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2Disclaimer
This presentation of Field Trip Psychedelics Inc. (the “Company”) is for information only and shall not constitute an offer to buy, sell, issue or subscribe for, or the so-
licitation of an offer to buy, sell or issue, or subscribe for any securities in any jurisdiction in which such offer, solicitation or sale would be unlawful. The information
contained herein is subject to change without notice and is based on publicly-available information, internally developed data, third party information and other
sources. The third party information has not been independently verified. While the Company may not have verified the third party information, nevertheless, it
believes that it obtained the information from reliable sources and has no reason to believe it is not accurate in all material respects. Where any opinion or belief
is expressed in this presentation, it is based on the assumptions and limitations mentioned herein and is an expression of present opinion or belief only. No war-
ranties or representations can be made as to the origin, validity, accuracy, completeness, currency or reliability of the information. The Company disclaims and
excludes all liability (to the extent permitted by law), for losses, claims, damages, demands, costs and expenses of whatever nature arising in any way out of or
in connection with the information in this presentation, its accuracy, completeness or by reason of reliance by any person on any of it. The information contained
in this presentation does not purport to contain all the information that may be necessary or desirable to fully and accurately evaluate an investment in securities
of the Company and is not to be considered as a recommendation by the Company that any person make an investment in the Company. The information in this
presentation is not intended to be relied upon as advice to investors or potential investors and does not take into account the investment objectives, financial
situation or needs of any particular investor. This presentation should not be construed as legal, financial or tax advice to any individual, as each individual’s cir-
cumstances are different. Readers should consult with their own professional advisors regarding their particular circumstances.
Neither this presentation nor any copy of it may be taken or transmitted into or distributed in any other jurisdiction which prohibits the same except in compliance
with applicable securities laws. Any failure to comply with this restriction may constitute a violation of applicable securities law. Recipients are required to inform
themselves of, and comply with, all such restrictions or prohibitions and the Company does not accept liability to any person in relation thereto.

Cautionary note to United States investors
This presentation does not constitute an offer to sell or the solicitation of an offer to buy, nor shall there be any sale of securities of the Company in any jurisdic-
tion in which an offer, solicitation or sale would be unlawful prior to registration or qualification under the securities laws of such jurisdiction. The securities of the
Company described herein have not been and will not be registered under the United States federal or state securities laws and may not be offered or sold in the
United States, or to, or for the account or benefit of, “U.S. Persons” as such term is defined in Regulation S under the United States Securities Act of 1933, as amend-
ed (the “U.S. Securities Act”), unless an exemption from registration is available. Prospective investors will be required to represent, among other things, that they
meet the definition of “accredited investor” (as defined in Rule 501(a) of the U.S. Securities Act) and are familiar with and understand the terms of the offering and
have all requisite authority to make such investment. Securities sold in the United States will be “restricted securities” within the meaning of Rule 144 under the U.S.
Securities Act. The securities may be resold, pledged or otherwise transferred only pursuant to an effective registration statement under the U.S. Securities Act or
pursuant to an applicable exemption from the registration requirements of the U.S. Securities Act.
IN MAKING AN INVESTMENT DECISION, INVESTORS MUST RELY ON THEIR OWN EXAMINATION OF THE COMPANY AND THE TERMS OF THE OFFERING, INCLUD-
ING THE MERITS AND RISKS INVOLVED. THE SECURITIES HAVE NOT BEEN APPROVED OR DISAPPROVED BY THE SECURITIES AND EXCHANGE COMMISSION OR
BY ANY STATE OR CANADIAN SECURITIES COMMISSION OR REGULATORY AUTHORITY, NOR HAVE ANY OF THE FOREGOING PASSED ON THE ACCURACY OR
ADEQUACYOF THIS PRESENTATION. ANY REPRESENTATION TO THE CONTRARY IS A CRIMINAL OFFENSE.

Forward-looking statements
This presentation, together with any supplements and any other information that may be furnished to prospective investors by the Company, contains certain
statements that may constitute “forward-looking information” or “forward-looking statements” under applicable securities laws. All statements, other than those
of historical fact, which address activities, events, outcomes, results, developments, performance or achievements that the Company anticipates or expects may
or will occur in the future (in whole or in part) should be considered forward-looking information. In some cases, forward-looking information is identified by the
use of terms and phrases such as “anticipate”, “believe”, “could”, “estimate”, “expect”, “intend”, “may”, “plan”, “predict”, “project”, “will”, “would”, and similar terms and
phrases and the negatives of such expressions, including references to assumptions. Such information may involve, but is not limited to, comments with respect
to strategies, expectations, planned operations or future actions. These forward-looking statements are based on currently available competitive, financial and
economic data and operating plans as of the date of this presentation but are subject to known and unknown risks, uncertainties and other factors that may cause
actual results, performance or achievements or industry results to be materially different from those expressed or implied by such forward-looking information.
Such factors are based on information currently available to the Company, including information obtained from third-party industry analysts and other third party
sources, and are based on management’s current expectations regarding future growth, results of operations, future capital (including the amount, nature and
sources of funding thereof) and expenditures. The forward-looking information contained in this presentation is expressly qualified by this cautionary statement.
A number of risks, uncertainties and other factors could cause actual results to differ materially from the results discussed in the forward-looking information,

including, but not limited to, the following: the progression of COVID-19 and its impacts on the Company’s ability to operate its assets, including the possible shut-
down of facilities due to COVID-19 outbreaks; the severity and duration of the COVID-19 pandemic in all jurisdictions where the Company conducts its business;
the nature and extent of government imposed restrictions on travel and business activities and the nature, extent, and applicability of government assistance
programs, in both cases related to the COVID-19 pandemic, as applicable in all jurisdictions where the Company conducts its business; the impact of the COVID-19
pandemic on the Company’s employees, customers, and suppliers; impact of COVID-19 on the global economy; the Company’s ability to implement its strategy
or operate its business as the Company currently expects; the Company’s ability to successfully pursue its acquisition strategy; legislative and regulatory develop-
ments; litigation and regulatory actions; periodic negative publicity regarding the psychedelic medicine industry; unfavourable results of research; new product
development; the Company’s reliance on information technology and telecommunications systems; the Company’s ability to execute on the expansion of its digital
platforms; product demand and market acceptance; the development of supplier and customer relationships; risks associated with the development of projects;
risks associated with reliance on key personnel; control of costs and expenses including inability to fund capital expenditures and research and development; lack
of cash flow; reliance on financing; general industry and market conditions and growth rates; general economic conditions and levels of economic activity includ-
ing interest rate and currency exchange rate fluctuation; unfavourable capital market developments; current global financial and political conditions; terrorist
attacks and ensuing events; the occurrence of catastrophic events; failure to realize on growth initiatives; degree of competition in the industry; and changes in
employee relations. Readers are cautioned that the foregoing list and the risk factors in “Schedule B – Risk Factors” are not exhaustive.
Forward-looking information reflects the Company’s current beliefs and is based on information currently available to the Company and on assumptions it
believes to be reasonable. In some instances, material factors or assumptions are discussed in this presentation in connection with statements containing for-
ward-looking information. Such material factors and assumptions include, but are not limited to: the impact of the COVID-19 pandemic and ensuing events; the
Company’s ability to execute on its business plan; the acceptance of the Company’s products and services by its customers, including renewals; the timing of ex-
ecution of outstanding or potential customer contracts by the Company; the sales opportunities available to the Company; the Company’s subjective assessment
of the likelihood of success of a sales lead or opportunity; that sales will be completed at or above the Company’s estimated margins; availability of government
subsidies; the continued success of business development activities; new products and services will continue to be added to the Company’s portfolio; the demand
for our products and services globally will develop and grow; to the extent needed, that additional financing is available; the Canadian and global capital mar-
kets; employment levels and consumer spending in the Canadian and global economies; growth rates and inflation rates in the Canadian and global economies;
impacts of regulation and tax laws by the Canadian and provincial governments or their agencies; and the Canadian and American markets for psychedelic-as-
sisted psychotherapy and drug products. The forward-looking statements and information in this presentation speak only as of the date of this presentation and
the Company assumes no obligation to update or revise such information to reflect new events or circumstances, except as may be required by applicable law.
Although the Company believes that the expectations reflected in the forward-looking statements and information are reasonable, there can be no assurance
that such expectations will prove to be correct. Because of the risks, uncertainties and assumptions contained herein, prospective investors should not read for-
ward-looking information as guarantees of future performance or results and should not place undue reliance on forward-looking information. Nothing in this
presentation is, or should be relied upon as, a promise or representation as to the future.

Cautionary note regarding future-oriented financial information
To the extent any forward-looking statement in this presentation constitutes “future-oriented financial information” or “financial outlooks” within the meaning of
applicable Canadian securities laws, such information is being provided to demonstrate the anticipated market penetration and the reader is cautioned that this
information may not be appropriate for any other purpose and the reader should not place undue reliance on such future-oriented financial information and
financial outlooks. Future-oriented financial information and financial outlooks, as with forward-looking statements generally, are, without limitation, based on
the assumptions and subject to the risks set out above under the heading “Forward-looking Statements”. The Company’s actual financial position and results of
operations may differ materially from management’s current expectations and, as a result, the Company’s revenue and expenses.

Confidentiality
This presentation contains highly confidential information regarding the investments, strategy and organization of the Company and is being provided to you
solely for your information and may not be reproduced, in whole or in part, in any form or forwarded or further distributed to any person. Your acceptance of this
document constitutes your agreement to (i) keep confidential all the information contained in this document, as well as any information derived by you from the
information contained in this document (collectively, the “Confidential Information”) and not disclose any such Confidential Information to any other person, (ii)
not use any of the Confidential Information for any purpose other than to evaluate the purchase of Class A Shares of the Company, (iii) not copy this document
without the Company’s prior consent, and (iv) promptly return this document and any copies hereof to the Company upon the Company’s request.
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Field Trip at a glance

An industry defining company

that is revolutionizing mental

health through the development

and delivery of psychedelic

therapies
Cutting edge research on

psilocybin fungi

FT-104, a next generation
psychedelic

Pipeline new 
chemical entities from 

psychedelic compounds

Development

Digital tools to become platform
for delivery of psychedelic
therapies

6 centers for psychedelic
medicine operating by Q4 2020

Scaling to 75 centers
by 2024

Delivery
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Joseph del Moral
Founder, CEO

Board Member, Felix Health Inc. Founder of
Grassfed  Ventures, a VC and advisory firm. Co-
founder and former CEO of Canadian 
Cannabis Clinics and  CanvasRx. Former Board 
Member, Aurora Cannabis Inc. (NYSE: ACB)

Ronan Levy
Founder, Executive Chairman

Board Member, Trait Biosciences Inc. 
Founder of Grassfed Ventures. Co-founder 
and former  CCO of Canadian Cannabis 
Clinics and CanvasRx. Former SVP,  Business 
& Corporate Affairs of Aurora  Cannabis
(NYSE: ACB)

Hannan Fleiman
Founder, President

Co-founder and COO of Canadian Cannabis 
Clinics and CanvasRx,  Founder of Grassfed
Ventures. Former President of Trait  Biosciences 
Inc. MBA from McMaster University  and a BSc 
Medical Toxicology from the  University of
Guelph.

Mujeeb Jafferi
Founder, Chief Operating Officer

Former President of Just Energy Solar; VP ,Sales  
Strategy at Just Energy; Business Development
at SunEdison. Bachelor’s from York University 
and a Global  Professional. Master of Laws 
from Faculty of  Law at the University of Toronto.

Dr. Ryan Yermus
Founder, Chief Clinical Officer

Founded the first legal medical cannabis clinic  
in Canada. Clinical expertise in the treatment of  
addictions. MD degree from University

of Ottawa and Residency completed at University
of Toronto.

Paula AmyHewitt
Vice President & General Counsel

Board Member at Caldwell Investment 
Management. Previously SVP, Chief 
Compliance Officer, Chief Privacy 
Officer and General Counsel at 
Raymond James Ltd. 

We are led by a team of visionary founders and veteran leadership  
with deep experience in healthcare, technology and biotechnology

DonnaWong
Chief Financial Officer

Managing Director, On Point Advisors 
Principal, The CFO Centre Canada, former VP, 
Finance, ViXS Systems Inc.  (TSX: VXS)

Amardeep Manhas
Chief Technical Officer

Former VP, Operations, Crius Energy, LLC, 
Former VP, Operations, Lightwing/SunEdison, 
Former Director of Operations, Momentis
Network

Dr. Nathan Bryson, Ph.D
Chief Science Officer

Pharma executive with 25+ years in drug  
development. Chief Scientific Officer at Cynapsus  
Therapeutics and Acerus Pharmaceuticals. PhD in  
Chemistry from MIT; NATO post-doctoral fellow at  
Universite Louis Pasteur in Strasbourg, France.
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Dieter Weinand Helen Boudreau Dr. Mike Ehlers Dr. Sid Kennedy Wes Hall Matthew Johnson David Erritzoe
Board member Board member Advisor Advisor Advisor Advisor Advisor

• Former CEO and • Former COO of the Bill • Chief Science Officer, • Professor of Psychiatry at • Currently, Executive • Professor of Psychiatry • Academic Clinical Lecturer in
Chairman of Bayer & Melinda Gates Medical Partner, Apple Tree Ven- the University of Toronto, the Chairman of KSS Group of and Behavioral Sciences at General Psychiatry in Neuropsy-
Pharmaceuticals AG Research Institute tures Arthur Sommer Rotenberg Companies Johns Hopkins University. chopharmacology and Psyche-
• Former Board Mem- • Prior to Gates Founda- • Former EVP and Head of Chair in Suicide and De- • Founder and Former • One of the world’s most delic Research Centres, Division of
ber of Bayer AG tion, served as CFO for Research & Development, pression Studies, and a Sci- CEO of Kingsdale Advisors published scientists on the Psychiatry, Department of Brain
• Served as EVP, Prima- Proteostasis Therapeutics Biogen entist at Li Ka Shing Knowl- • Recognized by Globe & human effects of psyche- Sciences, Imperial College London.
ry Care for Sanofi and FORMA Therapeutics • Previously, Senior Vice edge Institute and Toronto Mail as one of Canada’s delics. • Alongside his clinical work in
• Launched some of • Spent 16 years at Novar- President & Head, BioTher- Western Research Institute “most influential power- • Principle Investigator on medicine /psychiatry as a post-
the industry’s most suc- tis and Pfizer, including as apeutics R&D and the Chief • Published more than 350 brokers” funded studies investigat- CCT psychiatrist, David conducts
cessful products: Lipitor,
Abilify and Cipro

Global CFO, Oncology Scientific Officer for Neuro-
science & Pain at Pfizer

peer reviewed articles and
11 books on mental health

ing psilocybin in the treat-
ment of opioid dependence  
and PTSD

psychopharmacological research,
using brain-imaging techniques  
such as PET and MRI

And supported by advisors with extensive cross-functional  
experience in business, neuroscience, pharmaceuticals, mental  
health and psychedelics
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Current approaches to mental and behavioral 
healthcare are failing most people

Mental health challenges are growing1 Current treatments haven’t changed in decades,  
and they don’t work well2

75%
non-adherence rates  
to anti-depressants

+2
point improvement on  
Hamilton Depression  
Score (out of 52)

40-71%
relapse rates

Side Effects
Addiction, Insomnia, Agitation,  
Loss of Libido, Violent Impulses,  
Suicidal Impulses

1. IHME, Global Burden of Desease
2. Star*D Study

250M

200M

150M

100M

50M

0

1990 1995 2000 2005 2010 2017

Anxiety  
disorders

Depressive  
Disorders

Other mental  
health disorders
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The pandemic is amplifying the challenge

1. https://www.cidrap.umn.edu/news-perspective/2020/09/depression-triples-us-adults-amid-covid-19-stressors
2. https://www.healthline.com/health-news/suicid
3. https://www.kff.org/coronavirus-covid-19/issue-brief/the-implications-of-covid-19-for-mental-health-and-substance-use/

×3 ×3 53%
Increase in suicide ideation 
from pandemic relative to 20182

Americans reported their mental 
health has been  negatively 
impacted by COVID3

Rate of depression increase 
since the start of the pandemic1



$8T $16B
Anxiety Disorder &  
Depression Treatment  
Market1

1. Source: Global Newswire, Reports and Data, May 2019
2. Source: US Substance Abuse and Mental Health Administration (SAMHSA)
3. Lancet Commission Global Mental Health

8

And it's costing the global economy 
trillions  of dollars in out-of-pocket spend 
and lost  productivity

$238B
Annual US Spend on Mental Health  
Treatments and Ancillary Services 2

Estimated Cost to Global  
Economy from Depressive  
Disorders 3
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Ketamine MDMA Psilocybin

• Very high (70%) response rates in treatment resistant depression
(TRD) as soon as 24h.

• Immediate (24h) effect with TRD, uni- and bi-polar depression

• Sustained at least 7 days

• Repeat dose when combined with psychology (KAP) promises

improvements in outcomes and duration of efficacy

1. Kryst 2020 Pharmacol Reports.  Sanacora 2017 JAMA Psychiatry
2. Jerome 2020 Psychopharamcol

3. Carhart-Harris 2016 Lancet
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Psychedelic therapies are a highly-effective  
and fast-acting treatment option

Immediately after treatment:

• 82% present significant improvement at treatment exit

• 56% treatments owed no significant symptoms of PTSD

1-yr post treatment:

• PTSD scores continued to improve to 1 yr with 67% symptom-free

• Suicide went from 64% at baseline to 24% at 1yr

• 97% patients reported benefit of treatment

Single moderate-dose psilocybin, in conjunction with

psychotherapy, produced rapid, robust, and sustained clinical

benefits in terms of reduction of anxiety and depression in

patients with life-threatening cancer.
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And psychedelics therapies
are cost-effective

A 30-year analysis of the economic impact of MDMA-assisted  

therapy ("MAP") for PTSD1 concluded:

•MAP reduced health care costs by an average

of US$103,000 per patient

• MAP reduced the number of deaths by 43/1000 patients

• MAP added 5.5 quality adjusted years (QALYs) per patient
• In a 5-year follow-up, some patients were able to return  

to employment

1. https://journals.plos.org/plosone/article?id=10.1371/journal.pon
e.0239997
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1927 1934 1938 1952 1957 1987

Fever Therapy
(Nobel Prize)

Which is why psychedelics will 
revolutionize  mental healthcare

Electroconvulsive  
Therapy
(ECT)

Tricyclic  
Antidepressants

Lobotomy Monoamine  
Oxidase Inhibitors

Selective Serotinin  
Reuptake Inhibitors  
(SSRIs)

1993 2008 2017

SNRI
(Serotonin-
Norepinephrine  
Reuptake Inhibitor

MDMA 
breakthrough 
therapy 
designation

rTMS
(Repetitive  
Transcranial  
Magnetic  
Stimulation)

Today

Development and

delivery of technology-

supported psychedelic

therapies.

Field Trip will lead the way 

2019

Psilocybin 
breakthrough 
therapy designation 

+
Esketamine FDA 
approval
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Field Trip  
Overview

12
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Who we are:
The first integrated psychedelics company that

is building the next generation of psychedelic

molecules and the infrastructure and

technology to deliver psychedelic therapeutics

at massive scale.

Our Mission:
To bring the world to life through psychedelics and

psychedelic-enhanced therapies.
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And to usher in a new era of mental and  
behavioral health and well-being

• FT-104, Field Trip’s first psychedelic 
NCE in development

• Natural products research and
development

• Integrating real-world data from 
Field Trip Health to develop future 
therapies

• Clinical centers for psychedelic
therapies

• Digital tools + telehealth delivery
• Trip, a dedicated app to support 

self-guided therapies

14
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Advancing the Next Generation  
of Psychedelic Therapeutics

15
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At this moment, there is a unique  
opportunity to optimize psychedelic  
molecules

By designing + selecting molecular structures for:

• Short trip times that better fit needs ofpatients/clinicians

• Good potency for low doses to facilitate product design

• Lowest potential for addiction; and

• Greatest potential for IP (NCEs)

Field Trip is minimizing NCE risk by mining data from:
• Scientific and patent data literature that  give insight to 

structure-activity relationship

• Extensive anecdotal data from various sources
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And so we developed FT-104,  a 
next generation psychedelic  
molecule

FT-104

• A differentiated 5HT2A-based synthetic psychedelic substance
• Chemistry is simple and straightforward
• Primary metabolites identified
• Positive FTO and patentability opinions
• Provisional patent filed (App. 63/045,901) with claims to: novel 

composition of matter, novel formulations, routes of 
administration and methods of use
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That is fast acting,
and has a short duration

FT-104

• Classic psychedelics often have slow onsets, and long durations
— MDMA: 6 hours
— Psilocybin: 7-8 hours
— LSD: 10+ hours

• This makes classic psychedelics impractical for many medical  
applications

•In-vitro and in-vivo studies confirm that FT-104 has fast absorption  
and a consistent, shorter duration (~2-3 hours) making it more 
practical for a variety of indications
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And is a potent psychedelic

FT-104

• Studies confirm that the intensity of a psychedelic  
experience are positively correlated with therapeutic  
outcomes1

• The intensity of the experience with FT-104  is 
significantly psychedelic, as confirmed by rat
head-twitch tests
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Psilocybin for Treatment-Resistant Depression. Frontiers In 
Pharmacology, 8.
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Our development timelines are ahead of 
schedule

20 q2 20 q3 20 q4 21 q1 21 q3 21 q421 q2

FTH-100 Series  
Alignment/Advisory

Provisional  
Patetnt FilingFTO

Progress to date

Synthesis
FT100 family

API GMP activities
Analytics, process, crystallization, stability

Phase 1

Pre-clinical, IND-enabling
Bioanalytics, ADME, Safety Pharmacology, Toxicology

Screening
in-vitro

Receptor Binding
5HT2A and 5HT2B

PK
explor

100 g  
GLP API

1 kg  
GLP API

Pre-IND
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These timelines are our best estimates based on historical rates ofdevelopment

2020 2021 2022 2023 2025 2026 2027 20282024

Phase 3 Phase 3

Phase 2 Phase 3

MDMA Approval

Psilocybin Approval

Preclinical Phase 1 Phase 2 NDAPhase 3 FTH-104 Approval

Phase 2 NDA Psilocybin Approval

And will follow the path set by others to become  
the first “next-generation” psychedelic
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Delivering Best-in-Class  
Psychedelic Therapies
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But molecules are only one piece  
of the puzzle

Evidence shows that therapeutic outcomes associated with psychedelic  
therapies may be significantly influenced by, among other things:

• Choice of molecule
• Preparation and mindset of the patient1

• Location of the therapeutic experience1

• The therapists
• Cognitive therapies supporting the psychedelic experience

The best therapeutic outcomes will be achieved by having control over all
aspects, collecting data and using the experience to drive new molecules,
new practices and delivery innovation

1. https://www.researchgate.net/profile/Leor_Roseman/publication/323211736_Psyche
delics_and_the_essential_importance_of_context/links/5a8c33ed458515b8af97f491

/Psychedelics-and-the-essential-importance-of-context.pdf
2.https://link.springer.com/article/10.1007/s00213-017-4771-x
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Field Trip Health Centers

Will serve to collect data, develop know-how, generate  
IP, provide training to therapists, with a view to delivering  
best-in-class psychedelic therapies at massive scale.

Toronto, New York, LA and Chicago now open, providing  
ketamine-assisted therapy

6 Centers open by year end 2020, scaling to a footprint  
of 75 by 2024

Serve as a platform to refine and enhance psychedelic 
therapies and scale delivery technology – while 
generating significant revenues

24

Elegant, purpose-built
treatment centers for

psychedelic therapies

LA Center waiting room



Board certified psychiatrists, physicians, nurses, psychologists and therapists support patients every step of the way

25

STEP 1:

Consultation
Meet a Field Trip psychiatrist to  
determine if treatment is 
appropriate.

STEP 2:

Preparation
A Field Trip psychotherapist will 
accompany each patient throughout your  
journey with. (S)he will help patients
prepare  for their first dosing session. The 
patient- therapist relationship is 
foundational in  building an alliance with 
the psychotherapist along the journey.

STEP 4:

Integration
STEP 3:

Treatment
Integration sessions provide the time and 
space to process  insights gained during 
the ketamine dosing  session or thereafter. 
Each psychotherapist  will help with 
interpretation to guide patients toward 
improvements that they can carry  into 
your daily life.

While the ketamine journey itself typically  
lasts 1-2 hours, patients will have time  
afterwards to reflect on and explore the  
experience with their psychotherapist. In  
total, patients will be in the clinic for 
about 2-3  hrs with each dosing session

STEP 5:

In-clinic and beyond
Throughout the time with in our 
treatments and  beyond, patients will 
have access to Field Trip’s digital portal 
for on-going support to  help sustain the 
effects of their Field Trip  Journey.

For the therapeutic journey



Supported by advanced  
digital tools during treatment

Portal

• Robust patient tool to support therapeutic journey
• Mood monitoring, mindfulness tools, information,  

guided meditations
• Planned video and asynchronous text communication
• Research data collection focus
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Step into the journey



And after you’re done

Trip

• Supports self-guided therapies outside of Field Trip 
Health Centers

• Expands Field Trip ecosystem to a 
much larger audience

• Leverages protocols developed by clinicians  
for the Treatment Centers

• 8,000 person waitlist on launch
• Generative music through LUCID, Inc.
• Serves as an entry-point to the Field Trip ecosystem
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We are uniquely positioned,  
and will leverage that to 
create global impact

IntegratedDisaggregated

Est. US $750M valuation

NCE
Strategy

Generic  
Strategy

$85M valuation

$300M valuation US$1.8B valuation

$116M valuation

Valuations as at October 9, 2020
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By becoming the platform  
for psychedelic medicine

Scaling Portal

Future versions of Portal will enable third
party  therapists to support their own 
patients,  and refer those patients to Field 
Trip Health centers for psychedelic
therapeutics.

Portal will also be available for existing  
ketamine infusion centers to support their  
patients through therapy.

Field Trip Discovery leverages  
data from Portal to inform future  

therapeutics development

If a third party patient seeks ketamine or other  
psychedelic treatment, it is conducted through  

Field Trip Health centers (if there is a local  
location) or a third party center

Third party ketamine infusion centers
refer patients through Portal to
therapists to support IV infusion

Therapists use Portal to support  
their own patient journeys
(no psychedelics)

Therapists
Ketamine Infusion 

Centres
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And filling our  
development pipeline
with NCEs based on known  
psychedelic compounds

Development from known psychedelic  
molecules significantly derisks efficacy and  
safety questions given substantial academic  
and anecdotal evidence.

Alexander “Sasha” Shulgin, synthesized and  
tested over psychedelic 230 compounds



Investment summary
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1. Industry leader with early mover

advantage  in $100B+ industry1

2. Derisked drug development focused on

creating  NCEs from known psychedelic

molecules.

3. Sustainable business model with early 

revenue  generation and massive long-
term value creation

Visionary founders with highly
experienced management team

Attractive valuation relative 
to peers

First to market with a “next generation” 
psychedelic molecule

Large and growing ecosystem through 
treatment centers, Trip and Portal

4.

5.

6.

7.

1. https://canaccordgenuity.bluematrix.com/sellside/EmailDocViewer?encrypt=0af66cb6-8ba4-4f9e-9493-
db6ae3dfe2ce&mime=pdf&co=Canaccordgenuity&id=CA-InternalResearchDistribution@canaccordgenuity.com
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Thank You!

Investor Queries:

investors@fieldtriphealth.com
+1.833.833.1967
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RISK FACTORS
There are a number of risk factors that could cause future results to differ materially from those described herein.. A n invest-
ment in the Class A Shares of the Company involves significant risks. Investors should carefully consider the risks described
below and the other information elsewhere in this presentation before making a decision to buy the Class A Shares. The risks
and uncertainties described herein are not the only ones that the Company faces. Additional risks and uncertainties, including
those that the Company does not know about now or that it currently deems immaterial, may also materially adversely affect
its business, financial condition or results of operations. When used herein, “the Company” refers to Field Trip Psychedelics Inc.
and includes a reference to its subsidiaries or affiliates of the foregoing, if any.

Risks Relating to The Company’s Business
The Company is subject to many of the risks common to early-stage enterprises, including limitations with respect to personnel,
financial, and other resources and lack of significant revenues. There are risks associated with the Company’ growth strategy,
and such strategy may not succeed, as they can be adversely affected by a variety of factors, including but not limited to the
factors set out herein; the Company is not currently revenue producing and may never be profitable; preclinical testing and
clinical trials for the Company’ products may not achieve the desired results. The results of preclinical testing and clinical trials
are uncertain and a product candidate can fail at any stage of clinical development; the success of the Company’s business is
dependent on the reform of controlled substances laws pertaining to psilocybin. For instance, psilocybin is currently a controlled
substance with no approved use in Canada or the United States and the Company selected Jamaica for development of its Field
Trip Blue project because Jamaica is one of the few jurisdictions in the world with a legal environment that would permit the
Company’s business plan. If controlled substances laws aren’t favourably reformed in Canada, the United States, and other
global jurisdictions, the commercial opportunity that the Company is pursuing may be highly limited; the Company intends to
seek Health Canada and analogous foreign approvals for certain of its products. Product approvals are subject to a number of
contingencies and in any event timelines are often longer than expected; even if the Company is able to commercialize its prod-
uct candidates, the products may not receive adequate reimbursement from government or private pay insurers, which could
affect its business; the Company products may not attract a following among patients and/or providers; the Company’s ability
to grow, store, process, manufacture and sell psilocybin products in any jurisdiction is dependent on obtaining appropriate li-
censes. There can be no guarantee that the Company will obtain such licenses; failure to obtain export licenses or delays or
disruption to transportation systems could materially adversely affect the Company’ business and financial condition; the suc-
cess of the Company is dependent upon the ability, expertise, judgment, discretion and good faith of key individuals including
persons in charge and quality control personnel in respect of the Company’s licences. If such individuals cannot be retained, or
if replacements cannot be found on a timely basis, it could have a material adverse effect on the Company’ ability to execute
on its business plan and strategy; there is potential that the Company will face intense competition from other companies, some

of which can be expected to have longer operating histories and more financial resources and manufacturing and marketing
experience than the Company. To remain competitive, the Company will require a significant investment in research and de-
velopment; there are many factors which could impact the demand for the Company’s planned products, including but not
limited to the ability to attract and retain clients and customers, the Company’s ability to continually produce desirable and
effective products, the continued growth of the number of patients selecting medical cannabis and the extent of competition in
the market; the price of production, sale and distribution of psilocybin may fluctuate widely due to how nascent the industry is
and is affected by numerous factors beyond the Company’ control including international, economic and political trends, ex-
pectations of inflation, currency exchange fluctuations, interest rates, global and regional consumptive patterns, speculative
activities and increased production due to new production and distribution developments and improved production and dis-
tribution methods. The effect of these factors on the price of product produced by the Company and, therefore, the economic
viability of the Company’ business, cannot accurately be predicted; there has been a marked increase in the use of social media
platforms and similar channels that provide individuals with access to a broad audience of consumers and other interested
persons. The availability and impact of information on social media platforms is virtually immediate and many social media
platforms publish user-generated content without filters or independent verification as to the accuracy of the content posted.
Information posted about the Company may be adverse to the Company’ interests or may be inaccurate, each of which may
harm the Company’ business, financial condition and results of operations; while the Company believes its insurance coverage
addresses all material risks to which it is exposed and is adequate and customary in its current state of operations, such insur-
ance is subject to coverage limits and exclusions and may not be available for the risks and hazards to which the Company is
exposed. Moreover, there can be no guarantee that the Company will be able to obtain adequate insurance coverage in the
future; while the Company conducts and plans to continue to conduct its business in a manner consistent with good corporate
governance practices, there can be no assurance that events, including events beyond the control of the Company, will not oc-
cur that may damage the Company’ reputation; the Company expects to face an inherent risk of exposure to product liability
claims, regulatory action and litigation if the products it plans to distribute are alleged to have caused loss or injury. There can
be no assurance that the Company will be able to obtain or maintain product liability insurance on acceptable terms or with
adequate coverage against potential liabilities; if any of the Company’ planned products are recalled, the Company could be
required to incur the unexpected expense of the recall and any legal proceedings that might arise in connection with the recall;
the Company’ operations are subject to environmental regulations. There is no assurance that future changes in environmental
regulation will not adversely affect the Company’ business, financial condition and results of operations; the Company’ business
involves the growing of an agricultural product and is subject to the risks inherent in the agricultural business, such as insects,
plant diseases and similar agricultural risks. Although the Company expects that any such growing will be completed indoors
under climate controlled conditions, there can be no assurance that natural elements will not have a material adverse effect on
any future production; the Company believes the nascent legal psilocybin industry is highly dependent upon consumer percep-
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tion regarding the medical benefits, safety, efficacy and quality of the psilocybin distributed for medical purposes to such con-
sumers. There can be no assurance that future scientific research or findings on the medical benefits, viability, safety, efficacy
and dosing of psilocybin or isolated constituents, regulatory proceedings, litigation, media attention or other research findings
or publicity will be favourable to the industry or the Company or any particular product, or consistent with earlier publicity; if the
Company is unable to maintain effective patent rights for its product candidates, the Company may not be able to effectively
compete in the market. If the Company is not able to protect its proprietary information and know-how, such proprietary infor-
mation may be used by others to compete against the Company; the Company may not be able to identify infringements of its
patents and accordingly the enforcement of its intellectual property rights may be difficult. Once such infringements are iden-
tified, enforcement could be costly and time consuming; third party claims of intellectual property infringement may prevent or
delay the Company’ development and commercialization efforts; the Company’ operations depend, in part, on how well it
protects its information technology systems, networks, equipment and software from damages from a number of threats.
Events such as cable cuts, power loss, hacking, computer viruses and theft could result in information system failures, delays
and/or increase in capital expenses for the Company. While the Company implements protective measures to reduce the risk
of and detect cyber incidents, cyber-attacks are becoming more sophisticated and frequent, and the techniques used in such
attacks change rapidly; the development of the Company’ business and operating results may be hindered by applicable re-
strictions on sales and marketing activities imposed by regulatory bodies; the success of the Company is highly dependent upon
the ability, expertise, judgment, discretion and good faith of its limited number of senior management. Any loss of the services
of such individuals could have a material adverse effect on the Company’ business, financial condition and results of opera-
tions; the Company’ ability to compete and grow will be dependent on it having access, at a reasonable cost and in a timely
manner, to skilled labor, equipment, parts and components. No assurances can be given that the Company will be successful
in maintaining its required supply of skilled labor, equipment, parts and components; the Company is exposed to the risk that
its employees, independent contractors and consultants may engage in fraudulent or other illegal activity. The precautions tak-
en by the Company to detect and prevent this activity may not be effective in controlling unknown or unmanaged risks or loss-
es or in protecting The Company from governmental investigations or other actions or lawsuits stemming from a failure to be
in compliance with such laws or regulations. Such misconduct may result in legal action, significant fines or other sanctions and
could result in loss of any regulatory license held by the Company at such time; the Company may be subject to security breach-
es at its facilities or in respect of electronic document or data storage, which could lead to breaches of applicable privacy laws
and associated sanctions or civil or criminal penalties; events, including those beyond the control of the Company, may dam-
age its operations. In addition, these events may negatively affect customers’ demand for the Company’ products. Such events
include, but are not limited to, non-performance by third party contractors; increases in materials or labor costs; breakdown or
failure of equipment; failure of quality control processes; contractor or operator errors; and major incidents and/or catastroph-
ic events such as fires, explosions, earthquakes or storms. As a result, there is a risk that the Company may not have the capac-

ity to meet customer demand or to meet future demand when it arises; the Company intends to develop brand/product differ-
entiation strategies to retain and/or grow brand market share. The potential for success of these strategies is uncertain,
dependent on various factors, and subject to various challenges; the Company will incur ongoing costs and obligations related
to compliance with employee health and safety matters. Failure to comply with health and safety laws and regulations may
result in additional costs for corrective measures, penalties or in restrictions on The Company’ manufacturing operations; the
Company may be subject to growth-related risks including capacity constraints and pressure on its internal systems and con-
trols; deficiencies in legal and regulatory compliance discovered by regulatory authorities on any audit of the Company could
subject The Company to regulatory or agency proceedings or investigations, fines, penalties and reputational harm, and inhib-
it the operations of the Company; the Company expects that it will need to raise substantial additional funding before it expects
to become profitable. This additional financing may not be available on acceptable terms, or at all. Failure to raise such capi-
tal could result in the delay or indefinite postponement of current business objectives or the Company going out of business;
certain of the directors and officers of the Company are also directors and officers of other companies, and conflicts of interest
may arise between their duties as officers and directors of the Company and as officers and directors of such other companies;
the Company may become party to litigation from time to time in the ordinary course of business which could adversely affect
its business and financial condition. Even if the Company is involved in litigation and wins, litigation can redirect significant com-
pany resources; while the Company has no current operations in Canada or the United States, if the Company is found to be
engaging in business related to the cultivation, distribution or possession of psilocybin in Canada or the U.S., or has a commer-
cial interest in, or arrangement with, third parties who do so, it could have a material adverse effect on the Company’s ability
to obtain financial and other service providers.
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Risks Related to the Offering
A purchase of the Class A Shares is highly speculative and involves significant risks. The Class A Shares should not be purchased
by any person who cannot afford the loss of his or her entire purchase price; this is a commercially reasonable best efforts
offering. No person has agreed to purchase any Class A Shares. No assurance can be given that all, or even a substantial
portion, of the shares will be sold in this offering; the Class A Shares are being offered on a private placement basis pursuant
to exemptions from the prospectus requirements under applicable Canadian securities legislation. Accordingly, the transfer or
resale of the Class A Shares will be subject to restrictions under applicable securities laws and any resale must be made in
accordance with applicable securities laws. A holder of Class A Shares may not trade the securities before the date that is four
months and a day after the later of (a) the distribution date of the Class A Shares and (b) the date on which the Company be-
comes a reporting issuer in any jurisdiction of Canada, unless the trade is permitted under securities laws. The Company is not
currently a “reporting issuer” in any jurisdiction of Canada and may never become one. Thus the hold period may never expire.
During the hold period, any resale of the Class A Shares must be made under an available statutory exemption fromthe dealer
registration and prospectus requirements or under a discretionary exemption granted by the applicable securities regulatory
authority. Investors are advised to seek legal advice before re-selling the securities; the Class A Shares will not be qualified
investment under the Income Tax Act (Canada) for registered plans. The Income Tax Act (Canada) imposes penalties on the
acquisition or holding of non-qualified investment by registered plans. Accordingly, the Class A Shares may not be suitable in-
vestments for all investors; there is currently no public market for the Class A Shares. Even if the Class A Shares are listed on a
stock exchange, there can be no assurance that an active and liquid market for such shares will develop or be maintained, in
which case shareholders may have difficulty selling their shares. The market price of the Class A Shares may materially decline
below the offering price of the private placement; the Company does not anticipate paying any dividends on the Class A Shares
in the foreseeable future. Dividends paid by the Company would be subject to tax and, potentially, withholdings; the Company
cannot specify with certainty the particular uses of the net proceeds it will receive from the private placement. Management of
the Company will have broad discretion in the application of the net proceeds. Accordingly, shareholders will have to rely upon
the judgment of management with respect to the use of the proceeds, with only limited information concerning management’s
specific intentions.

STATUTORY RIGHTS OF ACTION
Securities legislation in certain of the provinces of Canada may deem this presentation to be an offering memorandum and
accordingly provide purchasers with statutory rights of rescission or damages, or both, in the event this presentation contains a
misrepresentation. A “misrepresentation” is an untrue statement of a material fact or an omission to state a material fact that
is required to be stated or that is necessary to make any statement not misleading or false in the light of the circumstances in
which it was made. These remedies must be commenced by the purchaser within the time limits prescribed and are subject to

the defences contained in the applicable securities legislation. Purchasers should refer to the applicable provisions of the secu-
rities legislation of their province for the particulars of these rights or consultwith a legal adviser.
The following is a summary of the statutory rights of rescission or damages, or both, under securities legislation in Ontario that
is required to be disclosed under the relevant securities legislation, and as such, is subject to the express provisions of the leg-
islation and the related regulations and rules. The rights described below are in addition to, and without derogation from, any
other right or remedy available at law to purchasers of thesecurities.

Ontario Purchasers
Ontario securities legislation provides that where an offering memorandum is delivered to a purchaser and contains a misrep-
resentation, the purchaser will be deemed to have relied upon the misrepresentation and will, except as provided below, have
a statutory right of action for damages or for rescission against the issuer and a selling security holder on whose behalf the
distribution is made; if the purchaser elects to exercise the right of rescission, the purchaser will have no right of action for dam-
ages against the issuer or any selling security holder. No such action shall be commenced more than, in the case of an action
for rescission, 180 days after the date of the transaction that gave rise to the cause of action, or, in the case of any action other
than an action for rescission, the earlier of: (i) 180 days after the purchaser first had knowledge of the facts giving rise to the
cause of action, or (ii) three years after the date of the transaction that gave rise to the cause of action. The Ontario legislation
provides a number of limitations and defences to such actions, including: (a) the issuer or any selling security holder is not liable
if it proves that the purchaser purchased the securities with knowledge of the misrepresentation; (b) in an action for damages,
the issuer shall not be liable for all or any portion of the damages that the issuer or any selling security holder proves do not
represent the depreciation in value of the securities as a result of the misrepresentation relied upon; and (c) in no case shall the
amount recoverable exceed the price at which the securities were offered.

These rights are not available for a purchaser that is: (a) a Canadian financial institution, meaning either: (i) an association
governed by the Cooperative Credit Associations Act (Canada) or a central cooperative credit society for which an order has
been made under section 473(1) of that Act; or (ii) a bank, loan corporation, trust company, trust corporation, insurance com-
pany, treasury branch, credit union, caisse populaire, financial services cooperative, or league that, in each case, is authorized
by an enactment of Canada or a province or territory of Canada to carry on business in Canada ora
province or territory of Canada; (b) a Schedule III bank, meaning an authorized foreign bank named in Schedule III of the Bank
Act (Canada); (c) the Business Development Bank of Canada incorporated under the Business Development Bank of Canada
Act (Canada); or (d) a subsidiary of any person referred to in clauses (a), (b) or (c), if the person owns all of the voting securities
of the subsidiary, except the voting securities required by law to be owned by directors of that subsidiary.


