense  (10) Interest expense ~ —
Total ........... . $ 23 $ (1) $—
Fiscal year end 2011:
Foreign currency contracts ......... $ 1  Cost of sales $ 5 Cost of sales $—
Commodity swap contracts . ........ 29  Cost of sales 42 Cost of sales —
Interest rate swaps and swaptions(") . . . (9) Interest expense (5) Interest expense (1)
Total . ... $21 $ 42 $(1)
Fiscal year end 2010:
Foreign currency contracts ......... $ 4  Cost of sales $ 2 Cost of sales $—
Commodity swap contracts . ........ 20  Cost of sales 9 Cost of sales —
Interest rate swaps and swaptions(" . . . (12) Interest expense (5) Interest expense  (5)
Total . ... 12 $ 6 $(5)

(1) During fiscal 2012, we terminated forward starting interest rate swaps and swaptions designated as cash flow hedges. Prior
to the termination, the forward starting interest rate swaps generated losses of $3 million, $9 million, and $12 million in
other comprehensive income related to the effective portions of the hedges during fiscal 2012, 2011, and 2010, respectively.
Also during fiscal 2012, we entered into and terminated an interest rate swap designated as a cash flow hedge, recording a
loss of $2 million in other comprehensive income. The forward starting interest rate swaps, subsequent to termination, and
certain forward starting interest rate swaps designated as cash flow hedges that were terminated in September 2007 resulted
in losses of $10 million, $5 million, and $5 million reflected in interest expense in fiscal 2012, 2011, and 2010, respectively.
Swaptions terminated in fiscal 2012 resulted in losses of $1 million and $5 million in interest expense in fiscal 2011 and
2010, respectively, as a result of amounts excluded from the hedging relationship; losses in fiscal 2012 were insignificant.
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The effects of derivative instruments not designated as hedging instruments on the Consolidated
Statements of Operations during fiscal 2012, 2011, and 2010 were as follows:

Gain (Loss) Recognized

Fiscal
Derivatives not Designated as Hedging Instruments Location 2012 2011 2010
(in millions)i
Foreign currency contracts . ...................... Selling, general, and
administrative expenses $(33) $7 $18
Investment swaps. . ... ..ot Selling, general, and
administrative expenses 7 1)
Total .. ... $(26) $6 $20

During fiscal 2012, 2011, and 2010, we incurred losses of $33 million, gains of $7 million, and gains
of $18 million, respectively, as a result of marking foreign currency derivatives not designated as
hedging instruments to fair value. Fiscal 2012 losses, which included losses of $20 million incurred in
anticipation of the acquisition of Deutsch, were offset by gains realized as a result of re-measuring
certain non-U.S. Dollar-denominated intercompany non-derivative financial instruments to the U.S.
Dollar. Gains in fiscal 2011 and 2010 were largely offset by losses realized as a result of re-measuring
the underlying assets and liabilities denominated in foreign currencies to primarily the Euro or U.S.
Dollar.

15. Fair Value Measurements

ASC 820, Fair Value Measurements and Disclosures, specifies a fair value hierarchy based upon the
observable inputs utilized in valuation of certain assets and liabilities. Observable inputs (highest level)
reflect market data obtained from independent sources, while unobservable inputs (lowest level) reflect
internally developed market assumptions. Fair value measurements are classified under the following
hierarchy:

e Level 1—Quoted prices in active markets for identical assets and liabilities.

* Level 2—Quoted prices in active markets for similar assets and liabilities, or other inputs that
are observable for the asset or liability, either directly or indirectly, for substantially the full term
of the asset or liability.

* Level 3—Unobservable inputs that are supported by little or no market activity and that are
significant to the fair value of the assets and liabilities. This includes certain pricing models,
discounted cash flows methodologies, and similar techniques that use significant unobservable
inputs.
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Financial assets and liabilities recorded at fair value on a recurring basis were as follows:

Description

September 28, 2012:
Assets:
Commodity swap CONtracts . ..............coueeun....
Interest rate swaps and swaptions . ....................
Investment swap contracts . . ............ ... .. ... .....
Foreign currency contracts) ......... ... ... ... .......
Rabbi trust assets . .............. . . . i

Total assets at fair value . ........... ... .. ... .. ... ...
Liabilities:

Commodity SWap CONracts . .............oveuueennn.n.

Foreign currency contracts) .. .......................

Total liabilities at fairvalue . ... ....... ... .. ... ....

September 30, 2011:
Assets:
Commodity swap contracts ..........................
Interest rate swaps and swaptions . ....................
Foreign currency contracts) .. ........ .. ... ... ......
Rabbi trust assets . ......... ... . i

Total assets at fair value . ........... ... ... ... . ...
Liabilities:

Commodity swap contracts . ...............cueunuen...

Interest rate swaps and swaptions . ....................

Investment SWap CONLTACES . . oo v vt v oot e et e eeee s
Foreign currency contracts) .. ........ ... .. ... ......

Total liabilities at fair value .. ... ....... ... ... ... .....

Fair Value Measurements
Using Inputs Considered as

Level 1 Level 2 Level 3  Fair Value
(in millions)
$18 $ — $— $ 18
— 26 — 26
— 1 — 1
- 4 — 4
4 v = 8
$22 $110  $—  $132
$1 $— $— $ 1
- 3 = _3
S1 83 = 54
$13  § —  $— $ 13
— 21 — 21
— 7 — 7
s = 8
$18  $107  $—  $125
$14 $ —  $— $ 14
— 21 — 21
— 5 — 5
- 1 = 1
$14 $ 37 $— 51

(1) Contracts are presented gross without regard to any right of offset that exists. See Note 14 for a reconciliation of amounts

to the Consolidated Balance Sheets.

The following is a description of the valuation methodologies used for the respective financial

assets and liabilities measured at fair value on a recurring basis:

* Commodity swap contracts—Fair value of these assets and liabilities is determined using quoted

prices on futures exchanges (level 1).

* Interest rate swaps and swaptions—Fair value of these assets and liabilities is determined based
on observable inputs other than quoted prices. The positions are primarily valued using market
approach models that use readily observable interest rates as their basis (level 2).
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* Investment swap contracts—Fair value of these assets is determined based on observable inputs
other than quoted prices. The positions are primarily valued using market approach models that
use readily observable equity returns as their basis (level 2).

* Foreign currency contracts—Fair value of these assets and liabilities is determined using the
market approach. Values are based on observable market transactions of spot and forward
currency rates (level 2).

* Rabbi trust assets—Rabbi trust assets are principally comprised of comingled equity funds that
are marked to fair value based on unadjusted quoted prices in active markets (level 1) and fixed
income securities that are marked to fair value based on quoted market prices or other pricing
determinations based on the results of market approach valuation models using observable
market data such as recently reported trades, bid and offer information, and benchmark
securities (level 2).

The majority of the derivatives that we enter into are valued using over-the-counter quoted market
prices for similar instruments. We do not believe that the fair values of these derivative instruments
differ materially from the amounts that would be realized upon settlement or maturity.

As of September 28, 2012 and September 30, 2011, we did not have significant financial assets or
liabilities that were measured at fair value on a non-recurring basis or non-financial assets or liabilities
that were measured at fair value.

During fiscal 2012, we used significant other observable inputs (level 2) to calculate a $28 million
impairment charge related to the TE Professional Services business. See Note 4 for additional
information. During fiscal 2010, we used significant other observable inputs (level 2) to calculate a
$12 million impairment charge related to the Dulmison connectors and fittings product line. See Note 3
for additional information.

Other Financial Instruments

Financial instruments other than derivative instruments include cash and cash equivalents, accounts
receivable, accounts payable, and long-term debt. These instruments are recorded on our Consolidated
Balance Sheets at book value. For cash and cash equivalents, accounts receivable and accounts payable,
we believe book value approximates fair value due to the short-term nature of these instruments. See
Note 11 for disclosure of the fair value of long-term debt. The following is a description of the
valuation methodologies used for the respective financial instruments:

* Cash and cash equivalents—Cash and cash equivalents are valued at book value, which we
consider to be equivalent to unadjusted quoted prices (level 1).

e Accounts receivable—Accounts receivable are valued based on the net value expected to be
realized. The net realizable value generally represents an observable contractual agreement
(level 2).

* Accounts payable—Accounts payable are valued based on the net value expected to be paid,
generally supported by an observable contractual agreement (level 2).

* Long-term debt—The fair value of long-term debt, including both current and non-current
maturities, as presented in Note 11, is derived from quoted market prices or other pricing
determinations based on the results of market approach valuation models using observable
market data such as recently reported trades, bid and offer information, and benchmark
securities (level 2).
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Defined Benefit Pension Plans

We have a number of contributory and noncontributory defined benefit retirement plans covering
certain of our U.S. and non-U.S. employees, designed in accordance with local customs and practice.

The net periodic pension benefit cost for all U.S. and non-U.S. defined benefit pension plans in
fiscal 2012, 2011, and 2010 was as follows:

U.S. Plans Non-U.S. Plans
Fiscal Fiscal
2012 2011 2010 2012 2011 2010
($ in millions)
SEIviCE COSE . o v vt v et $ 7 $ 7 $ 6 $51 $65 $ 58
Interest cost . ...... .. ... .. .. .. 51 52 54 76 88 83
Expected return on plan assets . . ............. (58) (63) (59) (54) (59) (53)
Amortization of net actuarial loss . . ........... 42 35 33 29 41 29
Other ... .. (1) — 2 %) (4) (1)
Net periodic pension benefit cost . ............ $ 41 $ 31 $ 36 $ 97 $131 $116
Weighted-average assumptions used to determine net
pension benefit cost during the period:

Discountrate ..................00 ..., 471% 510% 585% 412% 3.97% 4.59%
Expected return on plan assets . . ............. 710% 7.45% 7.69% 5.43% 537% 5.58%
Rate of compensation increase . . ............. 4.00% 4.00% 4.00% 3.01% 3.50% 3.51%
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The following table represents the changes in benefit obligations and plan assets and the net
amount recognized on the Consolidated Balance Sheets for all U.S. and non-U.S. defined benefit

pension plans at fiscal year end 2012 and 2011:

U.S. Plans Non-U.S. Plans
Fiscal Fiscal
2012 2011 2012 2011
($ in millions)
Change in benefit obligations:
Benefit obligation at beginning of fiscal year . .. ........... $1,114  $1,058 $ 1,896  $2,136
Service Cost. ... ... 7 7 51 65
Interest cost .. ... ... . 51 52 76 88
Plan amendments . ........... ... . . ... ... — — (2) (114)
Actuarial loss (gain) . ........... i 69 61 248 (255)
Benefits and administrative expenses paid . . .............. (63) (64) (86) (85)
De-recognition of annuity contracts® ... ................ — — — (74)
New plans. . . . ... — — 47 78
Other . .. (1) — (24) 57
Benefit obligation at end of fiscal year .. ............. ... 1,177 1,114 2,206 1,896
Change in plan assets:
Fair value of plan assets at beginning of fiscal year ......... 851 883 980 1,063
Actual return on plan assets. . . ... ... 152 31 101 (7
Employer contributions .. .......... ... ... ... ... .. 1 1 95 88
De-recognition of annuity contracts® ... ................ — — — (99)
Benefits and administrative expenses paid . . .............. (63) (64) (86) (85)
Other . ..o — — 28 20
Fair value of plan assets at end of fiscal year.............. 941 851 1,118 980
Funded Status . ... .......uuiinti $ (236) $(263) $(1,088) $ (916)
Amounts recognized on the Consolidated Balance Sheets:
Other @SSELS . . v v vttt e e et - $ — 8 — $ 3
Accrued and other current liabilities . . . .. ............... 4) 3) (18) (19)
Long-term pension and postretirement liabilities . . ... ... ... (232) (260)  (1,070) (900)
Net amount recognized . .. ...... ..o, $ (236) $(263) $(1,088) $ (916)
Weighted-average assumptions used to determine pension benefit
obligations at period end:
Discountrate ............ .. ... . . . . i i 398%  4.71% 331% 4.12%
Rate of compensation increase® . ............ .. .. ..... —%  4.00%  2.88% 3.01%

(1) During fiscal 2011, we de-recognized certain non-U.S. annuity contracts that represented partial plan settlements.

(2) During fiscal 2012, the sole remaining active U.S. defined benefit pension plan was frozen to new benefit accruals.
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The pre-tax amounts recognized in accumulated other comprehensive income for all U.S. and
non-U.S. defined benefit pension plans in fiscal 2012 and 2011 were as follows:

U.S. Plans Non-U.S. Plans
Fiscal Fiscal
2012 2011 2012 2011

(in millions)

Change in net loss:

Unrecognized net loss at beginning of fiscal year.................. $504 $446 $ 539 $ 717
Current year changes recorded in accumulated other comprehensive

INCOME . ..ottt e e e (24) 93 195 (137)
Amortization reclassified to earnings . ............. . ... ... ... 42) (35 (29 @
Unrecognized net loss at end of fiscal year . ... .................. $438 $504 $ 705 $ 539
Change in prior service credits:
Unrecognized prior service credit at beginning of fiscal year ......... $ — $— $120 $ 4
Current year changes recorded in accumulated other comprehensive

INCOME . .ottt et et e e e — — (1) (121)
Amortization reclassified to earnings ............ .. ... .. ... — — 9 5

Unrecognized prior service credit at end of fiscal year . . ............ $ — $— $(112) $(120)

Unrecognized actuarial losses recorded in accumulated other comprehensive income for non-U.S.
defined benefit pension plans in fiscal 2012 are principally the result of declining discount rates.
Unrecognized actuarial gains and prior service credits recorded in accumulated other comprehensive
income for non-U.S. defined benefit pension plans in fiscal 2011 are principally the result of changes in
the rate of compensation increase assumption and a significant plan amendment adopted during fiscal
2011. Amortization of prior service credit is included in other in the above table summarizing the
components of net periodic pension benefit cost.

The estimated amortization of actuarial losses from accumulated other comprehensive income into
net periodic pension benefit cost for U.S. and non-U.S. defined benefit pension plans in fiscal 2013 is
expected to be $36 million and $40 million, respectively. The estimated amortization of prior service
credit from accumulated other comprehensive income into net periodic pension benefit cost for
non-U.S. defined benefit pension plans in fiscal 2013 is expected to be $9 million; there is no prior
service credit associated with U.S. defined benefit pension plans.

In determining the expected return on plan assets, we consider the relative weighting of plan assets
by class and individual asset class performance expectations.

The investment strategy for the U.S. pension plans is governed by our investment committee;
investment strategies for non-U.S. pension plans are governed locally. Our investment strategy for our
pension plans is to manage the plans on a going concern basis. Current investment policy is to achieve
a reasonable return on assets, subject to a prudent level of portfolio risk, for the purpose of enhancing
the security of benefits for participants. Projected returns are based primarily on pro forma asset
allocation, expected long-term returns, and forward-looking estimates of active portfolio and investment
management.
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During fiscal 2012, our investment committee made the decision to change the target asset
allocation of the U.S. plans’ master trust from 30% equity and 70% fixed income to 10% equity and
90% fixed income in an effort to better protect the funded status of the U.S. plans’ master trust. Asset
reallocation will continue over a multi-year period based on the funded status of the U.S. plans’ master
trust and market conditions. We expect to reach our target allocation when the funded status of the
U.S. plans’ master trust, as determined by the Pension Protection Act of 2006 (the “Pension Act”), will
be over 100%. Based on the Pension Act definition of funded status, our target asset allocation at
September 28, 2012 is 35% equity and 65% fixed income.

Target weighted-average asset allocations and weighted-average asset allocations for U.S. and
non-U.S. pension plans at fiscal year end 2012 and 2011 were as follows:

U.S. Plans Non-U.S. Plans

Fiscal  Fiscal Fiscal  Fiscal
Target 2012 2011 Target 2012 2011

Asset Category:

Equity securities . . . ... ...ttt 10% 38% 35% 41% 41% 44%
Debt securities . . ........ ... . ... . 90 62 63 37 37 38
Insurance contracts and other investments . ........... — — 2 20 20 16
Real estate investments . . .. ...................... — — — 2 2 2

TOtal 100% 100% 100% 100% 100% 100%

Our common shares are not a direct investment of our pension funds; however, the pension funds
may indirectly include our shares. The aggregate amount of our common shares would not be
considered material relative to the total pension fund assets.

Our funding policy is to make contributions in accordance with the laws and customs of the
various countries in which we operate as well as to make discretionary voluntary contributions from
time to time. We anticipate that, at a minimum, we will make the minimum required contributions to
our pension plans in fiscal 2013 of $4 million to U.S. plans and $97 million to non-U.S. plans.

Benefit payments, which reflect future expected service, as appropriate, are expected to be paid as
follows:

U.S. Plans  Non-U.S. Plans
(in millions)

Fiscal 2013 . ... .. ... . $ 65 $ 73
Fiscal 2014 . .. ... . 61 85
Fiscal 2015 .. ... ... .. 64 78
Fiscal 2016 . ....... ... .. . . 65 87
Fiscal 2017 .. ... ... . . . . 66 88
Fiscal 2018-2022. ... . .. .. 349 518
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The accumulated benefit obligation for all U.S. and non-U.S. plans as of fiscal year end 2012 and
2011 was as follows:

U.S. Plans Non-U.S. Plans
Fiscal Fiscal
2012 2011 2012 2011
(in millions)
Accumulated benefit obligation . .. ........................ $1,177 $1,113  $2,004 $1,725

The accumulated benefit obligation and fair value of plan assets for U.S. and non-U.S. pension
plans with accumulated benefit obligations in excess of plan assets at fiscal year end 2012 and 2011
were as follows:

U.S. Plans Non-U.S. Plans
Fiscal Fiscal
2012 2011 2012 2011
(in millions)
Accumulated benefit obligation . . .. ....................... $1,177 $1,113  $1,916 $1,649
Fair value of plan assets . .. .......... ... ... ... 941 851 1,012 886

The projected benefit obligation and fair value of plan assets for U.S. and non-U.S. pension plans
with projected benefit obligations in excess of plan assets at fiscal year end 2012 and 2011 were as
follows:

U.S. Plans Non-U.S. Plans
Fiscal Fiscal
2012 2011 2012 2011
(in millions)
Projected benefit obligation . ............................ $1,177 $1,114 $2,206 $1,862
Fair value of plan assets . . . ............ oo, 941 851 1,118 942

We value our pension assets based on the fair value hierarchy of ASC 820, Fair Value
Measurements and Disclosures. Details of the fair value hierarchy are described in Note 15. The
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following table presents our defined benefit pension plans’ asset categories and their associated fair

value within the fair value hierarchy at fiscal year end 2012 and 2011:

September 28, 2012:
Equity:
Equity securities:

U.S. equity securities) .. ..........
Non-U.S. equity securities . .......
Commingled equity funds® ..........

Fixed income:

Government bonds® ... ............
Corporate bonds® ... ..............
Commingled bond fund® . ...........
Real estate investments©® . ... ..........

Items to reconcile to fair value of plan

assets® .o,

Fair value of plan assets. . .............

September 30, 2011:
Equity:
Equity securities:

U.S. equity securities®™ ... .........
Non-U.S. equity securities®® ........
Commingled equity funds® ..........

Fixed income:

Government bonds® ... ............
Corporate bonds™® . . ...............
Commingled bond fund® ............
Real estate investments® . ... ..........
Insurance contracts) . ... .............
Other® . . . ... .

Subtotal . .......... ... ... ... ... ...

Items to reconcile to fair value of plan

assets® L.

Fair value of plan assets. . .............

U.S. Plans Non-U.S. Plans

Level 1 Level 2 Level 3 Total Level 1 Level 2 Level 3 Total
(in millions)

$176 $ — $— $176 $67 $ — $— $ 67
165 — — 165 168 — — 168
— — — — — 49 — 49
— 89 — 89 — 199 — 199
— 488 — 488 — 128 — 128
— — — — — 272 — 272
— — — — — — 19 19
— — — — — 86 — 86
— 14— 14 60 48 109
$341 $591 $— 932 $236 $794 $67 1,097
_9 _ 2
$941 $1,118
$145 § — $— $145 $43 $§ — $— § 43
152 — — 152 61 — — 61
— — — — — 327 — 327
— 73 — 73 — 134 — 134
— 459 — 459 — 104 — 104
— — — — — 130 — 130
— — — — — — 20 20
— — — — — 85 — 85
— 12 — 12 — 21 34 55
$297 $544 $— 841 $104 $801 $54 959
10 21
$851 $ 980

(1) U.S. and non-U.S. equity securities are valued at the closing price reported on the stock exchange on which the individual

securities are traded.
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(2) Commingled equity funds are pooled investments in multiple equity-type securities. Fair value is calculated as the closing
price of the underlying investments, an observable market condition, divided by the number of shares of the fund
outstanding.

(3) Government bonds are marked to fair value based on quoted market prices or market approach valuation models using
observable market data such as quotes, spreads, and data points for yield curves.

(4) Corporate bonds are marked to fair value based on quoted market prices or market approach valuation models using
observable market data such as quotes, spreads, and data points for yield curves.

(5) Commingled bond funds are pooled investments in multiple debt-type securities. Fair value is calculated as the closing price
of the underlying investments, an observable market condition, divided by the number of shares of the fund outstanding.

(6) Real estate investments include investments in commingled real estate funds. The investments are valued at their net asset
value which is calculated using unobservable inputs that are supported by little or no market activity.

(7) Insurance contracts are valued using cash surrender value, or face value of the contract if a cash surrender value is
unavailable. These values represent the amount that the plan would receive on termination of the underlying contract.

(8) Other investments are primarily comprised of derivatives, short-term investments, hedge funds, and structured products
such as collateralized obligations and mortgage- and asset-backed securities. Derivatives, short-term investments, and
structured products are marked to fair value using models that are supported by observable market based data (level 2).
Hedge funds are valued at their net asset value which is calculated using unobservable inputs that are supported by little or
no market activity (level 3).

(9) Items to reconcile to fair value of plan assets include amounts receivable for securities sold, amounts payable for securities
purchased, and any cash balances, considered to be carried at book value, that are held in the plans.

The following table sets forth a summary of changes in the fair value of Level 3 assets contained
in the non-U.S. plans during fiscal 2012 and 2011:

Real Estate  Hedge Funds
(in millions)

Balance at September 24, 2010 . .. . ... $18 $—
Return on assets held at end of year . . . ......... ... ... ... ... .. ... 1 (1)
Purchases, sales, and settlements, net . ................... ... .. ... 1 35
Balance at September 30, 2011 . . ... ... . . 20 34
Return on assets held atend of year . .. .......... ... ... ... ... ... .. 1) 2
Purchases, sales, and settlements, net . ............. ... ... ... ... — 12
Balance at September 28, 2012 . . . . . . ... $19 $48

Defined Contribution Retirement Plans

We maintain several defined contribution retirement plans, the most significant of which is located
in the U.S. These plans include 401(k) matching programs, as well as qualified and nonqualified profit
sharing and share bonus retirement plans. Expense for the defined contribution plans is computed as a
percentage of participants’ compensation and was $61 million, $65 million, and $56 million for fiscal
2012, 2011, and 2010, respectively.
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Deferred Compensation Plans and Rabbi Trusts

We maintain nonqualified deferred compensation plans, which permit eligible employees to defer a
portion of their compensation. A record keeping account is set up for each participant and the
participant chooses from a variety of measurement funds for the deemed investment of their accounts.
The measurement funds correspond to a number of funds in our 401(k) plans and the account balance
fluctuates with the investment returns on those funds. Total deferred compensation liabilities were
$83 million and $67 million at fiscal year end 2012 and 2011, respectively. See Note 14 for additional
information regarding our risk management strategy related to deferred compensation liabilities.

Additionally, we have established rabbi trusts, related to certain acquired companies, through
which the assets may be used to pay non-qualified plan benefits. The trusts primarily hold bonds and
equities. The rabbi trust assets are subject to the claims of our creditors in the event of our insolvency;
plan participants are general creditors of ours with respect to these benefits. The value of the assets
held by these trusts, included in other assets on the Consolidated Balance Sheets, was $83 million and
$84 million at fiscal year end 2012 and 2011, respectively. Total liabilities related to the assets held by
the rabbi trust and reflected on the Consolidated Balance Sheets were $17 million and $18 million at
fiscal year end 2012 and 2011, respectively, and include certain deferred compensation liabilities
(referred to above), split dollar life insurance policy liabilities, and an unfunded pension plan in the
U.S. Plan participants are general creditors of ours with respect to these benefits.

Postretirement Benefit Plans

In addition to providing pension and 401(k) benefits, we also provide certain health care coverage
continuation for qualifying retirees from the date of retirement to age 65.

Net periodic postretirement benefit cost was $3 million in each of fiscal 2012, 2011, and 2010 and
consisted primarily of service and interest costs. The weighted-average assumptions used to determine
net postretirement benefit cost in fiscal 2012, 2011, and 2010 were as follows:

Fiscal
02200 200
Discount rate . . . ... i 5.00% 4.95% 6.05%
Rate of compensation increase . ...................... 4.00% 4.00% 4.00%

The accrued postretirement benefit obligations were $55 million and $47 million at fiscal year end
2012 and 2011, respectively. The fair value of plan assets was $3 million at both fiscal year end 2012
and 2011. The underfunded status of the postretirement benefit plans was primarily included in
long-term pension and postretirement liabilities on the Consolidated Balance Sheets. The weighted-
average assumptions used to determine postretirement benefit obligations at fiscal year end 2012 and
2011 were as follows:

Fiscal
EIERNET]
Discount rate . ... ... 3.85% 5.00%
Rate of compensation increase . .. .......... ... ... 3.35% 4.00%
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Unrecognized prior service costs and actuarial losses of $11 million and $5 million at fiscal year

end 2012 and 2011, respectively, were recorded in accumulated other comprehensive income.
Amortization of these balances into net periodic postretirement benefit cost is expected to be
insignificant in fiscal 2013.

Our investment strategy for our postretirement benefit plans is to achieve a reasonable return on

assets, subject to a prudent level of portfolio risk. The plan is invested in debt securities, which are

considered level 2 in the fair value hierarchy, and equity securities, which are considered level 1 in the

fair value hierarchy, and targets an allocation of 50% in each category.

We anticipate that we will make contributions of $2 million to our postretirement benefit plans in

fiscal 2013.

Benefit payments, which reflect future expected service, as appropriate, are expected to be
$3 million annually from fiscal 2013 through fiscal 2017 and $14 million in total from fiscal 2018
through fiscal 2022. Health care cost trend assumptions used to determine postretirement benefit
obligations are as follows:

Fiscal
2012 2011
Health care cost trend rate assumed for next fiscal year .. ........ 7.51% 7.74%
Rate to which the cost trend rate is assumed to decline .......... 4.50% 4.50%
Fiscal year the ultimate trend rate is achieved ... .............. 2029 2029
A one-percentage point change in assumed healthcare cost trend rates would have the following
effects:
One Percentage  One Percentage
Point Increase Point Decrease
(in millions)
Effect on total of service and interest cost.......... $— $—
Effect on postretirement benefit obligation . .. ... ... 6 5)

105



TE CONNECTIVITY LTD.
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS (Continued)

17. Income Taxes

Our operations are conducted through our various subsidiaries in a number of countries
throughout the world. We have provided for income taxes based upon the tax laws and rates in the
countries in which our operations are conducted and income and loss from operations is subject to
taxation.

Significant components of the income tax provision for fiscal 2012, 2011, and 2010 were as follows:

Fiscal
2012 2011 2010
(in millions)
Current:
United States:
Federal .. ......... ... .. ... .. ... ... ... ... $ 92 $§ 50 $ 343
State . ... e 11 20 45
Non-U.S. ... . e 194 174 59
Current income tax provision . . .. ................ 297 244 447
Deferred:
United States:
Federal ...... ... ... . . (50) 55 36
State . ..o 4 — 7
Non-U.S. ... . 2) 48 (14)
Deferred income tax provision . . ................. (48) 103 29
Provision for income taxes . . . ............o...... $ 249 § 347 $ 476

The U.S. and non-U.S. components of income from continuing operations before income taxes for
fiscal 2012, 2011, and 2010 were as follows:

Fiscal
2012 2011 2010
(in millions)
US. D $ (96) $ 134 § 87
Non-U.S.) . 1,511 1,441 1,407
Income from continuing operations before income taxes .. $1,415 $1,575 $1,494

(1) During fiscal 2012, we reclassified fiscal 2011 and 2010 amounts previously reported to reflect intercompany
transactions consistent with the current year presentation.
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The reconciliation between U.S. federal income taxes at the statutory rate and provision for
income taxes on continuing operations for fiscal 2012, 2011, and 2010 was as follows:

Fiscal
2012 2011 2010

(in millions)

Notional U.S. federal income tax provision at the statutory rate............ $495 $551 §$523

Adjustments to reconcile to the income tax provision:
U.S. state income tax provision, net . ................uuuuineo... 10 13 33
Other income—Tax Sharing Agreement . .......................... (18) 9) (62)
Tax law changes. . . . ..ottt 21 @) (1)
Tax credits . ..o 9) 9) 2)
Non-U.S. net earnings™ . . . ... ... .. (225) (253) (253)
Nondeductible charges . . . ... ... . e 3 14 16
Change in accrued income tax liabilities . ........... ... ... ....... 95 30 267
Valuation allowance . . . . ... (107) 1 (64)
Other . ..o (16) 13 19
Provision for inCOmMe taxes . . . ... ...ttt $249 $347 § 476

(1)  Excludes asset impairments, nondeductible charges, and other items which are broken out separately in the table.

The tax provision for fiscal 2012 reflects income tax benefits recognized in connection with
profitability in certain entities operating in lower tax rate jurisdictions. In addition, the provision for
fiscal 2012 reflects an income tax benefit of $107 million recognized in connection with a reduction in
the valuation allowance associated with tax loss carryforwards in certain non-U.S. locations partially
offset by accruals of interest related to uncertain tax positions.

The tax provision for fiscal 2011 reflects income tax benefits recognized in connection with
profitability in certain entities operating in lower tax rate jurisdictions partially offset by accruals of
interest related to uncertain tax positions. In addition, the tax provision for fiscal 2011 reflects income
tax benefits of $35 million associated with the completion of fieldwork and the settlement of certain
U.S. tax matters.

The tax provision for fiscal 2010 reflects charges of $307 million primarily associated with certain
proposed adjustments to prior year income tax returns and related accrued interest partially offset by
income tax benefits of $101 million recognized in connection with the completion of certain non-U.S.
audits of prior year income tax returns. The charges of $307 million and the income tax benefits of
$101 million are reflected in change in accrued income tax liabilities in fiscal 2010 in the reconciliation
above. In addition, the provision for fiscal 2010 reflects an income tax benefit of $72 million recognized
in connection with a reduction in the valuation allowance associated with tax loss carryforwards in
certain non-U.S. locations.
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Deferred income taxes result from temporary differences between the amount of assets and
liabilities recognized for financial reporting and tax purposes. The components of the net deferred
income tax asset at fiscal year end 2012 and 2011 were as follows:

Fiscal
2012 2011

(in millions)

Deferred tax assets:

Accrued liabilities and reserves . . .. .................... $ 270 $ 277
Tax loss and credit carryforwards . ..................... 3,382 3,569
Inventories . ... .. .. ...t e 54 48
Pension and postretirement benefits . ................... 331 316
Deferred revenue. . . ... .. 15 14
Interest . .. ..o 342 312
Unrecognized income tax benefits. . .. .................. 469 455
Other ... 22 33
4,885 5,024

Deferred tax liabilities:
Intangible assets . ...... ... ... (764) (527)
Property, plant, and equipment . . .. ......... .. ... ... ... (101) (91)
Other . ... e (85) (84)
(950) (702)
Net deferred tax asset before valuation allowance . ........... 3,935 4,322
Valuation allowance ................. ... ... ... ....... (1,719)  (1,921)
Net deferred tax asset . . ... .oov i it e et $2216 $ 2,401

Tax loss and credit carryforwards decreased due primarily to the utilization of operating loss
carryforwards in fiscal 2012. Further, intangible assets increased primarily due to our acquisition of
Deutsch and the valuation allowance decreased due to the recognition of net operating loss
carryforwards in certain non-U.S. locations.

At fiscal year end 2012, we had approximately $1,605 million of U.S. federal and $140 million of
U.S. state net operating loss carryforwards (tax effected) which will expire in future years through 2032.
In addition, at fiscal year end 2012, we had approximately $157 million of U.S. federal tax credit
carryforwards, of which $43 million have no expiration and $114 million will expire in future years
through 2032, and $42 million of U.S. state tax credits carryforwards which will expire in future years
through 2027. At fiscal year end 2012, we also had $70 million of U.S. federal capital loss carryforwards
(tax effected) expiring through 2017.

At fiscal year end 2012, we had approximately $1,333 million of net operating loss carryforwards
(tax effected) in certain non-U.S. jurisdictions, of which $1,170 million have no expiration and
$163 million will expire in future years through 2032. Also, at fiscal year end 2012, there were
$2 million of non-U.S. tax credit carryforwards which have no expiration. In addition, $33 million of
non-U.S. capital loss carryforwards (tax effected) have no expiration.
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The valuation allowance for deferred tax assets of $1,719 million and $1,921 million at fiscal year
end 2012 and 2011, respectively, relates principally to the uncertainty of the utilization of certain
deferred tax assets, primarily tax loss, capital loss, and credit carryforwards in various jurisdictions. We
believe that we will generate sufficient future taxable income to realize the income tax benefits related
to the remaining net deferred tax assets on our Consolidated Balance Sheet. The valuation allowance
was calculated in accordance with the provisions of ASC 740, Income Taxes, which require that a
valuation allowance be established or maintained when it is more likely than not that all or a portion of
deferred tax assets will not be realized. At fiscal year end 2012, approximately $68 million of the
valuation allowance relates to share-based compensation and will be recorded to equity if certain net
operating losses and tax credit carryforwards are utilized.

The calculation of our tax liabilities includes estimates for uncertainties in the application of
complex tax regulations across multiple global jurisdictions where we conduct our operations. Under
the uncertain tax position provisions of ASC 740, we recognize liabilities for tax and related interest for
issues in the U.S. and other tax jurisdictions based on our estimate of whether, and the extent to which,
additional taxes and related interest will be due. These tax liabilities and related interest are reflected
net of the impact of related tax loss carryforwards as such tax loss carryforwards will be applied against
these tax liabilities and will reduce the amount of cash tax payments due upon the eventual settlement
with the tax authorities. These estimates may change due to changing facts and circumstances; however,
due to the complexity of these uncertainties, the ultimate resolution may result in a settlement that
differs from our current estimate of the tax liabilities and related interest. Further, management has
reviewed with tax counsel the issues raised by certain taxing authorities and the adequacy of these
recorded amounts. If our current estimate of tax and interest liabilities is less than the ultimate
settlement, an additional charge to income tax expense may result. If our current estimate of tax and
interest liabilities is more than the ultimate settlement, income tax benefits may be recognized.

We have provided income taxes for earnings that are currently distributed as well as the taxes
associated with several subsidiaries’ earnings that are expected to be distributed in fiscal 2013. No
additional provision has been made for U.S. or non-U.S. income taxes on the undistributed earnings of
subsidiaries or for unrecognized deferred tax liabilities for temporary differences related to basis
differences in investments in subsidiaries, as such earnings are expected to be permanently reinvested,
the investments are essentially permanent in duration, or we have concluded that no additional tax
liability will arise as a result of the distribution of such earnings. As of September 28, 2012, certain
subsidiaries had approximately $18 billion of undistributed earnings that we intend to permanently
reinvest. A liability could arise if our intention to permanently reinvest such earnings were to change
and amounts are distributed by such subsidiaries or if such subsidiaries are ultimately disposed. It is not
practicable to estimate the additional income taxes related to permanently reinvested earnings or the
basis differences related to investments in subsidiaries.

Uncertain Tax Position Provisions of ASC 740

As of September 28, 2012, we had total unrecognized income tax benefits of $1,795 million. If
recognized in future periods, $1,714 million of these currently unrecognized income tax benefits would
impact the income tax provision and effective tax rate. As of September 30, 2011, we had total
unrecognized income tax benefits of $1,783 million. If recognized in future periods, $1,684 million of
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these unrecognized income tax benefits would impact the income tax provision and effective tax rate.
The following table summarizes the activity related to unrecognized income tax benefits:

Fiscal
2012 2011 2010
(in millions)

Balance at beginning of fiscal year. ... .............. $1,783  $1,689  $1,799
Additions related to prior periods tax positions . ....... 41 123 104
Reductions related to prior periods tax positions . ... ... (36) 98)  (205)
Additions related to current period tax positions . ...... 31 43 24
ACqUISILIONS &« v vt et e e 7 45 —
Settlements .. ......... (12) 3) (31)
Reductions due to lapse of applicable statute of

limitations . ......... ... (19) (16) (2)
Balance at end of fiscal year .. .................... $1,795 $1,783  $1,689

We record accrued interest as well as penalties related to uncertain tax positions as part of the
provision for income taxes. As of September 28, 2012, we had recorded $1,335 million of accrued
interest and penalties related to uncertain tax positions on the Consolidated Balance Sheet of which
$1,299 million was recorded in income taxes and $36 million was recorded in accrued and other current
liabilities. During fiscal 2012, 2011, and 2010, we recognized $95 million, $86 million, and $231 million,
respectively, of expense related to interest and penalties on the Consolidated Statements of Operations.
As of September 30, 2011, the balance of accrued interest and penalties was $1,287 million of which
$1,154 million was recorded in income taxes and $133 million was recorded in accrued and other
current liabilities.

During fiscal 2007, the IRS concluded its field examination of certain of Tyco International’s U.S.
federal income tax returns for the years 1997 through 2000. Tyco International appealed certain
proposed tax adjustments for the years 1997 through 2000 and has resolved all but one of the matters
associated with the proposed adjustments. During fiscal 2011, the IRS completed its field examination
of certain Tyco International income tax returns for the years 2001 through 2004 and issued Revenue
Agent Reports which reflect the IRS’ determination of proposed tax adjustments for the 2001 through
2004 period. Also, during fiscal 2011 the IRS commenced its audit of certain Tyco International income
tax returns for the years 2005 through 2007. During fiscal 2012, the IRS commenced its audit of our
income tax returns for the years 2008 through 2010. See Note 13 for additional information regarding
the status of IRS examinations.

We file income tax returns on a combined, unitary, or stand-alone basis in multiple state and local
jurisdictions, which generally have statutes of limitations ranging from 3 to 4 years. Various state and
local income tax returns are currently in the process of examination or administrative appeal.

Our non-U.S. subsidiaries file income tax returns in the countries in which they have operations.
Generally, these countries have statutes of limitations ranging from 3 to 10 years. Various non-U.S.
subsidiary income tax returns are currently in the process of examination by taxing authorities.
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As of September 28, 2012, under applicable statutes, the following tax years remained subject to

examination in the major tax jurisdictions indicated:
Jurisdiction

Belgium . ...... ...
Brazil. . ... .. ...

Czech Republic ....... ... ... ... ... ......
France . ....... ... ...
Germany . . .........uoiiii
Hong Kong ........ .. ... .. .. .. . . . ...
India . ... ...

Luxembourg . . ....... ...
Netherlands .. ...... ... ... .. . . . ...
Portugal . . ... ... . ..
SIngapore . .. ...
Spain . . ...
Switzerland. . .. ... .. . L
United Kingdom . . . ...... ... ... ... .......
United States, federal and state and local . . ........

Open Years

2010 through 2012
2007 through 2012

2002 and 2004 through 2012

2002 through 2012
2009 through 2012
2009 through 2012
2007 through 2012
2006 through 2012
2005 through 2012
2007 through 2012
2006 through 2012
2007 through 2012
2007 through 2012
2007 through 2012
2008 through 2012
2005 through 2012
2008 through 2012
2009 through 2012
2010 through 2012
1997 through 2012

In most jurisdictions, taxing authorities retain the ability to review prior tax years and to adjust any

net operating loss and tax credit carryforwards from these years that are utilized in a subsequent

period.

Although it is difficult to predict the timing or results of certain pending examinations, it is our

understanding that Tyco International has now resolved all but one of the matters associated with the
proposed tax adjustments for the years 1997 through 2000, and in October 2012, the IRS issued special

agreement Forms 870-AD concluding its audit of all tax matters for the period 1997 through 2000,

excluding one issue that remains in dispute. While the ultimate resolution is uncertain, based upon the
receipt of Forms 870-AD and the anticipated lapse of certain statutes of limitations in fiscal 2013, we

estimate that up to approximately $250 million of unrecognized income tax benefits, excluding the
impacts relating to accrued interest and penalties, could be resolved within the next twelve months.

We are not aware of any other matters that would result in significant changes to the amount of

unrecognized income tax benefits reflected on the Consolidated Balance Sheet as of September 28,

2012.

18. Other Income, Net

In fiscal 2012, 2011, and 2010, we recorded net other income of $50 million, $27 million, and

$177 million, respectively, primarily consisting of income pursuant to the Tax Sharing Agreement with
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Tyco International and Covidien. See Note 12 for further information regarding the Tax Sharing
Agreement.

The income in fiscal 2011 is net of other expense of $14 million recorded in connection with the
completion of fieldwork and the settlement of certain U.S. tax matters. See additional information in
Note 13.

The income in fiscal 2010 reflects a net increase to the receivable from Tyco International and
Covidien primarily related to certain proposed adjustments to prior period income tax returns and
related accrued interest, partially offset by a decrease related to the completion of certain non-U.S.
audits of prior year income tax returns.

19. Earnings Per Share

Basic earnings per share attributable to TE Connectivity Ltd. is computed by dividing net income
attributable to TE Connectivity Ltd. by the basic weighted-average number of common shares
outstanding. Diluted earnings per share attributable to TE Connectivity Ltd. is computed by dividing
net income attributable to TE Connectivity Ltd. by the weighted-average number of common shares
outstanding adjusted for potentially dilutive unexercised share options and non-vested restricted share
awards. The following table sets forth the denominators of the basic and diluted earnings per share
computations:

Fiscal
2012 2011 2010

(in millions)

Weighted-average shares outstanding:

Basic . ... 426 438 453
Dilutive share options and restricted share awards .......... 4 5 4
Diluted ... ... ... 430 443 457

Certain share options were not included in the computation of diluted earnings per share because
the instruments’ underlying exercise prices were greater than the average market prices of our common
shares and inclusion would be antidilutive. Share options not included in the computation totaled
12 million, 13 million, and 16 million for fiscal 2012, 2011, and 2010, respectively.

20. Equity
Common Shares

We are organized under the laws of Switzerland. The rights of holders of our shares are governed
by Swiss law, our Swiss articles of association, and our Swiss organizational regulations.

Subject to certain conditions specified in our articles of association, we are authorized to increase
our share capital by issuing new shares in aggregate not exceeding 50% of our authorized shares. In
March 2011, our shareholders reapproved and extended through March 9, 2013 our board of directors’
authorization to issue additional new shares, subject to certain conditions specified in the articles, in
aggregate not exceeding 50% of the amount of our authorized shares. Although we state our par value
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in Swiss Francs (“CHF”), we continue to use the U.S. Dollar as our reporting currency on our
Consolidated Financial Statements.

Common Shares Held in Treasury

At September 28, 2012, approximately 16 million common shares were held in treasury, of which
11 million were owned by one of our subsidiaries. At September 30, 2011, approximately 39 million
common shares were held in treasury, of which 15 million were owned by one of our subsidiaries.
Shares held both directly by us and by our subsidiary are presented as treasury shares on the
Consolidated Balance Sheets.

In March 2012, our shareholders approved the cancellation of 23,988,560 shares purchased under
our share repurchase program during the period from December 25, 2010 to December 30, 2011. The
capital reduction by cancellation of these shares was subject to a notice period and filing with the
commercial register and became effective in May 2012.

In March 2011, our shareholders approved the cancellation of 5,134,890 shares purchased under
our share repurchase program during the period from July 27, 2010 to December 24, 2010. The capital
reduction by cancellation of these shares was subject to a notice period and filing with the commercial
register and became effective in May 2011.

Contributed Surplus

Contributed surplus established for Swiss tax and statutory purposes (“Swiss Contributed Surplus”),
subject to certain conditions, is a freely distributable reserve.

Distributions to shareholders from Swiss Contributed Surplus are free from withholding tax.
During fiscal 2012, we received a favorable outcome from the Swiss tax authorities related to the
classification of Swiss Contributed Surplus that confirms our presentation of Swiss Contributed Surplus
as a free reserve on our statutory Swiss balance sheet. As of September 28, 2012 and September 30,
2011, Swiss Contributed Surplus was $8,940 million (equivalent to CHF 9,745 million).

Dividends and Distributions to Shareholders

Under Swiss law, subject to certain conditions, distributions to shareholders made in the form of a
reduction of registered share capital or from reserves from capital contributions (equivalent to Swiss
Contributed Surplus) are exempt from Swiss withholding tax. See “Contributed Surplus” for additional
information regarding our ability to make distributions free from withholding tax from contributed
surplus. Distributions or dividends on our shares must be approved by our shareholders.

In October 2009, our shareholders approved a cash distribution to shareholders in the form of a
capital reduction to the par value of our common shares of CHF 0.34 (equivalent to $0.32) per share,
payable in two equal installments in the first and second quarters of fiscal 2010. We paid the first and
second installments of the distribution at a rate of $0.16 per share during each of the quarters ended
December 25, 2009 and March 26, 2010. These capital reductions reduced the par value of our
common shares from CHF 2.43 (equivalent to $2.24) to CHF 2.09 (equivalent to $1.92).

In March 2010, our shareholders approved a cash distribution to shareholders in the form of a
capital reduction to the par value of our common shares of CHF 0.72 (equivalent to $0.64) per share,
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payable in four equal quarterly installments beginning in the third quarter of fiscal 2010 through the
second quarter of fiscal 2011. We paid the installments of the distribution at a rate of $0.16 per share
during each of the quarters ended June 25, 2010, September 24, 2010, December 24, 2010, and

March 25, 2011. These capital reductions reduced the par value of our common shares from CHF 2.09
(equivalent to $1.92) to CHF 1.37 (equivalent to $1.28).

In March 2011, our shareholders approved a dividend payment to shareholders of CHF 0.68
(equivalent to $0.72) per share out of contributed surplus, payable in four equal quarterly installments
beginning in the third quarter of fiscal 2011 through the second quarter of fiscal 2012. We paid the
installments of the dividend at a rate of $0.18 per share during each of the quarters ended June 24,
2011, September 30, 2011, December 30, 2011, and March 30, 2012.

In March 2012, our shareholders approved a cash distribution to shareholders in the form of a
capital reduction to the par value of our common shares of CHF 0.80 (equivalent to $0.84) per share,
payable in four equal quarterly installments beginning in the third quarter of fiscal 2012 through the
second quarter of fiscal 2013. We paid the first and second installments of the distribution at a rate of
$0.21 per share during each of the quarters ended June 29, 2012 and September 28, 2012. These capital
reductions reduced the par value of our common shares from CHF 1.37 (equivalent to $1.28) to
CHF 0.97 (equivalent to $0.86).

Upon approval by the shareholders of a dividend payment or cash distribution in the form of a
capital reduction, we record a liability with a corresponding charge to contributed surplus or common
shares. At September 28, 2012 and September 30, 2011, the unpaid portion of the dividends and
distributions recorded in accrued and other current liabilities on the Consolidated Balance Sheets
totaled $178 million and $153 million, respectively.

Share Repurchase Program

During fiscal 2011, our board of directors authorized a $2,250 million increase in the share
repurchase authorization. We repurchased approximately 6 million of our common shares for
$194 million, approximately 25 million of our common shares for $867 million, and approximately
18 million of our common shares for $488 million during fiscal 2012, 2011, and 2010, respectively. At
September 28, 2012, we had $1,307 million of availability remaining under our share repurchase
authorization.
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21. Accumulated Other Comprehensive Income

The components of accumulated other comprehensive income were as follows:

Unrecognized Gain (Loss) Accumulated
Pension and on Cash Other
Currency Postretirement Flow Comprehensive
Translation®  Benefit Costs Hedges Income
(in millions)

Balance at September 25,2009 ............. $1,124 $(634) $(35) $ 455
Pre-tax current period change ............ (84) (197) 6 (275)
Income tax (expense) benefit . . ........... — 67 (1) 66

Balance at September 24, 2010 .. ........... 1,040 (764) (30) 246
Pre-tax current period change ............ 50 238 (21) 267
Income tax (expense) benefit . .. .......... — (86) 1 (85)

Balance at September 30, 2011 . ............ 1,090 (612) (50) 428
Pre-tax current period change ............ (131) (114) 24 (221)
Income tax (expense) benefit . ... ......... — 26 4 22

Balance at September 28,2012 .. ........... $ 959 $(700) $(30) 229

(1) Includes hedges of net investment foreign exchange gains or losses which offset foreign exchange gains or losses attributable
to the translation of the net investments.

22. Share Plans

Significantly all equity awards (restricted share awards and share options) granted by us subsequent
to separation were granted under the TE Connectivity Ltd. 2007 Stock and Incentive Plan, as amended
and restated (the “2007 Plan”). The 2007 Plan is administered by the management development and
compensation committee of our board of directors, which consists exclusively of independent directors
and provides for the award of share options, annual performance bonuses, long-term performance
awards, restricted units, deferred stock units, and other share-based awards (collectively, “Awards”). On
March 7, 2012, our shareholders approved an increase of 20 million shares to the number of shares
available for awards under the 2007 Plan. As of September 28, 2012, the 2007 Plan provided for a
maximum of 60 million common shares to be issued as Awards, subject to adjustment as provided
under the terms of the 2007 Plan. Subsequent to the acquisition of ADC, we registered an additional
7 million shares related to ADC equity incentive plans, of which the ADC 2010 Global Stock Incentive
Plan was the primary plan. During fiscal 2012, the ADC 2010 Global Stock Incentive Plan was renamed
the TE Connectivity Ltd. 2010 Stock and Incentive Plan. Both the 2007 Plan and the acquired ADC
plans allow for the use of authorized but unissued shares or treasury shares to be used to satisfy such
awards. As of September 28, 2012, we had 27 million shares available under the 2007 Plan and
4 million shares available under the acquired ADC plans.

Share-Based Compensation Expense

Share-based compensation expense during fiscal 2012, 2011, and 2010 totaled $68 million,
$71 million, and $61 million, respectively. These expenses were primarily included in selling, general,
and administrative expenses on the Consolidated Statements of Operations. We have recognized a
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22. Share Plans (Continued)

related tax benefit associated with our share-based compensation arrangements of $21 million,
$22 million, and $19 million in fiscal 2012, 2011, and 2010, respectively.

Restricted Share Awards

Restricted share awards, which are generally in the form of restricted share units, are granted
subject to certain restrictions. Conditions of vesting are determined at the time of grant. All restrictions
on an award will lapse upon death or disability of the employee. If the employee satisfies retirement or
normal retirement requirements, all or a portion of the award may vest, depending on the terms and
conditions of the particular grant. Recipients of restricted units have no voting rights, but do receive
dividend equivalents. For grants that vest based on certain specified performance criteria, the fair value
of the shares or units is expensed over the period of performance, once achievement of criteria is
deemed probable. For grants that vest through passage of time, the fair value of the award at the time
of the grant is amortized to expense over the period of vesting. The fair value of restricted share
awards is determined based on the closing value of our shares on the grant date. Restricted share
awards generally vest in increments over a period of four years as determined by the management
development and compensation committee.

A summary of restricted share award activity during fiscal 2012 is presented below:

Weighted-Average

Grant-Date

Shares Fair Value
Non-vested at September 30, 2011 .. .............. 5,022,839 $26.48
Granted . ... . . e 1,909,416 34.63
Vested ..o e (1,708,589) 24.49
Forfeited . ...... ... ... . . . . . . .. (637,672) 30.22
Non-vested at September 28,2012 .. .............. 4,585,994 $30.09

The weighted-average grant-date fair value of restricted share awards granted during fiscal 2012,
2011, and 2010 was $34.63, $34.14, and $24.85, respectively.

As of September 28, 2012, there was $82 million of unrecognized compensation cost related to
non-vested restricted share awards. The cost is expected to be recognized over a weighted-average
period of 1.5 years.

Share Options

Share options are granted to purchase our common shares at prices which are equal to or greater
than the market price of the common shares on the date the option is granted. Conditions of vesting
are determined at the time of grant. All restrictions on the award will lapse upon death or disability of
the employee. If the employee satisfies retirement or normal retirement requirements, all or a portion
of the award may vest, depending on the terms and conditions of the particular grant. Options
generally vest and become exercisable in equal annual installments over a period of four years and
expire 10 years after the date of grant.
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A summary of share option award activity during fiscal 2012 is presented below:

Weighted-Average

Weighted-Average Remaining Aggregate
Exercise Contractual Intrinsic
Shares Price Term Value
(in years) (in millions)
Outstanding at September 30, 2011 . ... ... 21,920,451 $31.94
Granted ............ ... ... ........ 3,405,700 34.49
Exercised. ............ . ... . ... (2,435,477) 23.66
Expired .. ...... ... .. . L (1,693,281) 45.99
Forfeited . .. .......... .. ... ... ..... (644,704) 30.00
Outstanding at September 28, 2012 . ... ... 20,552,689 $32.25 5.5 $83
Vested and non-vested expected to vest at
September 28, 2012. ... ... ... .... 20,074,891 $32.31 5.5 $81
Exercisable at September 28, 2012 ....... 12,903,353 $33.63 39 $50

The weighted-average exercise price of share option awards granted during fiscal 2012, 2011, and
2010 were $34.49, $33.86, and $24.72, respectively.

As of September 28, 2012, there was $41 million of unrecognized compensation cost related to
non-vested share options granted under our share option plans. The cost is expected to be recognized
over a weighted-average period of 1.6 years.

At acquisition, all share options and stock appreciation right (“SAR”) awards related to ADC were
converted into share options and SARs related to our common shares. See Note 5 for additional
information regarding the conversion of ADC share options and SARs.

Share-Based Compensation Assumptions

The grant-date fair value of each share option grant was estimated using the Black-Scholes-Merton
option pricing model. Use of a valuation model requires management to make certain assumptions with
respect to selected model inputs. Expected share price volatility was calculated based on the historical
volatility of the stock of a composite of our peers and implied volatility derived from exchange traded
options on that same composite of peers. The average expected life was based on the contractual term
of the option and expected employee exercise and post-vesting employment termination behavior. The
risk-free interest rate was based on U.S. Treasury zero-coupon issues with a remaining term that
approximates the expected life assumed at the date of grant. The expected annual dividend per share
was based on our expected dividend rate. The recognized share-based compensation expense was net of
estimated forfeitures. Forfeitures are estimated based on voluntary termination behavior, as well as an
analysis of actual option forfeitures.
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The weighted-average grant-date fair value of options granted during fiscal 2012, 2011, and 2010
and the weighted-average assumptions we used in the Black-Scholes-Merton option pricing model for
fiscal 2012, 2011, and 2010 were as follows:

Fiscal

2012 2011 2010
Weighted-average grant-date fair value .. ............. $9.49  $9.13  $6.88
Assumptions:
Expected share price volatility ..................... 36% 36% 37%
Risk free interest rate . ................. . ........ 13% 12% 23%
Expected annual dividend per share . ................ $0.84  $0.72  $0.64
Expected life of options (inyears) .................. 6.0 5.1 5.0

The total intrinsic value of options exercised during fiscal 2012, 2011, and 2010 was $31 million,
$50 million, and $13 million, respectively. The total fair value of restricted share awards that vested
during fiscal 2012, 2011, and 2010 was $42 million, $54 million, and $41 million, respectively. We
received cash related to the exercise of options of $60 million, $80 million, and $12 million in fiscal
2012, 2011, and 2010, respectively. The related excess cash tax benefit classified as a financing cash
inflow on the Consolidated Statements of Cash Flows for fiscal 2012, 2011, and 2010 was not material.

23. Segment and Geographic Data

We operate through three reporting segments: Transportation Solutions, Communications and
Industrial Solutions, and Network Solutions. See Note 1 for a description of the segments in which we
operate. We aggregate our operating segments into reportable segments based upon similar economic
characteristics and business groupings of products, services, and customers.

Segment performance is evaluated based on net sales and operating income. Generally, we
consider all expenses to be of an operating nature, and, accordingly, allocate them to each reportable
segment. Costs specific to a segment are charged to the segment. Corporate expenses, such as
headquarters administrative costs, are allocated to the segments based on segment operating income.
Pre-separation litigation income was not allocated to the segments. Intersegment sales were not
material and were recorded at selling prices that approximate market prices. Corporate assets are
allocated to the segments based on segment assets.

Net sales and operating income by segment for fiscal 2012, 2011, and 2010 were as follows:

Net Sales Operating Income
Fiscal Fiscal
2012 2011 2010 2012 2011 2010
(in millions)
Transportation Solutions . . .............. $ 6,007 $5629 $4799 § 847 §$ 848 §$ 515
Communications and Industrial Solutions . . . . 3,990 4,658 4,431 337 515 618
Network Solutions . ................... 3,285 3,491 2,451 334 324 312
Pre-separation litigation income . . ......... — — — — — 7
Total . ...... ... .. . . ... $13,282 $13,778 $11,681 $1,518 $1,687 $1,452
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No single customer accounted for a significant amount of our net sales in fiscal 2012, 2011, and
2010.

As we are not organized by product or service, it is not practicable to disclose net sales by product
or service.

Depreciation and amortization and capital expenditures for fiscal 2012, 2011, and 2010 were as
follows:

Depreciation and

Amortization Capital Expenditures
Fiscal Fiscal
2012 2011 2010 2012 2011 2010
(in millions)
Transportation Solutions. . .. .......... $ 319 $ 255 $ 263 § 317 § 295 § 206
Communications and Industrial Solutions . 164 178 176 145 206 128
Network Solutions . . ................ 126 131 75 71 73 46
Total . . ... . .. $ 609 $ 564 $ 514 $§ 533 $ 574 § 380

Segment assets and a reconciliation of segment assets to total assets at fiscal year end 2012, 2011,
and 2010 were as follows:

Segment Assets

Fiscal
2012 2011 2010
(in millions)
Transportation SOIUtiONS . . .. .. ...t $ 3501 $ 3,187 $ 2918
Communications and Industrial Solutions ....................... 2,022 2,257 2,267
Network Solutions . .. ... . i e 1,841 1,915 1,410
Total segment assets!) .. ... ... 7,364 7,359 6,595
Other current assetsS . . . . . oo v ittt e e 2,352 2,762 3,298
Other NON-CUITENt aSSELS. . . v v vttt e e e e et e e e e e e 9,590 7,602 7,099
Total @SSES . . o i e $19,306 $17,723  $16,992

(1) Segment assets are comprised of accounts receivable, inventories, and property, plant, and equipment.
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Net sales by geographic region for fiscal 2012, 2011, and 2010 and net property, plant, and
equipment by geographic region at fiscal year end 2012, 2011, and 2010 were as follows:

Property, Plant,

Net Sales®” and Equipment, Net
Fiscal Fiscal
2012 2011 2010 2012 2011 2010
(in millions)
Americas:
United States . ..................... $ 3,664 $ 3,657 $ 3,107 $1,042 $ 968 $ 799
Other Americas. . .. ................. 624 652 492 84 65 47
Total Americas ..................... 4,288 4,309 3,599 1,126 1,033 846
Europe/Middle East/Africa:
Switzerland . . . ........ ... ... ..... 3,719 3,870 3,181 52 59 63
Germany . ..........ii i 120 426 373 339 381 354
Other Europe/Middle East/Africa........ 663 662 550 692 677 640
Total Europe/Middle East/Africa ........ 4,502 4,958 4,104 1,083 1,117 1,057
Asia-Pacific:
China ........... ... .. .. 2,159 2,172 1,852 432 395 354
Other Asia-Pacific . .................. 2,333 2,339 2,126 572 595 589
Total Asia-Pacific. .. ................. 4,492 4,511 3,978 1,004 990 943
Total . ...... .. .. .. . ... $13,282 $13,778 $11,681 $3,213 $3,140 $2,846

(1) Net sales to external customers is attributed to individual countries based on the legal entity that records the sale.
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24. Quarterly Financial Data (unaudited)

Summarized quarterly financial data for fiscal 2012 and 2011 were as follows:

Fiscal 2012

Fiscal 2011

First

Second

Third

Fourth

First

Second

Third

Fourth

Quarter Quarter Quarter Quarter® Quarter Quarter® Quarter® Quarter

(in millions, except per share data)

$3,364 $3,107

Netsales. .. ..o, $3,170 $3,249 $3,499
Gross margin . ............... 943 1,021 1,018
Acquisition and integration costs . . 4 4 15
Restructuring and other charges,

net ...t 18 32 36

Amounts attributable to TE
Connectivity Ltd.:
Income from continuing

operations . .............. 238
Income (loss) from discontinued

operations, net of income taxes 22
Netincome ................ 260

Basic earnings per share
attributable to TE
Connectivity Ltd.:
Income from continuing
operations . .............. $ 0.56
Income (loss) from discontinued
operations, net of income taxes  0.05
Netincome ................ 0.61
Diluted earnings per share
attributable to TE
Connectivity Ltd.:
Income from continuing
operations . .............. $ 0.55
Income (loss) from discontinued
operations, net of income taxes  0.06

Netincome ................ 0.61
Weighted-average number of shares
outstanding:
Basic................ .. ... 425
Diluted ................... 429

267 260
(10)  (61)
257 199

$0.63 $ 0.61

(0.03) (0.15)
0.60  0.46

1,064 991
4 17

42 39

398 263
2) 2

396 265

$ 093 $0.59
— 0.01
0.93 0.60

$ 062 $060 $093 $0.59

(0.02)
0.60

427
431

(0.14)
0.46

428
431

(0.01)
0.92

426
429

0.59

444
449

$3,339
1,008
1

11

291

299

$ 0.66

0.01
0.67

$ 0.65
0.02
0.67

443
449

$3,579
1,088
1

8

349

355

$ 0.80

0.01
0.81

$ 0.79
0.01
0.80

437
442

$3,753
1,184

78

320

326

$ 0.75

0.01
0.76

$ 0.74
0.01
0.75

429
433

(1) Results for the third quarter of fiscal 2012 include $68 million of charges associated with the amortization of acquisition-

related fair value adjustments primarily related to acquired inventories and customer order backlog associated with

Deutsch.

(2) Results for the fourth quarter of fiscal 2012 include $107 million of income tax benefits recognized in connection with a

reduction in the valuation allowance associated with tax loss carryforwards in certain non-U.S. locations.

(3) Results for the second quarter of fiscal 2011 include $29 million of charges associated with the amortization of acquisition-
related fair value adjustments primarily related to acquired inventories and customer order backlog associated with ADC.

(4) Results for the third quarter of fiscal 2011 include $35 million of income tax benefits associated with the completion of
fieldwork and the settlement of certain U.S. tax matters as well as the related impact of $14 million to other expense
pursuant to the Tax Sharing Agreement with Tyco International and Covidien.
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25. Tyco Electronics Group S.A.

TEGSA, a Luxembourg company and our 100%-owned subsidiary, is a holding company that owns,
directly or indirectly, all of our operating subsidiaries. TEGSA is the obligor under our senior notes,
commercial paper, and Credit Facility, which are fully and unconditionally guaranteed by its parent, TE
Connectivity Ltd. The following tables present condensed consolidating financial information for TE
Connectivity Ltd., TEGSA, and all other subsidiaries that are not providing a guarantee of debt but
which represent assets of TEGSA, using the equity method of accounting.

Condensed Consolidating Statement of Operations
For the Fiscal Year Ended September 28, 2012

TE Tyco
Connectivity  Electronics Other Consolidating
Ltd. Group S.A. Subsidiaries Adjustments Total
(in millions)
Netsales ... .ovvv ... $ — $ — $13,282 $  — $13,282
Costofsales ............ ... .. ..... — — 9,236 — 9,236
Gross margin . .................... — — 4,046 — 4,046
Selling, general, and administrative expenses,
net) ... 102 (122) 1,705 — 1,685
Research, development, and engineering
EXPEISES « v v v et — — 688 — 688
Acquisition and integration costs . ........ 1 2 24 — 27
Restructuring and other charges, net. . ... .. — — 128 — 128
Operating income (loss) . . ... ......... (103) 120 1,501 — 1,518
Interest income . ............ .. .. .... — — 23 — 23
Interest expense . .. .................. — (168) ) — (176)
Other income, net . .................. — — 50 — 50
Equity in net income of subsidiaries . ... ... 1,277 1,256 — (2,533) —
Equity in net loss of subsidiaries from
discontinued operations . ............. (51) (51) — 102 —
Intercompany interest and fees. .. ........ (11) 69 (58) — —
Income from continuing operations before
income taxes . ................... 1,112 1,226 1,508 (2,431) 1,415
Income tax expense. . . ... ............. — — (249) — (249)
Income from continuing operations . . . . . . 1,112 1,226 1,259 (2,431) 1,166
Loss from discontinued operations, net of
INCOME tAXES « « v v v v e e e e e e e e e — — (51) — (51)
Netincome . .. .................... 1,112 1,226 1,208 (2,431) 1,115
Less: net income attributable to
noncontrolling interests . ............. — — 3) — 3)
Net income attributable to TE
Connectivity Ltd., Tyco Electronics
Group S.A., or Other Subsidiaries . . . . . 1,112 1,226 1,205 (2,431) 1,112
Other comprehensive loss .. ............ (199) (199) (203) 402 (199)
Comprehensive income attributable to TE
Connectivity Ltd., Tyco Electronics
Group S.A., or Other Subsidiaries . . . . . $ 913 $1,027 $ 1,002 $(2,029) $ 913

(1) Tyco Electronics Group S.A. selling, general, and administrative expenses include gains of $125 million related to
intercompany transactions. These gains are offset by corresponding losses recorded by Other Subsidiaries.
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25. Tyco Electronics Group S.A. (Continued)

Condensed Consolidating Statement of Operations
For the Fiscal Year Ended September 30, 2011

Netsales .. .......... ... ... .......
Costofsales ......................

Gross margin . . ..................
Selling, general, and administrative

EXPENSES . .\ it
Research, development, and engineering

EXPENSES . . .ii i
Acquisition and integration costs. . ... ...
Restructuring and other charges, net . . . . .

Operating income (loss) ............
Interest income . ...................
Interest expense . . . ........ .. .. .. ...
Other income, net .. ................
Equity in net income of subsidiaries . . ...
Equity in net income of subsidiaries from

discontinued operations. . .. .........
Intercompany interest and fees . . .......

Income from continuing operations
before income taxes . . ... .........
Income tax expense . ................

Income from continuing operations . . . .
Income from discontinued operations, net
of income taxes ..................

Netincome......................
Less: net income attributable to
noncontrolling interests . . .. .........

Net income attributable to TE
Connectivity Ltd., Tyco Electronics
Group S.A., or Other Subsidiaries . . .

Other comprehensive income . .........

Comprehensive income attributable to
TE Connectivity Ltd., Tyco Electronics
Group S.A., or Other Subsidiaries . . .

TE Tyco
Connectivity  Electronics Other Consolidating
Ltd. Group S.A.  Subsidiaries Adjustments Total
(in millions)

$ — $ — $13,778 $ — $13,778
— — 9,507 — 9,507
— — 4,271 — 4,271
177 91 1,460 — 1,728
— — 701 — 701
3 — 16 — 19
— — 136 — 136
(180) (91) 1,958 — 1,687
— — 22 — 22
— (150) (11) — (161)
— — 27 — 27
1,422 1,572 — (2,994) —
22 22 — (44) _
(19) 91 (72) — —
1,245 1,444 1,924 (3,038) 1,575
— — (347) — (347)
1,245 1,444 1,577 (3,038) 1,228
— — 22 — 22
1,245 1,444 1,599 (3,038) 1,250
— — ®) — ®)
1,245 1,444 1,594 (3,038) 1,245
182 182 187 (369) 182
$1,427 $1,626 $ 1,781 $(3,407) $ 1,427
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25. Tyco Electronics Group S.A. (Continued)

Condensed Consolidating Statement of Operations
For the Fiscal Year Ended September 24, 2010

TE Tyco
Connectivity  Electronics Other Consolidating
Ltd. Group S.A.  Subsidiaries Adjustments Total
(in millions)
NetsaleS . .. vvvvne . $ — $ — $11,681 $  — $11,681
Costofsales ...................... — — 8,038 — 8,038
Gross margin . . .................. — — 3,643 — 3,643
Selling, general, and administrative
EXPEINSES « v v vt et e e 144 4 1,342 — 1,490
Research, development, and engineering
EXPEISES « v v v e et — — 563 — 563
Acquisition and integration costs. . ... ... — — 8 — 8
Restructuring and other charges, net . . . . . — — 137 — 137
Pre-separation litigation income . ....... (7) — — — (7)
Operating income (loss) ............ (137) 4 1,593 — 1,452
Interest income . ................... — — 20 — 20
Interest expense . . . ... oov ... — (146) 9) — (155)
Other income, net .. ................ 15 — 162 — 177
Equity in net income of subsidiaries . . . .. 1,153 1,206 — (2,359) —
Equity in net income of subsidiaries from
discontinued operations. . ... ........ 91 91 — (182) —
Intercompany interest and fees . . ....... (19) 102 (83) — —
Income from continuing operations
before income taxes . . . ........... 1,103 1,249 1,683 (2,541) 1,494
Income tax expense . ................ — 5) (471) — (476)
Income from continuing operations . . . . 1,103 1,244 1,212 (2,541) 1,018
Income from discontinued operations, net
of income taxes .................. — — 91 — 91
Netincome...................... 1,103 1,244 1,303 (2,541) 1,109
Less: net income attributable to
noncontrolling interests . . . .......... — — (6) — (6)
Net income attributable to TE
Connectivity Ltd., Tyco Electronics
Group S.A., or Other Subsidiaries . . . 1,103 1,244 1,297 (2,541) 1,103
Other comprehensive loss . . . .......... (209) (209) (202) 411 (209)
Comprehensive income attributable to
TE Connectivity Ltd., Tyco Electronics
Group S.A., or Other Subsidiaries . . . $ 894 $1,035 $ 1,095 $(2,130) $ 8%
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25. Tyco Electronics Group S.A. (Continued)

Condensed Consolidating Balance Sheet
As of September 28, 2012

TE Tyco
Connectivity  Electronics Other Consolidating
Ltd. Group S.A.  Subsidiaries Adjustments Total
(in millions)

Assets
Current Assets:

Cash and cash equivalents . .......... $ — $ — $ 1,589 $ —  $ 1,589

Accounts receivable, net ... ......... 1 — 2,342 — 2,343

Inventories . . . ................... — — 1,808 — 1,808

Intercompany receivables ........... 16 — 29 (45) —

Prepaid expenses and other current

aSSeLS . .. e 2 1 471 — 474

Deferred income taxes ............. — — 289 — 289

Total current assets . . .............. 19 1 6,528 (45) 6,503
Property, plant, and equipment, net . . ... — — 3,213 — 3,213
Goodwill . ........................ — — 4,308 — 4,308
Intangible assets, net . ............... — — 1,352 — 1,352
Deferred income taxes . .............. — — 2,460 — 2,460
Investment in subsidiaries . ... ......... 8,192 17,341 — (25,533) —
Intercompany loans receivable ......... 11 2,779 8,361 (11,151) —
Receivable from Tyco International Ltd.

and Covidien ple . ................ — — 1,180 — 1,180
Other assets ...................... — 40 250 — 290

Total Assets . .................... $8,222 $20,161 $27,652 $(36,729)  $19,306
Liabilities and Equity
Current Liabilities:

Current maturities of long-term debt ... § — $ 1,014 $ 1 $ — $ 1,015

Accounts payable . ................ 2 — 1,290 — 1,292

Accrued and other current liabilities . . . 210 70 1,296 — 1,576

Deferred revenue . ................ — — 121 — 121

Intercompany payables . ............ 29 — 16 (45) —

Total current liabilities . ............ 241 1,084 2,724 (45) 4,004
Long-termdebt .................... — 2,529 167 — 2,696
Intercompany loans payable ........... 4 8,356 2,791 (11,151) —
Long-term pension and postretirement

liabilities . ...................... — — 1,353 — 1,353
Deferred income taxes . .............. — — 448 — 448
Income taxes . ..................... — — 2,311 — 2,311
Other liabilities . ................... — — 517 — 517

Total Liabilities . ................. 245 11,969 10,311 (11,196) 11,329

Total Equity . . ................... 7,977 8,192 17,341 (25,533) 7,977

Total Liabilities and Equity . . ... ... .. $8,222 $20,161 $27,652 $(36,729)  $19,306
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25. Tyco Electronics Group S.A. (Continued)

Condensed Consolidating Balance Sheet
As of September 30, 2011

TE Tyco
Connectivity  Electronics Other Consolidating
Ltd. Group S.A. Subsidiaries Adjustments Total
(in millions)

Assets
Current Assets:

Cash and cash equivalents . ............ $ —  J— $ 1,218 $ — $ 1,218

Accounts receivable, net. . ... .......... 2 — 2,339 — 2,341

Inventories . . .. ............... .. ... — — 1,878 — 1,878

Intercompany receivables . ... .......... 17 — 28 (45) —

Prepaid expenses and other current assets . . 2 4 628 — 634

Deferred income taxes . . . ............. — — 402 — 402

Assets held forsale . ................. — — 508 — 508

Total current assets . . ................ 21 4 7,001 (45) 6,981
Property, plant, and equipment, net . ....... — — 3,140 — 3,140
Goodwill . . ....... ... .. ... . — — 3,288 — 3,288
Intangible assets, net. .. ................ — — 631 — 631
Deferred income taxes . ................ — — 2,364 — 2,364
Investment in subsidiaries ............... 7,687 13,209 — (20,896) —
Investment in subsidiaries of discontinued

Operations . ....................... — 441 — (441) —
Intercompany loans receivable . ........... — 2,416 5,848 (8,264) —
Receivable from Tyco International Ltd. and

Covidienplc . . ..... ... . ... — — 1,066 — 1,066
Other assets . ...............0uiuon.. — 34 219 — 253

Total Assets . . ............ooouu.... $7,708 $16,104 $23,557 $(29,646)  $17,723
Liabilities and Equity
Current Liabilities:

Current maturities of long-term debt . . . . .. $ — 8 — 8 — $ — 8 —

Accounts payable . ........... .. .. ... 1 — 1,453 — 1,454

Accrued and other current liabilities . . . . .. 180 88 1,465 — 1,733

Deferred revenue . .................. — — 143 — 143

Intercompany payables. . .............. 28 — 17 (45) —

Liabilities held forsale ............... — — 80 — 80

Total current liabilities . . ... ........... 209 88 3,158 (45) 3,410
Long-termdebt . ................ .. ... — 2,496 171 — 2,667
Intercompany loans payable . . . ........... 15 5,833 2,416 (8,264) —
Long-term pension and postretirement

liabilities . ........................ — — 1,202 — 1,202
Deferred income taxes . ................ — — 333 — 333
Income taxes . . ............. .o — — 2,122 — 2,122
Other liabilities . ..................... — — 505 — 505

Total Liabilities . ................... 224 8,417 9,907 (8,309) 10,239

Total Equity . . . .................... 7,484 7,687 13,650 (21,337) 7,484

Total Liabilities and Equity . ........... $7,708 $16,104 $23,557 $(29,646)  $17,723
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TE CONNECTIVITY LTD.
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS (Continued)

25. Tyco Electronics Group S.A. (Continued)

Condensed Consolidating Statement of Cash Flows
For the Fiscal Year Ended September 28, 2012

TE Tyco
Connectivity  Electronics Other Consolidating
Ltd. Group S.A.  Subsidiaries Adjustments Total
(in millions)
Cash Flows From Operating Activities:
Net cash provided by (used in) continuing
operating activities . .. ................ $ (97) $ 171 $ 2,098 $ (284) $ 1,888
Net cash provided by discontinued operating
activities . . .. .. ... L L — — 59 — 59
Net cash provided by (used in) operating
activities . . .. .. ... 97) 171 2,157 (284) 1,947
Cash Flows From Investing Activities:
Capital expenditures . .. .................. — — (533) — (533)
Proceeds from sale of property, plant, and
CQUIPMENT « . vt 7 — 16 — 23
Acquisition of businesses, net of cash acquired . . . . — — (1,384) — (1,384)
Proceeds from divestiture of discontinued
operations, net of cash retained by sold
OPErations . . . . oo vt v it — — 394 — 394
Change in intercompany loans. . . ... ......... (22) 2,160 — (2,138) —
Other...... ... ... .. ... . . .. — — ) — )
Net cash provided by (used in) continuing
investing activities . . ... ... .. ... ... (15) 2,160 (1,516) (2,138) (1,509)
Net cash used in discontinued investing activities . — — 1) — 1
Net cash provided by (used in) investing activities (15) 2,160 (1,517) (2,138) (1,510)
Cash Flows From Financing Activities:
Changes in parent company equity® .. ........ 639 (3,371) 2,732 — —
Net increase in commercial paper . ........... — 300 — — 300
Proceeds from long-term debt . . .. ........... — 748 — — 748
Repayment of long-term debt ... ............ — — (642) — (642)
Proceeds from exercise of share options . ....... — — 60 — 60
Repurchase of common shares . ............. (185) — — — (185)
Payment of common share dividends and cash
distributions to shareholders . ............. (342) — 10 — (332)
Intercompany distributions . ... ............. — — (284) 284 —
Loan borrowing with parent . ... ............ — — (2,138) 2,138 —
Other ... ... ... .. i, — 8) 52 — 44
Net cash provided by (used in) continuing
financing activities . .................. 112 (2,331) (210) 2,422 7
Net cash used in discontinued financing activities . — — (58) — (58)
Net cash provided by (used in) financing activities 112 (2,331) (268) 2,422 (65)
Effect of currency translation on cash . . ... ... .. — — (1) — (1)
Net increase in cash and cash equivalents . . . . . . . — — 371 — 371
Cash and cash equivalents at beginning of fiscal
VEAT . . . — — 1,218 — 1,218
Cash and cash equivalents at end of fiscal year . . . $ — $ — $ 1,589 $ — $ 1,589

(1) Changes in parent company equity includes cash flows related to certain intercompany equity and funding transactions, and
other intercompany activity.
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TE CONNECTIVITY LTD.
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS (Continued)

25. Tyco Electronics Group S.A. (Continued)

Condensed Consolidating Statement of Cash Flows
For the Fiscal Year Ended September 30, 2011

TE Tyco
Connectivity  Electronics Other Consolidating
Ltd. Group S.A.  Subsidiaries Adjustments Total
(in millions)
Cash Flows From Operating Activities:
Net cash provided by (used in) continuing
operating activities . .. ................ $ 3,100 $ (151) $ 2,073 $(3,300) $ 1,722
Net cash provided by discontinued operating
activities . . .. ... ... .. — — 57 — 57

Net cash provided by (used in) operating
ACHVILES + + + o v vt e 3,100 (151) 2,130 (3,300) 1,779

Cash Flows From Investing Activities:

Capital expenditures . .. .................. — — (574) — (574)
Proceeds from sale of property, plant, and

equIpmMent . . ... ... — — 65 — 65
Proceeds from sale of intangible assets . . ....... — — 68 — 68
Proceeds from sale of short-term investments . . . . . — — 155 — 155
Acquisition of businesses, net of cash acquired . . . . — — (731) — (731)
Change in intercompany loans. . . ... ......... 9 4,418 — (4,427) —
Other ... ... ... ... .. .. ... — — 8) — )

Net cash provided by (used in) continuing

investing activities . . . . ... ... ... ... ... 9 4,418 (1,025) (4,427) (1,025)

Net cash used in discontinued investing activities . — — (18) — (18)

Net cash provided by (used in) investing activities 9 4,418 (1,043) (4,427) (1,043)
Cash Flows From Financing Activities:
Changes in parent company equity® .. ........ (1,936) (1,116) 3,052 — —
Net decrease in commercial paper . .. ......... — (100) — — (100)
Proceeds from long-term debt . . . . ........... — 249 — — 249
Repayment of long-term debt . . ............. — — (565) — (565)
Proceeds from exercise of share options . ....... — — 80 — 80
Repurchase of common shares . ............. (865) — — — (865)
Payment of common share dividends and cash

distributions to shareholders . ............. (308) — 12 — (296)
Intercompany distributions . . .. ............. — (3,300) — 3,300 —
Loan borrowing with parent . . .............. — — (4,427) 4,427 —
Other........ ... .. ... .. .. . .. — — 23 — 23

Net cash used in continuing financing activities . . (3,109) (4,267) (1,825) 7,727 (1,474)

Net cash used in discontinued financing activities . — — (38) — (38)

Net cash used in financing activities . ........ (3,109) (4,267) (1,863) 7,727 (1,512)
Effect of currency translation on cash . . ... ..... — — 5 — 5
Net decrease in cash and cash equivalents. . . . . . . — — (771) — (771)
Less: net increase in cash and cash equivalents

related to discontinued operations . ......... — — 1) — 1)
Cash and cash equivalents at beginning of fiscal

VEAT . o o it e — — 1,990 — 1,990
Cash and cash equivalents at end of fiscal year . . . $ — $ — $ 1,218 $ — $ 1,218

(1) Changes in parent company equity includes cash flows related to certain intercompany equity and funding transactions, and
other intercompany activity.
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TE CONNECTIVITY LTD.
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS (Continued)

25. Tyco Electronics Group S.A. (Continued)

Condensed Consolidating Statement of Cash Flows
For the Fiscal Year Ended September 24, 2010

TE Tyco
Connectivity  Electronics Other Consolidating
Ltd. Group S.A.  Subsidiaries Adjustments Total
(in millions)
Cash Flows From Operating Activities:
Net cash provided by (used in) continuing
operating activities . . ................ $(139) $ (54) $1,796 $ — $1,603
Net cash provided by discontinued operating
activities . .. ... . L o o o — — 76 — 76
Net cash provided by (used in) operating
activities . ... ... ... Lo (139) (54) 1,872 — 1,679
Cash Flows From Investing Activities:
Capital expenditures . ................... — — (380) — (380)
Proceeds from sale of property, plant, and
equipment . ... — — 16 — 16
Proceeds from sale of short-term investments . . . — — 1 — 1
Acquisition of businesses, net of cash acquired . . — — (38) — (38)
Change in intercompany loans . ............ (19) (326) — 345 —
Other . ...... ... ... .. ... ... . ... . ... — — 20 — 20
Net cash used in continuing investing activities . (19) (326) (381) 345 (381)
Net cash used in discontinued investing
activities . .. ... . . L o — — (61) — (61)
Net cash used in investing activities . ....... (19) (326) (442) 345 (442)
Cash Flows From Financing Activities:
Changes in parent company equity™® . ........ 555 280 (835) — —
Net increase in commercial paper . .......... — 100 — — 100
Repayment of long-term debt . .. ........... — — (100) — (100)
Proceeds from exercise of share options . . ... .. — — 12 — 12
Repurchase of common shares . ............ (98) — (390) — (488)
Payment of cash distributions to shareholders . . . (299) — 10 — (289)
Loan borrowing from parent. ... ........... — — 345 (345) —
Other ......... ... . ... . ... . ... . ... — — 1 — 1
Net cash provided by (used in) continuing
financing activities . ................. 158 380 (957) (345) (764)
Net cash used in discontinued financing
activities . .. ... ... L — — (15) — (15)
Net cash provided by (used in) financing
activities . ... ... ... 158 380 (972) (345) (779)
Effect of currency translation on cash ........ — — 11 — 11
Net increase in cash and cash equivalents . .. .. — — 469 — 469
Cash and cash equivalents at beginning of fiscal
VEAT . . . e — — 1,521 — 1,521
Cash and cash equivalents at end of fiscal year . . $ — $ — $1,990 $§ — $1,990

(1) Changes in parent company equity includes cash flows related to certain intercompany equity and funding transactions, and
other intercompany activity.
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TE CONNECTIVITY LTD.
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS (Continued)

26. Disclosures Required by Swiss Law

We are subject to statutory reporting requirements in Switzerland. The following disclosures are
presented in accordance with, and are based on definitions contained in, the Swiss Code of Obligations.

Personnel Expenses

Total personnel expenses were $3,876 million and $3,893 million in fiscal 2012 and 2011,
respectively.

Fire Insurance Value

The fire insurance values of property, plant, and equipment were $11,555 million and
$10,788 million at fiscal year end 2012 and 2011, respectively.

Risk Assessment

Our board of directors is responsible for appraising our major risks and overseeing that
appropriate risk management and control procedures are in place. The audit committee of the board
meets to review and discuss, as determined to be appropriate, our major financial and accounting risk
exposures and related policies and practices with management, the internal auditor, and the
independent registered public accountants to assess and control such exposures, and assist the board in
fulfilling its oversight responsibilities regarding our policies and guidelines with respect to risk
assessment and risk management.

Our risk assessment process was in place during fiscal 2012 and 2011 and followed by the board of
directors.
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TE CONNECTIVITY LTD.
SCHEDULE II—VALUATION AND QUALIFYING ACCOUNTS
Fiscal Years Ended September 28, 2012, September 30, 2011, and September 24, 2010

Additions
Charged to  Acquisitions,
Balance at Costs and Divestitures, Balance at
Description Beginning of Year Expenses and Other Deductions  End of Year
(in millions)
Fiscal 2012
Allowance for doubtful accounts
receivable. . ................ $ 38 $ 7 $ 2 $ (6) $ 41
Valuation allowance on deferred tax
ASSCLS . . v v e 1,921 54 31 (287) 1,719
Fiscal 2011
Allowance for doubtful accounts
receivable. . ................ $ 43 $(2) $ 1 $ 4 $ 38
Valuation allowance on deferred tax
assetS . .. 2,231 50 260 (620) 1,921
Fiscal 2010
Allowance for doubtful accounts
receivable. . . ....... .. ... ... 47 6 (1) 9) 43
Valuation allowance on deferred tax
ASSCLS . . v vt 2,487 51 — (307) 2,231
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REPORT OF THE STATUTORY AUDITOR ON THE CONSOLIDATED
FINANCIAL STATEMENTS OF TE CONNECTIVITY LTD.

To the General meeting of
TE CONNECTIVITY LTD., SCHAFFHAUSEN

Report of the Statutory Auditor on the consolidated financial statements

As Statutory Auditor, we have audited the accompanying consolidated financial statements of TE
Connectivity Ltd. (the “Company”), which comprise the consolidated statement of operations,
statement of comprehensive income, balance sheet, statement of sharcholders’ equity, statement of cash
flows and notes (pages 55 — 130) for the year ended September 28, 2012.

Board of Directors’ Responsibility

The Board of Directors is responsible for the preparation and fair presentation of the consolidated
financial statements in accordance with accounting principles generally accepted in the United States of
America and the requirements of Swiss law. This responsibility includes designing, implementing and
maintaining an internal control system relevant to the preparation and fair presentation of consolidated
financial statements that are free from material misstatement, whether due to fraud or error. The
Board of Directors is further responsible for selecting and applying appropriate accounting policies and
making accounting estimates that are reasonable in the circumstances.

Auditor’s Responsibility

Our responsibility is to express an opinion on these consolidated financial statements based on our
audit. We conducted our audit in accordance with Swiss law, Swiss Auditing Standards and auditing
standards generally accepted in the United States of America. Those standards require that we plan
and perform the audit to obtain reasonable assurance whether the consolidated financial statements are
free from material misstatement.

An audit involves performing procedures to obtain audit evidence about the amounts and
disclosures in the consolidated financial statements. The procedures selected depend on the auditor’s
judgment, including the assessment of the risks of material misstatement of the consolidated financial
statements, whether due to fraud or error. In making those risk assessments, the auditor considers the
internal control system relevant to the entity’s preparation and fair presentation of the consolidated
financial statements in order to design audit procedures that are appropriate in the circumstances, but
not for the purpose of expressing an opinion on the effectiveness of the entity’s internal control system.
An audit also includes evaluating the appropriateness of the accounting policies used and the
reasonableness of accounting estimates made, as well as evaluating the overall presentation of the
consolidated financial statements. We believe that the audit evidence we have obtained is sufficient and
appropriate to provide a basis for our audit opinion.

Opinion

In our opinion, the consolidated financial statements for the year ended September 28, 2012
present fairly, in all material respects, the financial position of the Company and the result of its
operations and its cash flows in accordance with accounting principles generally accepted in the United
States of America, and comply with Swiss law.
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Report on Other Legal Requirements

We confirm that we meet the legal requirements on licensing according to the Auditor Oversight
Act (“AOA”) and independence (Article 728 CO and Article 11, AOA) and that there are no
circumstances incompatible with our independence.

In accordance with Article 728a, paragraph 1, item 3, CO, and Swiss Auditing Standard 890, we
confirm that an internal control system exists, which has been designed for the preparation of the
consolidated financial statements according to the instructions of the Board of Directors.

We recommend that the consolidated financial statements submitted to you be approved.

Deloitte AG

/s/ Martin Welser /s/ James D. Horiguchi
Licensed Audit Expert
Auditor in charge

Zurich, November 13, 2012
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TE CONNECTIVITY LTD.

SWISS STATUTORY FINANCIAL STATEMENTS
STATEMENTS OF OPERATIONS

For the fiscal years ended September 28, 2012 and September 30, 2011

Income
Income from distribution made by a subsidiary
(Note 3) .o
Insurance premiums charged to subsidiaries . ... ...
Dividend income on shares held in treasury .......
Pre-separation tax settlement income, net (Note 4) . .
Remeasurement gain on foreign currency
transactions . . .. ... ... i

Total income . ...........................

Expenses

Salary and social costs . . .. ... ... L oL
General and administrative costs . ..............
Legal and consulting costs . . . .................
Insurance premiums . .............. ... . ... ..
Expenses for services provided by subsidiaries . . . . . .
Remeasurement loss on foreign currency transactions
Intercompany interest expense, net (Note 4) . ... ...

Total expenses . . . ..............uiiuin...

Netincome ............. ... ... .. ...,

September 28, 2012

September 30, 2011

U.S. dollars  Swiss francs  U.S. dollars Swiss francs
(in millions)

$— CHF — $3,300 CHF 2,895
15 14 11 10
8 8 6 6
56 52 ) )
18 7 = —
97 91 3315 2,909
3 2 3 3

4 4 4 3

9 8 10 9
18 17 16 14
39 37 41 37
_ — 38 34
10 10 19 17
83 78 131 117
$14 CHF 13 $3,184 CHF 2,792

See Notes to Swiss Statutory Financial Statements.
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TE CONNECTIVITY LTD.
SWISS STATUTORY FINANCIAL STATEMENTS
BALANCE SHEETS
As of September 28, 2012 and September 30, 2011

Assets
Current Assets:

Accounts receivable.. . .. ... oo oo L
Accounts receivable from subsidiaries . . . .. ...
Prepaid expenses and other current assets
(Note 4)
Shares held in treasury (Note 5)

Total current assets . ..................
Investment in subsidiaries (Note 3) .. .........

Total Assets. . .. ....... ... ... .......
Liabilities and Shareholders’ Equity

Current Liabilities:

Accounts payable
Accounts payable to subsidiaries
Loans from subsidiaries (Note 4)
Accrued and other current liabilities (Note 4) . .
Approved but unpaid distributions to
shareholders (Note 5)

Total current liabilities . . ...............
Unrealized translation gains (Note 3)
Loans from subsidiaries (Note 4). ... .........

Total Liabilities . . . ... ................

Commitments, contingencies, and guarantees

(Note 4)

Shareholders’ Equity (Note 5):

Share capital, 439,092,124 shares authorized
and issued, CHF 0.97 par value, at
September 28, 2012; 463,080,684 shares
authorized and issued, CHF 1.37 par value,
at September 30, 2011

Approved but unpaid distributions to
shareholders

Legal reserves:
General reserve . . . ... .. ...
Reserves from capital contributions. . . ... ..
Reserve for treasury shares. .............

Free reserves:

Reserves from capital contributions. . . ... ..

Unappropriated accumulated deficit . . .. ... ..

Total Shareholders’ Equity . . . ...........
Total Liabilities and Shareholders’ Equity . . .

September 28, 2012

September 30, 2011

U.S. dollars Swiss francs U.S. dollars Swiss francs
(in millions, except share data)

$ 1 CHF 1 3 3 CHF 2
34 32 32 29

3 3 4 3

193 186 821 708
231 222 860 742
9,536 10,340 9,536 10,340
$9,767 CHF 10,562  $10,396 CHF 11,082
$ 2 CHF 1 $ 1 CHF 1
321 302 304 271
186 175 181 161

30 28 25 23

182 173 167 157
721 679 678 613

— 558 — 581

701 659 200 179
1,422 1,896 878 1,373
378 426 593 634
(182) (173) — —
_ — 8,940 9,745

502 528 1,235 1,174
8,940 9,745 — —
(1,293) (1,860)  (1,250) (1,844)
8,345 8,666 9,518 9,709
$9,767 CHF 10,562  $10,396 CHF 11,082

See Notes to Swiss Statutory Financial Statements.
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TE CONNECTIVITY LTD.
NOTES TO SWISS STATUTORY FINANCIAL STATEMENTS

1. Basis of Presentation

TE Connectivity Ltd. (“TE Connectivity” or the “Company,” which may be referred to as “we,”
“us,” or “our”) is the ultimate holding company of TE Connectivity Ltd. and its subsidiaries (the “TE
Group”) with a listing on the New York Stock Exchange.

The accompanying statements of operations reflect the results of operations for the fiscal years
ended September 28, 2012 and September 30, 2011, and have been prepared in accordance with the
requirements of Swiss law for companies, the Swiss Code of Obligations. The financial statements
present the results of the holding company on a stand alone basis and do not represent the
consolidated operations of the TE Group.

Notes 6 through 9 are consistent with, and prepared on the same basis as, similar information
publicly available via regulatory filings with the U.S. Securities and Exchange Commission (the “SEC”)
and, consequently, are presented in U.S. dollars only.

Company Name Change

In March 2011, our shareholders approved an amendment to our articles of association to change
our name from ““Tyco Electronics Ltd.” to “TE Connectivity Ltd.” The name change was effective
March 10, 2011. Our ticker symbol “TEL” on the New York Stock Exchange remained unchanged.

Fiscal Year

Unless otherwise indicated, references in the financial statements to fiscal 2012 and fiscal 2011 are
to our fiscal years ended September 28, 2012 and September 30, 2011. Our fiscal year is a
“52-53 week” year ending on the last Friday of September. Fiscal 2012 was a 52 week year; fiscal 2011
was 53 weeks in length.

2. Risk Assessment

Our board of directors is responsible for appraising the TE Group’s major risks and overseeing
that appropriate risk management and control procedures are in place. The audit committee of the
board meets to review and discuss, as determined to be appropriate, the TE Group’s major financial
and accounting risk exposures and related policies and practices with management, the internal auditor,
and the independent registered public accountants to assess and control such exposures, and assist the
board in fulfilling its oversight responsibilities regarding the TE Group’s policies and guidelines with
respect to risk assessment and risk management.

The TE Group’s risk assessment process was in place for the reporting periods presented and
followed by the board of directors. TE Connectivity Ltd., as the ultimate holding company of the
TE Group, is fully integrated into the TE Group-wide risk assessment process.

3. Summary of Significant Accounting Policies

Shares Held in Treasury and Reserve for Treasury Shares

Shares held in treasury that are held directly by us for the purpose of retirement are presented at
historical cost. Treasury shares held for purposes other than retirement are presented at the lower of
cost or market (“LCM”). LCM adjustments are reflected in remeasurement loss on shares held in
treasury in our statements of operations.
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TE CONNECTIVITY LTD.
NOTES TO SWISS STATUTORY FINANCIAL STATEMENTS (Continued)

3. Summary of Significant Accounting Policies (Continued)

As of September 28, 2012 and September 30, 2011, all shares held in treasury that are held directly
by us are held for the purpose of retirement and are presented as current assets because we expect to
retire the shares within the next year.

Our reserve for treasury shares represents all shares held in treasury, whether held by us or a
subsidiary, and is recorded at historical cost. We established the reserve for treasury shares during fiscal
2012 and 2011 by charging accumulated earnings (deficit).

Investment in Subsidiaries

Investments in subsidiaries are equity interests held on a long-term basis for the purpose of our
business activities. Investments in subsidiaries, on an aggregate basis, are carried at a value no higher
than cost less adjustments for impairment. The original cost basis of the investments in subsidiaries was
determined when we effected a change of domicile in June 2009 from Bermuda to Switzerland. No
impairments were recorded during fiscal 2012 or fiscal 2011.

During fiscal 2011, a subsidiary distributed $3,300 million to us. That distribution is included in
income from distribution made by a subsidiary in our statements of operations.

Currency Translation

Our functional currency is the U.S. dollar. We present our financial statements in both U.S. dollars
and Swiss francs (“CHF”). Assets and liabilities in U.S. dollars are converted to Swiss francs for
presentation purposes using historical foreign exchange rates (investment in subsidiaries, shares held in
treasury, and approved but unpaid distributions to shareholders payable) and current foreign exchange
rates (all other assets and liabilities). Revenue and expenses are translated using the average exchange
rates in effect for the period presented. Net unrealized foreign currency translation gains are deferred
in the balance sheets, while unrealized translation losses and realized translation gains and losses are
reflected in the statements of operations. We consider all foreign currency translation gains and losses
associated with current assets and liabilities, excluding shares held in treasury, to be realized.

Reclassifications

We have reclassified certain items on our statements of operations to conform to the current year
presentation.

4. Commitments, Contingencies, and Guarantees
Affiliated Debt and Loans Receivable

During fiscal 2012, we entered into a credit line with a wholly-owned subsidiary (the “2012
TEGSA Line”) that bears interest at the 1-month London interbank offered rate (“LIBOR”) plus
0.40% (0.61% and 0.64% at September 28, 2012 and September 30, 2011, respectively). The 2012
TEGSA Line has a $500 million limit (CHF 470 million) on the principal drawable and matures in
September 2017. At September 28, 2012, CHF 470 million, which included accumulated interest
payable on maturity, was outstanding under the 2012 TEGSA Line.

During fiscal 2011, we entered into a credit line with a wholly-owned subsidiary (the “2011
TEGSA Line”) that bears interest at 1-month LIBOR plus 0.40%. The 2011 TEGSA Line has a
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TE CONNECTIVITY LTD.
NOTES TO SWISS STATUTORY FINANCIAL STATEMENTS (Continued)

4. Commitments, Contingencies, and Guarantees (Continued)

$200 million limit (CHF 188 million) on the principal drawable and matures in September 2016. At
September 28, 2012 and September 30, 2011, CHF 189 million and CHF 179 million, respectively,
which included accumulated interest payable on maturity, were outstanding under the 2011 TEGSA
Line.

We utilize a cash pooling relationship with a wholly-owned subsidiary (the “Cash Pool”) to help
fund our operations. The Cash Pool does not have an expiration date and accrues interest based on
LIBOR. At September 28, 2012, our Cash Pool positions were an asset of CHF 15 million included in
accounts receivable from subsidiaries and a liability of CHF 272 million included in accounts payable to
subsidiaries. At September 30, 2011, our Cash Pool positions were an asset of CHF 11 million included
in accounts receivable from subsidiaries and a liability of CHF 246 million included in accounts payable
to subsidiaries.

We maintain a revolving credit line with a wholly-owned subsidiary (the “Schaffthausen Line”) that
bears interest at 1-month LIBOR plus 0.40%. The Schaffhausen Line does not have a limit on the
amount drawable and matures in April 2017. At September 28, 2012 and September 30, 2011, there
were no borrowings under the Schaffhausen Line. During fiscal 2011, we used a portion of the
proceeds from the cash distribution referred to in “Investment in Subsidiaries” above to pay down the
Schaffhausen Line.

In order to minimize currency exposure related to distributions to shareholders approved in Swiss
francs and paid in U.S. dollars, we entered into an arrangement with a wholly-owned subsidiary in
March 2012 in which we borrowed CHF 351 million from, and simultaneously loaned $383 million
(equivalent to CHF 351 million) to, the subsidiary. As distributions to shareholders that were approved
in March 2012 are paid, both the borrowing and the loan are partially settled. As of September 28,
2012, the borrowing totaled CHF 175 million; the loan receivable was netted against the Cash Pool
liability referred to above. Similar transactions were entered into in fiscal 2011 related to the
distributions to shareholders approved by shareholders in March 2011. As of September 30, 2011, the
borrowing totaled CHF 161 million; the loan receivable was netted against the Cash Pool liability
referred to above.

We have fully and unconditionally guaranteed the debt of a subsidiary, Tyco Electronics
Group S.A., totaling approximately CHF 3,328 and CHF 2,230 million at September 28, 2012 and
September 30, 2011, respectively. As of September 28, 2012, we have not been required to perform on
our guarantee.

Tax Sharing Agreement

We are a party to the Tax Sharing Agreement (“TSA”) with Tyco International Ltd. (“Tyco
International”) and Covidien plc (“Covidien”), under which we share responsibility for certain of our,
Tyco International’s, and Covidien’s income tax liabilities based on a sharing formula for periods prior
to and including June 29, 2007. We, Tyco International, and Covidien share 31%, 27%, and 42%,
respectively, of U.S. income tax liabilities that arise from adjustments made by tax authorities to our,
Tyco International’s, and Covidien’s U.S. income tax returns. The effect of the TSA is to indemnify us
for 69% of certain liabilities settled in cash by us with respect to unresolved pre-separation tax matters.
Pursuant to that indemnification, we have made similar indemnifications to Tyco International and
Covidien with respect to 31% of certain liabilities settled in cash by the companies relating to
unresolved pre-separation tax matters. All costs and expenses associated with the management of these
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shared tax liabilities are shared equally among the parties. We are responsible for all of our own taxes
that are not shared pursuant to the TSAs sharing formula. In addition, Tyco International and Covidien
are responsible for their tax liabilities that are not subject to the TSA’s sharing formula.

During fiscal 2012 and 2011, we recorded net income of CHF 52 million and net expense of
CHF 3 million, respectively, related to the TSA and tax settlements involving Tyco International,
Covidien, and us. Also included in fiscal 2011 is income of $1 million related to other transactions with
Tyco International and Covidien. These amounts are presented in pre-separation tax settlement income,
net in our statements of operations.

Performance Guarantees

From time to time, we provide performance guarantees and surety bonds in favor of our
subsidiaries. At September 28, 2012 and September 30, 2011, these performance guarantees totaled
CHF 535 million and CHF 418 million, respectively. During fiscal 2011, we extended a parent company
guarantee totaling approximately CHF 370 million in support of a significant project involving our
telecommunications business in Australia; we increased the guarantee to CHF 493 million during fiscal
2012. In addition to these amounts, all of which are quantifiable, we have issued a parent company
guarantee in favor of a U.S.-based aerospace customer that does not have a limit. We do not anticipate
having to perform under these guarantees.

We are the leader of a Swiss value-added tax (“VAT”) group (“VAT Group”). All companies in
the VAT Group maintain primary responsibility for their own VAT liabilities. However, in the event of
non-compliance by any company in the VAT Group, all companies within the VAT Group assume joint
and several responsibility for any VAT liabilities.
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Changes in Equity Accounts

The following table presents activity related to our equity accounts during fiscal 2012 and 2011 in
U.S. dollars.

Legal Reserves Free Reserves

Approved
but Unpaid Reserve
Distributions Reserves from for Reserves from Unappropriated  Net Total
Share to General Capital Treasury Capital Contributed Accumulated Income Shareholders’
Capital Shareholders Reserve Contributions Shares Contributions  Surplus Deficit (Loss) Equity

(USD millions)
September 24, 2010 . . .. § 749 $(149) $— $ — $ 721 $ — $ 9,273 $(3,708) $ (78) $6,808

Transfer of prior year

netloss . ........ — — — — — — — (78) 78 —
Capital reductions

distributed . . .. ... (150) 149 — — — — — 1 — —
Approved dividends . . . — — — — — — (333) — — (333)
Retirement of treasury

shares . . . ....... (6) — — — (141) — — 6 — (141)
Transfer of reserve for

treasury shares . . .. — — — — 655 — — (655) — —
Reclassification of

contributed surplus to

reserves from capital

contributions . . . . .. — — — 8,940 — — (8,940) — — —
Fiscal 2011 net income . — — — — — — 3,184 3,184

September 30, 2011 . ... 593 — — 8,940 1,235 — (4,434) 3,184 9,518

Transfer of prior year

net income. . ..... — — — — — — — 3,184 (3,184) —
Approved capital

reductions . . ... .. — (369) — — — — — — — (369)
Capital reductions

distributed . . .. ... (184) 184 — — — — — — — —
Retirement of treasury

shares . . . ....... (31) — — — (821) — — 31 — (821)
Transfer of reserve for

treasury shares
Reclassification of

reserves from capital

contributions from

legal to free reserves .
Fiscal 2012 net income .

September 28, 2012 . . . .

|
(9%)
|
|

88 — — (88) — 3

— (8,940) — 8940 — — — —
— 14 14

$(182)  $— $§ — $ 502  $8940 $ — $(1,307) § 14 $8345

“*

37

oo

Common Shares

Our share capital at September 28, 2012 and September 30, 2011 was CHF 426 million and
CHF 634 million, respectively, with outstanding common shares of 439 million and 463 million at fiscal
2012 and 2011, respectively. The par value of common shares at September 28, 2012 and September 30,
2011 was CHF 0.97 and CHF 1.37, respectively.
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Authorized Share Capital

In March 2011, our shareholders reapproved and extended through March 9, 2013 our board of
directors’ authorization to issue additional new shares, subject to certain conditions specified in the
articles, in aggregate not exceeding 50% of the amount of our authorized shares. This authorization can
be renewed for additional two-year periods upon shareholder approval. As of September 28, 2012, no
authorized shares had been issued.

Conditional Share Capital

Subject to certain conditions specified in our articles of association, we are authorized to increase
our share capital by issuing new shares in aggregate not exceeding 50% of our authorized shares. As of
September 28, 2012, no conditional shares had been issued.

Common Shares Held in Treasury

During the fiscal years ended September 28, 2012 and September 30, 2011, activity related to
common shares held in treasury by us was as follows:

Number of Total Cost
Shares (in millions CHF)
Common shares held as of September 24, 2010 . . ... 3,718,854 CHF 101
Additions .. ... ... 25,404,596 753
Shareholder-approved retirements . ............ (5,134,890) (1406)
Common shares held as of September 30, 2011 . . ... 23,988,560 708
Additions .. ... ... 5,544,850 186
Shareholder-approved retirements . ............ (23,988,560) (708)
Common shares held as of September 28, 2012 . . ... 5,544,850 CHF 186

In March 2011, our shareholders approved the cancellation of 5,134,890 shares purchased under
our share repurchase program during the period from July 27, 2010 to December 24, 2010. The capital
reduction by cancellation of shares was subject to a notice period and filing with the commercial
register and became effective in May 2011.

In March 2012, our shareholders approved the cancellation of 23,988,560 shares purchased under
our share repurchase program during the period from December 25, 2010 to December 30, 2011. The
capital reduction by cancellation of shares was subject to a notice period and filing with the commercial
register and became effective in May 2012.

We acquire treasury shares with the intent to retire using a virtual secondary trading line
(“Secondary Line”). Pursuant to this Secondary Line, we acquired 5,544,850 shares at a historical cost
of CHF 186 million during the fourth quarter of fiscal 2012 (subsequent to the sharcholder-approved
reclassification of reserves from capital contributions from legal reserves to free reserves) and
25,404,596 shares at a historical cost of CHF 753 million in fiscal 2011.

Treasury shares held by us and a subsidiary at September 28, 2012 totaled 5,544,850 and
10,863,199, respectively, with a combined historical cost of CHF 528 million. Treasury shares held by us
and a subsidiary at September 30, 2011 totaled 23,988,560 and 15,314,990, respectively, with a combined
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historical cost of CHF 1,174 million. Because we had freely distributable equity reserves when we
repurchased treasury shares during fiscal 2012 and 2011, the reserve for treasury shares was created out
of accumulated earnings (deficit).

During fiscal 2011, our board of directors authorized a $2,250 million increase to the share
repurchase authorization. We repurchased approximately 6 million of our common shares for
$194 million and approximately 25 million of our common shares for $867 million during fiscal 2012
and 2011, respectively. At September 28, 2012, we had $1,307 million of availability remaining under
our share repurchase authorization. Purchases made both pursuant to the Secondary Line and by a
subsidiary are subject to this authorization.

Reserves from Capital Contributions and Contributed Surplus

Reserves from capital contributions and contributed surplus (as determined for Swiss tax
purposes), subject to certain conditions, are freely distributable reserves. As of September 28, 2012 and
September 30, 2011, reserves from capital contributions were CHF 9,745 million (equivalent to
$8,940 million).

Recently enacted Swiss tax law, Corporate Tax Law Reform II (the “Law”), allows us to make
distributions to shareholders from reserves from capital contributions (or contributed surplus) that are
no longer subject to Swiss withholding tax. In anticipation of adopting the Law, the Swiss Federal Tax
Administration (“FTA”) approved contributed surplus of CHF 10,059 million (equivalent to
$9,273 million) (as reduced to CHF 9,745 million by distributions approved by shareholders in March
2011) as qualifying for distribution free from withholding tax under the Law. During the second quarter
of fiscal 2012, our shareholders approved a resolution to reclassify contributed surplus in the amount of
CHF 9,745 million from free reserves (contributed surplus) to legal reserves (reserves from capital
contributions), a provisional reclassification made at September 30, 2011 while we were in discussions
with the Swiss tax authorities regarding the presentation of reserves from capital contributions under
the Law. Also during the second quarter of fiscal 2012, we received a favorable outcome from the FTA
related to our classification of reserves from capital contributions that confirms our presentation of
reserves from capital contributions as a free reserve on our balance sheets. In July 2012, our
shareholders approved a resolution to reclassify reserves from capital contributions as of March 30,
2012 in the amount of CHF 9,745 million from legal reserves (reserves from capital contributions) to
free reserves (reserves from capital contributions), with effect as of March 30, 2012.

During fiscal 2011, we received a ruling from the FTA that all quarterly distributions from
contributed surplus approved by shareholders in March 2011 (see “Distributions to Shareholders”
below) were not subject to withholding tax.

General Reserve

To comply with the Swiss Code of Obligations, 5% of annual net income must be appropriated to
our general reserve until the general reserve equals 20% of share capital. Because of our accumulated
deficit position, we have not proposed any appropriations to the general reserve. The general reserve is
not a distributable reserve.
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Distributions to Shareholders

Under current Swiss law, subject to certain conditions, distributions to shareholders made in the
form of a reduction of registered share capital or from reserves from capital contributions are exempt
from Swiss withholding tax. See “Reserves from Capital Contributions and Contributed Surplus” for
additional information regarding our ability to make distributions free from withholding tax.
Distributions or dividends on our shares must be approved by our shareholders.

As of September 24, 2010, capital reductions previously approved by our shareholders and filed
with the commercial register had reduced the par value of our common shares from CHF 2.60
(equivalent to $2.40), our par value at our change of domicile in June 2009, to CHF 1.73 (equivalent to
$1.60).

During the quarters ended December 24, 2010 and March 25, 2011, we paid the third and fourth
installments of the capital reduction distribution originally approved in March 2010 at a rate of $0.16
per installment. These capital reductions reduced the par value of our common shares from CHF 1.73
(equivalent to $1.60) to CHF 1.37 (equivalent to $1.28).

In March 2011, our shareholders approved a dividend payment to shareholders of CHF 0.68
(equivalent to $0.72) per share out of contributed surplus, payable in four equal quarterly installments
beginning in the third quarter of fiscal 2011 through the second quarter of fiscal 2012 to shareholders
of record on specified dates in each of the four quarters. We paid the installments of the dividend at a
rate of $0.18 per share during each of the quarters ended June 24, 2011, September 30, 2011,
December 30, 2011, and March 30, 2012.

In March 2012, our shareholders approved a cash distribution to shareholders in the form of a
capital reduction to the par value of our common shares of CHF 0.80 (equivalent to $0.84) per share,
payable in four equal quarterly installments beginning in the third quarter of fiscal 2012 through the
second quarter of fiscal 2013. We paid the first and second installments of the distribution at a rate of
$0.21 per share during each of the quarters ended June 29, 2012 and September 28, 2012. These capital
reductions reduced the par value of our common shares from CHF 1.37 (equivalent to $1.28) to
CHF 0.97 (equivalent to $0.86). The unpaid balances are recorded in approved but unpaid distributions
to shareholders on our balance sheets.
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The following table summarizes the compensation of our chief executive officer and the chief

financial officers and the three other most highly compensated executive officers as a group for fiscal
2012 and 2011 (the “named executive officers”).

Change in
Pension
Value and
Non-Equity Nonqualified
Incentive Deferred
Plan Compen- All Other
Stock Option Compen- sation Compen-
Salary® Bonus®  Awards® Awards® sation” Earnings® sation® Total
Name and Principal Position Year $) $) $) $) ($) ($) ($) $)
Thomas Lynch, Chief
Executive Officer . . . . . 2012 $1,000,000 — $2,083,196 $5,301,950 $1,062,500 — $ 383,295 $ 9,830,941
2011 $1,005,769 — $2,211,339 $4,789,700 $1,250,000 — $ 443238 $ 9,700,046
Chief Financial Officers"
and three other most
highly compensated
executive officers® . ... 2012 $2,320,837 $850,000 $4,074,182 $5,150,425 $1,842,832 $125471 $1,580,830 $15,944,577
2011 $2,131,596 — $2,237,497 $4,847,735 $1,729,752  $229,821 $1,387,480 $12,563,881

)

@

®)

Q)

®)

(0)
™

®)

©)
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In July 2012, we announced the appointment of a new chief financial officer effective August 1, 2012. The information
included in all tables referencing the chief financial officers includes the compensation associated with both the former and
current chief financial officers for fiscal 2012.

For fiscal 2012, one executive was paid (in total or in part) outside the U.S. in other currencies, while all other executives
were paid in U.S. dollars. To convert compensation values to U.S. dollars, the average monthly conversion rates as
determined by TE Connectivity finance were used. The following is the conversion rate relevant for fiscal 2012 for the
above table: $0.158:CNY 1. For fiscal 2011, two executives were paid (in total or in part) outside the U.S in other
currencies. The following are the conversion rates relevant for fiscal 2011 for the above table: $1.394:EUR 1 and
$1.602:GBP 1.

Amounts shown are not reduced to reflect the named executive officers’ elections, if any, to defer receipt of salary into the
Tyco Electronics Corporation Supplemental Savings and Retirement Plan (“SSRP”).

Our new chief financial officer received a cash sign-on bonus to compensate for bonus and equity forfeited when he left his
previous employer. Half of the sign-on bonus was paid in fiscal 2012, and the remaining half will be paid in the first quarter
of fiscal 2013.

This amount represents the grant date fair value of restricted stock units (“RSUs”) calculated using the provisions of
Accounting Standards Codification (“ASC”) 718, Compensation—Stock Compensation. All dividend equivalent units earned
on unvested RSUs are reported in the All Other Compensation table, shown below.

This amount represents the grant date fair value of stock options calculated using the provisions of ASC 718.

Represents amounts earned under the TE Connectivity Ltd. Annual Incentive Plan. Amounts shown are not reduced to
reflect the named executive officers’ elections, if any, to defer receipt of awards into the SSRP.

Represents the aggregate change in actuarial present value of the accumulated benefits for one executive in fiscal 2012 and
two executives in fiscal 2011 under their respective pension plans. The change in pension value reported in fiscal 2011 was
understated for one of the executives by $12,767. The table above reflects that corrected amount.

See the All Other Compensation table below for a more detailed breakdown of the amounts shown, which include
perquisites and company match on employee contributions to the TE Connectivity Ltd. Employee Stock Purchase Plan (the
“ESPP”), our qualified and nonqualified defined contribution plans, and other amounts. The amounts reflected in the table
for perquisites are our incremental cost. We also provide group life, health, hospitalization, and medical reimbursement
plans which do not discriminate in scope, terms, or operation in favor of officers and are available to all full-time
employees.
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All Other Compensation

Dollar
Value of
Dividends
not
factored Company
into Grant ESPP  Contributions All Other
Insurance Date Fair Company to DC Compen-
Perquisites® Premiums®  Value®  Match@ Plans® sation
Name and Principal Position Year $) %) $ $) %) $)
Thomas Lynch,
Chief Executive Officer . .............. 2012 $ 123,329 — $143,716  $3,750 $112,500 $ 383,295
2011 $ 126,567 — $141,190  $3,750 $171,731  $ 443,238
Chief Financial Officers and three other most
highly compensated executive officers . ... .. 2012 $1,192,424 $497 $134,940 — $252,969  $1,580,830
2011 $1,004,168 $462 $128,128 — $254,722  $1,387,480

(a)

(b)
(©)

(d)

Amounts reflect a cash perquisite allowance under the executive flexible perquisites allowance program which provides a
cash allowance of 10% of base salary for executives whose employment is based in the United States. Amounts for fiscal
2012 and 2011 also include, for our Chief Executive Officer, amounts for non-business use of our aircraft. We own an
aircraft that we use for business purposes. Mr. Lynch uses the aircraft for business purposes, but occasionally he will make
a non-business related stop while on a business trip, provide travel to a family member while on a business trip, or will
travel on the aircraft to attend meetings of the Thermo Fisher Scientific Inc. board of directors, of which he is a member.
The amounts listed above include the direct variable costs and the value of the lost corporate tax benefits associated with
travel provided to family members while Mr. Lynch was on a business trip and travel to attend Thermo Fisher

Scientific Inc. board meetings during fiscal 2012, and a non-business related stop and travel on the aircraft to attend
Thermo Fisher Scientific Inc. board meetings during fiscal 2011. Amounts for fiscal 2012 include various miscellaneous
repatriation expenses and U.S. tax gross-up payments pertaining to a 2011 expatriate assignment in Germany for one
executive, and cash allowances (goods, services and utilities), housing and management fees, language training, home leave
travel costs, miscellaneous fees and expenses, China tax payments, U.S. tax gross-up payments, personal tax preparation
assistance, and car and driver expenses for another executive on expatriate assignment in China. Housing, utilities, car and
driver expenses, and local tax payments were reported in local currency. Due to the timing of payments in fiscal 2012, the
following range of exchange rates, primarily as determined by TE Connectivity finance, was used to convert to U.S. dollars:
$0.157—$0.159:CNY 1. Fiscal 2012 amounts for our new chief financial officer include relocation benefit value and the
direct variable costs associated with travel on our aircraft that was provided to him while he was transitioning to the
Company as a new hire. Amounts for fiscal 2011 also include, for one executive outside the United States, a company
provided automobile, and, for one executive on expatriate assignment, costs which include cash allowances (goods and
services and utilities), housing and management fees, education for dependents, home leave travel costs, and miscellaneous
repatriation allowances; the amount also includes German tax payments, U.S. tax gross-up payments, personal tax
preparation assistance, the imputed value of the company provided automobile, fuel charges, and automobile maintenance
and repairs. Automobile values, fuel, and maintenance charges were reported in Great Britain pounds and euros for each
executive, respectively; German taxes were reported in euros. Due to the timing of payments in fiscal 2011, the following
range of exchange rates, primarily as determined by TE Connectivity finance, was used to convert to U.S. dollars: $1.321—
$1.441:EUR 1 and $1.550—$1.638:GBP 1.

Represents the additional income reported for one executive for participation in a company paid life insurance program.

Represents the value of dividend equivalent units credited in the fiscal year using the close price on the date of the
crediting.

Represents the company matching contribution made under the ESPP.
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(e) Reflects contributions made on behalf of the named executive officers under our qualified defined contribution plan and
accruals on behalf of the named executive officers under the SSRP (also a defined contribution plan), as follows:

Company Matching

Contribution Company Contribution
Name Year (Qualified Plan) (Non-Qualified Plan)
Thomas Lynch,
Chief Executive Officer .. ................... 2012 $12,500 $100,000
2011 $12,250 $159,481
Chief Financial Officers and three other most highly
compensated executive officers) . . . ... ... ... L. 2012 $62,996 $189,973
2011 $46,371 $208,351

(*) Included in the amount above is an additional matching contribution of $5,390 for both fiscal 2012 and 2011 for
one of the referenced executives as a result of a frozen defined benefit plan.

No loans or guarantees were granted to named executive officers in fiscal 2012.

7. Compensation of Non-Employee Directors

Fiscal 2012 compensation of each director who is not our salaried employee or an employee of our
subsidiaries was set at $215,000 per annum, payable $80,000 in cash and $135,000 in equity value. The
chair of the audit committee received an additional $25,000 cash retainer and the chairs of the
management development and compensation committee and nominating, governance and compliance
committee each received an additional $15,000 cash retainer. The chairman of the board received an
additional retainer fee of $160,000 ($100,000 in cash and $60,000 in equity value). Audit committee
members, including the chair, each received an additional $10,000 in cash compensation. Directors who
are employees of us or our subsidiaries do not receive any compensation for their services as directors.

Each non-employee director received the equity component of their compensation in the form of a
grant of common shares of TE Connectivity Ltd., with the exception of Dr. Gromer, who received the
equity component of his compensation in the form of deferred stock units (“DSUs”). Under current
U.S. tax law, our U.S.-based non-employee directors cannot defer any portion of their compensation,
including DSUs, and therefore, they were issued common shares (which are immediately taxable) in
lieu of DSUs. Because Dr. Gromer is a German citizen, he receives his equity compensation in the
form of DSUs.

DSUs awarded to Dr. Gromer vested immediately upon grant, and will be paid in common shares
within 30 days following termination (subject to the previously-existing option of deferring the payout).
Dividend equivalents or additional DSUs are credited to a non-employee director’s DSU account when
dividends or distributions are paid on our common shares.

Fiscal 2013 compensation for non-employee directors will be the same as fiscal 2012.

We reimburse our board members for expenses incurred in attending board and committee
meetings or performing other services for us in their capacities as directors. Such expenses include
food, lodging, and transportation.
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The following table discloses the cash and equity awards paid to each of our non-employee

directors during fiscal 2012 and 2011.

Fees Earned

or Paid Stock Option All Other
Fiscal in Cash® Awards®  Awards  Compensation® Total
Name Year $) (%) (%) $) $)
Pierre Brondeau . . .. ......... 2012 $ 90,000 $133,925 — $ 8,949 $232,874
2011 $ 90,000 $148,547 — $ 7,649 $246,196
Ram Charan® .............. 2011 $ 40,000 — — $ 7,649 $ 47,649
Juergen Gromer . .. .......... 2012 $ 85,000 $133,925 — $20,406 $239,331
2011 $ 80,000 $148,547 — $14,810 $243,357
Robert Hernandez® ... ....... 2012 $ 33,333 $ 66,945 — $14,091 $114,369
2011 $ 80,000 $148,547 — $17,649 $246,196
William Jeffrey® ............ 2012 $ 46,667 $ 77,166 — $13,333 $137,166
Yong Nam® .. .............. 2012 $ 46,667 $ 77,166 — $40,000 $163,833
Daniel Phelan .............. 2012 $ 80,000 $133,925 — $20,244 $234,169
2011 $ 80,000 $148,547 — $12,649 $241,196
Frederic Poses . ............. 2012 $195,000 $193,454 — $20,027 $408,481
2011 $195,000 $214,557 — $ 8,567 $418,124
Lawrence Smith . ............ 2012 $115,000 $133,925 — $21,975 $270,900
2011 $115,000 $148,547 — $20,232 $283,779
Paula Sneed . ............... 2012 $ 85,000 $133,925 — $24,900 $243,825
2011 $ 90,000 $148,547 — $19,385 $257,932
David Steiner . . . ............ 2012 $ 95,000 $133,925 — $18,949 $247,874
2011 $ 95,000 $148,547 — $ 7,649 $251,196
John Van Scoter . . ........... 2012 $ 80,000 $133,925 — $ 6,795 $220,720
2011 $ 80,000 $148,547 — $ 6,592 $235,139
(1) The amounts shown represent the amount of cash compensation earned for board and committee services. For fiscal 2012

@

and 2011, Mr. Poses received additional fees for his work as the board chair. For fiscal 2012 and 2011, Mr. Poses,

Mr. Smith, and Mr. Steiner each received additional fees for their roles as chair of the nominating, governance and
compliance committee, the audit committee, and the management development and compensation committee, respectively.
For fiscal 2012, Dr. Brondeau and Mr. Smith each received for the full year the additional audit committee cash retainer
for serving on the committee. Ms. Sneed received an additional partial cash retainer for serving on the audit committee for
the first two quarters of fiscal year 2012; Dr. Gromer received an additional partial cash retainer for serving on the audit
committee for the final two quarters of fiscal year 2012. For fiscal 2011, Dr. Brondeau, Mr. Smith, and Ms. Sneed each
received for the full year the additional cash retainer for serving on the audit committee. The amount for Dr. Gromer
reflects the U.S. dollar equivalent for fees earned as Dr. Gromer is paid in euros.

On November 14, 2011, Dr. Brondeau, Mr. Phelan, Mr. Poses, Mr. Smith, Mr. Steiner, Mr. Van Scoter, and Ms. Sneed
each received a grant of 3,883 common shares. Dr. Gromer received an award of 3,883 DSUs. Mr. Poses received an
additional 1,726 shares in equity compensation as chairman. On November 8, 2010, each director then serving on our board
of directors, excluding Dr. Charan, received a grant of 4,404 common shares, except for Dr. Gromer who received his
award in the form of DSUs. Mr. Poses received an additional 1,957 shares in equity compensation as chairman. In

fiscal 2012, in determining the number of common shares and DSUs to be issued, we used the average daily closing price
for the 20 day period prior to the grant date ($34.77 per share), the same methodology used to determine employee equity
awards. The grant date fair value of these awards, as shown above for fiscal 2012, was calculated by using the closing price
of TE Connectivity Ltd. common shares on the date of grant ($34.49 per share). In fiscal 2011, in determining the number
of common shares and DSUs to be issued, we used the average daily closing price in the month preceding grant ($30.66 per
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(©)

Q)

®)

(0)

share), the same methodology used to determine fiscal 2011 employee equity awards. The grant date fair value of these
awards, as shown above for fiscal 2011, was calculated by using the closing price of TE Connectivity Ltd. common shares on
the date of grant ($33.73 per share). On March 7, 2012, Dr. Jeffrey and Mr. Nam each received a grant of 2,206 common
shares. In determining the number of common shares issued, we used the average daily closing price for the 20 day period
prior to the grant date ($35.70 per share). The grant date fair value of these awards, as shown above for fiscal 2012, was
calculated by using the closing price of TE Connectivity Ltd. common shares on the date of grant ($34.98 per share). The
common shares and DSUs vested immediately and non-employee directors receive dividend equivalents in connection with
any DSU award granted to them.

Amounts shown represent the value of dividend equivalent units earned on current and prior DSU awards calculated using
the market value on the date of the dividend, company matching gift contributions made on behalf of certain directors
under TE Connectivity’s matching gift program, and amounts reimbursed to Mr. Phelan and Ms. Sneed for expenses
incurred when attending continuing education courses. Our board governance principles encourage directors to attend
certain continuing education courses that are related to their duties as directors, and provide that we will reimburse the
costs associated with attending one course every two years. For Dr. Jeffrey and Mr. Nam, amounts also include fees paid
for consulting services performed prior to being elected to the board.

On March 9, 2011, Dr. Charan left the board of directors. Cash compensation for Dr. Charan was pro-rated for his service
during fiscal 2011; Dr. Charan did not receive a fiscal 2011 stock award.

On November 14, 2011, Mr. Hernandez received a fiscal 2012 stock award of 1,941 common shares, and left the board
effective March 7, 2012. The number of common shares issued to Mr. Hernandez was determined in the same manner
applied to all grants on November 14, 2011 and reflects a pro-ration of his service during fiscal 2012. Cash compensation
for Mr. Hernandez was pro-rated for his service during fiscal 2012.

On March 7, 2012, Dr. Jeffrey and Mr. Nam were elected to our board of directors. Cash compensation for Dr. Jeffrey and
Mr. Nam was pro-rated for their service during fiscal 2012.

No loans or guarantees were granted to members of the board of directors in fiscal 2012. During

fiscal 2012, the TE Group engaged in commercial transactions in the normal course of business with
companies where our directors were employed and served as officers. Purchases from such companies
aggregated less than one percent of our consolidated net sales during fiscal 2012.
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8. Security Ownership of Board of Directors and Executive Officers

group whose compensation is aggregated in the compensation table in Note 6 for fiscal 2012.

The following table sets forth the shares, options and stock units held as of September 28, 2012 by
each member of our board of directors, our chief executive officer and the other executive officers as a

Shares Options Options Fiscal Years of RSUs/DSUs
Held Held® Exercise Price Expiration Held®
Board of Directors:
Pierre Brondeau............... 12,194 — — — 11,635
Juergen Gromer. .............. 77,477 — — — 26,561
William Jeffrey. . .............. 1,654 — — — —
Thomas Lynch® . .. ............ 255,354 4,044,702 $14.56-$41.38  2014-2022 186,851
Yong Nam . .................. 1,654 — — — —
Daniel Phelan . ............... 10,699 — — — 11,635
Frederic Poses . ............... 192,177 — — — 13,042
Lawrence Smith . .. ............ 21,634® — — — 15,571
Paula Sneed . .. ............... 11,899 — — — 14,282
David Steiner. . . .............. 10,699 — — — 11,635
John Van Scoter. . ............. 13,295 — — — 6,231

Executive Officers:

Thomas Lynch® . .. ............ 255,354 4,044,702 $14.56-$41.38  2014-2022 186,851
Other executive officers . ........ 119,078® 2,606,389 $14.11-$41.38  2014-2022 225,619

(1) Each option provides the right to purchase one share at the exercise price. Subject to acceleration upon certain events, the
stock options are exercisable in equal installments on anniversaries of the grant dates and are fully exercisable on the fourth
anniversaries of the grant dates.

(2) Executive officers hold RSUs and certain directors hold DSUs. Subject to acceleration upon certain events, the RSUs vest
over time on anniversaries of the grant dates, are settled in shares upon vesting on a one-for-one basis, and receive
dividend equivalent stock units. The DSUs are vested upon issuance, generally will be settled in shares on a one-for-one
basis within 30 days following the director’s termination, and receive dividend equivalent stock units.

(3) Mr. Lynch is a member of the board of directors and chief executive officer.

(4) Includes 1,860 shares held in a trust and 3,000 shares held in a family limited partnership over which Mr. Smith has
dispositive power. Mr. Smith disclaims beneficial ownership of such shares.

(5) Includes 7,510 shares held in a trust over which an executive officer has dispositive power.
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9. Significant Shareholders

The following table sets forth the information indicated for persons or groups known to us to be
beneficial owners of more than 5% of our outstanding shares beneficially owned as of September 28,
2012.

Number Percentage
Name and Address of Beneficial Owner of Shares of Class
Dodge & Cox(D . . e 34,866,120 8.2%

555 California Street, 40th Floor
San Francisco, CA 94104

Janus Capital Management LLC® . ... ... ... .. ... . ... ... 29,600,102 7.0%
151 Detroit Street
Denver, CO 80206

Capital World Investors® ... ... . ... . ... . .. 23,946,500 5.7%
333 South Hope Street
Los Angeles, CA 90071

Harris Associates L& . . ... 23,137,428 5.5%
Two North LaSalle Street, Suite 500
Chicago, IL 60602

(1) This information is based on a Schedule 13G/A filed with the SEC on February 10, 2012 by Dodge & Cox, which reported
sole voting power and sole dispositive power as follows: sole voting power—33,498,619 and sole dispositive power—
34,866,120.

(2) This information is based on a Schedule 13G filed with the SEC on February 14, 2012 by Janus Capital Management LLC
(“Janus Capital”). Janus Capital reported the following information in its Schedule 13G. It has a direct 94.8% ownership
stake in INTECH Investment Management (“INTECH”) and a direct 77.8% ownership stake in Perkins Investment
Management LLC (“Perkins”). Due to the above ownership structure, holdings for Janus Capital, Perkins and INTECH are
aggregated for purposes of the Schedule 13G filing. Janus Capital, Perkins and INTECH are registered investment advisers,
each furnishing investment advice to various investment companies registered under Section 8 of the Investment Company
Act of 1940 and to individual and institutional clients (collectively, the “Managed Portfolios”). As a result of its role as
investment adviser or sub-adviser to the Managed Portfolios, Janus Capital may be deemed to be the beneficial owner of
29,158,602 shares held by the Managed Portfolios and has sole voting and dispositive power with respect to these shares. As
a result of its role as investment adviser or sub-adviser to the Managed Portfolios, INTECH may be deemed to be the
beneficial owner of 441,500 shares held by the Managed Portfolios and Janus Capital has shared voting and dispositive
power with respect to these shares.

(3) This information is based on a Schedule 13G filed with the SEC on February 10, 2012 by Capital World Investors, a
division of Capital Research and Management Company (“CRMC”), which reported sole voting and sole dispositive power
as follows: sole voting power—23,946,500 and sole dispositive power—23,946,500. As a result of CRMC’s role as investment
advisor to various investment companies, Capital World Investors may be deemed to be the beneficial owner of the shares.

(4) This information is based on a Schedule 13G filed with the SEC on February 14, 2012 by Harris Associates L.P. and its
general partner, Harris Associates Inc., which reported sole voting power and sole dispositive power as follows: sole voting
power—23,137,428 and sole dispositive power—23,137,428. As a result of advisory and other relationships with persons who
own the shares, Harris Associates L.P. may be deemed to be the beneficial owner of the shares.
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10. Subsidiaries of the Company

En

We are the ultimate holding company of all subsidiaries of the TE Group. Our direct subsidiaries
and significant subsidiaries of the TE Group, as determined based on net sales or total assets and all of
which are wholly owned indirectly by us, were as follows as of September 28, 2012:

tity Name

Tyco Electronics Group S.A. . ..........
Tyco Electronics Holdings (Bermuda)

Tyco Electronics Verwaltungs GmbH

No. 7 Ltd.

ADC Telecommunications, Inc. . ........
TE Connectivity HK Limited. ..........

TE Connectivity Solutions GmbH

Tyco Electronics (Shanghai) Co., Ltd.

Tyco Electronics AMP GmbH

Tyco Electronics AMP Korea Limited . . ..
Tyco Electronics Brasil Ltda. .. .........

Tyco Electronics Corporation
Tyco Electronics Holding S.a r.l.

Tyco Electronics Japan G.K. ...........

Tyco Electronics Raychem GmbH
Tyco Electronics Services GmbH
Tyco Electronics Singapore Pte Ltd.

Ty

co Electronics Subsea
Communications LLC

Tyco Electronics UK Ltd. .............

Direct or Indirect

Nominal

Jurisdiction Holding Capital® Purpose®
Luxembourg Direct $ 1 F
Bermuda Direct $ — F
Germany Direct EUR — F
United States Indirect $ 68 M
Hong Kong Indirect $ 380 S
Switzerland Indirect CHF — S
China Indirect CNY 6 M
Germany Indirect EUR 78 M
South Korea Indirect KRW 6,000 M
Brazil Indirect BRL 63 M
United States Indirect $ 460 M
Luxembourg Indirect $ 1,079 F
Japan Indirect JPY 21,776 M
Germany Indirect EUR 15 M
Switzerland Indirect $ 2 F
Singapore Indirect $ — M
United States Indirect $ 130 M

United

Kingdom Indirect GBP 245 M

(1) Nominal capital is presented in millions for the currencies noted as of September 28, 2012. Nominal capital denoted with a

(@)

“—" is insignificant.

“F” denotes the primary purpose as a holding or financing company; “M” denotes the primary purpose as manufacturing
and production; “S” denotes the primary purpose as sales and distribution.
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REPORT OF THE STATUTORY AUDITOR ON THE SWISS STATUTORY FINANCIAL
STATEMENTS OF TE CONNECTIVITY LTD.

To the General meeting of
TE CONNECTIVITY LTD., SCHAFFHAUSEN

Report of the Statutory Auditor on the financial statements

As Statutory Auditor, we have audited the accompanying financial statements of TE
Connectivity Ltd. (the “Company”), which comprise the statement of operations, balance sheet and
notes (pages 135 — 153) for the year ended September 28, 2012.

Board of Directors’ Responsibility

The Board of Directors is responsible for the preparation of the financial statements in accordance
with the requirements of Swiss law and the Company’s articles of association. This responsibility
includes designing, implementing and maintaining an internal control system relevant to the
preparation of financial statements that are free from material misstatement, whether due to fraud or
error. The Board of Directors is further responsible for selecting and applying appropriate accounting
policies and making accounting estimates that are reasonable in the circumstances.

Auditor’s Responsibility

Our responsibility is to express an opinion on these financial statements based on our audit. We
conducted our audit in accordance with Swiss law and Swiss Auditing Standards. Those standards
require that we plan and perform the audit to obtain reasonable assurance whether the financial
statements are free from material misstatement.

An audit involves performing procedures to obtain audit evidence about the amounts and
disclosures in the financial statements. The procedures selected depend on the auditor’s judgment,
including the assessment of the risks of material misstatement of the financial statements, whether due
to fraud or error. In making those risk assessments, the auditor considers the internal control system
relevant to the entity’s preparation of the financial statements in order to design audit procedures that
are appropriate in the circumstances, but not for the purpose of expressing an opinion on the
effectiveness of the entity’s internal control system. An audit also includes evaluating the
appropriateness of the accounting policies used and the reasonableness of accounting estimates made,
as well as evaluating the overall presentation of the financial statements. We believe that the audit
evidence we have obtained is sufficient and appropriate to provide a basis for our audit opinion.

Opinion

In our opinion, the financial statements for the year ended September 28, 2012 comply with Swiss
law and the Company’s articles of association.
Report on Other Legal Requirements

We confirm that we meet the legal requirements on licensing according to the Auditor Oversight
Act (“AOA”) and independence (Article 728, CO, and Article 11, AOA) and that there are no
circumstances incompatible with our independence.

In accordance with Article 728a, paragraph 1, item 3, CO, and Swiss Auditing Standard 890, we
confirm that an internal control system exists, which has been designed for the preparation of financial
statements according to the instructions of the Board of Directors.
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We recommend that the financial statements submitted to you be approved.

Deloitte AG

/s/ Martin Welser /s/ James D. Horiguchi
Licensed Audit Expert
Auditor in charge

Zurich, November 13, 2012
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